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The BEAVER MODEL-B 


A highly-efficient and portable % to 2-inch 
Pipe & Bolt Machine of exceptional 
merit. 


Willcutandthread 2%to 8 inch 
Pipe with geared tools and drive shaft. 











Highest Quality  * WARREN, OHIO * For B Years 


Sold by Leading Supply Houses Everywhere 
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Up for Air 
* 


Disney Committee hearings 
have shown Congress that in 
passing the Renegotiation Act 
it put a gun in the hands of 
the Price Adjustment Board. 
But apparently it was the 
Board’s own idea to mount a 
horse and make like Jesse 
James. 
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You can’t keep the people 
from guessing the war’s end is 
in the offing. Not when they 
see a salesman approach a 
purchasing agent without 
crossing to the other side of 
the street. 


A writer asks, ““‘Whatever be- 
came of the barefoot boy?” 
That’s easy. Papa took his 
No. 18 coupon and he’s still 
barefoot. 


You’ve got to hand it to Mus- 
solini, he remained true to 
character even to the end. 
While high-tailing it to safety 
his lion-like voice could be 
heard roaring encouragement 


to his countrymen to stay and 
fight. 
* 


At that, writers of columns 
like this one will miss Il Duce. 
As a sure-fire laugh getter 
when things were getting dull 
he was the modern embodi- 
ment of the custard pie. 


* 


Hitler’s report to his people is 
that everything is still going 
according to plan. It’s just 
that the going is extra hard 
the first thousand years. 
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PRECISION 


the Answer! 


The sales value of Holo-Krome precision is wisely 





used by Holo-Krome Distributors. It answers their 
many war-time fastening problems. 


Every Holo-Krome Socket Screw Product must meet 


a definite standard of precision to qualify as a 
"Holo-Krome Quality" Product . . . The Holo- 
Krome standards are severe, precise and rigidly 
adhered to by the entire Holo-Krome organization. 


Yes, Holo-Krome Distributors have an advantage. 


HOLO-KROME 
SOCKET SCREW PRODUCTS 


THE HOLO-KROME SCREW CORP.HARTFORD 10, CONN., U.S.A 
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HOLO-KROME /S SERVING ITS’ DISTRIBUTORS | 
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@A basic principle, scientifically cor- 

rect, and sound engineering design are 
complemented in the Link-Belt bear- 
ing plant, by precision manufacture. 





These views, taken at various stages 
in the manufacture, assembly and in- 
spection of Link-Belt Friction Fighter 
bearings, merely suggest the complete- 
ness of facilities and the meticulous 


attention to quality, controlling every 


phase of their production—good rea- 
sons why Link-Belt Friction Fighter 


bearings are giving outstanding service a w | Cc : 3 | @) | b | G a bi 3 4 


throughout industry. Link-Belt Com- 

pany, Indianapolis 6, Chicago 9, At- B F A 4 ; N G 4 
lanta, Philadelphia 40, Dallas 1, San 
Francisco 24, Toronto 8. 9284 Roller roRake| Ball Types 
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Did you ever stop to consider the thousands of Forged 
Steel Fittings and Valves that+go into one of these 
huge refineries? Watson-Stillman manufacturing facil- 
ities are concentrated on these products, thus enabling 
them to keep abreast of the ever-increasing demand. 
Each W-S product is described fully in a series of 
Booklets that give factual data in comprehensive form. 
Send for any that you believe may serve you. 


WATSON-STILLMAN 


DISTRIBUTOR PRODUCTS DIVISION 


WHAT HE WANTS! 


Te engineers who plan and design a huge petroleum 
refinery or synthetic rubber plant MUST specify the B 
materials. They know that inferior valves and fittings 
costly in the long run. With the use of Watson-Stillm 
products, loss of time and production due to mechanic 
failures in pipe lines is reduced to a minimum. Therefo 
it becomes your duty to your customers to SELL them on 
the BEST. 

Watson-Stillman fittings are bored from solid drop forg 
ings; threads are accurately cut and aligned for closé 
tolerances. Uniform wall thickness assures a high factor é 
safety. W-S valves are cast in the plant’s own foundry 4 
machined on special automatic machines. They are m 





Pressure-tight and leak-proof assemblies . 
are of vital importance to the efficiency 
and proper maintenance of trucks, buses, 
planes, tanks, tractors, boats, diesel 
engines, pumps, pipelines and 
machinery. 


Permatex Form-A-Gasket No.l... 
Form-A-Gasket No. 2 ... . Aviation 
Form-A-Gasket and Pipe Joint Cement 
are as important as tools a mechanic 
uses to do the right job on gasket 
assemblies. flange unions, threaded 
connections, pipe joints and many 
other assemblies. ‘ 


These Permatex sealing compounds are 
leak-proof to gasoline, kerosene, fuel oil, 
hot or cold lubricants, hot or cold water, | 


salt water, illuminating gas, ethylene - 
glycol, glycerine and numerous other 
liquids and gases. 


Permatex Form-A-Gasket No. 1 is a soft paste that 
dries fast and sets hard. 


Permatex Form-A-Gasket No. 2 is a soft paste that 
dries slowly and remains pliable. 


Permatex Aviation Form-A-Gasket is a heavy 
liquid that does not dry and does not run. Readily 
brushable and self-levelling. 


Permatex Pipe Joint Cement is a heavy liquid that 
does not dry or crack. Applied with a brush. 
Permits easy readjustment. Disassembles readily. 


PERMATEX COMPANY, INC. 
Sheepshead Bay, N.Y.,U.S.A. 
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MANY a war plant reception room, you 
will see this man. The bulging briefcase, the 
blueprints, the miscellaneous electrical parts 
pecking out of a half-opened package identify 
him as a wholesaler’s salesman. 
Seeing him for the first time, you might say 
that he is a man unused to waiting. He fidgets 
id keeps glancing at his watch. But despite 
these antics he is an old hand at waiting to see 
Bpurchasing agents, plant engineers, and chief 
Bdectricians. Before the war he could wait 
| patiently, but no more. 


Things have changed with the war. This man 
has five more urgent calls to make; one man 
wants his advice on relocating lighting fixtures 
to lick a war production seeing problem. An- 
éther has a priority mix-up to be unscrambled. 
Then there are those blueprints from which a 
layout and ‘‘spec’’ must be prepared and in the 
mail tonight. And looking at some of the 
fames on the roll of honor—men he used to 


Hear the General Electric radio programs: ‘The 
Hour of Charm”’, Sunday, 10 p.m. EWT., NBC; 
"The World Today" — news, every weekday, 

6:45 p.m. EWT., CBS. 
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call on before they left—he realizes that in- 
dustry today needs his help more than ever. 
This is the war in which electricity and electri- 
cal products play a most important part. The 
wholesaler’s salesman is the only contact most 
war producers have with more than 200 elec- 
trical manufacturers. It is he and his firm that 
make possible quick deliveries of electrical ma- 
terials, who keep purchasing agents and plant 
engineers posted on priorities, new products, 
and new methods. 

These things he does gladly. His only regret is 
that he can’t make more calls cach day and 
perhaps help end the war just a little sooner. 

* * * 

General Electric distributors and their salesmen 
who in peacetime have done the major job in 
the distribution of G-E Mazpa lamps, are 
doing an even bigger job in wartime. In 1942 


wholesalers accounted for a larger percentage 


of our business than ever before. 


7 ny 
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THE BEST INVESTMENT IN THE 
WORLD 1S IN THIS COUNTRY’S 
FUTURE —- BUY WAR BONDS 
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Saw files come in many types. When your customer asks for a ) 
particular shape, it may often be possible to suggest some other ; 
file that may help him do his job better. Here is an opportunity 
to be of service that your customer is certain to welcome. The 
accompanying chart, describing typical NUCUT Saw and Mill 
Files, may assist you in this connection: 
NUCUT SAW FILE FINDER CHART 
cross CHARACTER 
SHAPE SECTION OF TEETH TAPER GENERAL USES 
Single cut on sides | Tapered slightly Sharpening mill, ice and 
eee? = gg = and ese sori axes, 
Mill so made wit thickness implements, knives, 
CC one round edge, shears, tools; lathe 
two round edges, work; draw filing; 
and blunt polishing 
: Single cut 8 Tapered on Sharpening saws, axes 
Taper (Triangular / \ three sides to and milling cutters 
Or Three Cornered) point 
a Single cut Tapered on Sharpening circular, 
Slim Taper L\ three sides to cross-cut and buck 
point saws 
Single cut Tapered on Sharpening fine-tooth 3 d 
Extra Slim Taper LA three sides to hand and hack saws 
‘ point Ee 
Double Extra Single cut Tapered on Sharpening fine-tooth 
Slim T A three sides to saws é 
im Taper point , 
Single cut on Uniformthrough- | Filing M-shaped teeth ( 
Cant Saw P kin three sides and out length of cross-cut saws 
; two edges 
Single cut py oan Borne Sparenies cross-cut ( 
out lengt saws of the great 
Cross-Cut > American type. Also 
wood or buck saws 
Pit Saw a} Single cut Uniform through- | Filing teeth of pit 











out length 








or frame saws 





tj. 
s & 


All NuCUT Files possess a characteristic ‘Wavy Teeth” design, 
a patented combination of coarse teeth and fine teeth that are 
positioned in scientific wavy rows. The coarse teeth cut clean, 
deep, true. The fine teeth level the surface smooth. Both at the 
same stroke! Without skidding or scraping! ‘‘“MORE CUTS WITH 
NUCUTS” is an exclusive NUCUT feature! 

We'll be glad to help you select the sizes, shapes and cuts that 
will best meet your customers’ needs,—in NUCUT machinists’ 
files, Swiss patterns, rasps, as well as saw files. 


HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers — Good Tools Since 1836 
Newark, New Jersey Newcomerstown, Ohio 
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With the skill born of long experience, POWELL 
craftsmen “finish”? the product that will honor 
the family motto—‘Standard for Control.” 
These valves started their career from the point 
of an engineer’s pencil—part of the process of 
POWELL ’s creative cooperation with technical 
and maintenance staffs. In every process of 
manufacture these valves have been tested to 
POWELL ’s pre-determined requirements for 
material, function, longevity . . . to the letter of 
the law of POWELL ’s specialized manufacture 
of valves and nothing but valves. 


The Wm. Powell Company 
Dependable Valves since 1846 
Cincinnati, Ohio 
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Fig. 1708—Bronze Globe Valve 
for 200 pounds W. P. Has 
screwed ends, union bonnet, re- 
newable seat and regrindable, 
renewable hard bronze semi-cone 
plug type disc— especially 
adapted for throttling service— 
for the control of low-pressure 
steam, oil, water, gas, etc. 
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‘ Fig. 375—Bronze Gate Valve 


for 200 pounds W. P. Has 
screwed ends, union bonnet, in- 
side screw rising stem and a 
special hard bronze disc. 





: \ The BARNES diamond trade mark is your 
~ best assurance of customer satisfaction. 
5 BARNES blades perform better because 

they are made better, by craftsmen with 





years of experience in blade manufacture 
exclusively. Next time — suggest BARNES! 


TREAT EM RIGHT! ¥ \, 
ae 


The W. O. Barnes Com- 

pany is glad to co-operate 

with the War Production 

Board in promoting tool 

conservation. Barnes fac- | | 
| 





fory trained service men 
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GRINDING WHEELS: For cleaning, 
i velded joints, castings, 
smoothing welde d joints, 
grinding off rivets, bolts, pins, studs, 
erinding blades in stationar, =, 
chines, spark-testing steel rods anc 
billets. Saucer or cup wheel types. 


WIRE BRUSHES: For removing pod 
scale, dirt, paint... - cleaning caer 
ings, tanks, boilers, wate, ——" 
metal, soldered joints. red = 
wheel styles, with diameters, 
any wire-brushing application. 


ROTARY nna - —— 
surfacing and shapin re 
‘rly done with jack-plane 4 
pr ig oe me face for deep gouging 
—flat face for surfacing and -_ 
finishing. Blades interchangeable. 


ABRASIVE DISCS: Full range of grades and grains for sanding or surfacing metal, wood 
stone, or tile with any of the three husky 1 & D Sander models. Universal motor (all 
standard voltages) with switch, commutator, bearings sealed against dust and dirt. 


BLACK & DECKER SANDERS 
have the “grit” to finish 
tough war iobs faster 


One of the most versatile tools in the 
complete Black & Decker line is the 
husky, powered-for-the-job Black & 
Decker Portable Electric Sander. This 
tool has the stamina, speed and adapt- 
ability to keep going on continuous 
heavy duty war production and main- 
tenance work .. . for sanding, grinding, 


wire-brushing, planing operations . . . for 
every type of finishing job. As a large 
Pennsylvania manufacturer says: “The 
many different operations possible with 
a Black & Decker Sander keep it in use 
all day, every day.” That’s why produc- 
tion men everywhere count on B & D 
Sanders to turn out better work faster! 


They Count on Black & Decker “PLUS” Services, Too! 


Your customers are counting on Black & 
Decker “plus” services, too, for help on their 
war production problems now. They rely on the 
26 Factory Branches for fast, expert repairs and 
tool replacements. And—they rely on you Dis- 
ibutors for dependable tool information ar 


[o> 


[? 


supply, to help them with present production 

and to guide them on their postwar retooling 
programs. Encourage them to count on you 
for help on all their tooling problems. They'll 
appreciate it. The Black & Decker Mfg. Co., 
Z17 Pennsylvania. Ave. Towson-4, Maryland. 
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ive c man a tool he can trust 


Abrasive RED BAND Diamond Tools 





Skilled hands alone are not enough to assure the peak production essential 
to early victory. Soldiers of the production front must have tools they 

can depend on... to do better work, more work per set-up. 

This consideration leads the nation’s industries to specify Abrasive, 

expertly engineered and produced by master craftsmen. Get acquainted with 
Abrasive for immediate as well as post-war production. 


Write for catalog and further details. 


Third Generation of Diamond Experience 


ABRASIVE DRESSING TOOL COMPANY © Detroit, Michigan 














BETHLEHEM PIPE 
is on duty in army camps 
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@ When you sell your customer Bunting Bronze Bars you save him about 50% 
of machining time and 25% of purchased weight in critical material, for these 
bars are completely machined I. D., O. D. and Ends. Solid Bars are centered. 
Bunting Bronze Standardized Bearings are completely machined and finished, 
ready for assembly in machine tools and industrial machinery of all kinds. They 
enable the purchaser to design to more readily available standard sizes and 
shapes and to provide quick maintenance without sacrifice of bearing perform- 
ance. The Bunting Brass & Bronze Co., Toledo, O. Warehouses in Principal Cities. 
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This is one of a new series 
of advertisements on Belmont 
Peckings. Appearing in lead- 
ing business publications 
every month, this series will 
moke new friends and new 
customers for you. 





With materials shortages, the Packing 
Industry faces a difficult task—to supply 
Industry with packings so vital in our 
War Effort. Naturally this is being done, 
but not without difficulties promoted by 
present conditions. 

Under these circumstances, knowing 
how to get the most out of your packings 
takes on new importance. Through prop- 
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‘KNOW How! 


TO GET THE MOST OUT OF YOUR Pachings 


can be kept running efficiently at less 
cost. ‘Know How’ simplifies packing 
difficulties; points the ways lt means 
to conserve vital packings; and, reduces 
packings problems to a minimum. 

To help you get the most out of your 
packings, Belmont Packings, as a service 
to you, suggest below ways to make your 
packings last longer:— 


it iil 


er packing, conserved wisely, machines 

















CONSERVE PACKINGS—When repacking, it may be found that a few rings of new 
packing inserted next to the gland may give added service. This will mean conser- 
vation of old packing retained in the stuffing box. 


LUBRICATE MOVING PARTS—Keep rods, shafts and plungers thoroughly swabbed 
with oil or grease to alleviate frictional wear on packing. Where practicable, install 
oil lanterns. 


CHOOSE SUBSTITUTE CONSTRUCTIONS —When material shortages make yous 
desired type not instantly available, consult with your nearest Belmont distributor 
or with us for guidance on this question. 


REFER TO THE BELMONT CATALOG-—It’s an invaluable packing guide of com- 
plete information on packings for all services...it contains informative charts; 
clearly illustrates and describes every Belmont packing; and suggests varied packing 


styles from which to choose a substitute packing, if necessary. Write on your Com- 
pany letterhead for your copy. 


BELMONT PACKINGS 


The Belmont Packing & Rubber Co. 
1. Butler and Sepviva Sts., Philadelphia 37, Pa. 


9999 





There’s a Belmont Packing for every service... 
Steam, Water, Oil, Gas, Air, Acid, Alkalis, and 
Ammonia. Forms include Rings, Coils, Spirals, 
Reels, Spools, Sheets, and Gaskets. 
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DURO Yes... | 


Means Better Value For Your Customers 


@ When it comes to low-cost 
Machine Tools—engineering, 
design and construction 
speak louder than all the 
salesmanship and advertis- 
ing in the world: Feature for 
feature, DIJRO machines on 
the whole, incorporate more 
tool value, more user effici- 
ency than any similar line on 
the market today. A careful 
examination of the DURO 
line will reveal some start- 
ling facts in this connection 
to every industrial distribu- 
tor who wants his customers 
to get the maximum machine 
value on every purchase. Re- 
member — DURO facilities 
are devoted exclusively to 
the manufacture of quality 
tools. It will pay you to check 
the DURO story! 


Backed by Consistent National Aduertising 


The many DURO features and advantages read exactly why DURO design means better 
are being dramatized to your customers and value. Here is an opportunity for alert dis- 
prospects through the most extensive trade tributors to be in with a line that is going 
paper and national magazine advertising cam- places. For full details write to the DURO 
paign in DURO history. Month after month, Metal Products Company, 2667 North Kil- 
hundreds of thousands of Machine Tool users dare Avenue, Chicago 339, Illinois. 


DURO TOOLS 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO., 2667 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO HAND TOOLS 
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HEY’RE setting a fast pace — these P&H Zip-Lifts — to get 
more and more American fighting equipment off to Allied 
battlefronts all over the world. They do it by speeding the flow 
of materials in production — from raw state to finished products. 
They're saving skilled workers’ time and energy — making man 
power go farther by lifting and moving loads around production 


“waup and assembly lines, in loading zones and warehouse — at the 
es 
wis mere push of a button. 


CAPACITIES 


What's more, 15 outstanding design features make P&H Zip- 
250, 500, 1,000, 2,000 pounds 


Lifts the top value among low priced electric hoists. Any 
wonder industry is using more Zip-Lifts today than ever before? 


CORP TION 
4538 W. NATIONAL AVENUE MILWAUKEE. WISCONSIN 
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me DOMINANT DRIVE G@ 


..« because it is Economical! 


The primary yardstick in measuring the effi- 
ciency of a drive is the ratio between applied 
and delivered power. The higher the ratio — 
the more economical and therefore the more 
efficient. In this respect the Multiple V-Belt 
Drive ranks extraordinarily high. It had to, 
to become the Dominant Drive of Industry! 


But there are other factors which combine 
to produce an overall economy for the Mul- 
tiple V-Belt Drive which put it in a class by 
itself. 


There’s the matter of cost — original and 
ultimate. There’s maintenance; smoothness 
and quietness (affecting quality and quantity 
of output) > cleanliness, adaptability, space 


MULTIPLE V-BELT DRIVE 
ASSOCIATION 


140 SOUTH DEARBORN ST CHICAGO 
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requirements — factors of economy in one 
phase or another. 


To users of the Multiple V-Belt Drive, its 
efficiency and economy are a monument to 
the untiring engineering research and the 
pooled information obtained from countless 
checks and tests by members of the Multiple 
V-Belt Drive Association. 

The use of this emblem by an 
association member in con- 
nection with Multiple V-Belt 
Drives is assurance of me- 
chanical excellence...the re- 


sult of co-operative engineer- 
ing, research and experience. 


Trade Mark 
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ABCs of TOOL USE 


-_ 
. New help and untrained hands are coming 
into the factories and shops you sell every day. 
It is not alone good business, but the patriotic 
duty of everyone to assist in the education of 
these newcomers. One important phase of such 
work comes in the use and proper care of Hand 
Tools. Once, a ruined Tool merely meant a fi- 
nancial loss. Now, it may represent a damaging 
wartime Mability, because it cannot be quickly 
replaced. 

These are critical days when all of us should 
urge the common sense code—“Use the right 
tool... Use it RIGHT ... Put it back!” The 


New Britain Machine Co., New Britain, Conn. 


* THE ARMY-NAVY “E” PENNANT flies 
over the New Britain plant today, 

] liek di A 
in the production of machine tools, 


aircratt engine parts and projectiles. 








THE NEW BRITAIN MACHINE CO: 
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Here’s Why Users Are Sold On 
VAN DORN POWER /| 


"Van Dorn Power proved most efficient...” 


% 


When heavy duty 
Portable Electric Tools were needed at 
this Los Angeles war plant, Van Dorn 
Power got the call—because “these 
tools proved to be most efficient of all 
the various makes tried out.’” Van Dorn 
Tools can help you handle the toughest pr casera ag 


jobs on your production line. welds on funnel of 
a cargo ship. 


= 


> 


“Van Dorn Tools best for our production... ” 


Manager of mid-west 
war plant is enthusiastic about Van 
Dorn Power .. . says, “Van Dorn 
Tools came out on top in competitive 
tests ...’’ Van Dorn Portable Electric 
Tools prove their worth when compact, ‘ae — 
easy-to-handle power is needed to main- casting 4 times faster 


than possible by 


tain and surpass production quotas. icniee mained: 


‘Van Dorn Service prompt when repair is needed .. . ” 


Pennsylvania foundry ‘ “A \ 
official goes on to say, “Production SEs. 
time lost by breakdown of tools is very tt vf 
small. ..’’ To help maintain continuous a o are 
maximum production, 26 Van Dorn @ A & 
Factory Branches throughout the coun- 
try provide quick, expert service on  ‘*iving lag bolts on 


; heavy hull frame 
all repairs or replacements. at high speed. 


Van Dorn Nut Runner 


Show your customers these actua/-on- 

@ the-job tests of Van Dorn performance. 

Show them how Van Dorn Tools can help 

solve their toughest tool problems. You 

have the complete line of Van Dorn Tools 

back of you—to help meet your customers’ 

(DIV. OF BLACK & DECKER MFG. co. ) wartime demands, and the new problems 
that will arise when they switch to peace 


TOOLS time production. The Van Dorn Electric 
PORTABLE ELECTRIC Tool Co., 717 Joppa Road, Towson-4, Md 
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R DISTRIBUTORS 


enheimer advertisements 


in leading industrial papers +++** 


f Those You Have 


with few work- 
m readily ac- 
and mainte- 


Simplicity of design, 
ing parts, makes the 
cessible for inspection 
nance follow UPp- 


when the valves you have 
must do double duty it is just good 
business to do a little extra check- 
ing of this vital equipment. 

Even the best valves need looking Again we Say, take care of the valves 
after, ond prompt servicing gna you have. They'll respond to good 
eat gee will = poe costly re treatment and repay you in better 
pairs an replacements ee: service, less time out for repairs, 
imer Valves are easy to and a minimum expenditure for 
¢ condition. maintenance. 


Nowadays 


Lunkenhe 


keep in good operatin 
A Lunkenheimert distributor is near you to help you get 
e facilities Ie at your service. 


what you need. His complet 


est ABLISHED 1062 


rH LUNKENHEIMER = 


_aPQUALITY 
CINCINNATI 14, OHIO. U. §.A. 


new YORE CHICAGO 
BOSTON pric ade LPHIA 
export oert 318 322 wUDSON ST NEW YORF man 


if fits perfectly «+ 


One body takes either the 


g stem oF non rising 


embly. 4 


~ 
ah ‘ risin 
eet ti ’ stem trim ass 
; ‘ ; timely feature w 
convert from 


1al-on- hen it’s 
rmance. a i \ i * : necessary to 
an help ; : ¥ wit one type to t 
» = iN 2h \ Simply loosen the trim as- 
- Fou " i sembly and lift out. The 
n Tools body remains in the line. 
tomers’ 
roblems 
) peace- 
Electri 

* ctrie BRONZE, IRO 
-4, Md BOILER MOUNTINGS, 


he other. 


CORROSION RESISTANT ALLOY VALVES, 125 TO 2500 LB. 5.P.; 
ask FOR CATALOG 78 


N, STEEL AND 
AIRCRAFT FITTINGS. 


LUBRICATING DEVICES, 
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to Save AMERICA 


@ Every time you sell rough bronze bars, you deliver 
25% more metal than necessary. Your customer 
spends valuable time machining the bars . . . loses the 
excess metal . . . and has no guarantee that the fin- 
ished product will be free from undersurface defects. 





When you give your customers Johnson UNIVERSAL 
Bronze you prevent this waste. Every Johnson UNI- 
VERSAL Bronze Bar is completely machined—Inside 
Diameter—Outside Diameter and Ends. It is entirely 
usable from end to end. 


The next time you get a call for BRONZE... iell 
them about Johnson UNIVERSAL. Point out the 
money, metal and time saving features. Show them 
the list of over 350 stock sizes . . . enabling them to 
The pile of turnings shown in buy strictly according to needs. 


the center is the amount of 


metal lost when you sell Rough , ' 
Sain, ihe tet dhaih Seen In this way you will do your customer and your 


to prevent this waste ? country a good turn. 


JOHNSON Gm BRONZE 


HEADQUARTERS 
NEW CASTLE, PA. 
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ERE are four cases where all in one de-burring, finish- 3 TEXTURES: 

ing and polishing jobs are accomplished in a single 
operation by Brightboy. Your customers should be inter- er ae finishing 
ested in such savings in time and work. 


‘ al F . : BRIGHTBOY FINE-TEX 
As Brightboy demand has multiplied in war industries, for lighter work—for fine 


Brightboy sales volume has increased for distributors. Its polishing 
present—and future—sales potentialities are as wide as the BRIGHTBOY TUFF-TEX 
entire field of precision finishing. for harder metals 


Brightboy’s wide adoption and use have been 

brought about by its unusual composition— 

resilient rubber impregnated throughout with WHEELS = =— STICKS 
abrasive. It will appeal to your customers— RODS TABLETS 
to your sales force. Write us today for prices, For manual and 
descriptive literature and METHODS AND machine operations 
APPLICATIONS DATA 

that will show you how 

to start Brightboy sales im- 

mediately! 


BRIGHTBOY INDUSTRIAL DIVISION 


WELDON ROBERTS RUBBER CO. 
Newark, N. J. 


RIC Wh Pat OFF. 
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TS NEW! IT'S LIGHTERS ITS FASTER! 
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“ead inenec loll 
Raid inspet 
Vit SHat gage 














SEE HOW 
THE LONG ANVIL 
SIMPLIFIES YOUR WORK 





e 


1 It is especially adapted for gaging lengths of recessed or drawn pe 
Equally suited to gaging diameters of round parts. ’ 


2 It enables the operator to quickly locate and level the work before movi 
it towards the “Go” and “Not Go”’ anvils. 


3 Aligning the work with the measuring points permits more rapid handliq 
and faster output. 
4 It tends to eliminate the uneven wear of the lower anvil often shown on ¢ 
conventional style gage caused by uneven approach of the work to the gag 
‘ §& On work in the machine, it facilitates rapid checking of diameters. 
“Greenfield” is happy to present this newer, faster gage at just th 
time when speed with accuracy is so greatly needed. This No. 1618 gag 


is considerably lighter than the conventional snap gage of the same 
capacity, yet its design assures strength and rigidity. 


.Write today for descriptive pamphlet, giving full specifications. 


GREENFIELD TAP AND DIE CORPORATIO 
— 2. GREENFIELD, MASSACHUSETTS 
m2 § Detroit Plant: 5850 Second Blvd. Warehouses in New York, Chicago and Los Ang 
™ ’ In Canada: Greenfield Tap and Die Corp. of Canada, Ltd., Galt, Ont. 


Ax ®\GREENFIELD 


icnliapiieinrcuiiaimm acai 
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ive V-Belt Wear 


enew One-Two |! 


DUPLEX SEALED COVER 


20% MORE CORDS 


50% STRONGER CORDS 





COOLER RUNNING CUSHION 


BUY THE BEST BELTS... 


You’re ‘way ahead of mainte- 
mance worries when you get the 
new Texrope Super-7, with revo- 
lutionary design-against-wear, 
20% more cords — special- 
treated by the new Flexon proc- | 
ess to miake them 50% stronger — 
— fight stretch. A cool- ng iF 
rubber cushion “floats” cords © 
around sheaves. Duplex-Sealed 
cover guards belt against grit, 
grime, moisture» When you do 
need new V-belts invest in the 
best — Texrope Super-7! 














ALLIS-CHALMERS 


© TEXROPE SUPER-7 V-BELTS 





WE v , P Wy es ; Trade mark registered | Patent Office Texrope 

VICTORY 9a: Super-7 V-Beits are the result of the cooperative research 
and design genius of two great companies—Allis- Chalmers 
ynd B. F. Goodrich—and are sold exclusively by Allis 
Chalmers. Available in all sizes 
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‘Want to make your present belts 
last longer? You can, no matter 
what brand you’re using. Allis- 
Chalmers’ new handbook : “Plain 
Facts on Wartime Care of Rub- 
ber V-Belts”, gives you the “know- 
how” with tips on what deter- 
mines V-belt life expectancy... 
good rule-of-thumb for tension 
...and a lot more. It’s jam- 
packed with valuable data — 
ideal for training new men. Tear 
off the coupon below and send 
for your free copy .. . today. 


= oe ee oe ow ow w= © we oe ow aw oe 
ALLIS-CHALMERS MFG. CO. 
Milwaukee, Wisconsin 
Gentlemen: 


Yes, I would like to receive free of 
charge a copy of your “Plain Facts 
on Wartime Care of V-Belts”. 


~ (Name) 
~~ (Title) 
(Company) 
(Street Address) 


(City and State) A 1643-9 





“We'll sell 100 chain 
in 100 days” 


ECAUSE of travel conditions, it had 

been a long time since we had seen 
Bill Jones, Sales Manager at the Enterprize 
Mill Supply Company. And, although he 
was glad to see us, he didn’t get enthusiastic 
over gasoline-driven Chain Saws. 


“Chain Saws,” he said explosively, ‘there's 
not one of them any good.” 


‘Now wait a minute, Bill,’’ we said, “‘let’s 
be fair about this thing. You know we've 
made saws for over a century and this Chain 
Saw has been approved by the Army Engi- 
neers. Tell you what. You pick out what you 


MILL SUPPLIES 


MILL SUPPLY 
COMPANY 





My. JONE 8 


SALES MANAGER 











consider to be your toughest prospect and 
we'll go visit him with you.” 
“Okay,” he said, “‘that’s fair enough. I've 


got a fellow in mind . . . but, remember, you 
asked for it.”’ 


Now this prospect was no push-over. He'd 
come up the long road from Missouri and 
had to be shown every step of the way. At 
first he said we were wasting our time. 


““But,’’ we said, ‘‘you’ve been using 
Disston Circular Saws ever since we can 
remember. You have never doubted their 
quality. You know, yourself, when you order 
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100 
days 


Od: 


CL Shoit Sty 


_ ee pee 


| 


ESTAGLISHED 1840 
REG US. PAT OFF 


ILLUSTRATED BY A. DISTRIBUTOR 





a specific tension you get just the saw you 
need for your job. Now take this Chain Saw. 
The teeth are made from that same high 
quality, specially heat-treated Disston Steel, 
tempered and sharpened by Disston Crafts- 
men. What’s more, we've devised an auto- 
matic chain-tensioning device which we set 
at the factory. There’s no possibility of over- 
tension or under-tension.”’ 


When we mentioned tension and temper, 
this chap sat up and took notice. We were 
talking a language he understood. Pretty 
soon he was asking questions and, before 
Bill Jones could catch his breath, this fellow 
signed an order for one saw and some re- 
placement parts and accessories totaling 
over $1600.00. 


The next week, Bill called in all his sales- 
men, and dramatically related his experience 


of the previous week. 


“Men,” he said, ‘we've really got some- 
thing here. It’s our first chance to sell a 
gasoline-driven Chain Saw. We're setting our 
sights right now. We'll sell 100 of these saws 
in 100 days. There’s a good market for them 
here in our territory. Heavy construction 
jobs, railroads, ship yards and lumbering 
operations. What's more, it gives us an 
opportunity to help accelerate the war build- 
ing program. Let’s go men... let's beat 
the promise. 


‘Just one more thing, fellows,’’ he added, 
‘remember, that this Chain Saw is made by 
saw experts... men who really know saws. 
It was tested on the world’s toughest proving 
ground . . . the battlefront. It has built tank 
traps under enemy fire and hewn air bases 
from solid forests in record-breaking time. 
It has proven its value many times. Like all 
Disston wood and metal cutting tools these 
Chain Saws are an achievement in quality and 
craftsmanship. Go to it, men.” 


P.S. The last letter received from Bill stated 
that they had already sold 40 of them in 
less than 40 days. 











e STRENGTH 
e ECONOMY 
e SAFETY 
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e RELIABILITY fe 
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characteristics o 


every KENNEDY valve 


Kennedy Valves are reliable because of their simple, st 








and effective operating mechanisms. Many of these mec 
nisms were originated by Kennedy, and have proven 
effectiveness in thousands of installations. 


These valves are economical because of their durabili 
which has been demonstrated by decades of service in 





installations without maintenance expense. 


Their generous proportions of all parts, together with hig 
quality, high-tensile-strength metal, assure ample strenc 
and complete safety. You are always sure of a sati 

customer when you sell Kennedy “Extra Value" Val 





THE KENNEDY VALVE MEG. c(¢ 
ELMIRA + NEW YOrRS 





5 


| ha \e 3 | 
KENNEDY rea fittings ... pire kydeants 
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- Fire Hazards il | THE TIMELY PROFIT MAKER 
O1L-DRI : FOR THE DISTRIBUTOR 


Removes 
Accumulated Mill supply and Industrial distributors are finding OIL-DRI to be an 


Oiland excellent line to handle. It replaces lost volume and profits on lines 

Grease that are OUT for the duration. It is a steady repeat item because 
once it is used, a factory maintenance department will not be without 
it. Used now by Army, Navy and outstanding industrial plants. 


@ Nationally advertised @ Profitable line 


@ Approved by the Underwriter’s 
Laboratories 


OIL-DRI aT @ Unlimited sales possibilities @ Recommended by insurance companies 


vickl UT oiuk ; , , 
=. ster me ys TS Our own territorial representatives are available to you for working 
' -& with your salesmen, contacting your accounts, 
Original 


Appearance , @ Sold only through territorial Distributors 
@ National Sales Force for intensive missionary work 
@ Helpful advertising available 
@ Warehoused at convenient points from coast to coast 


Floor Clean and Sanitary 


@ immediate deliveries 


PACKED IN 

100 LB. BAGS Apereves by 

tee. cae UNDERWRITERS’ LABORATORIES, INC. 
pepe sane ‘Sponsored by National Board of Fire Underwriters) 


package for - . » & product of outstanding merit in the prevention of 
Home Garages fires and accidents .. . 


Driveways, etc. Prominent insurance companies recommend the use 


of OIL-DRI, through their national representatives. 
Its regular use will, in many cases, eliminate insurance 
penalties. 


Some desirable territories are still available. Write é 
for details. 4 


Com || 5036 N. RAVENSWOOD AVE. it 
l CHICAGO. ° ILLINOIS 
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Which of these 


GATES V-Belts) 


Best Fits YOUR Needs? 







— Steel OF: 11) (Pe 
— Rayon Cord seits? 
—-Cotton Cord seis? 
—Static Reducing zeits? 


— Belts of 





Special Synthetic Rubber? 





Dhront Vou Gates Feld Engineer— ff Yl TELL Yow! 


Whenever a drive in your plant gives you 
even the slightest trouble, it is a good plan 
to phone the Gates Field Engineer. He is a 
specialist who makes a business of improving 
drive operation. 





For example, it quite frequently happens 
that one or more drives in a plant will wear 
out belts faster than seems warranted. In 
most cases a slight correction in groove angle, 
an adjustment in tension or, at most, a minor 
change in drive design will correct the diffi- 
culty and save money not only in belt wear 
but also in increased efficiency of the ma- 
chine. 


At times, however, the service conditions 
are such that a V-belt of special construc- 
tion can most profitably be used. Your Gates 
Field Engineer will know—and he can sup- 
ply a Gates V-belt that is precisely engi- 


neered to meet the unusual conditions. 


The Gates V-belt of special synthetic 
rubber is a case in point. During the 
past five years, Gates has supplied in- 
dustry with thousands upon thousands 
of these belts. Under severe conditions 
of heat and oil, the Gates special syn- 
thetic belt actually outwears any natural 
rubber belt by as much as 230%. 





In your particular application, V-belts 
whose tension members are composed of flex- 
ible steel cables—or of rayon cords—may 
prove to be the most efficient and econom- 
ical. Static-reducing V-belts may best fit 
your special need. 


In any case, the wisest move you can 
make is to phone the Gates Field Engineer. 
He is thoroughly competent to analyze any 
drive problem. He is completely informed on 
on the nature and advantages of every type 
of belt. He will always recommend the prac- 
tice that will be most efficient and econom- 
ical for you. 












THE GATES RUBBER COMPANY 


Engineering Offices and Stocks in All Large Industrial Centers 











4310 
VUL = 
, ROPE sa * 
CHICAGO, ILL. NEW YORK CITY ATLANTA, GA. LOS ANGELES, CAL. DENVER, COLC 
549 West Washington 215-219 Fourth Avenue 738 C GS National Bonk Building 2240 East Washington Boulevard 999 South Broodwoy 
DALLAS, TEXAS PORTLAND, ORE. SAN FRANCISCO, CAL. 
22 Griffin Street 333 N W Sth Avenue 








1090 Bryont Street 
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Twisted into 


and-a-half glider towed high above the 
ouds by Columbian-made Nylon rope. Out 
on either wing are two other gliders. Ahead, 
straining at the ropes, flies the mother plane. 
Soon the gliders will cut loose and dive upon 
enemy territory—far behind the front lines. 


« Fifteen fully-equipped soldiers in a ton- 
c 


The mother plane will scurry away, trailing 
the tow ropes in straight streamers behind. 
Ropes that never twist or kink but are always 
under control. That’s because they’re stabilized 
by a special process, discovered and developed 
at the Columbian mills. 





Auburn, 
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COLUMBIAN ROPE COMPANY 
“The Cordage City,” N. Y. 
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Tows Flying Fighters Into the Sky... 


Another Columbian Contribution 
to the War Effort 


The amazing strength and elasticity of Nylon 
was a natural for the tow ropes of Uncle Sam’s 
glider forces. But how to keep the ropes from 
twisting and fouling the rudder and tail sur- 
faces? That was a problem. And Columbian 
workers solved it. When American air-borne 
troops descend upon Europe, chances are they’ll 
land safely, and their wounded will take off 
safely again, thanks to the workmanship of 
Columbian workers, to the skill and inventive 
resource of Columbian research. 
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‘MILLIONS OF WAR WORKERS 
NEED "PRO-TEK" FOR DAILY USE 


REG. U.S. PAT. OFF. 


It sells like “hot cakes’’! 





like an invisible work glove 


OOKING for a fast-selling item that 
L won’t be rationed? Put in a stock 
of “‘Pro-Tek,”’ the Du Pont hand-protec- 
tive cream. It’s in heavy demand and 
the market is growing at a phenomenal 
rate. Twenty million war workers need 
it every day. Men and women in indus- 
trial plants apply ‘‘Pro-Tek”’ to their 
hands before starting work...it protects 
their skin from paint, grime, grease, and 
many solvents and cutting oils. It 
washes off easily with water when the 
job is done. 


Place your order now, and get the benefit of the big 
1943 national advertising program for ““Pro-Tek.” 


E. I. du Pont de Nemours & Co. (Inc.) 
Wilmington, Delaware 


REGU. 





FROM GRIME © 
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The superiority of 
man over animals 
lies in the hand; the 
superiority Over men, 
the thumb. The thumb enables 
an to master and control physi- 
pl activity. 






is because the thumb stands for 
ower and capability that we use 
to symbolize Thermoid belting, 
ose and other industrial products. 

ermoid designs and builds these 
roducts with an extra awareness 


E THERMOID LINE INCLUDES: Transmission Belting * F.H.P. and 
tiple V-Belts and Drives * Conveyor Belting « Elevator Belting 
Wrapped and Molded Hose « Sheet Packings « Industrial Brake 





nings and Friction Products. 








salting and Hose 
with a Thumb 


of end-use problems; a viewpoint 
based on knowledge of the needs 
and requirements of the field. 


Naturally, such an approach re- 
sults in products that establish 


outstanding performance records 


- nermol 


— products with the 
extra serviceability 
symbolized by the 
thumb. 

The name“ Thermoid” 
on the product tells 
everyone in your cus- 
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tomer’s organization — from the 
President down —that the Pur- 
chasing Agent is supplying pro- 
duction and maintenance depart- 
ments with the very best that 
can be had. 


Rubber 





T’’S GOOD BUSINESS TO DO BUSINESS WITH THERMOID 
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GRINDING WHEELS AND HORSES 


have this in common 


\ 


om 
‘* 











Grinding wheels, like horses, are selected 
with a view toward what they are expected 
to do. You wouldn’t buy a race horse to 
pull a plow — or pit a plow horse against 
a Man o’ War. 


The most important factor in proper sur- 
face grinding is selecting the RIGHT type 
of wheel to do the particular type of grind- 
ing you expect it to do. 

MID-WEST “‘B” BOND grinding wheels, 
like all other MID-WEST wheel types, are 
engineered to perform specific grinding 
jobs—and they can be depended on to do 


those jobs quickly and efficiently. The “B” 
BOND wheel pictured here, for instance, is 
a MID-WEST silicon carbide vitrified 3.60 
straight wheel; sized 7 x ¥2 x 14%. It is built 
specifically to grind carbide tipped tools. 


Aside from the proper shape of wheel, it 
is extremely important to select the proper 
grain and grade—and then use that wheel 
intelligently. Among other things, watch 
your wheel speed. Follow the manu- 
facturer’s recommendation. And watch your 
feed — don’t “crowd” the job! You'll get 
more pieces per- hour as well as more per 
wheel. Let our engineers prove it to you. 


MID-WEST ABRASIVE COMPANY 


Manufacturers of DEPENDABLE Abrasives 


1960 E. Milwaukee Avenue 











ie 


MILI, SUPPLIES 


Detroit 11, Mich. 
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Cutting with 


AWd tO TY, PRECIS 





@ A sound line, backed up by sound performance 
pata— that’s Atkins Curled-Chip Metal Cutting System. 
roughout industry, on cutting jobs that would quickly 
ear out ordinary saws, Atkins Curled-Chip Saws are 


ttting extraordinary records for speed, cutting accuracy, h 
nd blade life. Armor-plate, aluminum, bronze, copper, Get the Comp ete 


eel, iron and just about every other material used in CURLED -CHIP STORY A TKING 


ar production are being converted into finished war co 
aterials faster because the metal cutting operations take In This New Manual 


s time. Get Atkins file of performance data on the Contains full description of the remark. 
able Curled-Chip cutting principle de- 


MET, 
urled-Chip System and pass it on to every plant man _ veloped by Atkins. . . Describes each saw Al iki. 575 Teg 


in the Curled-Chip System ... Gives 
OU see. 





scores of cutting records... Offers data Effic; °F Foxy 
on sharpening of Curled-Chip Saws. ‘emt 


-C. ATKINS and COMPANY  Proouctig 
420 S. Illinois Street, Indianapolis, Ind. Send Teday! 


2 


‘ Cutting a Name for Themselves in National High-Speed Production 
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PNEUMATIC DRILL 
WITH PLASTIC HOUSING 





) PEERLESS Standard Metal Cutting Saws 


} 
Three sizes: 6x6 in.; 9x9 in.; 


13x16 in. * One to three 
‘speeds. * Vise jaws swivel for 
45 angular cutting. * Work 
placed from front or sides. 
Odd-shaped pieces quickly and 
Torti ham lela.¢:toMlae ol (o(4- Mabe Clelt lel -5) 
permit setting cut to any depth 
and controlling lift of saw- 


frame. Belt or motor drive. 





THIS P PEERLESS POWER 


ase Sale peal” 


Mill supply houses find a ready market for 
Peerless Standard Metal Cutting Saws. 
They are “the most useful tool in the 
shop” for production and maintenance 
work. Used throughout industry and by 
the U. S. Navy aboard ship. 


You can make money with this and other 
parts of the Peerless line. Why not drop 
us a line now? And remember, Peerless 
also makes fully automatic, hydraulically 


THE ONLY METAL CUTTING SAW 


controlled Metal Cutting Machines that 
are preferred by production men for high- 
speed precision metal sawing. 


Right now, drop us a line and let us send 
you details of the Peerless line and mill 


supply franchise. 


PEERLESS MACHINE COMPANY 
1600 Junction Ave. Racine, Wis. 


—— = 


rT MS-104 
HINE COMPANY, Dept. 
1 —€, eo facts about Peerless Metal Cunias 
= - Saws and Peerless franchise nee aes 
for High Producti 
i on HydraulictypeSaw we | 
oO ae po ne covering Vertical type use ed for Die Bloc 


Mechranical type 
5 Mail poe bo general utility and maintenance Saws 


Company... 
Individual 
Street 


ae TG CCE City. 
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Saw for production cutting 


FEATURE 














¥ 
& REAMERS 


Wide Range 
Readjustment 


& ASE of adjustment is one 4 
the many performance fea 
tures that have made Wetmore 
tools the best buy in metak 
working plants all over the 


country. 
With Wetmore inserted-blade adjustable Reamers, bladeg 





may be set out 7 to 50 times, depending on the size of thé 
STOCK DELIVERY reamers. Adjustment ranges from .034” on 5/8” diametet 


Wereese etendend Boomers reamers to .420” on 3-7/16" sizes and larger. This feature save 
are now available from stock time and tool cost. Wetmore Boring Bars can be accuratelj 
for quick delivery; and unusu- 
ally good delivery is made on 


boring bars and special tools enced help, by means of the graduated adjusting screw. 


Phone, write or wire. The combination of design features found in no oth@ 


set to the thousands of an inch in a jiffy, even with inexperk 





Reamers and Boring Bars enables Wetmore tools to take faste 
® and larger cuts .. . maintain close tolerances . . . produce a& 
WETMORE REAMER CO solutely smooth holes... and last longer. These features ad 
e ° e . 1 - ' 
418 N. 27th St. ri Dept. C up to lower machining costs and less spoilage 
MILWAUKEE 8, WIS. WRITE FOR CATALOG 
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TWIST DRILL AND 
MACHINE COMPANY 
NEW BEDFORD, MASS., U.S.A. 
NEW YORK STORE: 130 LAFAYETTE ST. = = = = CHICAGO STORE: 570 WEST RANDOLPH ST. 
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IPE helps American ndust c 


aL penk capaci 





rica s wat strength. 


This is the secret . Ame iy to keep sup- 


ds 
All industry depen 
wer without ‘aa a 
ply ing Saal Tubes are doing their ee os 
7 ‘a a ncle Sam’ s power plants 
eepin 


“ round- -the- clock. 


That’s a job for Nationat Seamless Alloy Tubes—they are 


serving in many of America’s leading gasoline refineries and 
synthetic rubber process! 1g plants. 
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Raita We | 


a 7 maiwrelOUl job 





They move the heavy stuff on fast schedules. Locomotives 
like this “Big Boy” are kept on the job by NATIONAL 


Seamless Boiler Tubes which have shown extremely long 
life in service. 









Wolds diag 


Oil Gine 


—_— 





- ‘ Bm ‘ __ \ ‘Sa - 
geet 2. 


ra 


‘ 






Designed to deliver 300,000 barrels of crude a day to the east coast. The first uni 
from Texas to Illinois has already been completed, using 550 miles of 24-ine 


have broken 
be Company 
Lt Tube NATIONAL Seamless Pipe. Pipe for the second unit is now rolling from our mill 


Plants of NATIONA 1 meeting bigger pro- 


gain and again iw 
hedules tor seamless al irplane tubing. 
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nchieve production miracles 





N one short year, America transformed peace plants 
, to war plants and achieved literally impossible goals 
of production. The figures for that year were so high 
that Germany, Italy and Japan scoffed at them as wild 
dreams. 60,000 planes, 8 million tons of shipping, 
45,000 tanks did look like astronomical figures. But at 
the year’s end, most of these goals were well within 
sight—some even exceeded. This year, at the present 
aA rate of production, they will be far surpassed—in some 

j 4 cases more than doubled. 
Back of these production miracles is a story of 
men and machines working as they never worked before 
j < —a story of equipment pushed to the limit of its capac- 


iy ity with mighty little time out—and, basic to all indus- 
: try, a story of power generated, controlled, and 
n delivered by pipe. 


ae : As America’s largest producer of seamless pipe and 
ay oo ste tubing, NATIONAL Tube Company’s plants are deliver- 
Ris ing more tonnage than ever before in history. This is 
going into the all important program for more ships, 
Hig more planes, more tanks, and hundreds of other war 
os uses, 
; Every day our specialists are helping to work out 
solutions that keep plants operating longer, that make 
products lighter and stronger, that save thousands of 
pounds of steel. If you have a pipe problem in con- 
nection with war work, our experience is placed at 

i your disposal without obligation. 


NATIONAL TUBE COMPANY 


PITTSBURGH, PA, 
Columbia Steel Company, San Francisco, Pacific Coast Distributors 
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United States Steel Export Company, New York 
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ey get their power from boilers—each containing hun- 
reds of seamless steel boiler tubes. NATIONAL plants have 
ept the supply flowing to meet huge increases in demand. 
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Just as undue wear on auto tires results 
when the wheels are out of alignment, so 
unnecessary wear is caused on valve parts 
when they are not perfectly aligned. 


Perfect alignment of all parts of Fair- 
banks Valve U-O1 is assured by the radial 
seat when valve is taken apart to replace 
a worn disc. Without sliding or scraping 
of the surfaces of the seat, the radial seat 
is drawn to a tight joint by a Union nut. 
This increases the life of the valve and 
assures a tight body joint after every as- 
sembly. 


RYE Ula 


The slid-on disc holder is so guided 
that it will not bind or stick regardless of 
position of valve. The design of the dise 
nut tends to throttle the action against 
the disc, thereby prolonging its life. Dise 
rings of any make will fit into the dise 
holder. 


You can “Bank on Fairbanks Valves” 
for dependable service, long life and low 
maintenance cost. 


Write for catalog No. 42 and name of 


our nearest distributor. 


THE FAIRBANKS COMPANY 


393 Lafayette St., New York, N. Y. 


Boston, Mass. Pittsburgh, Pa. 
Diutributors in Principal Cities 


Palast) (s Valves ° 


Fairbanks 
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iS AD APPEARS 
IN CURRENT ISSUES 


OF THE FOLLOWING : 
IRON AGE 
TIME PURCHASING 
BUSINESS WEEK MILL & FACTORY ENGINEERING NEWS RECORD 
NEWSWEEK ROADS & STREETS OIL & GAS JOURNAL 
U.S. NEWS EXCAVATING ENGINEER INDUSTRY & POWER 
STEEL CONSTRUCTION METHODS FACTORY MANAGEMENT & MAINTENANCE 
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The YARWAY Sales 






Only one 
Moving Part 
—a little Valve 








Hand in Hand with Our Distributors 


IGHT YEARS AGO YARWAY announced 

the distributor policy about which had 
been built the plan of merchandising YARWAY 
IMPULSE STEAM TRAPS. The outstanding 
success of this policy is history. More than 
250,000 YARWAY TRAPS have been sold 
and YARWAY has become the trap leader in 


supply house sales. 


Today, more than ever, this partnership with 
our Mill Supply distributors is a protection to 
your and our present and future business. With 


the priorities problem we have enlarged our 


field organization to give you greater help— 
have further enlarged our advertising efforts, 
particularly to those most essential industries 
able to secure high priority ratings—have 
many times enlarged our output to insure 


delivery of traps sold for vital needs. 


Yes, we are going forward hand in hand with 
our distributors and hope you will draw more 
and more upon the cooperation we are ready 


and anxious to give you in these unusual times. 


YARNALL-WARING COMPANY — 
Mermaid Place Philadelphia 18, Pa. 











\irotects Your Business 


In TODAY’S Market 





The Yarway sales policy is clear-cut, definite, business-building More than a Half 
— both from the standpoint of immediate sales and of accelerated 


profit over the long pull. ny | | L L I oO N 


] A complete line of traps representing great advance in 
” 


engineering design, manufactured from the finest materials Trap Purchasers 
available by an organization known for 35 years for Read Yarwa y *s 


unusual skill in the production of high-quality steam 
specialties. Powerful 
Yarway stands squarely behind every Impulse trap and 

will replace any one demonstrated to be defective. Advertising 
Selective distribution, with restrictions as to the number in these Leading 
of distributors in a trading area—thereby insuring a fair Publications 


profit to all dealers featuring the Yarway Trap. 


Freedom from competition from his source of supply 
on all business which the distributor can reasonably 
expect to sell himself—and generous adjustments on all 






business in his territory which it is necessary for Yarway 
to assist in securing. 
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Price policy. Established resale prices are reasonable 
and competitive. We have but one jobber price—a price 
whereby the jobber and the factory can make a legitimate 
profit, making the line mutually worthwhile for both to 
promote aggressively. There will be no deviation from 
this price policy. 


A powerful advertising program to introduce this trap 


~ ; . 4 eee 
to all trap users and to build and maintain a position of a . ¥ nd 


“first preference” for this trap in the minds of Industry. 


INDUSTRY | 
° ° ° POWER > ‘ 
Selling helps, literature and other promotional and edu- ‘ F SY 
cational material will continue to be supplied to the dis- a ee fp ‘ 
‘ <P , ( 
tributor to enable him properly to tie in with our national ¥, 


business paper campaign. In addition, Yarway will assist 
the distributor intelligently to stock the Yarway line—and 
aggressively to present the Yarway Trap to his customers. 








cy IMPIIISF STFAM TRAPS 





“BROTHER, YOU CAN’T FEED THE WORLD BY HAND” 


Only machines can keep U. S. agriculture doing the farmers and farm implement suppliers can command. 


job ...and only the distributors and dealers of the R B&W, whose EMPIRE Bolts and Nuts were used in 
nation can keep those machines going—by supplying the first metal plows in America, must and will continue 
the farmers with repair and maintenance parts! to make its famous Plow Bolts available to the farmers of 
the nation through its usual distribution channels. 


The War Production Board, Wholesale and Retail Divi- 


e-e2 2 @ 


It is estimated that 98% of farm production this year has sion, fully recognizes the vital necessity of a successful pro- 


to depend on machines already in service in 1942... in gram for maintaining farm equipment. When you apply 


many cases, before 1942. for a rating to extend on plow bolts or other parts, you will 
This means a maintenance and repair program utilizing have no difficulty in obtaining prompt and sufficient help 


every scrap of metal every spark of ingenuity that in filling your requirements. 







BR BEL —Wlaleing ations the things that make Cannio te 


a — -——~--- 


RUSSELL, SBURBSALL &2 WARD BOLT AND NUT - COMPANY 


Factories at: Rock Falls, lll.; Port Chester, N. Y.; Coraopolis, Penn.; Sales offices at: Philadeiphia, Chicago, Detroit, Los Angeles, Portland, Seattle 
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its news 


you’re spreading when you tell your customers 


about this low cost, foot-controlled Air Vise 


Scout Air Vise is welcome news to 
every plant executive who is out for 
more production and lowered cost! 
You are doing a real service and 
helping the war effort by explaining 
that this new foot-controlled air 
vise leaves operator's both hands free 
to work .. . speeds up drilling, 
tapping, milling and assembly .. . 
the ideal vise wherever there is a 
repetition of operations. Husky, 
compact, precision-built; exerts a 
grip of 15 times air line pressure. 
Remarkably low in price. Once tried, 
Speedy Air Vises are re-ordered 
in quantity! Complete with Foot 
Control Valve, Air Hose 

‘24 















ond Fistings.<<ccrscccieece 
a hands aapenyer ward oo. and aes Immediate Deliveries With 
ise remaims open or closed wi: constant foot pressure. Preper Priorities 


Advertised in Trade Journals! Consistent advertising in 14 trade journals is helping distributors sell 
Speedy Air Vises to war plants. Additional dealers and factory representatives are needed to handle 
the fast-expanding demand. Write for details. 


D 
0 IT BETTER By AIR...WITH THESE BROWN AIR ACCESSORIES 


Air Regulator Air Filter Speedy Bi Gu 
low-Gun 


Looks, feels, and operates like a 
gun! Ideal for blowing away chips, 


Related ta Keeps oil, water and for- 

pe tog eg a ©180 particles out of regu- 

peer nel the pre niga lator. Assures clean air 

i for pneu ic ; 

Storage tank. Sells for grote ape : | 

only $3.00, with gauge blow-guns, sprayers, etc. me =a or ay 

$1.50 without gauge lor pressures up to 200 Comfoomabte tleonk enitle places. 
ihe. Sete i ae Comfortable pistol Rrip, easy trig- 


, ger action. Sells for only $2.50. 
W. R. BROWN CORPORATION, 5727 W. Armitage A 


MANUFACTURERS OF SPEEDY AIR COMPRESSORS 








ve., Chicago, Ill. 
* SPEEDY PAINT SPRAYERS 
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For full swing production, the most eco 
nomical and efficient drive for your needs...i 
most important! Because Medart specid 


izes in all types of transmission equipment Meda 
engineers can give you an absolute 
unbiased approach to your specific problem 


Medart distributors carry all standard 
and many special transmission items fa 
your buying convenience... and for quick delivery 


You should have a copy of the Medart Power Tran: 
mission Catalog handy. Write for it tode 


Nicos 
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TOOLS 
ARE 
WEAPONS 


TREAT 'EM RIGHT 


The scarcity and importance of 

metal cutting tools makes it 
doubly important that we all con- 
serve and preserve tools of this 
nature. “TOLEDO” dies and cutters 


t eco can be readily resharpened for added 

- service when dull. It is important how- 

oct ever that they not be continued in use when v 
dull since this will cause chipping. Sharpen 

ledar 

ute them as soon as they become dull to secure 


maximum service. It is important that your cus- 
tomers be so advised. Saving metal cutting tools 
will greatly help the war effort. 


blem 






“Toledo” No. 00 threads %” to %“%” pipe 
"Toledo” No. 11 threads %” to 1%” pipe 
“Toledo” No. 12 threads %” to 2 ™ pipe 


THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE, No. 2 RECTOR STREET 
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Pass the GOOD WORD Along 


FOR A BIGGER FALL SALES RECORD! 





Lyon Adjustable Wood 


Shelving. 


Open and 


closed types. Shelving 
adjustable every 3” 
vertically and horizon- 
tally byhand. Complete 


assembly requires only 





c'1e tool—a screw 
driver! Quickly set up 
by inexperienced help. 


Lyon Storage Cab- 
inets. Attractive 
in design. Sturdy 
in construction. 
Equipped with four 
full-width shelves 
adjustable on 6” 
centers. 





Lyon Shoprobes. Safe, 
convenient mobile storage 
for workers’ clothing. Takes 
up less floor space per per- 
son than the area covered 
by a man’s hat. Especially 
suited to industries where 
personnel fluctuates. 


Lockers. Single 
Tierand Double 
Tier Models in 
section 2 and 4 
lockers wide. 


Lyon Wardrobe 

Cabinets. Equipped 
with full-width shelf 
for hat storage and 
full-width coat rod. 
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THESE 


— No. 445F11. 
10" x 20" x 8""— 
16 gauge steel. 
$1.55. 


Lyon Work Bench 

—No. 5100. With Half 

Depth Shelf, Back Stop 

and Two End Stops. 
60” long, 28" deep, $17.55. 
Drawer 12’ wide, 16" deep, 
4" high, $2.95 extra. 


Lyon Sloping Front Tool 
Storage Unit—No. 10-1. 
Has 88 openings on eight 
shelves. 34-1/2" wide, 
17-1/2" deep, 37-5/8" 
high overall. $24.25. 


OCTOBER, 1943 





are Still Available for Delivery 
on Satisfactory Priority 


Material Handling 












MAN-HOUR SAVERS 


Lyon Bar Racks. No. 28-36 
first section and No. 28-236 
second section. Each section 
36" wide, 31-1/2"' deep, 
79-5/16”" high. As illus 
trated, $58.25. 


Lyon “RB” 


Container 


Lyon 

Bench Legs 
—No. 2401-11. 
28"x 32-1 4”. 
$2.95. 


Lyon Portable Tool Stand 
—No. 2970-22. With Top, Two 
Shelves, Casters and 480-14 
Drawer. 24" x 24’ x 37-1/8". 
$12.00. 





METAL PRODUCTS, INCORPORATED 


General Offices: 1053 Madison Ave., Aurora, Illinois 


Branches and Distributors in All Principal Cities 





Write for this BLACKHAWK Literature on 
HYDRAULIC JACKS « PORTO-POWER « WRENCHES 


FREE BLUEPRINTS show how to 
build your own shop press for 
use with 20 and 50-ton Porto- 
Power Hydraulic Units. 





HYDRAULIC EQUIPMENT CATALOG — WRENCH CATALOG — Features quick- TORQUE INDICATOR BULLETIN— “MEET THE MECHLINS” — a new 
Jacks, up to 50 ton capacity, all detachable interchangeable socket Torque Indicators assure uniform booklet presenting valuable tips 
one-man operated. Porto-Power wrenches that have the patented tension on nut and bolt assemblies on speeding u production 
for maintenance and production “Thumb Release Lock-On’’ fea- — prevent bolt breakage, excessive through more effective use of 
work —— pipe bending. Gauge equip- ture. Also open-end and box-type wear, loss of compression and standard wrenches. Contains help- 
ment for measuring vast tonnages. wrenches and specialties. many other mechanical ills. ful hints on tool conservation. 


om Me eke ae AN Ns kN Oe ™ 
“ BLACKHAWK MFG. CO., Dept. J17103, Milwaukee 1, Wis. 


Send special packet of literature on Hydraulic Equipment and 
Wrenches —also blueprints on ‘‘How to build your own shop press.’’ 


< 
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Hydraulic Equipment - Wrenches [IE 
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Name 





Address City State 


This advertisement appears in leading industrial magazines. Se SS SSeS BSB SS eS SS SSeS aS eee ee wll 
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BUILT FOR ROUND THE 


CLOCK OPERATION 
Designed for greater efficiency . . . lighter 
weight, increased power, iniproved hand- 
ling and long punishing service. 
A Size for Every Need... Heavy Duty 
¢ 34" 5", yy" (2), 34" (2), ar yy", 
4" Low Speed. Special 4‘‘ All Angle. 
Write for Complete Details 
and Discounts 


SIOUX 


ELECTRIC 
DRILLS 





“RN 


STANDARD THE 


ies : 
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WORLD OVER 
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Freedom from friction ... freedom from power-loss . . . freedom 
from wear... freedom from maintenance! . . . Dodge-Timken Bear- 
ings combine ruggedness, precision construction and smooth oper- 
ating efficiency to bring those “four freedoms” to industry! 


These rugged bearings keep power transmission channels free for 
full, unhampered flow of power to production machines. They pre- 
vent “clogging” of power-flow ... they protect against slow-ups or 
“power blackouts” that are the ever-menacing maintenance threat of 
obsolete, worn out, friction-ridden bearings. 


Now, and in post-war production, your plant can get more power fo 
work with Dodge-Timken Bearings and other Dodge Power Trans- 
mission equipment. 


Contact your local Dodge Distributor or write to 


DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana, U. 8. A. 




















THROW ALL YOUR SCRAP INTO THE FIGHT! BUY MORE WAR BONDS! 
THE RIGHT DRIVE FOR EVERY JOB 
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Naturally, We are Ready 
with Synthetic Rubber V-Belts 


It is quite natural that Dayton 
Rubber, as the world’s largest 
maker of V-Belts and the builders 
of the first American all-synthetic 
rubber automobile tires, should 
_ have spent the past nine years in 
the continuous development, proc- 
essing and application of synthetic 
rubbers of all types. As a result 
of our investment of thousands of 
priceless technical man-hours, we 


have built up a tremendous backlog 
of knowledge and experience. 
Now that all V-Belts will soon be 
made of synthetic rubber, Dayton 
is glad that its vast fund of accumu- 
lated knowledge in synthetic rub- 
bers is a reservoir upon which we 
can draw freely to better serve your 
customers in 100,000 war plants. 


THE DAYTON RUBBER MBG. CO. 
DAYTON 1, OHIO 


Daygtom 


” Rubber 
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* Photo shows Styrene Storage 
Tanks in the First Government 
Dual-Unit T ype Synthetic Rub- 
ber Production Plant—of which 


Dayton is one of the Operators. a 
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HIS Tri-Stand Vise is really a portable workbench 
—legs fold in and chain for easy carrying right 
§ where it’s wanted. Unusually large tray gives plenty of 
toom for oil can and dope pot, handy tool slots, effi- 
cient 3-size pipe bender, pipe support—and it has a ceil- 
ing brace screw and screw-down feet if you need them, 
but it’s remarkably well balanced for 
most work. Strong malleable con- 
struction makes it durable. Either 
chain or yoke vise, with LonGrip jaws 
iB © protect polished pipe. A profitable 
Oye item of the increasingly popular 

* RIZIO line. Write for full in- 


formation. 


9 Essential Fal © Vises in 23 
Ses . . . Yoke and Chain Vises 
in bench, kit, post and stand patterns, 
all popular sizes. Tool-steel jaws and 
Sifong malleable frames. 





Sell RIGID Pipe Tools at 
Supply Houses Everywhere 
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Ready to thread 


V1¥%<'1/2 or 2 pipe 


One reason for booming sales of 


No. 65k RRIPZSit> 


with high-speed steel dies 


O need for your customers to fool with 4 sets of 

chaser dies every time they want to thread a dif- 
ferent size pipe—1 set that stays in this No. 65R 
gives them micrometer perfect threads on 4 sizes of 
pipe, 1” to 2”, with a simple 10 second adjustment. 
Instant mistake-proof workholder, too — and no bush- 
ings to bother with. 
This smooth, rugged 
steel - and - malleable 
threader is important to 
your pipe tool business. 
Write for complete 
data. 


No.65R is made also in 2 handle 
ratchet model; also as plain die 
stock. 


THE RIDGE TOOL COMPANY 
ELYRIA, OHIO, U.S.A. 


‘ ” i 
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NEXT TIME... 


sell Pyrex or Corning 
brand Gauge Glasses 
THEY LAST LONGER 








- 
} IRST, last and all the time, there’s just one thing 


Corning 


: Standard 
"a Gauge 
: Glass 
your customers want in a gauge glass... They Want It 
To Last Longer. 


And Pyrex and Corning brand Gauge Glasses do just 
that. Sell them and you'll give your customers some 
brand new ideas about the service life of gauge glasses. 
You will save them time, trouble and money. For-your- 


self it will be the start of longer lasting profitable busi- 
ness. 


Pyrex Gauge Glasses are made of a special Pyrex 
brand Borosilicate Glass which resists corrosion to an 
extraordinary degree, is unaffected by sudden and 
wide-range temperature changes, and is remarkably 


hard and strong. Their machine drawn accuracy 


eliminates breakage from installation strains. 





For Low Prgssure Service 
Corning Brand Gauge Glasses are specially made for 
moderate pressure service and, within their physical 


limitations and price range, are b? far the best buy you 
can offer to your customers. : 


x 


Fill out your stock of Cortiing and Pyrex Gauge 
Glasses now. 


’ 
¢ 


“PYREX” is a registered trade-mark and indicates manufacture by Corning Glass Works, Corning, N.Y. 
} 

OWNING 
) ING 


Glass Works 
A Corning, New York 


Urex OaAUde O1ASSES 
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Today there are many new applications of Power 
Driven Brush Tools. This is the natural result of 
need for rapid and ever increasing victory pro- 
duction. The manufacturer of implements of war, 
with his speed and accuracy requirements was 
presented with numerous production problems. 
In solving many of these problems MILWAUKEE 
INDUSTRIAL BRUSH TOOLS were used. These 
applications now take their places as standard 
uses—they have come to stay—there will be 
more. 








Coupled with the growth of importance of these 
new applications comes a growth in sales and 
profits more than before. 


Write for catalog No. 42-61. 





THE MILWAUKEE BRUSH MANUFACTURING CO. 
MILWAUKEE 


MILWAUKEE WIRE WHEEL BRUSHES - WIRE omnia ; WIRE SCRATCH BRUSHES 
A . 
S Bi: Key to Industrial Brush Problems 


Tfiwe BRUSHES FLOOR BRUSHES - PUSH BROOMS,- BENCH BRUSHES - FOUNDRY BRUSHES | 
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7... Like GZ Plomb Tools 


Professional mechanics find the Plomb box wrench 
exactly right, for three important reasons — 


1. It works better because it is accurate, 
well-balanced, built for efficiency. 


2. lt is safer because it will not slip. 
3. It lasts longer because it is practically 
unbreakable. 


You'll find these things true of all Plomb tools — from 
wrenches to cold chisels — and you'll find the ones 
you need for your war job at the Plomb dealer near 
you. Call on him for your stock tools — Plomb Tool 
Company, Los Angeles 11, California, U.S.A. 


- » ; the Nr Sil by . 
PLOMB TOOL ao oe ™ LOS ANGEL 
COMPANY CALIFORNIG 
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IM. etal Cutting 


Tools for which you have no 
immediate use are oS valu- 
able as buried treasure. The 
tungsten, chromium, molyb- 
denum, and other alloys 
they contain are more pre- 
cious than pieces of eight. If 
returned promptly to scrap 
or to the mill, they will in- 
sure a continued and plenti- 
ful supply of the high speed 
tools you need to build the 


fighting tools American : (is 
oaa8 Ae 
soldiers need! aa . cone moa: = , 
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Talk of the Trade 


STEAKS AND CHOPS: Those hog-calling confpetitions are going to get 
a new recruit if the porkers at Fred Stout’s (Heller Brothers Co.) Top 
Acres continue to multiply the way they have in recent months . . . They’ve 
become so numerous they break out of their pens just to go for a walk by 
themselves .. . Each one, it seems to Fred, wants to be alone . . . The meat 
question reminds us that Bob Nicholson (L. A. Benson) just about 
fainted the other day when he walked into a restaurant and jokingly 
ordered a sirloin steak—and got it without a “war debt” check. 


REST CURE: Sandford Berg (Pulver Machinists Supply) considers 
he’s giving his office a rest cure when he hies himself away to the Colorado 
mountains each fall . . . A hay fever victim, Sanford contends it’s a lot 
easier on his nervous system, as well as his co-workers’, if he’s not around 
to sneeze papers all over the place. 


FRESH FROM THE GARDEN: R. J. “Bob” Branham (Indianapolis 
Belting & Supply) has so much Swiss chard from his victory garden that 
his family finally rebelled and talked Bob into pulling up the rest... When 
he started to follow out their order he discovered they had consumed three 
crops of turnip tops by mistake . .. George Willman (Tools & Supplies) 
isn’t a bit concerned about possible increases in the rationing point value 
of tomato products .. . With a year’s supply of canned tomatoes left over 
from last year, George harvested a bumper crop this fall . . . Friends 
estimate he’s about four years ahead of rationing. 


NAZILAND: W. C. Teare (Sterling Products Co.) received a letter from 
Germany the other day .. . His nephew, Lieutenant John Teare, reported 
missing after a raid over Hamburg some time ago, wrote that he is now 
spending his days in a Nazi prison camp. 


ARMY ACTIVITIES: John Peacock, 23-yeat-old son of Walter Pea- 
cock (Chas. C. Lewis Co.) was injured with the magines in their first 
landings on Guadalcanal and is now at home recuperating . . . John now 
wears the gold leaf of a major and expects to return soon to active service 
... His brother, Walter Peacock, Jr., was recently made an Army captain 
.. . Ralph H. Diehl, Falk Corp., is now in the Army Air Forces . . 
Mrs. Arthur Riel is not a WAVE but she has released three men for 
service ... she’s doing inside work at Riel Hardware while her sons serve 
in the Navy. 


CROWNED: George E. Ebbe (Hand Hardware Co.) is this year’s-New 


Jersey State table tennis champion. 


ON THE PROFIT SIDE: In addition to winning the Towner trophy at 
the recent Michigan distributors’ outing, Art Sparks (F. Ranifille Co.) 
turned the tables on a couple of fellow golfers who underestimated ‘his 


ability and were eager to put their money on the line . . . When it came to 
pulling in the line, Art did all the pulling. 


SANDMAN: W. C. “Bill” Bridges (Buhl Sons) waged a losing battle all 
Summer against Lake St. Clair . . . His cottage on the Canadian side of 
the lake had a beautiful sandy beach until spring storms took a hand. . . 
Bill spent virtually all of his spare hours wading in up to his knees and 
trying to build a breakwater to save the few remaining grains of sand. 


‘ 


R. W. B. Summer battle 
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Composite Picture of the Industrial Distributor 


If the pictures of all America’s In- 
dustrial Distributors were combined in 
one, it might well show a remarkable 
resemblance to the owl. 

Your Distributor has to be wise as 
the proverbial owl to answer correctly 
all the perplexing supply questions fired 
at him every day. He has to see like an 
owl, when the delivery picture is dark- 
est, to find the goods you need. Like an 
owl, too, he’s often on the job when 
most people are asleep. 

Although they do have much in 
common, there is one thing definitely 
un-owlish about your Industrial Dis- 
tributor . . . his disposition. He cheer- 
fully puts in extra time and effort to 
help you keep production humming, 
because he knows the importance of 
every hour he can save. 


He can serve you today in many ways 
dire ‘ctly keyed to wartime conditions in 


the supply field. 
Buying Consultant He has complete 


information on every source of supply 
at his fingertips. If specified equipment 
is not to be had, he can help you revise 
designs to utilize available substitutes. 

Priority Expert He has up-to-the- 
minute data to assist you in getting 
the best possible rating for your orders. 

Salvage Specialist He can provide 
the repair parts and service to put irre- 
placeable equipment back on the job. 

Conservation Consultant He has the 
“know how” to suggest effective meth- 
ods of servicing operating equipment 


. « « to get better performance, and 
make it last for the duration. 

For any service related to supply, 
you can rely on the wholehearted, re- 
sourceful cooperation of your Industrial 
Distributor. 

Jenkins Distributors will give you 
any information you need about valve 
procurement and maintenance. 

York 13, N. Y.; Bridgeport, Conn.; 
Atlanta, Ga.; Boston, Mass.; Phila- es 


delphia, Pa.; Chicago, Ill. Jenkins Decne 
Bros., Ltd., Montreal; ‘London, Eng. Ses 


Jenkins Bros., 80 White Street, New 


28 
JENKINS VALVES 


SINCE 1864 


For every industrial, engineering, marine and power 


plant service.. 


. in gin Iron, Cast Steel and 
Corrosion-Resisting Alloys . 


. 125 to 600 lbs. pressure. 
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“GENERA / 
SHERM AN ‘ OIL and gasoline are playing an important role in 


this war. Tanks, trucks, jeeps, planes, boats— 
thousands of them are dependent on a steady stream from America’s petroleum 
fields. Not a drop could be furnished without the aid of many mechanical rubber 
and synthetic products. . . 
Drilling uses rotary hose, pumping uses heavy-duty belts, shipping uses suction 
and discharge hose, delivery to the vehicle demands hose and many_other uses 
_ exist in production, refinery and transportation operations. For years Republic has 
built and Republic Distributors have sold and servigmiythese products of both syn- 
thetics and natural rubber for the petroleum indusg -In all types of war in- 
dustry, Republic Distributors are performipgya sup t Bsarvice duty within each 


territprydl, section. Under the Republid frapichisé 
5-P§ heli bee of factory-distributé fas REPUBLIC’S 
5-Point Policy 
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plying the requirements of the trade 
solicited 


y ) A quolity of product uniformly 
good and capable of delivering sor 
vic 


results that should reasonably be 


= oe 


erpected 
{ i 4 A price besis inducing and mating 
, possible aggressive competition with 
reasonablu profit return 


Freedom from competition from his 
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- Mill Supplies - 


SOME FUNDAMENTALS 


If “post-war planning” didn’t sound so terribly formal more people would get into it 
without thinking that imposing charts, tables and graphs are required. When the war 
ends it will not be like moving from darkness to daylight, but more probably a merging into 
new conditions, as is always the case in business. Planning ahead is a routine of manage- 
ment procedure. It was always necessary in the past and is necessary now, only more so. 

It takes no master mind to see how forethought and prompt action can improve the 
distributor’s position for the future. A long list of tasks could be drawn up. Among the 
more important, for example, are these: 


1. Clean up the back orders. It is apparent that the tide is turning. Manufactur- 
ers are catching up on deliveries. Customers are getting cautious about ordering. 
A quick review of all back orders and a quiet canvassing of customers who placed them 
will pump the water out of your stock and put both you and your supplier in a more 
sound position. 
2. Help liquidate surplus stocks. This is an old story but more important now than 
ever. By helping customers exchange unwanted merchandise, still-urgent war de- 
mands are met on the spot and a dangerous threat to the post-war market is deflated. 
It may not be a pleasant job, but the pay is big in preventing a glut and a price-cut- 
ting spree when the picnic is over. . 
3. Maintain field contact. Due to the drafting of younger inside help many dis- 
tributors have pulled in some salesmen to answer telephones and expedite orders. 
The great danger is to lose sight of the fact that this arrangement must be temporary. 
The strain is letting up for buyers. They have more time to consider their over-all 
problems and they expect to have the help of their old salesmen friends. 
4. Set your market sights. Start a survey to see just what’s happened to industry 
in your territory, and what may happen to it. Manufacturers will help if you can 
show them what kind of plants and what size. They can fill in the blanks on the plant’s 
potential for each product. 
5. Recondition the mailing list. Set up and get started the machinery for accu- 
rately listing the buyers, managers, foremen, superintendents and other factors among 
your customers. It can’t be done overnight, but in a month a good bunch of sales- 
men can help you build a list that will represent one of your best sales tools. It is the 
heart of sales control, market analysis and practical distributor advertising. Before 
the war the successful distributors and the good mailing lists were always found to- 
gether. That will probably be true after the war, as well. 

To repeat, the above represents only some of the more important opportunities fac- 
ing distributors for action now to shape their futures along sounder and safer lines. The 
war job goes on, of course. But it is always part of the job to keep one eye on the road 
ahead. That just happens to be a little more important now than it ever was. 


* * * * * JOHN J. WELCH, Editor 





Currently Important 


Opportunity Knocks 


Distributors received a most important letter a few 
weeks ago from Percy Ridings, chairman of their War 
Service Committee. He asked all members of the industry 
to join in an effort to tell Congressmen and Senators how 
they feel about the Renegotiation Act. 

Mr. Ridings’ appeal was urgent because the climax is 
at hand in the endeavor to secure relief. The prospect for 
favorable legislative action is bright, but the opportunity 
is of the moment and can only be capitalized on by con- 
certed action throughout the industry. If you have not 
acted on Mr. Ridings’ request your own self-interest and 
the future welfare of your business dictate that you do so 
now, without delay. 

Apparently many Congressmen and Senators were al- 
ready sympathetic to business in this matter. Others have 
been won over during the hearings before the Disney 
Committee. Some were surprised and shocked to learn 
how the law which they had passed was working out in 
practice. how business and industry were experiencing 
hardship. distress and the outlook of post war extinction 
because of a process which has proved to be unfair, arbi- 
trary and destructive. While the tide is running favorably, 
it is imperative that all of the Congressmen and all of the 
Senators be appraised of their constituents’ feelings be- 
fore the voting begins. 


Friendless Law 


Seldom has a Federal law been criticized on so many 
counts or so unanimously as was the Renegotiation Act 
in the Disney Committee hearings. 

The National Association of Manufacturers urged that 
it be modified drastically. The Illinois Manufacturers 
flatly said. “End it now.” The Automotive Tool and Man- 
ufacturers’ Association pointed to margins of profit 
which, after renegotiation, were admitted even by the 
Price Adjustment Board to be so low in some cases that 
the risks of doing business are not justified. It was shown 
to be a law which offers citizens no adequate right to ap- 
peal. The manner in which decisions of the administrators 
are reached is not revealed to those required to pay out 
their earnings. The process of renegotiation before taxes 
was shown to defeat the intent of the Excess Profits Tax 
to leave business with some post war reserves. 

Even members of the Congressional committee revealed 
their feelings. Chairman Disney said, “I can’t imagine 
myself. if 1 were the director of a bank, making a loan 
to a company that did not have clearance on renegotia- 
tion.” And Representative Knutson, a committee member, 
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declared pertinently that the government “is going far 
afield when it attempts to renegotiate dealers not engaged 
in manufacture.” 

And the first witness, Maurice Karker, who is Chair- 
man of the War Department’s Price Adjustment Board 
administering renegotiation, gave it as his personal opin- 
ion that the law is “dangerous and un-American,” al- 
though he qualified this by commenting that “we are ina 
dangerous and destructive war which justifies unusual 
precautions and conditions.” 


Present Your Case 


Congress is being bombarded with suggestions for 
changing the law. Most of these come from prime con 
tractors, big manufacturers and weighty associations. Ad- 
justment for distributors who come within the scope of 
the Act is every bit as urgent as for other elements and } 
must not be lost to sight under the avalanche of appeal 
from others who can bring more pressure to bear. 

Mr. Ridings urges that you ask your Senators and 
Congressmen “to support our request that the Renegotia 
tion Act be amended so as to exempt from its provisions 
standard commercial products normally and regularly 
produced during peace time as well as under war condé- 
tions, which are sold at published prices in a competitive 
market and which are subject to ceiling prices established 
by the OPA.” 

Distributors must make it clear that they are not mam 
ufacturers; that they face serious hazards of cancelled or 
ders, obsolete stocks, market disturbance due to dumping 
of surplus stocks, and the problem of reducing high war 
time overhead rapidly enough to keep up with falling post 
war volume. They can point to their history of profits, 
hoth before taxes and after, indicating the absurdity of 
the present drive by thousands of military and civilian 
personnel to recapture “exhorbitant” profits from this im 
dustry. They can report the extreme difficulty of attempt 
ing to manage a business and remain solvent when, i@ 
addition to all predetermined factors of sales, costs and 
taxes, they have hanging over their heads the renegotia 
tion question mark which can amount to as much or as life 
tle as one individual renegotiating officer cares to make it 

Each should make his letter speak for himself. It should 
be his own expression on the subject, not drafted to & 
uniform pattern. The ears of Congress are more sympa 
thetically attuned to the voices of business men than they 
have been in ten years or more. This opportunity is pet 
ishable; it can be realized on only by prompt action now 
—on your own part. 


OCTOBER, 1943 
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THE WAR MONTH..... 


SEPTEMBER — wpeas’s “Official” committee of distributors weighs current 
problems of surplus stocks, manpower and priorities . .. As delivery situation 
eases on some lines, distributors hasten to clean up back orders and put their 
houses in order for the potential flood of cancelled orders . . . L-216 order 
eased on wrenches and pliers, tightened up on vises. 


WPB Tackling Surpluses 


Distributor’s Industry Advisory Committee meets in Washington to dis- 
cuss redistribution, manpower problems and priorities. 


Redistribution of surplus stocks of in- 
dustrial supplies was discussed in some 
detail last month when the Industry 
Advisory Committee of industrial sup- 
ply distributors met in Washington on 
Sept. 29. The meeting was in charge 
of Ray Neal and Paul Hartshorn. Chief 
and Assistant Chief, respectively, of the 
Industrial Supplies Section of WPB’s 
Wholesale and Retail Trade 
Also in attendance at the session were 
a number of officials from the Tools 
Division of WPB, the War Department. 
the Navy, and the War Manpower Com- 
mission. 


Division, 


Facts were brought out to show that 
idle 


throughout the country are concentrated 


the excessive inventories lying 
largely in the hands of prime and sec- 
ondary contractors, and in certain ware- 
To meet 
this problem, men from the Army, Navy. 
and the Redistribution Division of WPB 
reviewed for 


houses of the armed forces. 


members the 
procedures now in operation for orderly 


committee 


liquidation of these inventories, and ex- 
plained the plan now at work unde1 
the Army’s 
No. 7. 

The Ordnance Department’s proced 
ure for contracts 
tut-backs was also explained. 


Procurement Regulation 


termination of and 
Under 
the plan now in force. ordnance super 
Visors first offer the idle inventories to 
ether contractors 


engaged in’ similar 


ordnance production. If these 


tractors can’t utilize the surpluses, they 


con- 


are then offered to contractors working 
on diflerent types of war production. 
including aircraft. If 
contractors have need for the equipment 


none of these 
offered. it is made available to industrial 
distributors for redistribution through 
the regular commercial trade channels. 
Used further 


potential service value are sold to tool 


tools which have some 


reclaimers. which recondition them for 


further use. Tools no longer fit for 


service are broken up and turned into 
scrap. 

The, committee members expressed 
full willingness to assist the government 
in solving redistribution problems, and 
made a number of suggestions for re- 
vising regulations of the 
armed services and WPB which would 


voverning 


expedite the program. 
The task 


tion of cutting tools made its recom- 


committee on redistribu- 
mendations to the committee as a whole, 
and one member of the group was ap- 
pointed to serve with a joint committee 
of manufacturers appointed by the Tools 
Division of WPB for further study of 
this particular matter. 

The manpower problem within the 
industrial supply industry was discussed 
at some length, and a new task com 








to the scales 


Kenneth Freedell, 
manager at Stanley Tools, New Britain, 
Conn., 


assistant 


has been granted a leave of 


absence and is now serving with the 
Hardware and Small Tools Section of the 


Building Material Division, WPB 
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mittee was named to draft a proposal 
for presentation to the War Manpower 
seeking classification on 
WMC's essential industries list. 

The group made a number of recom- 
mendations to WPB on CMP and other 
priority regulations which the members 


Commission 


helieve would reduce paperwork and 
at the same time conform more closely 
with standard practices of distributors. 
On Form WPB-547 (formerly PD-1X), 
further interpretation of its use was 
made by the Wholesale and 
Retail Trade Division. and the combined 
meeting discussed suggestions which it 


men in 


is believed would make the form easier 
for distributors to file and easier for 
WPB to analyze. 

The recent transfer of the Wholesale 
and Retail Trade Division of WPB to 
the new Office of Civilian Requirements 
was represented to the group as.a move 
that 
the industry because it greatly broadens 


will be of considerable benefit to 


its scope in dealing with general dis- 
tribution problems. 

Distributor members of the committee 
present were B. H. Ackels (Rayl Co.. 
Detroit), F. Marsena Butts (Butts & 
Ordway. Cambridge, Mass.). Jack B. 
Dale (Briggs-Weaver Machinery Co.., 
Dallas). Fred A. Ellfeldt (Ellfeldt Ma- 
chinery & Supply Co., Kansas City). 
Wm. M. Given (Young & Vann Supply 
Co.. Birmingham, Ala.), H. H. Kuhn 
(Hardware & Supply Co., Akron) P. G. 
Maddock (Maddock & Co., Philadel- 
phia). and George Vandegrift. (Desco 
Corp. Wilmington, Del.). Attendants 
from the Wholesale and Retail Trade 
included Kenneth M. Keefe 
Director: Dean Gallagher. Assistant 
Director: John C. Rea, Senior Analyst. 
and Messrs. Neal and Hartshorn, 


Division 


Capital Items on MRO 


Order P-68 has been amended to per- 
mit iron and steel producers to obtain 
capital replacement items valued at up 
to $2.500 by MRO procedure. Mainte 
nance and repair or capital replace- 
ments in of $2,500 must be 
specifically authorized by the WPB. 


excess 
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CMP 5 Lists 
Reshuffled 


Industries that purchase maintenance, 
repair and operating supplies (MRO) 
on ratings assigned under CMP Reg. 5 
were reshuffled last month when the 
WPB amended the regulation in an 
attempt to follow the pattern of rela- 
tive industrial urgency established re- 
cently by the Requirements Committee. 

Despite the readjustment, the number 
of industries dependent upon CMP 
Reg. 5 for ratings to obtain MRO items 
continued to dwindle while the number 
operating under U and P orders in- 
creased. While CMP Reg. 5 specifies 
industries and covers their needs for 
MRO supplies in a general way, the 
U and P orders are tailor-made, cover- 
ing the precise needs of the industries. 

To accomplish the shifting of ratings 
under CMP Reg. 5, the WPB rear- 
ranyed the lists of industries under 
Schedule I and Schedule II. Coinci- 
dent with this action, a directive, No. 
12, was issued specifying that the rat- 
ings used on orders placed for MRO 
items before Aug. 16 would remain 
even though the orders were for de- 
livery in the third or fourth quarters. 
Thus a under Schedule I 
until the shift does not have to down- 
rate order he placed before Aug. 16. 

Quantity limitations are specified in 
some of the P and U orders but, it was 
pointed out, they are related to use last 
year and not to purchases. 

The U and P orders which supersede 
CMP Reg. 5 include: 

P-43, research laboratories; 


customer 


P-47 air- 
craft (commercial); P-56, mines; P-58, 
mines (South American copper) ; P-68, 


steel producers; P-73, non-ferrous 
smelters and refiners; P-89, chemical 
industry repair and maintenance; 


P-98-b, petroleum; P-126, air condition- 
ing; P-136, metal scrap processing; 
P-141, public sanitation services; P-144 
farmstead material; U-1, elec- 
tric, gas water and steam utilities; U-3, 
telephone communications systems, and 


wiring 


U-4, wire telegraph cable services. 

In addition there three groups 
which have the option of operating 
under CMP Reg. 5 or a P order. They 
are: canning plants, P-115 or CMP 5; 


are 


dairy and egg industry, P-118 or 
CMP-5; railroads, P-142 or CMP-5. 


Again Under OPA 204 


Sales to warehousemen, jobbers, and 
distributors of idle or frozen industrial 
material having slowed down as a result 
of the lifting of price restrictions, the 
OPA last month amended Regulation 
No. 204 to again sales. 


cover such 
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WILLIAM C. TEARE 





WILLIAM T. TODD 


Teare Succeeds Todd in WPB; 
Stone and Gallagher Promoted 


William C. Teare, president of 
Sterling Products Co., Chicago, is the 
newest of distributor executives to join 
in government service for his industry. 
He was appointed this month to succeed 
William T. Todd as Chief of the In- 
dustrial Supplies Section of the Tools 
Division. Mr. Todd, who took over the 
WPB post last spring, has resigned to 
return to private business. He is presi- 
dent of the Pittsburgh supply firm, Som- 
ers, Fitler & Todd. 

Another change in 
vision this month 


Tools Di- 
promotion 


the 
was the 





DEAN C. GALLAGHER 


of Franz Stone from Chief of the In- 
dustrial Specialties Branch to Deputy 
Director of the Division. 

A third personnel development of in- 
terest to industrial distributors was the 
naming of Dean C. Gallagher, Assistant 
Director of the Wholesale and Retail 
Trade Division, to the post of Chief of 
the Industrial and Hardware Supplies 
Branch of the Division. Mr. Gallagher 
has been in government service for some 
time. For several months he served as 
Chief of the Division which operated the 
osiginal maintenance order, P-100. 





FRANZ STONE 





WPB Clarifies E-5-a Coverage 


Recognizing the confusion that has 
existed over which gages and precision 
hand measuring tools were covered by 
E-5-a, the WPB last month clarified the 
situation by amending the order and 
specifically listing both the items cov- 
ered and those which are not subject to 
the certification requirement and the in- 
ventory restrictions. 
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The amended order, issued Sept. 25. 
redefines the tools covered as “those 
types of tools which are listed in Ex 
hibit A, excluding tools made of wood.” 
Included in this listing are some 30 
general types of tools with several 
breakdowns under the general head: 
ings. Exh. B lists the tools exempt from 
certification and inventory clauses. 
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What About Cancellations? 


How well distributors fare with flood of postwar cancellations depends 
on agreements with manufacturers and rules from Washington. 


Last Spring’s flurry of cancellations 
and cutbacks in war contracts gave dis- 
tributors a foretaste of what can be ex- 
pected when the war ends. This pre- 
view of the problem was mild. Their 
manufacturing suppliers were only too 
glad to cancel orders on which work 
hadn't started, and distributors were 
generally able to divert goods already 
in process. When hostilities end, the 
problem of dissolving war orders will 
be one of fearful magnitude. 

The characteristic middle position of 
distributors is a particularly difficult 
one. Conceivably, it could happen that 
across-the-board cancellations from war 
customers would leave distributors 
holding the bag on large quantities of 
merchandise in transit, partially com- 
pleted by manufacturers, ete. Until a 
standard cancellation clause is adopted 
which adequately compensates subcon- 
tractors and suppliers on all war con- 
tracts, distributors may well scrutinize 
both their sales and purchase contracts 
and endeavor to set up hedges against 
the day when war business collapses. 

Uncle Sam in wartime is far different 
than the regular peacetime customer. 
Through the emergency war powers 
under which he now buys, he can can- 
cel orders, alter the specifications or 
quantities, or renegotiate the price. 
Some of the procurement agencies are 
now spelling out in detail the conditions 
under which contracts may be can- 
celled. Some provide compensation for 
the subcontractor and supplier, while 
others leave it up to the prime con- 
tractor to make these settlements. 

The party dealing direct with the 
Government operates under the cancel- 
lation clause of that particular agency. 
To protect himself, this prime contrac- 
tor then inserts this same cancellation 
clause in his own purchase contracts. 
so distributors frequently find spelled 
out for them in detail the compensation 
which will be paid in the event of can- 
cellation. distributors have in 
turn incorporated this same clause in 
their purchaser orders on manufac- 
turers. This throws up a fence, legally, 
which holds the producer to the same 
conditions of cancellation as the dis- 
tributor. It is probably a wise precau- 
tion on special items. but on standard 
items, which make up the bulk of a 
distributor's back orders, there are 
more practical avenues of approach 
through working out mutual agreement 
between manufacturer and distributor 
on how to handle the problem. 


Some 


On the other side of the distributor's 
books are his relations with his cus- 
tomers. The prime contractors in gen- 
eral have their own set of cancellation 
rules, drafted by the Government, and 
these probably will control without 
question. Others do not. How much 
legal standing a notification from a 
distributor to his customer that “This 
order can be cancelled only under con- 
ditions which will indemnify us against 
loss” is a question that postwar court 
action alone can tell. Certainly it 
would establish the intention of the 
supplier, and as such has value. But if 
superimposed in contradiction to one 
of the standard cancellation clauses 
emanating from the Government agen- 
cies it would likely take second place. 

In establishing cancellation proced- 
ures with customers, as with sources 
of supply, it is better to work out a 
basis of mutual understanding in ad- 
vance, rather than to rely wholly on 
legalities. Most distributors are raising 
the question now, and endeavoring to 
make their position clear and secure. 
Here’s now one has written customers 
to clarify his (the distributor’s) status: 


Letter to Customers—“We have been 
informed that the cancellation clauses 
in your government contracts are to 
the effect that the government settles 
only with the prime contractor. The 
prime contractor settles with the sub- 
contractor. Suppliers are recognized as 
subcontractors. 

“As one of your suppliers, we would 
ask that you inform the proper person 
or persons in your organization that, 
in the event of a cancellation, whether 
you be acting in the capacity of a 
prime contractor or a subcontractor 

. any orders placed with our com- 
pany be reviewed for the purpose of 
determining their status, so that any 
damages arising from such cancellation 
can be included in your claim against 
the government when acting in the ca- 
pacity of a prime contractor, or with 
your claim to the prime contractor 
when serving in the capacity of a sub- 
contractor. 

“Orders placed with our company 
are not subject to cancellation except 
upon such conditions which will in- 
demnify ourselves and our suppliers 
against damages . . . We feel confident 
that you will cooperate with us @ 


Special Items—In cancellation of 
special items, distributors have to be 


even tougher than on standard prod- 
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ucts because the former frequently are 
used by one customer only, virtually 


eliminating any market for them. 


One Distributor’s Policy--As far as 
possible, distributors are setting up 
firm policies on the matter of cancella- 
tion, and making them known both to 
customers and suppliers. The following 
letter to a manufacturer enunciates a 
distributor’s policy: 

“It is obvious that all cancellations 
cannot be accepted without indemnity. 
In view of the fact that you, as our 
supplier, may be involved in some un- 
pleasant transactions due to cancella- 
tions of orders by our customers, we 
think it advisable to inform you how 
we intend handling cancellations. 

“We will accept cancellation of or- 
ders only on standard stock items of 
such quantity which we could readily 
put into our stock. 

“We will not accept cancellation of 
any items which we would consider a 
burden in our stock, without first con- 
sulting our principals as to whether or 
not cancellation would be acceptable to 
them. Cancellation of special items is 
never acceptable unless our customer is 
willing to pay for all expense involved 
up to the time the request is received 
by the producer. 


One Manufacturer’s Policy—The poli- 
cies of industrial supply manufacturers 
vary according to their lines and the 
relative proportion of labor and mate- 
rial costs of finished product. The 
American Supply & Machinery Manu- 
facturers’ Association is currently work- 
ing with manufacturers to develop 
standard cancellation policies. Here’s a 
sample of one now in use: 


“Tf the quantity cancelled is less than 
$100.00 we will cancel without charge. 

“If the quantity is over $100.00 and 
the raw material has not been received 
and can be cancelled we 
without charge. 


will do so 


“We will figure a 4 months stock 
ba ed on 1939 shipments and set aside 
material sufficient to complete such a 
stock. The balance of the material here 
or in process must be divided up pro 
rata among purchase orders as follows. 

‘If the cancellation request is one of 
a group received at approximately the 
same time we will combine all such 
cancellations and pro rate the quantity 
of material in stock or in process here 
or at our supplier among those cancella- 
tions, That part for which no material 
is in stock or process here or at our 
suppliers will be cancelled 
charge. 


without 
“If cancellations become general we 
shall follow the policy outlined in the 


preceding paragraph.” 
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Delivery Still 
No. 1 Factor 


Although revised, a WPB directive to 
government procurement agencies citing 


the factors to be considered when plac- 
ing orders still ranks delivery as the 
No. 1 requisite—a stipulation regarded 
industrial distributors 
who are equipped to give immediate 
delivery on many items. 

Reissuance of the directive was 
prompted, according to the WPB, by a 
joint study by representatives of the 
Army, Navy. Maritime Commission, 
Smaller War Plant Corporation, Treas- 
ury Procurement, OPA and WPA which 
showed that sweeping changes in our 


as favorable to 


economic problem have occurred in the 
past year. These changes were listed 
as: the increasing seriousness of our 
the comparative 
completion of our war construction and 
facilities program; the increasing strain 
on transportation, and the necessity of 
expanding certain war programs, while. 
at the same time, curtailing others. 
Whereas formerly No. 2 consideration 


manpower problem; 


was the placing of contracts with firms 
needing the least amount of new equip- 
ment, facilities or machinery for per- 
forming the contract, manpower is the 
factor which ranks next to de- 
livery. The directive specifies that the 
classification of labor market areas by 
the War Manpower Commission shall 
he relied upon by the procurement de- 
partments and agencies. 


now 


In this same 
connection, it is stipulated that “regard- 
less of any other considerations, no 
contract requiring increases in employ- 
ment shall be placed in the West Coast 
Region, or in any other region to which 
a program similar to the West Coast 
Manpower Program may hereafter be 
applied.” Cost, while it ranked sixth be- 
fore, now heads the list of considera- 
tions after requirements of delivery and 
manpower are met. Coupled with cost is 
efficiency. 

Other considerations in the order in 
which they are listed in the directive 
are: the placing of contracts so as to 
make the most effective utilization of 
small plants; the conserving for the 
more dificult war production problems, 
the resources of concerns best able, by 
reason of engineering, managerial and 
physical handle 
need to 


resources, to them; 
the create 
machinery, equipmenteor facilities; and 
the placement of contracts in such a 


avoidance of new 


way as to accomplish worthwhile sav- 
ings in facilities. 

The directive specifically gives war 
agencies permission to pay higher 
than would otherwise be re- 
quired to meet the delivery and man- 
power considerations. 


transportation 


prices 
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Putting Idle Tools To Work 





\] 


Manutacturers’ representatives start taking inventory of huge unclassi- 
fied stock in Army Ordnance depots and warehouses. 


The first step in a plan to put into use 
the thousands of hand tools which have 
piled up in Army Ordnance depots was 
taken last month when 35 representa- 
tives of hand tool manufacturers split 
up into teams of four and five and 
tackled the job of taking an inventory 
of the government stock piles, 

\ three-fold result is expected for the 
program: 


1. Shortages of tools in various de- 
pots will be immediately 
through the transfer of surplus stocks. 


reliev ed 


2. Pressure will be lifted from manu- 
facturers striving to meet ever advane- 
ing deadlines. 

a A 
market will be prevented. 

Both officials 


turers unable to 
number of tools 


flood of tools on the postwar 


manufac- 
estimate the 
which will be made 
available through the undertaking but 
they agreed that it will be an “enor- 
mous” figure. The inventory, it is esti- 
mated, will take about ten 
complete. 

Although all of the men taking the 
inventory are associated with manufac- 
they working under the 
Service Tools Institute which contracted 
with Army Ordnance to do the job. 
The problem of classifying, identifying 
and analyzing for obsolesence the stock 


Army and 


were 


weeks to 


turers, are 
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The War Production Board latest contribu- 
tion toward keeping both businessmen and 
government officials abreast of rulings and 
regulations is a new publication ‘Products 
and Priorities.” Issued every four weeks, 
the publication may be obtained from the 
Superintendent of Documents, Washington, 
for $2 a year. 
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in warehouses and depots was presented 
to the Institute by C. B. Smith of the 
Tank Automotive Center, Detroit, early 
in September. 

George P. Byrne, institute secretary, 
promptly sent a wire to members a-king 
them to cooperate by naming men trom 
their organization who could join in the 
work. 

The manufacturers responded by 
sending to St. Louis 46 men to take a 
four-day course in preparation for the — 
inventory job. From these 46 men the 
Army selected 35 for the job and as- 
signed them to various points through- 
out the country. |" 

The course was held at the Hotel 
Chase. St. Louis, from Sept. 20 to 23. 








. this 
At the conclusion of the course the 
inventory takers were addressed by ext 
Brig. Gen. J. K. Christmas and were the 
then taken on a tour of the St. Louis den 
Ordnance Depot by Col. G. W. Kitz ie 
miller, commanding officer of the depot. I y 
afto 
L-216 Rules Both |} \i 
Eased, Tightened | ™ 
ased, ligntene os 
Limitation Order L-216 came up for dav: 
a general overhauling by the WPB last : 
month with the result that manufactur beat 
ing restrictions were relaxed for certain witl 
types of wrenches, pliers, and nippers serv 
while the types and sizes of vises which 
is d 
may be manufactured were reduced 
from approximately 165 to 40. the 
The Industrial File Industry Advisory 1) 
Committee also took L-216 uades con- oper 
sideration last month and proposed 
changes to permit the manufacture of plen 
certain additional files and rasps for labo 
the export market. pric 
Although the WPB sanctioned manv- 
facturing of certain formerly prohibited Hlati 
wrenches, pliers and nippers, it retained Inju 
the prohibition on the manufacture of T 
these tools for either a producer's or a wheal 
distributor’s inventory. ; 
The elimination of a variety of vises that 
Was designed to conserve a considerable spon 
quantity of carbon steel and alloy steel. and 
according to WPB’s tool division. The 
order's new schedule provides for elimi hew 
nation of heavier types of vises, a ref cony 
duction in the number of intermediate Beca 
sizes and curtailment of types of so 
called special uses. It also eliminates Oppe 
copper jaw caps by providing that no J Stanc 
person shall perform any manufactur f do ¢] 
ing operations or sell any jaw caps for 
vises made of any metal other than lead 
or lead base alloy. 


UMI 


ig 
im 


he 


tel 
23. 
the 
by 


is 
itz 


vot. 





1 


for 
last 
‘tur 
tain 
pers 
hich 


iced 


sory 
con- 
osed 
e of 


for 


anu- 
pited 
ined 
e ol 


ora 


vises 
rable 
steel, 

Lhe 
‘limi 
a re- 
«diate 
f so 
nates 
at no 
actur- 
ys for 
1 lead 





UMI 


ah 











Free Enterprise 


WE MUST ACT TO PRESERVE I f. 





Jae a leaf floating downstream, we are being carried 
along toward a new and uncharted economy. What 
this new economy will be like will depend, to no small 
extent, upon what industry does or fails to do during 
the coming months. ‘Time is short; in fact, we may sud- 
denly find ourselves standing on the threshold of a 
peace economy with our war boots still on our feet. 

While bending every effort to win the war, we cannot 
afford to be caught unprepared for the peace. As Prime 
Minister Churchill said at Harvard, we are “bound, so 
far as life and strength allow and without prejudice to 
our dominating military task, to look ahead to those 
days which will surely come, when we shall have finally 
beaten down Satan under our feet and find ourselves 
with other great Allies at once the masters and the 
servants of the future.” Unless we do look ahead, there 
is danger that we may become neither the masters nor 
the servants, but merely the victims, of the future. 

The war has quickened our ailing economy and 
opened our eyes again to the possibilities of peace-time 
plenty. But it has also brought great dislocations of 
labor and capital; it has led to abnormal patterns in 
prices and income distribution; and it has created in- 
fationary pressures with enormous potential powers to 
injure or to help us in the transition from war to peace. 

The pattern of life in postwar America will be just 
what we make it. All of us will have a hand in shaping 
that pattern, but business men will have a special re 
sponsibility in the reconstruction. As employers of labor 
and capital and as enterprisers assuming the risks of 
new ventures, they will have to plan and carry out the 
conversion from war work to full peace-time production. 
Because of their key role, business men have a special 
opportunity to discover, and to help others to under- 
stand, the conditions which are necessary if they are to 
do their job satisfactorily. 


‘This is a narrow view of postwar problems but it is 
a central view, because no one condition is more vital 
to the health of the world than a high level of produc 
tion and employment in the United States. We cannot 
hope to lead the world out of economic chaos if we fail 
to put our own house in order. If we fail to adjust our 
domestic economy, we may destroy Adolf Hitler; but 
we will not destroy the germ that breeds “Tlitlers.” If 
we do not maintain the production necessary for sup- 
porting a large volume of imports and exports, then the 
plans for international monetary stabilization, for good 
for of 


stricken countries, and for strengthening the democratic 


relations with our neighbors, rehabilitation 
bulwarks against dictatorship are all likely to come to 
gricf. We must demonstrate our capacity for world lead 
ership, or be content to follow the leadership of others. 

The prospects for achieving a sound and vigorous 
economy in the United States are not so good as to wat 
rant complacency on the part of men genuinely inter 
ested in free enterprise and the political freedoms inci 
dent to it. We have yet to find means to utilize ou 
vast and abundant resources for the good of all. We 
have yet to learn how to keep men from the terrible 
experience of uncmployment and the fear of want 
which makes them willing to sacrifice freedom and 
opportunity for almost any promise of security. We 
have vet to reconcile the conflicting interests of labor, 
agriculture, and business so that they can work to- 
gether effectively. We have yet to learn how to check 
the fever of inflation and cure the palsy of depression. 

When we were attacked at Pearl Harbor, we realized 
our physical peril immediately and united in a tremen 
dous common cffort against the enemy. ‘The onset of 
economic perils is less obvious. No bombs will signal 
the deterioration of the private enterprise system, the 


extension of regimentation, the further control of busi 





id the concentration of creasingly clear that imdustrial capitalism as we know 
han f thie hing it contains within itself certain fundamental weakn 

| which can lead to its destruction if they are not coun 

teracted. No democracy can survive when twenty to 

thirty per cent of its workers cannot get jobs. ‘| hat 

happened here in the ‘Thirties. For years on end, despite 

fumbling efforts at recovery one out of every five work 

is denied a chance to earn a living in private busi- 

ness. We shall never again have such mass uncmplov- 

ment as occurred in the bottom of the Depres on, 

because the government will take it upon. itself to 

reate jobs if business cannot offer them. Whenever 

that happens, however, the areca of private enterprise 

will be reduced and that of government will be ex 


panded — and the concentration of political power will 


he increased. ‘This is the challenge we business men 
face today, and ours is the first opportunity at finding 
he solution 
he crux of our cconomic problem is unemployment. 
rsonal and immediate stati Unless there are jobs for ninety to ninety-five per cent 
| by] of those who are able and willing to work, there will be 
widespread fear and lack of opportunity, which will 
drive labor unions, agricultural groups, and business 
interests to take self protective measures. Such measures 
ire certain to restrict production, stifle progress, and 
imperil our democratic way of life. Not all our problems 
will automatically be solved if we learn how to avoid 
mass unemployment, but they will at Teast then havea 
rood chance of solution. 
\nd so American businessmen face a great respon 
ibility! We will have to find the answer to a great 
many momentous questions. We will have to delve 


ito problems that cannot be solved by precedent. 


Looking backward to these times, future historians 


ikel 


to sav that here we Americans stood at the 
crossroad d. consciously or not, made our choice 


betwecn l | 


private enterprise and personal 
edom anda svstem of collectivism and regimentation 

particularly appropriate, therefore, as the prob 
hape and as events rearrange 


thic tep we 


time to tine 
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Feature Article On 
Published Research 


THE ARTICLE “Britain’s Distributors” 
has been designated as the best ex- 
-aniple of research initiated by a busi- 

Sspaper during the year 1943 in 
{f€sinual competition conducted by 
, the magazine Industrial Marketing. 
The winning article was written by 
John J. Welch, Editor, following his 
six-weeks’ visit to the industrial plants 
and distributors of England, early 
this year. It appeared in the May 
issue of MILL SupPLIES. 

Industrial Marketing’s competition 
is arranged each year for the purpose 
of giving recognition to the outstand- 
ing work of business paper editors. 


“Britain's Distributors” Recognized As The Best 


This year there were 290 entries, 
from 112 publications. The winners 
were grouped in six classifications, 
with a “first” award and two “awards 
of merit” in each, 

Announcements of the winners 
were made in simultaneous meetings 
of the Chicago Industrial Advertisers 
Association and the Industrial Adver- 
tisers Association of New York on 
Sept. 14. 

The Jury of Awards was composed 
of Leslie P. Moyer, advertising man- 
ager, Lamp ‘Division, General Elec- 
tric Co., chairman; Chester W. Ruth, 
director of advertising, Republic Steel 
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Work Initiated By a Business Paper During 1943 


Corp.; H. E. Van Petten, advertising 
manager, Industrial Products Divi- 
sion, B. F. Goodrich Co.; Allen Bill- 
ingsley, president, Fuller & Smith & 
Ross, Inc. and president of the Ameri- 
can Association of Advertising Agen- 
cies; Harold S. Downing, Walker & 
Downing, Pittsburgh; W. S. Leech, 
vice president, G. M. Basford Co., 
Cleveland; and George G. Adomeit, 
president and designer, The Caxton 
Co., Cleveland. 

Mr. Welch’s study of English dis- 
tribution practices was the subject of 
his talk at the Triple Mill Supply 


Conference last May in Cincinnati. 
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RENEGOTIATION 
earings 


Harrie 4 Rwing 


REP. WESLEY E. DISNEY, whose 
Congressional committee learned that 
no government activity has disturbed 
industry so much as renegotiation. 


Distributors Ask 
For Exemption of 
Standard Products 


ACTING IN HIS CAPACITY as chairman 
of the industry’s War Service Com- 
mittee, Percy Ridings, vice-president 
of Syracuse Supply Co., appeared be- 
fore the committee on Sept. 14, to 
propose that sales of standard prod- 
ucts be exempted from negotiation. 

Mr. Ripines: I am here in the in- 
terest of the industrial supply indus- 
try of the country, which is made up 
of approximately 1,845 houses em- 
ploying about 75,000 people. 

First I want to say that this indus- 
try manufactures nothing. We pur- 
chase from manufacturers of indus- 
trial supplies. We buy on prices filed 
with OPA by the manufacturers. We 
file our selling prices with OPA and 
sell on that basis. So we have no op- 
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Percy Ridings appears for 
industrial supply industry, 
as business men testify to 
dangers of renegotiation in 
hearings before the Ways 
and Means Committee 





EVIDENCE OF THE DISTRESSING EFFECTS of the Renegotiation Statute on 
American industry was revealed last month in testimony presented 
before Congressman Wesley E. Disney’s subcommittee of the House Ways 
and Means Committee. Disney’s subcommittee, which convened on Sept. 
9 for two weeks of hearings, had been appointed to study the much- 
disputed renegotiation phase of the 1942 Revenue Act, and to weigh the § 
advisability of revising the law more in conformance with the recom. ] 
mendations of industry. 

The committee heard a defense of renegotiation by representatives 
of the War Department, the Navy, the Maritime Commission, and the 
Treasury, followed by 15 or 20 leading industrialists who pled for 
revision. 

Most of the business men were bitterly opposed to the law, and its 
administration, and several members of Congress were obviously sympa- 
thetic. The realities of the situation are, however, that several thousand 
companies have already been through the wringer on 1942 profits, % 
there is little chance of making exceptions of those which have not. 
But if business men continue to make themselves heard, it is not unlikely 
that the renegotiation process may be revised in time to ease its effect: 
next year, on this year’s statements. 





portunity of jumping into high fig- 
ures in bidding on material, our 
prices being set. 

We purchase from the supply man- 
ufacturers in quantities that will per- 
mit them to manufacture and ship 
material in a profitable way. We in 
turn fill orders as small as one ar- 
ticle up. 

In 1936 the industry did $942,000,- 
000 of business, with an average 
profit per house, after taxes, of $13,- 
600. When I give you these figures, 
I am talking about 1,845 houses. 

In 1937 the industry did a busi- 
ness of $986,000,000, with an aver- 
age profit per house of $18,300. 

In 1938, $609,000,000, with a 
profit per house of $2,400. 

In 1939, $890,000,000,000, with a 
profit per house of $9,700. 

In 1940, $1,140,000,000, with a 
profit per house of $14,600. 


PERCY RIDINGS—"Exempt from 1 
negotiation the standard, competi 
tively priced commercial products.’ 


In 1941, $1,864,000,000, with 3 
profit per house of $38,600. 

In 1942, $2,250,000,000, with a 
average profit per house of $29,100. 

We have many substantial order 
on our books at the present time. 
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To amend the renegotiation law with “a lot of restrictions and provisos” 
would render it unworkable, declared Under-secretary of War Robert P. 
Patterson, testifying before the Disney committee. He insisted that companies 
renegotiated by the War Department “have not been harshly dealt with,” and 
indicated that his only concession would be lifting the renegotiable contract 
limit to $500,000 in administering the law next year. 


Mr. JENKINS: (Committee mem- 
ber): Mr. Ridings, I do not quite un- 
derstand just what you do. As I un- 
derstand it, you are a sort of whole- 
sale agency, representing many manu- 
facturers. Is that right? 

Mr. Ripincs: Yes. We have 42,000 
stock items on our cards. To give you 
some idea of the variety, we have 
bolts, nuts, washers, taps, dies, etc. 

Mr. Jenkins: Do you do a business 
like Sears, Roebuck? 

Mr. Ripincs: No; that is a mail- 
order house, whereas our business is 
with manufacturers—people building 


tanks, airplanes, and so forth. We do 


business with them. 

Mr. Jenkins: Where are your 
headquarters? Where is the home 
office of the association you repre- 
sent? 

Mr. Ripincs: The National Supply 
Machinery Distributors Association 
of Philadelphia and the Southern 
Supply and Machinery Distributors 
Association. 

We are looking ahead to the time 
when things are not as good as they 
are now, bearing in mind the cancel- 
lations that we will have to take into 
consideration, and the obsolete stocks 
that we will have on hand. 

When I say “obsolete stocks” I 
mean this: Much of the merchandise 
that we normally handle in a territory 
today is not the type of material nor- 


mally needed. Serving the war effort 
has compelled us to purchase and put 
in stock much material which later 
we will have our troubles disposing of. 
We must also consider the surplus 
stocks in the country that will prob- 
ably be dumped on the market. If the 
last war is any criterion at all, there 
is going to be much merchandise in 
our line offered for sale at figures 
far below we can hope to compete 
with. After the last war we went into 
a tailspin and lost quite some money. 

Our employees at the present time 
are approximately 50% greater in 
number than in normal times. We do 
not want to fire them when this thing 
is over. We would like to have a little 
money to carry them along. If we 
have not the reserve to carry them 
through, there is one of two things to 
do—either reduce the force or go 
out of business; and I do not think 
you want us to go out of business. 

I would like to say that this indus- 
try is not what you would call a war 
baby. To my personal knowledge it is 
over 50 years old. We are selling the 
same merchandise today, that we sold 
before the war, and that we also ex- 
pect to sell after the war. 

We do not think that the renegotia- 
tion law as originally passed was in- 
tended to cover houses such as ours, 
where the price ceiling is controlled, 
both buying and selling. 
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Therefore, we wholesale distribu- 
tors of production equipment, tools, 
and supplies, respectfully request that 
the Renegotiation Act be amended so 
as to exempt from its provisions stan- 
dard commercial products normally 
and regularly produced during peace- 
time, as well as under war conditions, 
which are sold at published prices in 
the competitive market, and which 
are subject to OPA ceiling prices. 


Karker Answers 
Manufacturers, 
Not Distributors 


IN HIS PRELIMINARY STATEMENT on 
Sept. 9, the Chairman of the War De- 
partment’s Price Adjustment Board, 
Maurice Karker, recognized the plea 
of manufacturers of standard com- 
mercial articles, priced competitively 
before the war and now covered by 
OPA ceilings. 

Mr. KarKer: The contention is 
based on the thought that no exces- 
sive profits can arise when prices 
have in the pre-war period resulted 
from a competitive market, and that 
the existence of a price ceiling will 
prevent inordinate profits. 

A price established under peace- 
time competitive conditions on a cer- 
tain volume of products would, even 
in those times of peace, have bé&€n re- 
duced if a customer had offered to 
purchase a greatly increased volume. 
In time of war, the government obvi- 
ously should not be required to pay 
peacetime prices on the war-time vol- 
ume of purchases .. . 

Renegotiation must be governed 
by whether or not excessive profits 
have been realized from war work 

(Continued on page 194) 





MORE BUSINESS MEN 


Beginning on page 194 you will 
find testimony of E. O. Shreve, 
National Association of Manufac- 
turers; J. F. Lincoln, Lincoln 
Electric Co.; Walter Harnisch- 
feger Corp.; Laurence W. Davis, 
National Electrical Contractors 
Association; F. N. Bard, Illinois 
Manufacturers Association, and 
Henry W. Jones, American Tube 
Bending Co. 

















Ingenuity had to be applied to get the paint dipping department of Baker 


Industries Plant No. | in operation. The conveyor was built of wood, the tracks 


being pieces of old angle iron. Lowering the slings would have caused design 
complications so the procedure was reversed, the tank being raised by com- 


pressed air. 


Old railroad car air brakes did the job. 





BAKER’S RECIPE 


Take a city with no 
war plants. 


Add a desire to aid in 
the war effort. 


Mix in an industrial 
distributor with ideas. 
with 


Season hard 


work. 


Sprinkle with sales- 
men’s help. 
Serve results to the 


Army and Navy. 











Junk + Ingenuity = War Goods 


Industrial distributor waves 

his wand of “know-how” 

and city without war plants 

finds itself producing essen- 

tial Army and Navy items. 
— 


SPURRED ON by the determination, 
ingenuity and hard work of an in- 
dustrial distributor, Baker, Ore.. has 
built into reality a city dream and 
ambition to make a tangible contri- 
bution to the war production effort. 
A city of some 10,000 population, 
Baker had no war industries when 
the fighting started. Because of its 
location in a mountainous district of 
Eastern Oregon, the inhabitants saw 
little likelihood of any outside firms 
moving in and setting war machinery 
into motion. 
insur- 
mountable obstacles failed to dim the 
desire to join in the production pro- 
gram. As a result, an incorporated 
Baker 
formed. G. P. Lilley, sales manager 
of Basche-Sage Hardware Co., be- 


However, these seemingly 


company. Industries, was 


came general manager of the new 


firm and F. C. Basche, purchasing 
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Chain conveyors are used in Plant No. 4 for tarrying the lumber to a saw 
rig outside and then into the plant. The pallets are assembled and nailed 
on a large platform and then sent by conveyor to waiting box cars. Five 


carloads are produced daily. 


agent, took over the buying duties. 
Andrew Murray, former gold dredge 
superintendent, became production 
manager and two or three other 
Basche-Sage men volunteered to serve 
in various capacities. 

One of the first decisions of the 
leaders was that they would produce 
four types of products and, therefore, 
would need four different plants. They 
determined that to be successful, they 
would have to operate the plants on 
an assembly line basis. 
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Finding suitable plants was ac- 
complished in short order. Plant No. 
1 was to make truck cargo bodies 
Mr. Lilley and his associates took 
over the city natatorium, placed 
planks over the pool and had a fae 
tory. Plant No. 2 was set up in 3 
small vacant building and is now 
turning out cabinets and chests for 








Plant 

No. 3 was to be a forging plant and 

an old but spacious garage building 
(Continued on page 191) 


army and navy warehouses. 
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It's A Pleasure— 


For supply salesmen in 
the Memphis area to call 
on these new gal p.a.’s 











al SELLING IS BECOMING a more and 
more interesting job for industrial 
supply men in the Memphis area 
(see accompanying photos for proof). 

Their former bosses having joined 
the armed forces, these southern girls 
have taken over the buying reins for 
Memphis plants. Although most of 









Miss Betty Jordan (left) and Miss 
Marietta Baker now do the buying 
for the City of Memphis. Both were 
assistants in the city’s purchasing 
department before the war. 
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them had limited experience, they are 
rapidly learning the correct terms 
and uses for mill supply items. 

Their assuming of purchasing 


agents’ responsibilities has given sup- 
ply salesmen an added opportunity 
to be of service to war plants. And 
helping these P.A.’s is a pleasure. 





+. a PP. 


At the U. S. Engineers’ office, Mrs. 
Sadie Resneck (left) and Mrs. Juanita 
P. Williams preside over the buyer’s 
desk. They had served as assistant 
buyers before Pearl Harbor. 
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An assistant for six years, Miss Mary 
Speltz was fully qualified to become 
purchasing agent for the Memphis 
Plywood Corp., when war started. 





Miss Tommy Fuller finds that tour- 
ing the Gamma and Lard plants of 
the Southern Cotton Oil Co., and talk- 
ing with the workmen aids her in the 
job of purchasing agent. 





Mrs. Mary Ruth Nash, before taking 
the purchasing desk for the Cain 
Steel Co., had five years experience 
buying for the State of Georgia and 
one year for the Government. 
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SIX REAN 
: Light Machine Tools Are Doigfed 


Available to industry directly from the distributor's shely hty or 


these versatile machines can be applied to a variety of ligl Jj. is 





l. 


LOW FIRST COST 


The light-duty machine tools 
generally are manufactured 
by modern methods with the 
finest of machine tool equip- 
ment, and usually in suffi- 
ciently large quantities to 
the cost of making 
them very low. For the same 
productive ability, they gen- 
erally cost much less than 
tools made small 
lots or order. 


keep 


up in 


on special 











By B. C. BROSHEER 


MANY NEW, and often unusual indus- 
trial applications have been found for 
light- machine 
tools in war plants. Up until the time 
American industry. started to retool 
for war production, the acceptance 
of light-duty equipment, such as sin- 
gle and multiple spindle drill presses, 
small lathes, shapers, millers, band- 
saws and similar units in industry 
had been limited. But production en- 
gineers and supervisors, who have 
been forced to try out such units be- 
cause of inability to secure the heav- 
ier units formerly considered neces- 
sary for all operations, are finding 
that the lighty-duty machines are in 
many cases superior to heavier units 
where operations within their capacity 
must be performed. 

This development is certain to carry 
over into post-war shop practice and 


and medium-duty 
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2. 


ECONOMICAL OPERATION 


Light-duty machine tools re- 
quire relatively smaller mo- 
tors than the older machines 
designed for similar opera- 
the 
power required ranges from 


tions. In most cases 

; to 4-hp., rarely over 1!- 
hp. In many eases they can 
be plugged into wall sockets. 








3. 


REDUCED LABOR COSTS 


Often it is possible to set 
up these machines alongside 
other machines on which 
there are long cutting opera- 
tions. The operator may then 
perform second operations 
while waiting for the main 
machine in the group to 


complete a power-feed cut. 














Light-duty, precision machine tools frequently are operated with high 


efficiency by women. 


These South Bend lathes in the plant at Meters & 


Pumps Inc., are provided with fluorescent lighting. 


the industrial distributor of such 
units has the problem of keeping him- 
self informed of the advantages these 
machines have been proven to possess. 
Strong evidence of the increasing use 
of light-duty tools is the frequency 
with which they are seen in metal- 
working plants. They are being used 
both for the operations for which they 
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were designed originally, and in com- 
bination with fixtures and with other 
units to form special high-production 
equipment. 

A number of factors have influ- 
enced industry acceptance of the 
light-duty machine tools during the 
past several years. The rapid growth 
of the aircraft industry, and the in- 
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feoman’s Service in Wartime Plants 
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aly hty or special wartime metal-cutting tasks; wide use of the 


ligiols is expected to carry over into post-war shop practice. 
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4. 


LOW MAINTENANCE COSTS 


The cost of replacing parts 
for light-duty 
low. Most units in this group 
have stood up remarkably 
well under shop operating 


machines is 


conditions. When _ installed 
properly, the time out for 
repairs compares favorably 


with heavier machines. 








PORTABILITY 


Since these machines cus- 
tomarily are supplied with 
individual motors, they can 
be moved easily in a plant. 
In shops making a variety 
of products, this feature per- 
mits changing layouts for any 
change ir sequence of opera- 


tion at minimum expense. 











The still workable bases of used machine tools are employed in combination 
with Dumore toolpost grinders to make entirely satisfactory grinding 


machines. 


creasing use of plastics, plywood and 
other fibrous materials for many war 
products, has increased tremendously 
the number of light operations. Many 
thousands of holes must be drilled 
and tapped, for example, in aluminum 
and magnesium sheet metal parts and 
castings, in zinc-base and other die 
castings, and in molded plastic parts. 


They can be used for a wide variety of work. 


The heavy-duty capacity which had 
been built into the conventional lines 
of machine tools was not needed for 
these light operations. Furthermore, 
the heavier machines were needed 
vitally for tanks, ships, guns, and 
other products which required their 
extra capacity. Production engineers, 
pressed for ever increasing output of 
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ADAPTABILITY 


Special machines can be 
built 


assembling standard drill or 


up economically — by 


milling heads, tool post 
grinders or similar units on 
special bases. Often com- 


binations of such heads on 
a single base are intercon- 
nected for automatic or semi- 
Fre- 
hy- 
draulic cylinders are incor- 
for clamping the 
work in position, feeding the 
tool spindles into the work, 


automatic operations. 


quently, pneumatic or 


porated 


or moving work past-cutters. 











war goods, therefore have had an 
added incentive to experiment with 
light-duty units. They could not jus- 
tify tying up a large, expensive ma- 
chine for a small job when that ma- 
chine was needed for heavier work. 
Just as important, because the light- 
duty machines were stocked by in- 
dustrial distributors, they were the 
only metal-working machines on 
which almost immediate delivery was 
possible. 

Many a war production bottleneck 
has been broken through proper ap- 
plication of light-duty units, either to 
replace units that were too slow for 
the job, or to supplement existing 
units. Often the light machine tools 
offer advantages that are a revela- 
tion to production men who have had 
no previous experience with them. 

The roster of products for which 
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Light-duty wood working units also have found consider- 
able application in metal-working shops. This special 
cam milling machine consists of a standard Delta wood- 
working sl'xper with a special fixture. It is used for 


The combination of a special base with a Dumore grinder 
provides a special machine used by Republic Drill & Tool 
Co., for grinding clearances on twist drills. These units 
are being operated 24 hours a day and the results are 


finishing molded plastic magneto timing cams. 
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considered more than satisfactory. 


Two operations are performed in the time formerly re- 
quired for one in this special set-up. While the multiple 
spindle heads on the heavy-duty press are finishing holes 
around the flywheel, the operator drills a turning hole 
with the horizontal spindle of the Delta head. 


Standard single-spindle drills can be mounted on rails 
in almost any combination to make multiple-spindle units. 
These Atlas units are equipped with a special plate 
mounted above the standard bases, thus providing an 
unbroken table surface. 


light-duty machine tools have found 
They have 


“caught on” in plants making elec- 


successful use is long. 


trical products, aircraft, aircraft ac- 
cessories, engines of all types, auto- 
motive plants, tool rooms, die shops. 
calculating machines, production and 
repair plants and many others making 
metal and wood products. They have 
sufficient strength and capacity for 
many jobs for which they formerly 
were not considered. A wide-awake 
distributor in almost any locality can 
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find dozens of applications for them. 

Classification of the possible appli- 
cations of such units is virtually im- 
possible because these machines are 
being used in almost every conceiv- 
able way, and in some ways that the 
makers find difficult to believe until 
they have seen them in operation. In 
addition to the applications for which 
these units were designed originally, 
there are many applications which in- 
corporate machine heads designed for 
vertical use that are mounted hori- 
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zontally or in an inverted position. 
Often auxiliary operations are per- 
formed with light-duty heads mounted 
on heavy-duty machines. An outstand- 
ing example is the use of two standard 
light-duty drill press heads, columns 
and flanges on a surface broaching 
machine for drilling and reaming two 
locating holes in the pan rail of a 
motor block. While these operations 
are being performed, the broaching 
machine finishes the main bearing 
surfaces. Actually, the drilling oper- 
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This Boice-Crane single-spindle drill 
press is used for a spinning opera- 
tion. A pneumatic cylinder and spe- 
cial clamp hold the work while the 
spinning head is brought down. 


Assembled into an automatic ma- 
chine for rough grinding, these two 
Walker-Turner drill heads now com- 
plete in 30 seconds a job which 
formerly required ten minutes. 





ations are obtained at no extra labor 
cost while the automatic broaching 
machine is doing its job. In another 
set-up in the same plant, a standard 
light-duty drill spindle is mounted 
horizontally on the table of a heavy- 
duty multiple spindle drill. While 
the multiple drill head goes through 
an automatic cycle to drill holes 
around the periphery of a fly wheel, 
the operator of a machine drills a 
timing hole with the auxiliary spindle. 

The tool post grinder has for many 
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Small lathes, like this Atlas unit, can 
be fitted with turret attachments for 
the cross slide or tailstock to speed 
up operations on aluminum, brass 
and magnesium parts. 


Contour sawing with metal-cutting 
bandsaws, such as is being done with 
this Boice-Crane machine, is not un- 
usual in many tool rooms and pro- 
duction departments. 
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or tool room tool. But since the war, 
it has been used more as a produc- 
tion tool, partly because a manufac- 
turer can set up.a battery of such 
grinders on small lathes for a frac- 
tion of the cost it would entail to 
secure one or two special grinders. 


Numerous Examples 


(nother interesting phase of the use 
of such equipment has been the com- 
bination of such grinders with still 
usable bases of old machine tools. 
Hundreds of similar examples are to 
be found throughout industry. A 
number of typical recent applications 
of light-duty drills, lathes, tool post 
grinders and similar units are shown 
herewith. 

It should be emphasized here that 
the light-duty machine tools and ac- 
cessories described are not makeshift 
or home workshop units. While they 
do not have the heavy-duty capacity 
of other machine tools, they are pre- 
cision, high-quality units susceptible 
to wide industrial application. 





A special set-up using four standard 
Walker-Turner drill heads is em- 
ployed by SKF Industries to drill %- 
in. lubrication holes in inner rings. 
Use of the machine has cut the ex- 
penditure of man hours in half and, 
at the same time, increased produc- 
tion 116%. (See photo below.) 
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Smoking Out Idle Tools 


The problem of redistributing surplus stocks is being tackled 


4 


from all sides. Here are two examples of plans that work, one by 


an industrial distributor, the other by one of the military services. 





—BY A DISTRIBUTO 


For 15 montus J. Russell & Co., in 
Holyoke, Mass., has been circulariz- 
ing its cust’.mers with lists of surplus 
stocks held by other industrial plants 
in its trading area. supplemented in 
recent weeks by listings of new stocks 
of critical tools available from its own 
stocks. This consistency of purpose 
qualifies the company as a leader in 
the “list method” of redistributing 
surplus stocks. 


Surpluses in Plants 


Both types of lists are produced in 
Russell’s office, on its own duplicating 
machines. The surplus stocks lists, 
i.e., the compilations of materials held 
in idleness by plants in the territory, 
give the name of the owning plant, 
and instruct a prospective purchaser 
to “negotiate direct with the owner 
indicated for any item which may 
interest you.” 

In these plant-to-plant transactions 
the distributor has little or no part. 
Each item is identified by manufac- 
turer's style number, size and. if it’s 
not brand new and in the original 
carton. by condition. 

The company knows that this ven- 
ture has moved considerable quanti- 
ties of supplies back into war pro- 
duction. But as Miles Stray, sales 
manager, puts it in his latest request 
to plants for up-to-date surplus stocks 
lists, “We have concluded that. with 
the exception of some specials and a 
very limited group of still critical 
items. there are enough tools made 
and in hiding to win the war in tripli- 
. . . If something isn’t done, the 


cate 
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tool business for the next ten years 
will be slender.” 


Russell's “Critical Tools” List 


Periodically the distributor also 
circulates to customers a “Critical 
Tools” list of products available in 
regular stock for immediate delivery. 


In essence, this constitutes the com- 


Every two weeks J. Russell & Co., Holyoke, Mass., 
sends its customers a new listing. 


pany’s own war-time sales promotion 
program, and inevitably raises sales 
for a few days following the mailing, 
according to Mr. Stray. These bulle- 
tins run to 10 or 12 pages of single- 
spaced items. The first sheet is dressed 
up with an attention-getting sketch, 
reproduced in red and blue ink (see 
illustration below). 

















Russell dresses up its Critical Tools lists with a lively drawing of some kind 


on the first page, reproduced on the duplicating machine. 
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BackcrouNnD—That vast quantities of tools and other critical 
supplies now lie idle and unused in customers’ plants is 
undeniable. To find them and get them into service where 
war-production needs for them are still urgent—rather than 
permitting them to flood the market after the war—is one 
of the pressing problems of the day. Plant men are usually 
quite willing to release supplies for which their own need 
is passed, but are themselves too busy to take the initiative 
in disposing of them. Several distributors have taken steps 
to redistribute such surplus materials, and with some success 
(one such is described below). The Government, too, is 
aware of the problem, and several agencies are working 


should remain 


decentralized in 
Further, when redistribution is attempted by means of list- 
ings. experience has shown that the compilation and editing 
must be done by men who know the products and terminology 
well enough to be fully descriptive in preparing lists. 


towards its solution (also described below is the program 
of the Chicago Ordnance District). 

On a local scale, the redistribution of such small, exceed- 
ingly numerous items classed as industrial supplies is com- 
plex enough. But from a national viewpoint it becomes so 
baffling that one is forced to the conclusion that no matter 
what plan for national coordination is adopted, the mechanics 


local areas or regions. 








kind 








-BY GOVERNMENT 


IF CAREFUL PLANNING and organiza- 
tion is the answer, the Chicago area 
will be one ordnance district to escape 
a glutted tool market after the war, 
for the Ordnance District there is 
taking active steps now to eliminate program instead of aiding it. Conse- 
the piling of surplus stocks in govern- quently, they asked local distributors 
ment ware-houses or private plants. for 

Men in the Chicago Ordnance Dis- 


ticed by 


trict realized last spring that the prob- 
lem of redistribution would be a big 
one. Tackled in the wrong manner it 
might easily upset the normal chan- 
nels of distribution and harm the war 


their counsel. Following these 


conferences, one of the first steps was 
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As soon as one of its contracts is finished, the Chicago Ordnance District sends 
the contractor these forms, from which a redistribution list is compiled and 
made available to other contractors, distributors and manufacturers. Note the 
classifications in the upper left hand corners. 
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“Procurement in Reverse” energetically prac- 
the 


Chicago Ordnance District 


the unloading of government-owned 
tools which Ordnance itself had ac- 
quired, and the formation of a policy 
not to acquire or warehouse saleable 
tools in the future where it could 


possibly be avoided. 


Procedures Established 


Under the system now set up, Ord- 
nance goes into action as soon as one 
of its contracts is completed or ter- 
minated. The contractor is sent a set 
of inventory forms which he must 
fill out immediately. These show the 
quantity and status of- his stocks 
(perishable tools, gages, raw mate- 
rials, machine tools, jigs, etc.). 

Originals are returned to Ordnance, 
which then circulates a list among 
commodity engineers in the district 
who might have a need for the mate- 
rial in another plant, among arsenals 
all over the country, and among the 
Perishable Tool Sections in the twelve 
other Ordnance Districts. 

While this is taking place, the con- 
tractor is urged to contact the source 
from which he obtained the materials. 
In the case of tools and supplies 
bought from an industrial distributor, 
the contractor is free to resell the 
merchandise to the distributor, pro- 
viding the distributor is willing to 
accept it and has unfilled rated orders 
to cover the re-purchase. The dis- 
tributor does not have to accept this 
arrangement unless he has back or- 
ders for the merchandise. 

The same deal can, of course, be 

(Continued on page 193) 
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Saving Wrapping Material 


R. C. Duncan Co. customers are no 
longer surprised when they receive 
small orders in sturdy paper flour 
bags. The bags are misprints or 
seconds which flour companies can't 
use but which make ideal packages 
for small orders filled by the Minne- 
apolis supply house. The practice 
saves the distributor both time and 
wrapping material. 


Incentive Plan 
Cuts Absenteeism 


Although absenteeism was a com- 
paratively minor problem at Supplies 
Inc., Chicago, I. T. Bastman, presi- 
dent, decided to nip it in the bud by 
providing an incentive for regular 
and punctual attendance. 

The plan involves the presenting 
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of a $25 War Bond each Monday 
morning. Each employee, excluding 
officers and salesmen, is assigned a 
permanent number on a wheel built 
by Mr. Bastman. To be eligible for 
the Monday morning drawing, an 
employee must not have been absent 
without an acceptable excuse or late 
during the previous week. A_ doc- 
tor’s certificate or the death of a close 
relative is considered an acceptable 
excuse. 

An additional step in the plan pro- 
vides that an unexcused absence dur- 
ing any three month period bars an 
employee from participating in the 
quarterly bonus paid by the firm. 

Mr. Bastman reported that since 
the plan and 
absenteeism have been eliminated al- 


adopting tardiness 


most completely. 


Helen Gale, previous week's War Bond Winner, spins the wheel to see which 
of the 32 employees of Supplies, Inc., will receive the weekly award for not 
being absent or tardy. Representatives of the office, warehouse and shipping 
room serve as judges. Arthur Waldschmidt (right), vice-president, looks on. 
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Salesman’s filing habit builds good 
will; Ladders racked above floor 
level; Steel plate stored in pit. 


Saving Time and Paper 


Time, paper and money are saved at 
Indianapolis Belting & Supply Co., 
Indianapolis, with these pigeon holes. 
All outgoing mail is held, unless 
otherwise specified, until time for the 
last daily pickup. Cleona Cunning- 
ham files the letters in the alphabeti- 
cally arranged slots and then all 
statements, invoices or literature ad- 
dressed to a firm can be slipped into 
one envelope instead of several. En- 
velopes, time in addressing them and 
stamps are saved. 


Filing Habit Saves 
Time, Builds Good Will 


Lester J. Tracy, salesman with 
Hagerty Bros., Co., Peoria. Ill., for 
the last fifteen years, has found that 
keeping a file of all specifications, 
data and information obtained while 
working on a prospective sale often 
saves time at a later date and is a 
means of building good will. 

A recent example of how the habit 
pays dividends came to light when 
Mr. Tracy wrote up an order for 
conveyor equipment. Four years ago 
a grain elevator operator asked for 
an estimate on the equipment. For 
some reason the order was side- 
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tracked but Mr. Tracy, following his 
usual custom, filed all the data on 
which his estimate was based. Last 
month the customer telephoned, re- 
porting he again was interested. Mr. 
Tracy merély consulted his file with 
the following results: 

An order was written up with a 
minimum outlay of time and effort 
and the customer was both pleased 
and flattered. 


Paper Cutter Used to 
Fill Abrasive Order 


By using a standard paper cutter 


for cutting abrasive cloth, Loring 


Lister, R. C. Duncan Co., Minneap- - 


olis, successfully filled a rush order 
for strips of a specified special size. 
The smallest standard size of the 
abrasive cloth was in rolls of exactly 
l-in. width but the customer needed 
500 strips 9-in. long and less than 
l-in. wide. The fact that the material 
had to be delivered within 24 hours 
prohibited contacting the manufac- 
turer and requesting a special roll be 
made up. Instead Mr. Lister merely 
took standard 9 x 11-in. sheets and 


‘ with the office’s paper cutter turned 


out the necessary strips in time for 
delivery the next day. 











The depth of the steel plate storage pit at Mine & Smelter Supply Co., is 
indicated in this photo of Ray Cleoppil standing in the pit. S. A. Hammond, 


warehouse superintendent, stands on the floor level. 


Note that the narrow 


steel sheets are stored on the floor level. 


Wide Side Sieel Sheet, Boiler Plate Stored in Pit 


Mine & Smelter Supply Co.; Salt 
Lake City, has solved the problem of 
handling wide steel sheet or boiler 
plate in a low-ceiling warehouse by 
installing a concrete lined pit for 
storing’S ‘and 6-ft. sheets.’ The usual 
T-i@il, vertical supports are embedded 
in the floor of the pit and the wide 


sheets ranged between them. Narrow 
sheets are kept on the floor level. 
When a wide sheet is needed it can 
be hoisted high enough to pass over 
the other wide sheets in the pit and 
the narrower sheets on the floor level. 
This would not be possible if the 
supports were on the floor level. 





Ladder Rack Saves Space, 


Prevents Warping 

















Don Patterson and Jack Webster of C. L. Gransden & Co., Detroit, demonstrate 
how floor space can be saved by racking ladders above floor level. After 
Mr. Webster developed the idea, another advantage was discovered—it keeps 
ladders from warping. 
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Rope Coiled on Windlass 


An old fashioned windlass contrap- 
tion is used by Manufacturers Rubber 
& Supply Co., Akron, to simplify and 
make a one-man job of measuring off 
the required length of wire rope or 
cable and coiling it. The windlass 
rests on a wooden platform which 
can be moved about as desired. Ad- 
justable spokes can be moved to the 
outer rim for reeling larger sizes of 
rope. J. P. Kingfield demonstrates 
how the device works. 
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The problem of keeping oilless bear- 
ings free of dust and away from at- 
mospheric conditions was solved at 
John Forster Co., Rochester, N. Y. 
through the use of tin cans. M. H. 
Forster looks over the labels. 


Campaigns Planned 
For Specific Lines 


A series of “sales campaigns” on 
specific lines has been launched by 
the Mine & Smelter Supply Co., Salt 
Lake City. The campaigns, according 
to R. W. Butler, branch manager, are 
being carried out for two reasons: 

“First, we wish to keep contact with 
all of our past customers, many of 
whom are not specifically wartime en- 
terprises, and make an earnest effort 
to sell something so they will know 
that we have not forgotten them, and, 
incidentally, turning up considerable 
immediate business that might have 
been passed by. Second, we wish to 
keep our salesmen in training.” 

A prime factor in each campaign is 
a report form on which each salesman 
must fill in the information called for 
on every call he makes. There are ten 
items of information the salesman 
must supply and space is left on the 
form for the salesman to make any 
additional remarks he may consider 
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pertinent. The ten questions which 
the salesmen answered on hack saws 
were: “Has customer any use for 
power hack saws? Does customer 
have a power hack saw? If so, what 
make, size or number? Is he in 
market? If not, will he be at a later 
date? Did you explain “Racine”? If 
interested—in what machine? Nature 
of work for machine? Did you leave 


bulletin? Name of party to circular. 
ize?” 

“By the time the salesman has in. 
terrogated the customer on these mat. 
ters,” Mr. Butler said, “has presented 
his story as we discussed it in a sales 
meeting, and has gone over the litera. 
ture and left a copy both he and the 
customer will know they have had a 
real, old-fashioned selling session.” 





Crowder Distributes “In Stock” File 


A folder file of lines selected for 
special sales promotion is being dis- 
tributed and kept up to date by the 
H. N. Crowder Jr. Co., Allentown, 
Pa. Designed to aid purchasing 
agents in determining immediately 
whether a specific type of goods is 
available in stock, the file folder al- 
ready has proven its worth, according 
to Crowder officials. Featured in the 
“In stock” folder are items which are 
carried in a wide range of sizes and 
styles. 

The first stock sheet for insertion 
in the folder was one on motors and 
starters in stock. Since then sheets 


have been sent out on files and hack 
saw blades. Other stock sheets on belt- 
ing, pulleys, lighting equipment, rub- 
ber hose and power transmission 
supplies are being prepared. 

Response to the idea was almost 
immediate. Several customers 
promptly telephoned orders while 
others, stock sheets in hand, called in 
person to place orders. The firm put 
the plan to another test by circulat- 
ing several stock folders to fringe 
areas which are too far away for 
regular contacting. Here, toe, the 
response was immediate and satis. 
factory. 








Tabbed for easy reference, the H. N. Crowder Co., “in stock folder file” is 


proving successful at the Pennsylvania supply house. 
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Five Point 
Post-War 
Program 


Akron distributor launches 
plan designed to aid indus- 
try to be prepared for to- 
morrow, and to strengthen 
wartime services. 


By H. H. KUHN, President 


The Hardware & Supply Co. 
Akron, Ohio 


THERE ISN'T A MAN in the industry 
who today isn’t consciously giving his 
all to make this war a shorter one. 
And each full production day that 
passes brings us one day nearer peace. 
We are all_looking forward to that 
moment when the hum of our arsen- 
als no longer grind out a hymn of 
death but sing a song of peace and 
plenty. Will we be prepared when that 
time comes or will we have to sit back 
and once again toss our fate into the 
laps of the gods? The Hardware & 
Supply Co. has made its decision. We 
are preparing for the post-war era. 

It isn’t an easy task to cast out 
anchors into the unknown hoping 
that chance will provide something 
solid for them to grapple. It isn’t a 
job for one man or two, but requires 
the concerted thinking and effort of 
an entire organization. That’s why 
at the Hardware & Supply such a 
major decision as to what should be 
done in preparation for tomorrow 
was laid before representatives of the 
sales organization as well as key de- 
partment heads. As a result, the fol- 
lowing five-point program of action 
is already underway: 


FIRST STEP—An open conference, 
at which the strengths and weaknesses 





“Time is in our favor now,” H. H. Kuhn (right), president of The Hardware & 
Supply Co., tells a conference of the representatives of the industrial supply 
division in discussing post-war planning. Present at the session are, standing, 
left to right: Harrison Smith, G. A. Friess, A. L. Johnson, Earl Jordan, T. L. 
Hamlin and L. J. Miday. Seated, same order: C. T. Durbin, J. M. Beatty, Mel- 
ville Coy, W. K. Favinger, F. E. Eiler, Frank A. Ceckler, (manager of the 
Massillon branch), Frank Wolfe and P. T. Demming. 


of the organization were examined 
and criticized, launched the program. 


SECOND STEP — The adoption of 
a more realistic approach towards 
the warehousing and merchandising 
of our representative lines is also 
called for. Like other supply houses 
of our size we normally stock from 
30,000 to 40,000 items. These repre- 
sent the lines of several hundred man- 
ufacturers. It is our intention to se- 
lect from these about 30 lines which 
past experience and knowledge of the 
field indicate are the most profitable 
for our men to devote the major por- 
tion of their sales time. We will con- 
tinue, however, to carry the same 
heavy and diversified inventory of 
stocks for the benefit of industry. 


THIRD STEP—With the coopera- 
tion of our manufacturers we plan, 
starting immediately, to run a series 
of product sales meetings on the 30 
selected lines. This is an exceedingly 
vital section. No limit will be put on 
the number of such meetings. It is our 
intention that every salesman and 
department head shall become at least 
a semi-expert on each line. He must 
be able to answer questions as to how 
the product is made and be able to 
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recognize applications for it among 
his varied accounts. In conjunction 
with this part of the plan a compre- 
hensive sales promotional program 
also will be prepared. 


FOURTH STEP—Each salesman, no 
matter how long he’s been calling 
on an account or how well he knows 
the buying personnel, is being asked 
to make a report on what each firm 
makes, how it is made and why. This 
has a very definite bearing on post- 
war business for the salesman who 
knows intimately the equipment and 
processes in operation in his custom- 
ers’ plants is better able to assist those 
same firms in their reconversion pro- 
grams when the time is ripe. [Mr. 
Kuhn touched on this phase of the 
program in an address at the Cincin- 
nati convention. A full report on the 
address was published in July.] 


FIFTH STEP—-The calls 


for a complete revamping of sales- 


program 


men’s territories. It is our intention to 
add gradually to our present sales 
force of 36 mzn to permit each man 
to devote more time to individual ac- 
counts. Thus each salesman will, be 
encouraged to build himself into a 
(Continued on page 191) 
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Fire extinguishers should be in- 
spected frequently, on the dis- 
tributor’s premises and for customers, 
so they will be ready when needed. 


Soda acid and foam type ex- 

tinguishers must be re-charged 
at regular intervals, and all types of 
extinguishers should be re-charged 
after use. 


Distributor salesmen should 

know how to fight car fires. If a 
fire occurs in the body of the car, it 
is safer to fight it from the outside 
where fire gases will be dissipated. 
Let the car air out before getting 
back in again. 


Not all extinguishers are equally 
effective for all fires. For electri- 
cal equipment, non-conducting agents 
like this vaporizer are recommended. 


Heads up! 


FirE PRevENTION WEEK, October 3 
to 9, is a reminder that the industrial 
distributor has the double responsi- 
bility of selling as well as practicing 
fire safety. Fire protection equipment 
can be sold to the customer to help 
keep his business safe from fire, and 
should be utilized extensively and 
properly in the distributor’s own 
establishment to guard against losses 
of precious stocks. 

War conditions have, of course, in- 
fluenced the market for fire extin- 
guishers. Everyone can’t buy them. 
The manufacture of some types has 
been restricted, and many that are 
being made are going to the armed 
forces and to war plants with high 
priorities. Many extinguisher manu- 
facturers are unable to furnish deliv- 
ery the 
through when and if higher ratings 
are satisfied. 


dates; equipment comes 


But there is still a sizable business 
to be done in this line. Now that the 
construction of new plants is defi- 


nitely on the wane, there will be more — 


extinguishers available for replace- 
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Sell and Practice FI 


By looking to the protection of their customers’ and their own. merchandis 


ment of obsolete and damaged equip- 
ment. Many plants that found them- 
selves short are now determined to 
bring their fire protection systems up 
to par. 

The weeks following Fire Preven- 
tion Week are a good time to go after 
this business, for many plants will be 
conducting educational programs to 
educate workers in fire prevention 
and fire fighting methods. 


Made of Non-Critical Materials 


An attempt is being made by some 
manufacturers to relieve the shortage 
by producing extinguishers that are 
made of non-critical materials to spec- 
ifications approved for the duration 
by the Underwriters’ Laboratories, 
Inc., and the Factory Mutual Labora- 
tories. These may be recognized by 
the letters “EAS” stamped on the 
label of approval, along with the year 
of manufacture. The letters stand for 
Emergency Alternate Specifications. 

Recharging supplies for extinguish- 
ers offer a chance for larger orders. 
The soda-acid, foam, loaded stream, 
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vaporizing liquid and anti-freeze 
types of extinguishers must be re- 
charged after use, and the first two 
types must be recharged annually. 

Then, too, since new extinguishers 
are not easily available to everyone, 
plants are paying special attention to 
replacement parts, such as hose, top 
gaskets, and nozzles. This should be 
steady business. 

Among industrial distributors, 
Fire Prevention Week can be used 
as an occasion to emphasize the pre- 
cautionary measures that should be 
in force at all times. A good way to 
begin is to make a thorough inspec- 
tion of the premises with a view to 
discovering unsafe conditions and 
correcting them as soon as possible. 


Distributor Housekeeping 


In such occupancies, good house- 
keeping is a cardinal rule. Stock 
rooms and storage areas should be 
kept scrupulously clean. Stacks of 
material should be arranged with am- 
ple aisles between stacks for the free 
movement of workers and, in ‘an em- 
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ergency, of fire protection equipment. 
Rubbish and waste material should be 
cleaned up and disposed of at the 
end of each day. This applies par- 
ticularly to the shipping and receiving 
departments. 

In areas where combustible mate- 
rial may be used or stored, or where 
the type of construction is such as to 
make smoking unsafe, no-smoking 
signs should be posted prominently 
and the rule enforced. 

If there is a garage on the premises, 
this, too, should be inspected. Fuel 
and oil should be kept in approved 
containers, and oily rags and waste 
should be kept in self-closing metal 
containers until they can be removed 
from the plant. 


Check the Heating Plant 


Seasonal inspection of the heating 
plant, flues and chimney should be 
routine, and repairs made when war- 
ranted. All electrical installations 
should conform to the National Elec- 
trical Code, and, in stock rooms or 
other places where extension lights 


ROTECTION 


mdustrial distributors can help guard against the tragedies of war-time fire losses. 





may be used, the lamps should be 
protected with wire guards to prevent 
them from coming in contact with 
combustible materials. 

The inspection should include all 
parts of the premises to see if win- 
broken, _ plaster 
knocked loose, or flooring damaged, 


dow panes are 
and repairs should be ordered where 
necessary. 


Fire Practice 


All fire protection 
should be examined to see that it is 
in good working condition. This ap- 
plies to sprinkler heads, fire extin- 
guishers, automatic fire doors, stand- 
pipe hose and valves, and the fire 
alarm system. Examinations should 
be made at regular intervals. 

If assistance is needed in making 
such an inspection, the local fire de- 
partment will be glad to cooperate. It 
is a good idea anyway for distrib- 
utors to have a representative of the 
fire department visit their establish- 
ments from time to time so the fire- 
men will become familiar with the 


equipment 
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By LEONARD F. MAAR 
Satety Research Institute, Inc. 


layout of the premises and the con- 
ditions of storage. 

Just as important as the condition 
of the fire protection equipment is 
the ability of the regular workers to 
use it properly. To instruct them in 
fire prevention and to drill them in the 
use of fire extinguishers, standpipe 
hose, and other equipment, a num- 
ber of workers can be organized into 
a fire brigade, with a foreman or other 
executive as captain of the brigade. 
There are a number of manuals avail- 
able for the instruction of plant fire- 
men, one of them being the manual 
published by the National Fire Pro- 
tection Association, entitled “Indus- 
trial Fire Brigades.” 

In supply houses where the fire 
problem has been ignored, this pro- 
gram may seem somewhat elaborate. 
But when the prospect of fire loss is 
considered, with all the difficulty en- 
tailed today in replacing buildings 
and materials damaged by fire, such 
precautions are just as necessary as 
any other routine that keeps the firm 
in business. 
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NEW PRODUCTS 





with Sales Possibilities 





Cross-Slide 


For Small Lathes 





Ruggedly constructed for even opera- 
tion and freedom from lift, the new 
“Precision” lever type cross-slide has a 
capacity of 2'%-in. Top leverage in- 
creases sensitivity and eliminates chat- 
ter. Double leverage is obtained by 
linkage. Handle is adjustable in three 
positions for convenience of operator. 
The two tool posts which accommodate 
bits from 4-in. to 7g-in. are equipped 
with a revolutionary tool leveling de- 
vice that maintains tool in absolute 
horizontal position, and is instantly ad- 
justable. This cross-slide comes in three 
models for use on 10-in. Atlas and Lo- 
gan and 9-in. South Bend Lathes. It 
can however be made to fit most other 
bench lathes. General Die-Stamping- 
Tool Co., New York 13, N. Y.—Mt 
Suppties, October 1943. 


Boxboard Tester 
Accurate Measurement 


A boxboard tester for accurately de- 
termining the strength of fibre box- 
board and similar materials has been 
announced. The tester will determine 
the strength of boxboard from .014-in. 
liner to .140-in. solid kraft, as well as 
waterproof boxing material used for 
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oversea shipments. It will also measure 
the strength, without deforming or flat- 
tening the corrugations, of corrugated 
board from the lightest nontest grade to 
the heaviest grade of double wall board, 
as well as thin plywood and vulcanized 
fibre. Mounted on a metal base, the 
tester is simple in construction, having 
only one moving part. It consists of a 
pendulum on the end of which is a rod 
bent to form an arc of 90 deg., with a 
triangular metal point one inch in 
height at the end. This point is shaped 
like the corner of a box in order to 
simulate actual shipping conditions. 
The tester’s scale, which has an indicat- 
ing hand, is calibrated so that the read- 
ing is the actual inch-ounces per inch 
of tear made during the test.—General 
Electric Co., Special Products Div., 
Schenectady, N. Y.—Mtitt Supp ies, 
October 1943. 


Grease Fitting Tool 


Threading or Extracting 





These ingenious devices do the work of 
several tools, and are extremely con- 
venient because you have _ several 
different grease fitting wrenches all 
combined in one tool. They fit either 
Alemite or Zork, and may be used for 
threading or extracting. Model NR-243 
is the 2%-in. size. Model NR-310 is 
314-in.—New Britain Machine Co., New 
Britain, Conn—Mtut Suppuies, Oc- 
tober 1943. 


Fluorescent Unit 
Many Uses 


The “P-7”, fluorescent extension cord 
unit with a multiplicity of uses, has 
now been streamlined. Changes in de- 
sign permit lightning fast lamp change; 
ends have been rounded; rigid hanging 
hook is riveted to the end cap; the 
white reflector provides maximum effi- 
ciency light output and the rugged 
gray grill of the lamp guard and end 
cap assures a good finish to withstand 
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rough service. “P-7” utilizes the small 
6-watt fluorescent lamp which provides 
an adequate amount of cool, glare-free 
illumination. The reflector shields the 
light source from the user and elimi- 
nates the danger of eye fatigue. The 
small manual starting switch, rubber- 
covered cord, remotely mounted ballast, 
and light weight of the unit are addi 
tional features to assure long life and 
performance.—Sylvania Electric Prod- 
ucts Inc., Ipswich, Mass.-—Mii Sup- 
pLigs, October 1943. 


Thickness Planer 


Strong Construction 





Said to turn out work as fine as larger 
machines, a new 12-in. x 4-in. thickness 
planer has been produced. It is popular 
with aircraft plants, especially those 
producing plywood ships, boatyards, 
and those in war production of items 
ranging from splints to truck bodies. It 
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MAIN FEATURE 


Ruggedly constructed for even operation 
Accurately determines strength of boxboard 
Combines several tools in one unit 
Popular with aircrafts plants, boatyards 
Designed for foundry work and other uses 
Stepped up cutting production claimed 
Precision built stendardized factory unit 
Made of non-critical materials 

Easy handling of drums and barrels 
Developed to hold down large parts 
Plastic, available in variety of sizes 
Ideal for progressive mounting of units 
Meets Navy standards of compactness 
Non-rubber elastic action headband 

To prevent fire extinguisher tampering 
Speedy handling on production lines 
Absorbs oil and grease from concrete 
Permits clamping of many different things 
Can be mounted on a portable board 
Set includes 147 plugs, four handles 
For second operation lathe work 
Come in a range of lifting capacities 
Small clip makes it easy to carry 
Arranged on a drilled flat steel base 


For use on Navy Life Boats 






MANUFACTURER 


General Die-Stamping-Tool 
General Electric Co. 
Sylvania Elec. Products 
Boice-Crane Co. 

Aro Equipment Corp. 
Kalamazoo Tank & Silo Co. 
O'Neil-Irwin Co. 
Allis-Chalmers Mfg. Co. 
Industrial Products Co. 
Airop, Inc. 

Hollywood Athletic Co. 
Challenge Machinery Co. 
W. R. Brown Corp. 
Carter-Lockard Co. 
General Detroit Corp. 
Industrial Gloves Co. 
Knight Oil Corp. 
Knu-Vise, Inc. 

V & E Manufacturing Co. 
Sav-Way Industries 
Gilbert-Baker-Midlam Co. 
Manning, Maxwell & Moore, Inc. 
Mark Specialty Co. 
Link-Belt Co. 


Blackmer Pump Co. 














planes the hardest, also the brashy va- 
rieties of woods down to veneer-like 
thickness, ready to finish without sand- 
ing, and stock as short as 614-in. Strong, 
heavy construction assures quiet oper- 
ation. Large gears and ball thrust bear- 
ings and oversize table lifting screws are 
used. Two idler rolls mounted on ad- 
justable journals make for steady 
powerful feed. The feed can be stopped 
instantly without stopping the power 
source. Bench or floor type models are 
offered in a choice of drives, direct to 
cutterhead, V-belt electric motor drive, 
or drive from lineshaft or gasoline en- 
gine.—Boice-Crane Co., Toledo 4, Ohio. 
—Mitt Suppties, October 1943. 


Pneumatic Tools 
Variety of Adapters 


Designed for use in foundry work and 
other applications where tools receive 
rough handling and are subject to 
abuse, two new portable pneumatic 
tools with malleable motor housings 
and malleable throttle heads, have been 
introduced. These portable production 
grinders have 2-in. wheel capacity, 
Weight approximately 4-lbs., and have 
a speed range of 15,000 to 18,000 rpm. 





Model 221 has a button throttle con- 
trol and model 321 a lever throttle. Both 
models are intended for 2-in. wheel 
grinding and cleaning on castings but 
are also said to be excellent for use with 
rotary file burrs on aluminum and mag- 
nesium. They are available with a va- 
riety of adapters, collets and extensions. 
Aro Equipment Corp., Bryan, Ohio. 
——MiL. Suppties, October 1943. 


Coolant System 
No Pump Priming Required 





This coolant system is especially de- 
signed for use on the Kalamazoo metal 
cutting band saw as a means of step- 
ping up cutting production while assur- 
ing longer life for the blades. Pump is 
of centrifugal type with the four-blade 
impeller mounted on extended motor 
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shaft. No pump priming is necessary 
and control valve may be completely 
shut off while pump is in operation 
without injury to part of coolant system 
or motor which is completely enclosed. 
The feed line, made of tough, flexible 
extruded plastic, resistant to caustics, 
oil and chemicals, is non-kinking and 
unaffected by continued flexing or tem- 
perature changes.—Kalamazoo Tank & 
Silo Co., Kalamazoo, Mich.—Muu Sup- 
pLies, October 1943. 


Bender 
Two-Way Action 
Especially designed for aircraft, ma- 
rine, and other large radius bending, 
the “Di-Acro” bender No. 3 is a pre- 
cision built standardized factory unit 
which can be readily converted into a 
highly specialized bender capable of 
forming all types of regular or irregu- 
(Continued on page 208) 









Ten Soars a in Mill Supplies 


amr > « x es nO | EL DISTRIBUTORS FUNCTION AT HIGH EFFICIEN- 


CY, MILL SUPPLIES FEATURED AN ENTIRE 
SECTION DEALING WITH "PLANNED SELLING.” UNDER THIS PLAN 
THE INDUSTRIAL SUPPLIES MANUFACTURERS "PIPED" TO THE Dis- 
TRIBUTOR'S SALES MANAGER INFORMATION ABOUT AVAILABLE 
MARKETS FOR HIS PRODUCTS AND APPLICATIONS; THE DISTRIBU- 
TOR'S SALESMAN IN TURN FURNISHED 
DATA TO HIS SALES MANAGER ABOUT THE 
TYPES OF PLANTS IN HIS TERRITORY AND 
APPLICATIONS WITHIN THOSE PLANTS. WITH 
THESE DUAL SOURCES OF REPORTING DATA 
AVAILABLE, THE DISTRIBUTOR'S SALES MAN- 
AGER THEN DETERMINED WHAT AND 
WHERE PRODUCTS WOULD BE SOLD, 
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OF ne PERCIVAL STEEL AND SUPPLY 
CO., LOS ANGELES, TRACED ITS 
ORIGIN "BACK TO THE WAGONMAKING |] 
AND BLACKSMITH SUPPLY BUSINESS 
FOUNDED HALF A CENTURY EARLIER 
BY J, PERCIVAL AND SI. MERRILL 
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BRUSHING TOOL 


UNDREDS of manufacturers, 

faced with the problem of clean- 

ng scale, burrs, rust and corrosion 

fom interior surfaces of vital war 

aterial, have found the answer in 

ast, hard-working Osborn Ringlock 
pection brushing wheels. 

Pipe, tubing, recesses in machined 
und fabricated parts—in fact all the 
ough, hard-to-get-at, internal areas 

are just what this versatile brushing 
ool was made for. Its single retain- 


FOR THOSE 


“INSIDE JOBS” 


ing ring and locked-in construction 
permit high speed operation with 
either air or electrically-driven power 
tools and it can be mounted singly 
or in multiple setups. 

For internal burring, cleaning, scal- 
ing and polishing, the Ringlock Sec- 
tion answers a universal need. It is 
made in diameters from 1” to 3” and 
of wire ranging from .0025 to .014, 
and can be had in tampico, horse-hair 
and synthetic bristle. 


WORLD'S LARGEST MANUFACTURER 
OF BRUSHES FOR INDUSTRY 
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This fast-cutting little brushing 
wheel is just one of the many tools 
with which the Osborn Brushing 
Specialist in your district can help 
you speed your output and reduce 
costs of products for both war and 
peace. For help on specific war pro- 
duction problems get in touch with 
him today through The Osborn Man- 
ufacturing Company, 5401 Hamilton 
Avenue, Cleveland, Ohio. 





TREND of Supply Sales 

















HIGH AND 
Low 





Orders Orders 
per | Volume i per 
Area | Sales- per Work- 

man_ | Salesman ing 
per Day| | Day 


North ? 15 $17,600 . 91 
Atlantic 14 16,400 . 92 





Southern " $14,400 
14,900 


Middle $18,200 gi > 
West 22,100 . uw ef 











Western $10,500 THE SALES INDICATOR remained steady during Aug 
11,000 . ust with a figure of 275, just three points above last month 
‘Vhe North Atlantic District lead the group and the Middle 
West was next in line. Dollar value of the average ordet 
$10,400 ' was $36.20, with about 85 orders coming in per day. Sales 
15,100 men averaged 15 orders per day. and showed a volume of 
$15,900 for the month. 
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Oster “WILCO* Power Pipe Machines 
Cut Costs of Maintenance Threading 











Above view shows front cf “WILCO” Die- 


Head. This single he2d handles all sizes 
within range of each machine. Movement 
of cam lever sets chasers to any size... lever 
equipp-d with micrometer adjustment for 
extreme accuracy in setting chasers for any 


depth thread desired. 

















Rear view of ““WILCO” Die-Head is 
illustrated above. Note the cut-off 
and reaming and chamfering device. 


Cut-Off Device... High Speed Steel, 
lathe type, cutting tool . . . easily re- 
movable for resharpening...equipped 
with three centering guides. 


Reaming and Chamfering Device... 
High Speed Steel forming tool does 
both operations at same time. 


These are a few of the 15 distinctive 
features of Oster ““WILCO” machines 
that assure accurate maintenance 
threading at low unit cost. 











When You Sell “WILCO” Machines 
You Sell Better Threading at Lower Costs 


The Oster “WILCO” is designed for any plant having either continuous 
or “peak-demand” maintenance threading covered by the following two 
sizes of “WILCO” machines: 

No. 704—Regular range: 1” to 4” pipe. Extra range: 2” and 34” pipe. 
Bolt range: 94” to 15%”. 

No. 706—Regular range: 1” to 6” pipe. Bolt range: 1” to 2”. 


NOTE THESE SPEEDS 


NO. 704 “WILCO” NO. 706 “WILCO” 
Pipe Size Seconds Pipe Size Seconds 
1” 16 14” 19 
14” 16 20 

1” 24 
2” 25 
24,” 38 

40 
56 
58 


Fifteen distinctive features of ““WILCO” machines combine to convince 
a seriously interested prospect that this equipment is engineered for fast, 
low cost performance. Write for a complete description of the Oster 
“WILCO” liue of power threading machines. 


THE OSTER MANUFACTURING COMPANY 


2041 EAST 6Ist STREET + +* CLEVELAND 3, OHIO, U.S.A. 
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Keeping Up With Business 


Heavy Demands Seen for 
Construction Machinery 


Increasing military and 
Lend-Lease demands will require the 
production of at least 21% more con- 
struction machinery in 1943, despite 
this year’s estimated reduction of 43% 
in home front construction work, ac- 
cording to the Construction Machinery 
Division of WPB. 

The military demand for construc- 
tion equipment has mounted steadily, 
with 60% of 1941 production required 
for military purposes, 75% of the 1942 
production, and about 90% of this 
year’s output. The percentage needed 
to fil’ military demand in 1944 may be 
even higher. 


overseas 


Industry's Reconversion 
Plans Under Way 


Conversion of at least some part of 
newly created war plant facilities to 
peacetime production is definitely be- 
ing planned by a substantial percentage 
of the manufacturing establishments of 
the country, according to The National 
Industrial Conference Board. 

Of a representative list of manufac- 
turers consulted in the course of the 
study, 63% had reached fairly definite 
conclusions concerning the disposition 
of these facilities. Of these, two of every 
three expected to make use of the new 
facilities after the war is over. The 
facilities about which inquiry was made 
included both those owned by the com- 
panies and those owned by the govern- 
ment. 

A very considerable degree of dif- 
ference in the plans of the various man- 
ufacturers was observed. Many expect 
to use both their old and the new facili- 
ties, though probably at a reduced rate. 





ACTIVITY FIGURES 


General Business* 


Industrial production 
Total carloadings 
Commodity prices 


Munitions Production t 


Airplane production 


July 
(add 000) 


Ground ordnance & signal equipment 


Machine tool orders (new) 
Machine tool shipments 

War construction completed 
Expansion of industrial facilities 


* From National Industrial Conference Board, Sept. 18, 1948. 


+ From War Production Board. 





Others are planning to scrap at least a 
part of their old plant, and use the 
newer and more modern buildings and 
equipment. A few companies contem- 
plate selling their war production facili- 
ties or returning those leased from the 
government. 


Machine Tool Shipments 
Continue to Decline 


Shipments of machine tools for July 
totalled $97,428,000, a decrease of ap- 
proximately 10.4% in value from the 
June total of $108,689,000, the Tools 
Division of the War Production Board 
announced last month. 

Net new orders declined to $28,795,- 
000 from the June total of $38,322,000. 
New orders received for July were 
valued at $41,529,000 and cancellations 
at $12,734,000. 


Government Spending 
Up 12% in August 


War expenditures by the U. S. Gor 
ernment amounted to $7,529,000,000 is 
the month of August, an increase oj 
$783,000,000 over July, or 12%. Com 
pared to expenditures in the peal 
month of June, August expenditure 
showed a 2% decrease. 

The average daily rate of expendi 
tures for war purposes in August was 
$289,600,000 compared to $249,900,00 
in July, and $295,700,000 in June, ors 
16% increase over July, and a 2% de 
crease from June. The daily rate is 
based on the 26 days in June and Aug 
ust, and the 27 days in July on which 
checks were cleared by the Treasury. 

From July 1, 1940, through August 
31, 1943, war expenditures by the Gov 
ernment amounted to $124,000,000,000. 





VOLUME PER SALESMAN 
22 


Thousands of Dollars 





8 
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ORDERS PER SALESMAN PER DAY 
25 , 
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‘DO 1 SMELL SMOKE-~ 


SCALDING TH SHOP BOOB} COME EQU 
WITH A LOOK FOR TH 


GARGANTUAS LIKE HIM \SOME E£AS/ER WAY 
IPPED WITH |TA RUIN A FILE 
MUSCLES OF STEEL AN' { THAN THAT-: 

\WAY HES LAYIN' INTO A BRAINS OF SOUP! -.: 


oy 


a Ut — 
VV THERE MUST BE | 
a 


SOME GUYS 
ARE SO DUMB 
THEY EVEN GOT TA 

1 FIND A HARDER 
Ltt WAY TA DO THINGS 











Ay WRONG! 
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Despite their inconveniences — priority, delivery and 
other wartime “problems” can be turned into oppor- 
tunities for the mill-supply man . . . the opportunity 
to “sell himself,” as well as his merchandise, by being 
helpful . . . the opportunity to build good-will toward 
the day when one of the greatest sales assets is to be 
remembered favorably. 

\iding industrial managements in the proper selec- 
tion of the right files for different jobs and metals - 
to speed production. Helping shop heads, and even 
workers, in the proper use and care of files — to extend 
their serviceable life and to conserve steel. . . . Both 
are services any customer will welcome. 


NICHOLSON FILE COMPANY -s 


Free reprints of this impressive cortoon 


Too much filing pressure is one of the commonest 
filing faults. It is one of many points on filing which 
are stressed in Nicholson’s book, “File Filosophy.” 
Carrying this authoritative “handbook” with him can 
open the salesman’s way to many a friendly call. 


Have you enough copies of 
“FILE FILOSOPHY” for your sales staff? 


Technical Bulletins also available —on Nicholson 
or Black Diamond Special Purpose Files for stain- 
less steel, aluminum, brass, plastics, foundry 
and die castings. die-making, lathe and shear- 
tooth filing. Tell us your requirements. 


42 ACORN STREET, PROVIDENCE 1, R.1., U.S.A. 


(Also Canadian Plant, Port Hope, Ont.) 
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Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items 
appearing in this department have been 
reduced to their elemental facts through 
digesting. Where the reader's interest is 
particularly great, we recommend that the 
article be sought out and read in detail in 
the paper where it originally appeared. 


Optimism is Greatest 
‘Asset of Salesmen 


One of 
man today is optimism: a salesman who 
lacks t*is spirit of optimism is a fair 
weather salesman, according to H. E. 
Plishker of the Westinghouse Electric 
& Mfg. Co 

Mr. Pli-hker dangers 
facing the wartime salesman in an ar- 
ticle published in the September issue 
ot W holesaler’s Although 
his article was directed at the salesmen 
of electrical supplies, the advice was of 


the greatest assets of a sales- 


outlined the 


Salesman. 


a general nature and is applicable to 
industrial supply salesmen. 

Your job in the face of shortages is 
to sell 
It takes 
to do it 

Customers. 


fairness, honesty and integrity. 


optimism and resourcefulness 
he declared, are bound to 
when they don’t get 

ordered. You 
these complaints—not by 
the same towel but by showing them 
that house is dealing fairly and 
squarely with everyone. If you will do 
that von 


complain 
thing 


every- 


they must meet 


crying into 


wan 
will be answering a present 
day complaint and you will be building 
prestige. The day will come again when 
customers can choose their suppliers. 
They will remember those companies 
who were fair and honest with them. 


Knock a Competitor 
By Giving Him a Boost 


Whenever anybody tells salesmen 
how to knock competitors, there’s sure 
to be a lot of eyebrow raising around 
the room, because everybody knows it 
is bad business, very bad business, to 
knock competitors, according to Charles 
B. Roth in an article in Canadian Busi- 
ness and reprinted in The Advertiser's 
Digest. 

My advice, Mr. Roth explained, is to 
knock a competitor by giving him a 
boost. 


96 


It goes against the grain with many 
a salesman of spirit to take this advice 
and follow it to the letter. He just can’t 
stomach the idea of praising a competi- 
tor when he well knows that his mer- 
chandise is better. What should a sales- 
man in this situation do? 

He should use the subtle technique 
known as “damning with faint praise.” 

\ctually. by praising a competitor 
and his goods slightly, you can do much 
more to win the prospect to vour goods 
than you could with all the knocking in 
the world. 

Example: The prospect says he can 


get the competitor’s goods, which, he 


maintains. are just as high in quality, 
for less money. 

“I’m not surprised that you can buy 
those goods for that money,” the sales. 
man retorts. “There is no reason why 
vou shouldn't.” He drops the matter 
there. But the prospect doesn t—he has 
been given something to think about— 
hard. 

Another advantage of praising the 
competitor's goods is that you can then 
vo on and point out that your goods 
will do as much and more. The fact , 
that you agreed with the prospect when + 
he praised a competitor's goods will 
make him more willing to listen to you 
when you praise your own. 


Abrasive Cloth-Disk 
Handy for Cam Polishing 


\ simple 8-in. disk of abrasive cloth 
clamped between faceplates on the 
shaft of a small 3.500-rpm. motor has 
simplified the nitrided 
surfaces of small irregular cams at the 
Curtiss Propeller plant. 

Centrifugal force tends to keep the 
disk flat without a backing plate, vet it 
vields slightly if pressure is applied. 
\s the disk is quite thin, it can reach 
into corners hard to get at otherwise.— 
Wings, September, 1945, 


polishing of 























“I wouldn’t even be interested if they were salted!” 
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FINAL STEP: Place 
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War Bond 


this week! 


No t adv 
Buy another . * susie a 2 
} 7 TUBE-TURN 


TUBE TURNS (Inc.) Louisville, Ky. Branch offices: New York, 
Chicage, Philadelphia, Pittsburgh, Cleveland, Dayton, Houston, 
Weshington, D. C., Los Angeles. Distributors in principal cities. 


The ease and speed with which Pipe and Tube-Turn welding fittings 
can be preassembled in the shop or on the ground, then welded 
into position, is an important benefit for war industries. This bi 

advantage is the subject of this Tube Turns advertisement wii 


appearing in 20 leading engineering and industrial magazines 
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Central States Plans 
War Conference Nov. 15 


Carl A. Channon and William C. 
Teare have been appointed co-chairmen 
of the program arrangements committee 
for the Central States Mill Supply 
Association’s second war conference. 
The session will be held Nov. 15 at the 
Palmer House, Chicago. 

Oscar Iber, association president, 
made the appointments after an execu- 
tive committee meeting Sept. 20 when 
plans fer the gathering were drafted. 
Although no information on the agenda 
has been released as yet, it was under- 
stood that the major topics for consid- 
eration will include contract cancella- 
tions, renegotiation, surplus stocks and 
manpower. Both government and busi- 
ness men will be among the speakers. 

Serving on the program committee 
with Mr. Channon and Mr. Teare are 
\. A. Beaufils, Wendell H. Clark. Hugh 
Stringham and E. K. Welles. 

It is planned, according to Mr. Iber. 
to make the conference an all-day ses- 


CARL CHANNON’' WILLIAM TEARE 
sion topped off by a banquet thie 
evening. Last year the attendance was 
limited and the banquet omitted. Be- 
cause of the importance of the subjects 
and the fact that they are of vital con 
cern to both distributors and manufac 
turers, the association’s former practic: 
of inviting top executives of all manu- 
facturer-suppliers will be resumed. 
The 


tively 


program committee is tenta 
informal 
gether for Sunday evening, Nov. 14. It 
is felt that this would 
opportunity for many out-of-town dis 
tributors and 
rive early to become better acquainted 
with their host, the members of the 
Chicago Mill Supply Club. 


arranging an get-to 
provide an 


manufacturers who af 


Newark Pulley Co., officials and B. F. Goodrich Co., representatives gathered to talk 
things over after a meeting in Newark last month. Left to right, they are C. L. Wess- 
becker, Goodrich industrial service; W. A. Whitenack, district manager of Goodrich 
industrial product sales division; W. S. Richardson, general manager of the industrial 
products division and principal speaker at the session; John J. High, chairman of 
Newark Pulley; George Roden, Newark Pulley president, and Louis Bernstein, Newark 


Pulley treasurer. 


Newark Pulley, Goodrich 
Entertain Jersey Buyers 


More than 125 purchasing agents 
and representatives of manufacturing 
concerns in northern New Jersey were 
in attendance last month when the 
Newark Pulley Co., held an open meet- 
ing at the Douglas Hotel, Newark, to 
give executives and engineers an in- 
sight into the progress of the national 
rubber program and of the expanding 
uses of synthetic rubber. 

W. S. Richardson, general manager 
of the industrial products division of 
the B. F. Goodrich Co., was the princ- 
ipal speaker at the session. He told of 
the rubber industry’s success in “pour- 
ing forth unprecedented quantities of 
vital war products despite the Japa- 
nese seizure of world rubber sources.” 

Another feature of the meeting was 
the showing of a Goodrich film on the 
industrial rubber. synthetics 
and plastics. The film traced the history 
of rubber from the time of Christopher 
Columbus to the present day. 


uses of 


Although all American industry has 
done an outstanding job in meeting the 
challenges of war, rubber manufactur- 
rs, Mr. Richardson “have had 
more than the usual quota of complica- 
tions in fulfilling their 


said, 
war assign- 
ments.” 

The rubber industry, Mr. Richardson 
continued, has accomplished the _five- 
fold task of: 1. 


scanty 


stretching the nation’s 
supply of nautral rubber; 2. 
producing thousands of vital products 
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able to meet rigid military require- 
ments; 3. developing and _ instituting 
large-scale manufacture of many rela- 
tively new products, such as_bullet- 
sealing gasoline tanks; 4. supervising 
construction and beginning operation 
of an entire new synthetic rubber in- 
dustry; 5. 
effectively. 

At the same time, he said, “the prob- 
lem has been deepened by the fact that 
the accelerated pace of industrial prod- 
uct to meet war’s demands has increased 


learning to use synthetics 


the wear and tear on machine parts, 
hose, transmission and conveyor belts 
and, in fact, almost every article that 
is classed as an industrial rubber prod- 
uct. The range of available types in 
almost all of these products has neces 
sarily been restricted, and 
further complicated the 
engineer’s problem.” 

George Roden, president of Newark 
Pulley which is the distributor for 
Goodrich in northern New Jersey, was 
chairman of the and 
duced the speaker. 


this has 
maintenance 


meeting intro- 
A feature of the session was the mak- 
ing of a small amount of synthetic rub- 
ber by Goodrich representatives. 
Refreshments were served at the con- 
clusion of the meeting. 


J. F. Clark Dies 


J. F. Clark, who represented the Bel- 
mont Packing & Rubber Co., in the 
southern territory for more than 30 
years, died Sept. 3. 
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We can’t win without 


WILDCATS 


Current U. S. oil production is at prac- 


tically an all time high—just over four 
million barrels a day. Yet many demands 
are unsatisfied—and war needs may well 


gow even greater than they are now. 
Why not produce more?—you may ask. 


Oil is not a manufactured 
product. It’s where you 
ind it. To discover or 
“prove’’ a new pool, you 
have to drill exploratory 
tests or, as oil men call 
them, wildcats. 


tur» of experience as SPECIALISTS in I 
nveyor and Transmission Belts, Packi» 
ited Telephone Directory for the name 

tlepbone number of your nearest Hewitt Distributor 


WE ARE 
PARTICIPANTS IN THE 
OWNERSHIP AND OPERATION 


or 


NATIONAL SYNTHETIC RUBBER 
CORPORATION 


With necessity forcing these wildcats 
into deeper and deeper ground, an even 
greater burden is being thrown on im- 
portant equipment such as this HEWITT 
rotary drilling hose. 

Yet as drill stems go deeper, as pressures 
grow higher and pulsations transmitted 
from the pumps grow 
heavier, there's always a 
HEWITT hose equal to the 
task. Years ago HEWITT 
technicians introduced 
synthetic rubber, using 


it for an oil-proof inner 


fall that prevented many premature 
failures. HEWITT brought to the indus- 
try a truly safe multiple-length feature 
that cut down the heavy cost of hose 
replacements (and incidentally, the con- 
sumption of rubber). 


This hose is a necessity of war today. 
War-time necessities also are the scores 
of types that serve the manifold hose 
needs of the petroleum and other in- 
dustries—and serve them efter, today, 
because of the peace-time pioneering in 
the use of synthetic rubbers by HEWITT 
rubber specialists. 


- HEWITT RUBBER 


CORPORATION, Buffalo, N. Y. 
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Heller Brothers Acquires 
Cleveland File Patents 


Heller Brothers Co.. Newark, manu- 
facturers of files, rasps, tools and steel, 
has acquired the goodwill. trade name 
and patents of the Cleveland File Co., 
Cleveland, according to Fred H. Stout, 
vice-president in charge of sales for 
Heller Brothers. 

John FE. Nicklis, formerly an execu- 
tive with Cleveland File, is now asso- 
ciated with Heller Brothers. 


Weed & Co. Celebrates 
125th Anniversary 


Identified as Buffalo’s oldest store. 
Weed & Co., on Sept. 23 celebrated its 
125th anniversary. 

It was in 1818 that two cousins ar- 
rived in ihe upper New York State 
city which then had a population of 
842 white 1.200 Indians, 
and established the nation’s fartherest 
west hardware store. 


persons and 


Although no merchandising event was 
held in connection with the 125th anni- 
versary celebration, the hardware and 
mill supply firm made the city aware 
of the occasion by inserting full page 


advertisements in newspapers. At the 
bottom of each of the ads was this 
message: 

“As an aid to the war effort this 
celebration is not a merchandising 
event. We urge you to support the 


various war activities, contribute to the 
Red Cross Blood Bank and Buy War 
Bonds.” 

In addition lengthy stories telling of 
the history of the firm were published 
by newspapers. 

Shelton Weed, president of the com- 
pany, is the grandson of one of the 
two Thaddeus. The other 
founder was George Weed and it was 
from their names that the firm acquired 
its first name G. & T. Weed Co. When 
the business was first started the Erie 
Canal was under construction and rail- 
roads had not yet gone that far west. 
As a result supplies reached the firm 
by ox-carts and wagons. 

In 1827 George Weed moved east, 
turning his interest in the business ove 
to Thaddeus. In 1851 De Witt C. Weed, 
son of Thaddeus and Louise Chapin 
Weed, became chief.owner and the 
company became De Witt C. Weed & 
Co. De Witt’s younger brother, Hobart, 
was taken into the partnership in 1857 
and after the older brother’s death in 
1876 C. C. Van Deventer and Hobart 
Weed managed the company, known 
then as Weed & Van Deventer, Suc- 
cessors to D. C. Weed & Co. Soon after 
Hobart Weed took over and the com- 


founders, 


100 


. 


pany became Weed & Co., the name it 
still retains. 

On the 97th anniversary of the found- 
ing of the company, Hobart Weed died 
and Shelton Weed, his son, was elected 
president. Other officers are L. C. 
Davenport. who has been with the firm 
almost 50 years, vice-president and 
purchasing agent; Roland O. Roberts, 
vice-president; Walter C. Weed, treas- 
urer; Percival O. Rial, secretary; and 
FE. W. Johnson, sales manager. 


ASTE To Convene in 
Indianapolis Oct. 10-12 


The American Society of Tool Engi- 
will hold its 11th semi-annual 
meeting in the Claypool Hotel, Indian- 
apolis, on Oct. 10. 11 and 12. 

A banquet will be held on Monday 
night, Oct. 11, at which C. Scott 
Fletcher, director of Field Develop- 
for the Committee for Economic 
will be the principal 


neers 


ment 
Development, 
speaker. 

D. D. Burnside, first vice-president, 
was in charge of the program and C. V. 
Briner, second vice-president, was in 
charge of making the physical arrange- 
ments for the convention. They were 
aided by a local Cleveland committee. 











Remington-Rand Displays 
Full Line of Products 


The complete line of Remington-Rand 
products was displayed in New York 
last month when the company held a 
four-day exhibit at its offices and sales- 
room, 315 Fourth Avenue. W. H. Dautel 
was manager of the exhibit. 

In addition to war time products man- 
ufactured in the Remington-Rand 
plants. the show included normal peace 
time items such as typewriters, Kardex, 
files. duplicating systems. ete. 

It was estimated that about 1,000 
persons visited the show which was lim- 
ited to those with invitations. 























Hardware Trade Unit 
Resumes Luncheons 







Unable. because of gasoline restric- 
tions, to hold its usual golf meetings 
during the summer months, the Hard- 
ware Trade Association of New York’ 
last month resumed luncheon meetings 
at the Railroad & Machinery Club. 

A resolution congratulating Weed & 
Co., Buffalo, on its 125th anniversary 
was adopted and the secretary was in- 
structed to send a copy to the firm. 















‘Vance Boyd Organizes Own Firm in Philadelphia 


Vance C. Boyd, associated with the 
mill supply field in Philadelphia for 
the last 25 years, last month resigned 
his position with the Standard Shannon 
Supply Co., and opened his own firm, 
the Boyd Supply Co. 

Robert C. Parsons is vice-president 
of the new company and L. C. Boyd is 
secretary. Mr. Boyd has taken offices 
at Fifth and Arch Streets, Philadelphia. 
and has approximately 6,000-sq.ft. of 
floor space for warehouse use. 

The new firm opened for business on 
Sept. 15 with the lines of some 25 manu- 
facturers. “Within 30 days,” Mr. Boyd 
announced, “we expect to add approxi- 
mately 50 agencies of a general char- 
acter covering mill supplies, tools and 
specialties.” He estimated that it will 
take about a year to acquire a full 
warehouse stock. 

In addition to the office the 
new supply house has two salesmen. 
Mr. Boyd expects to add 
three more in the near future and 
pointed out that he is saving positions 
for at least five inside men, including 
an office manager, and several sales- 
men now serving in the armed forces. 

Mr. Boyd’s association with the in- 
dustrial supply business dates back to 
1919 when he joined the Standard Sup- 
ply & Equipment Co., as vice-president 


force, 


However, 

































VANCE C. BOYD 







and sales manager, working under Cok 
onel Winthrop Sargent, Jr. While with] 
Standard Supply, Mr. Boyd originated® 
the “questionnaire method of training@® 
mill supply salesmen.” | 

In 1931 he became affiliated with 
Standard Shannon Supply as_ vice- 
president in charge of sales and con- 
tinued in this post until last month. 
In an announcement of the new conr 
pany, which he sent to industrial firms 
in the Philadelphia area, Mr. Boyd ex 
plained that he had sold his entire 
stock interest in Standard Shannon Sup 
ply under amicable circumstances. 
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in the world’s greatest 
production schedules 





Almost overnight, Ameri- 


st 


ers have achieved stupendous 


can industrial manufactur- 


production records that make 
the Axis shudder. Strong links 
in reaching the world’s greatest 
production schedules are me , 
machines and equipment. 

Herc-Alloy Steel Chain with the 
patented “Inswell” electric weld 


is helping America maintain 


Ch als 


STRONG 
LINKS 


Re 





these fast schedules by provid- | 


ing safety and efficiency in the 
transportation and handling of 
materials. Fabricated from a spe- 
cial analysis heat treated alloy 
steel, the short, stubby links 
bridge square corners without 
gouging or kinking. Write for 
the facts on Herc-Alloy Chain, 
today. Descriptive catalog No. 


44 will be sent on request. 





SLO 


. STEEL CHAIN 


* 


* 


INVEST REGULARLY IN VICTORY—BUY WAR BONDS AND STAMPS 


. 


COLUMBUS- 


* 


McKINNON CHAIN CORPORATION 


(Affiliated with Chisholm-Moore Hoist Corporation) 


120 FREMONT AVENUE, TONAWANDA, NEW YORK 


BRANCH OFFICES: 


vy 


NEW YORK «6 


CHICAGO -«¢ 
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| joined the firm in 1921; R. W. Butler, 


| ford, TL, 


| firm had been notified it had been 


| be ours. Walt Young wants me to be 






This trio of Mine & Smelter Supply Co, 
officials have served the Salt Lake City 
firm for a combined total of 87 years. 
They are, left to right, L. J. Duncan, man. 
ager of the mill supply department, who 


branch manager, who has been with the 
company since 1906, and W. J. Berryman, 
manager of the electrical department, who 
has been with the concern since 1915. 








E Recipient Thanks 
Supply Firm for Help 


Mid-States Industrial Corp., Rock. 
last month received a letter 
of thanks for its services to the Micro 
Switch Corp. The note, written by W 
B. Schulte, president of Micro, was 
prompted by the fact that the Micro 


awarded the Army-Navy E for excel: 
lence in production. Mr. Schulte wrote: 

“Our men and women are being 
awarded the Army-Navy E for high 
achievement in war production. They 
could not have produced and been thu 
honored if materials or parts had been 
slow or faulty. Your organization has 
been a supplier, and therefore to the 
extent that you have ‘kept them rolling, 
our people receive credit. 

“We cannot divide the award, but we 
do acknowledge that you have con 
tributed to the glory that appears to 


sure to know how you have helped. 
“The friendship of our suppliers is 

valued deeply, and to you especially we 

acknowledge sincerely the cooperation 





CLEVELAND | 


you have given.” 


| Petri Heads Advertising 
Department of Falk 


| Charles A. Petri has been appointet 
| advertising manager of the Falk Corp 
| Milwaukee, manufacturers of herrin 
| bone and single helical gears, mill, mat 
ine and special drives, speed reduce 
| and flexible couplings. 
| Before joining Falk, Mr. Petri 
| national sales promotion manager 
| Red Star Yeast & Products Co., Mi 
waukee. For seven years before that! 
was associated with the advertising # 
| partment of Harley-Davidson Motor 
| At Falk he succeeded Ralph H. Dei 
who has joined the Army Air Force. 
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Eugene Muldoon Joins 
New Britain Machine 


Eugene J. Muldoon has joined the | 
New Britain Machine Co., New Bri- 
tain, Conn., and will take over part of 
the expanding duties of Ray S. Withe, 
assistant war contracts coordinator in | 
the tools division. Mr. Muldoon for- 
oly Gh merly was associated with the Firestone 


ake Ciy Tire & Rubber, and B. F. Goodrich Co. ® Maybe you were stumped by grinding jobs 


37 years ; before ’t worry you any more. 
con, maf§ Wickwire Offers Bond : 
ent, who Drive Posters, Pictures | Des 9 A SIZeS—e 


7. Butler, 
with the As part of its contribution to the third | 
3erryman, War Bond Drive, The Wickwire Spen- 

nent, who cer Steel Co., is offering to war bond 

nce 1915, committees promotional material fea- 

turing the work of Boris Artzybasheff, | 
ine artist. The material offered includes re- | 
production privilege, glossy prints for | 
reproduction purposes, three column the | keynote 
width newspaper mats, two-color post- mént your o pr Gomes-3n: _Our 


4 ers, and handbills. ishe set-up -edkcerqghes x Mpunted 
»., Rock ; = . 


re points and grindywng w 
he Mew|_ Goodyear to Double tanaten sal Aad 


n by wa Decatur Plant Capacity stepped up and keep 


























e and grain—there is a 
ted. ilt to take on any grind- 
Ratwheel is a\whirljng point of power that 
r jdbs otlt smooth—and irfa hurry. 

d 


oT DELIVERY, 


») 





























cro, wa Letting of contracts for a_ million 
he Micro§ dollar addition which will more than 
ad beenf double the present capacity of its cot- 
‘or excell ton fabric mill at Decatur, Ala., has 
Ite wrote:f been announced today by The Good- 
re being§ year Tire & Rubber Co. 

for high Containing approximately 140,000 | 
on. They square feet of floor space, the addition 
been thas} is scheduled for completion in about | 
had beenf six months. 

ation has 
re to the 


re Mine| L. E. Hammer With | 
Worthington Pump | 





d, but we L. E. Hammer has joined Worthing- 
tate Pump & Machinery Corp., as as- 

ppears to ; i 

=e oe sistant works manager of its Moore 
relped. Steam Turbine Division, Wellsville, | 

ppliers is N. Y. A graduate of the University of 
ecially we Pittsburgh, Mr. Hammer’s experience 
operation has been chiefly in the field of steam 
turbine manufacture. 

; TEST WHEEL FREE — Tell us the job, type grinder and size wheel you 
sing use and we'll send one prepaid. 





NEW CATALOG — Shows Chicago Mounted 
Wheels in actual colors, also portable electric 
tools and time-saving accessories. 


CHICAGO WHEEL & MFG. COMPANY 


a = dal s 1101 W. Monroe St., Dept. M-B Chicago 7, Illinois 
ag “=, ™ 
ed 


appointed 
alk Cory 
f herrin 
mill, mat 
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Co., Mi pe 
pre that! ETN las 
rtising @ 


Motor 
h H. Dei 
r Force. 








warehouse stock for agricultural purposes 
in the inter-mountain territory is this in the 


Identified gs the only authorized steel | 
warehouse of the Salt Lake Hardware Co. | 
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M. HEINRICH J. MOERSFELDER L. ISCHE oA. JANSEN : 


Shop Superintendent Foreman — Major Assembly Foreman — Drill Press Foreman — Machinip 


| R. BILLBERG W. SALAPA | 
y Scheduler Foreman — Minor Asse 


DE LTA 


MILWAU KEE 
Machine Tool: 





















| 
el ie oe | Te | = UM 











EN J. TIEMEYER M. FRANKARD H. JAEGER M. MUELLER 








chinin terial Control Supervisor Material Procurement Supervisor ° Tool Room Supervisor Follow Up Man 
j 
b 
& 
ae 
\PA R. CAQUETTE H. HJERPE H. KOLLER d. NOWICKI 
» Asse oduction Superintendent Standards Department Head Foreman — Inspection Traffic Manager 





Since 1923 Delta-Milwaukee has been . 
building a well-balanced, capable 3 


organization to give you better, | 





more saleable Delta Machine Tools... } 
RS —— Oe : — 





cm “** tha Nietrrhutar Wha Carvac 


nGehind Delta Machines 


/ 


Amariera 


Strongest Selling Statement 
in the Caster Industry... 





Typical of Bassick Heavy- 
Duty Casters. Handles loads 
up to 1500 lbs. each. 


Silent Steel—a fast, easy- 
swiveling caster for loads up 
to 700 Ibs. each. 


For office chairs— the larg- 
est selling type of quality 
office chair caster. 


THE BASSICK COMPANY 


Bassick “Floating Hub” 
Caster, for shock absorption. 


Ls) 


Bassick Super Heavy-Duty 
Precision Caster. Precision- 
built—handles as high as 
10,000 Ibs. each, 


YU 


Bassick Positive Position 
Lock. Holds portable equip- 
ment securely in place when 
desired. 


BRIDGEPORT, CONNECTICUT 
DIVISION OF STEWART-WARNER CORPQRATION 


Branch Offices: New York 
Ar es Fact nt 


106 


Hig 
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The welding industry has made rapid 
strides in the last few years, according to 
H. A. Cheever head of the H. A. Cheever 
Co., Seattle, Wash. Mr. Cheever has spe 
cialized in welding equipment and rods 
and welding accessories since he founded 
his firm in 1932. 





Contract Awards 
Total $22,795,000 
Contracts awarded on construction 
projects in the chemical process indus. 
tries for August total $22,795,000, 
Chemical & Metallurgical Engineering 
reported in its September issue. Cur. 
rent proposed work totals $560,000. 
Cumulative contracts awarded so far 
this year amount to $95,420,000. 

The outstanding proposed projects 
reported this month are: plans to re 
build its extractor and refinery recent} 
destroyed by fire, at Gulfport, Miss. 
for Phoenix Naval Store Co., at an 
estimated cost of $100,000; plans to re- 
construct its storage and plant facilities 
for cotton mill and gin, at Mexia, Texas. 
for Munger Cotton Oil Co.. at an esti- 
mated cost of $40,000. 

Principal contracts awarded for con- 
struction are: construction of a de: 
tinning plant in Alabama, for Johnston 
& Jennings Co., Cleveland, at an esti- 
mated cost of $2,000,000; construction 
of a protein recovery plant, including 
two-story dry house, boiler plant altera- 
tions and yeast room, at Frankfort, Ky. 
for Schenley Distillers, Cincinnati, at 
an estimated cost of $553,000; altera- 
tions to its laboratory and installation 
of equipment at Shawinigan Falls, Que: 
bec, at an estimated cost of $154,000. 


Austin-Hastings Co. 
To Represent Taft-Peirce 


The Austin-Hastings Co., Inc., Cam 
bridge, Mass., has been appointed New 
England representative for the Taft 
Peirce Mfg. Co.’s machine tools. The 
territory will include all of the New 
England states except Connecticut. The 
line includes a precision surface grinder 
for small tools, a rotary surface grinder. 


| and a back spot facing machine. 
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First’ comes Dissto es 


then Disston crafts 


Giar slots for 


result is the extra qua ; 
tinguishes every Disston , pecial Disston process. And 


nives by a special steel developed 


The engineers at Disston are continually finding ways to 
improve the performance of tools for unusual purposes. 
And, into their manufacture goes the craftsman- 

ship responsible for the extra quality of the 

standard Disston tools you know so well... wood 

and metal-cutting saws, files, hack saw blades, 

tool bits, machine knives, etc. For helpful infor- 

mation about Disston products, write Sasa 

Henry Disston & Sons, Inc., 1023 Tacony, Philadel- vy 
phia 35, Pa., U.S.A. ot. 
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Team up with “HALLOWELL” Shop Equipment and “UNBRAKO™ Screw 
Products. » ““HALLOWELL’’ Work-Benches, needed for important operations 
in all types of industries, are ready-made in a great variety of combinations— 
can be supplied without delay to meet your customers’ Jemandy: OF emang, 5 
sturdy construction, with rigid, flanged legs, they stand fit and’ seady. ore 
For use where wartime restrictions prohibit the installation of steek shop. equipment, 
we are now making “HALLOWELL” Duration Type Work-Bemebes of Wood. 
““HALLOWELL”’ Stools are available in wood "'for the duration” They are strong, 
sturdy, comfortable. Various heights, with or without backs, « We have been 
manufacturing shop equipment and outfitting plants and shops for years. We 
are glad to assist whenever possible in solving special proble@is; «."UNBRAKO” 
Screw Products are famous. for their superior strength and ‘accuracy, as. well 
as for the knurled features which originated with ' Un ago. The 
Knurled Heads of “‘UNBRAKO” Socket Cap Screws 

prevent time-wasting finger slip and lost motion, 

help speed production and the knurled points of 

the ““UNBRAKO” Self-Locking Set Screws defy 

vibration. « These products are backed by a 

sound advertising and sales promotion 

program, and their advantages are well 

known to industry. There’s still some 


territory open for wide-awake 


¢ * F 
pa pela YOUR WAGON 
OVER 40 YEARS IN BUSINESS Se Dice 


Witte atin eal 


a she” 





STANDARD PRESSED STEEL CO. senxinrown, rennsvivania «sox 
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CHORE BOY 


Tilt iullo Qe Me Maiti mieten 




















Frozen rivets 
ride the 
"Chore Boy Express” 


we oesds production lu 









ELIVERING materials from stock to assembly, trans- 

porting workers and inspectors, carrying fire apparatus, 
are just a few of the jobs the versatile CHORE BOY is doing 
in many leading aircraft plants. It's the ideal answer to 
today’s need, because it is: 


1. HANDLED EASILY BY "GREEN" OPERATORS 
2. SPEEDY—(15 M.P.H.) 
3. UNUSUALLY LOW IN COST 


THE BUDA CO. 
HARVEY (Chicago Suburb) ILLINOIS 


Buda 


for the 


write now “Chore Boy” bulletin! 
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| J. J. Topolinski has been appointed works 
manager of Skilsaw, Inc., Chicago, sue 
ceeding L. E. Parker, vice-president, who 
| resigned because of the ill health of his 
wife. Mr. Topolinski has been associated 
with Skilsaw eleven years and was super- 
intendent under Mr. Parker since 1940. 


Post-War Planes Must 
Be Safer, Simpler 


The kind of plane the average family 
will use after the war for weekend 
jaunts is a problem on which experts 
are working now. 

In an effort to determine what the 
post-war buyer wants, J. H. Geisse of 





the Civil Aeronautics Administration, 
reported in the September issue of 
Aviation on a survey made of private 
plane ownership from records issued 
annually by the Aeronautical Chamber 
of Commerce. 

The anticipated expansion in private 
flying will not last, Mr. Geisse believes, 
if the industry “does nothing more than 
supply the accumulated demand for 
personal planes.” Only about 15% of 
the peoplé who tried flying continued 
to keep at it, he finds. 

Two surveys of dissatisfied customers, 
made by the CAA in 1940, give an 
inkling as to what changes might am 
swer objections to private flying, the 
article stated. 

Cost heads the list of complaints, Mr 
Geisse said, but he believes that many 
of those started instruction o 
purchased airplanes could have cut 
other living expenses sufficiently 
carry on their flying if they believed it 
would result in a net gain. 

Inaccessibility of airports, next sig 
nificant item, might be answered, he 
believes, by simple, one-way landing 
strips of about seven acres, in contrast 
to the present average of 175 acres fot 
non-scheduled airports. 

Lack of utility of the private plane 
is another drawback. Threat of bad 
weather often precludes any attempt 

| make a trip by airplane. Roadable ait 
| planes, or flying automobiles, would 







who 





T.. smart ball club manager never over- 


looks a chance to win— with regulars or 

subs. e The winning industrial manager 

uses the same strategy. Today, many of them, who are short of 
light welded chain, are applying the heavier types of weldless as 
pinch-hitters. e The four types of American Weldless Chain shown 
above have surprised engineers and operating executives with their 
strength, their endurance, their adaptability to a variety of new 
jobs. e Write us for information about the substitution of Weldless 


Chains for needs formerly filled by Welded Chain, or for manila rope. 


AMERICAN CHAIN DIVISION 


York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New York, 
Philadelphia, Pittsburgh, San Francisco, Portland 


hi 8 AMERICAN CHAIN & CABLE COMPANY, Inc. 


for BRIDGEPORT * CONNECTICUT 


olane “SB ESSENTIAL PRODUCTS .. . TRU-LAY Aircraft, Automotive, and Industrial Controls, TRU-LOC Aircraft Terminals, AMERICAN CABLE Wire Rope, 

bad§ & me TRU-STOP Brakes, AMERICAN Chain, WEED Tire Chains, ACCO Malleable Castings, CAMPBELL Cutting Machines, FORD Hoists, Trolleys, 
pt to % remy 4 HAZARD Wire Rope, Yacht Rigging, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
> aif: WD 52) READING-PRATT & CADY Valves, READING Electric Stee! Costings, WRIGHT Hoists, Cranes, Presses... In Business for Your Safety 


vould = Sms 








ae Sn nate aol tee 
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SALES OPPORTUNITY 


FOR YOU! 


Found in a Sub-Contractor’s 


Specification Sheet 


BRISTO 








Many manufacturers are learn- 
ing that Bristo Multiple-Spline 
Screws are the strongest small 
screws on the market — ideal 
for applications when ordinary 
hex screws would split or ream 
out. You'll find a greatly ex- 
panded post-war market, too, 
among products where vibration 
is a factor. Cash in on this war- 
time acceptance today. Build on 


it for tomorrow! 


a, 
SPLINE 
SOCKET SET 


SET FASTER — SET EASIER — SET TIGHTER 


a 





SRW HANAN UNL GT 





SCREWS 


Investigate this Simple, 
Easy-to-Remember Sales Story 


1. Splines go tighter setting, 
without damage even to smallest 
sized sockets. 


2. Tighter setting means greatest 
resistance to vibration. 


3. Splines “grip’’ the wrench, per- 
mit fast, easy driving even in 
awkward places. 


4. No slipping wrenches — pre- 
vents damage, speeds assembly. 


5. Splines permit removal without 
damage to socket. 


Get Complete Facts 
Applications 


- List of Product 
-in THOMAS’ REGISTER 
— Today! 






OTL 





THE BRISTOL COMPANY, 126 BRISTOL ROAD, WATERBURY, CONN. 
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greatly reduce the number 0 trip 
which would have to be given up } 
cause of weather, the writer declare 
since the time lost would be measure 
by the difference in speed in the a 
and on the ground and not by the dun. 
tion of the bad weather. 

Speed, he has found, is not a requj 
site, and would be willingly sacrificed 
for some of the features mentioned. 

But additional changes are needed 
he continued, to convince the man why 
has never bought an airplane before 
To attract him, the plane must be safe 
more comfortable and simpler to ce 
trol. 

Public reaction to the helicopter con 
firms all that has been said about 4 
potential market, Mr. Geisse declared. 
“Certainly no other vehicle has created 
such a wide-spread public interest and 
none has offered so little airspeed,” he 
pointed out. 


Navy Exhibit Stresses 
Importance of Steel 


A Navy Department mobile exhibit 
of ordnance equipment, accompanied 
by returned combat veterans, is touring 
important steel producing centers in 
support of the War Production Board’s 
“Steel for Victory” drive. 

Sponsored by the Navy’s Industrial 
Incentive Division, the exhibit is aimed 
at helping in the drive to stimulate 
steel production from last year’s % 
million-ton output to this year’s ob 
jective of 93 million-tons. 

Through the exhibit, and accounts 
of the combat veterans, thousands of 
workers in steel plants are receiving a 
first-hand picture of the importance of 
their products to the fighting men of 
the Navy and Marines. 








Splicing is an art or profession that al 


| most went out with the sailing vessel. 


| Jack Webster (right) learned the secret 


| some 25 years ago when he roved the 


| seven seas. 


Since then he has put the 
ability to good use in servicing both wire 
and manila rope for customers of C. L 
Gransden & Co., Detroit. He's showing 
Ed Girardin how to splice a %-in. cable. 
Recently he completed an order requiring 
the splicing of 43,000 manila rope grum 
mets used in shell loading and packing. 
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Tool Makers know it 


takes good tools 
to make good tools 


In almost every leading tool manufactur- 
ing plant, as in the Chicago plant illus- 
trated here, they have standardized on 
MARVEL Metal Sawing Equipment. 
(Above: MARVEL No. 8 Metal Cutting 
Band Saws. Below. a battery of MARVEL 
No. 6A High Speed Production Saws.) 


MILL SUPPLIES 
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A COMPLETE SYSTEM 
OF METAL SAWING 


The MARVEL System of Metal Sawing 
provides exactly suited saws for every 
shop or department. Included in the Sys- 
tem are: Low priced dry-cutting general 
purpose shop saws; a light duty high 
speed shop saw: heavy duty, all-ball- 
bearing speed saws (the fastest saws 
built); heavy duty production saws with 
automatic bar push-up; versatile all-pur- 
pose metal cutting band saws of large 


capacity: a new giant hydraulic hack 
saw designed for the largest sizes and 
toughest alloys . . . and the positively 


unbreakable MARVEL High-Speed-Edge 
Hack Saw Blades. 


ARMSTRONG-BLUM MFG. CO. 
“The Hack Saw People” 
5700 Bloomingdale Ave. CHICAGO, U.S.A. 
Eastern Sales: 225 Lafayette St., New York City 
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DOUBLE STANDARD BEARERS 


IN THE CRUSADE FOR GREATER WAR PRODUCTION 


Refrigeration 


Refrigeration has been of vital concern 
to commerce and civilians for many 
years. Now, Industry is fast discovering 
that Refrigeration is the cure for many 
war production headaches. 


Brunner condensing units, long accepted 
as tops by commercial refrigeration men, 
is being put to new, important uses daily. 
To store heat-treated aircraft rivets...to 
cool electrode tips...to age steel and pre- 
vent growth...to cool penser and 
cutting oils...Brunner units provide con- 
trolled sub-zero temperatures accurately. 
With balanced design and many special 
built-in construction features, Brunner 
condensing units are well able to endure 
the rigors of speeded-up war production 
methods. Ask for a Brunner refrigeration 
expert to answer your questions. 


Compressed Air 


For 35 years, compressed air has served 
the automotive service field. Today it is 
a blessing to Industry in hundreds of 
applications where speed and accuracy 


are “musts”! 


Bruriner, a pioneer and a leader in the air 
compressor industry, has been literally 
“adopted” by America’s war plants for its 
rugged, dependable compressor units. 
From 4 to 10 h.p., Brunner.compressors 
are found strategically “spotted” near 
vital air-powered tools and machines in 
war plants where breaking production 
records is almost a weekly habit. 


If your plant can benefit from air com- 
pressors that save money as well as valu- 
able work-hours, by all means call on 
our experienced engineers without delay. 
You will be in no way obligated. 


HERE’S THE JOBBER’S GOLDEN OPPORTUNITY! 
War industries are high-priority industries! They need...and you can supply...more 
air compressors and condensing units. Besides, they need parts for the Brunner equip- 
ment they already per On top of that, they’re looking ahead to “after the war” 
e sold on “Brunner”! Get ail the facts...now.., by writing to: 


BRUNNER MANUFACTURING CO., UTICA, N. Y., U.S. A. 


...and they'll stil 







15 h. p. Brunner con- 
densing unit for heavy 
duty applications. 


Brunner 4-cylinder 
10h. p. compressor 
for industrial use. 


For Over 35 Years the Symbol of Quality 
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desk with the Springfield, Mass., distributor 
bearing her husband’s name, after 17 
years of household management. Mr. and 
Mrs. W. J. Foss, above, will be remem- 
bered as regular convention-goers some 
years back. 





Conflicting Goals” Seen 
Confusing Production Aims 


By delaying the WPB report showing 
a 4% rise in August munitions output 
in order to needle in references to the 
continued lag behind “schedule,” the 
War Department raised anew and more 
forcefully an old and difficult question: 
To what extent were “schedules” set 
artificially high—beyond the nation’s 
capacity to produce—and to what ex- 
tent are we doing an inefficient job of 
harnessing our resources for war? ac. 
cording to Business Week. 

Business men never could get a clear 
picture even of what we are “supposed” 
to produce. In his report to the Presi- 
dent, released in June, Donald Nelson 
said that 1943 munitions output was 
“programmed” at $72,300,000,000— 
125% more than 1942’s $32,500,000,000. 
And in May, he estimated January- 
March output as 18% of that total. At 
that time, Business Week predicted that 
actual 1943 production would run about 
$10,000,000,000 below that “program.” 

In 1942, WPB’s “total objectives were 





revised downward during the year,” and 
this year the same procedure is being 
followed. WPB first scaled its 1943 fig- 
ures down to $68,000,000,000. By the 
end of July, Mr. Nelson estimated the 
first half-year’s output as 43% of a 
“total volume of munitions requirements 
currently scheduled for 1943,” a vol- 
ume which by indirect computation 
came to roundly $65,000,000,000. Now 
WPB is estimating 1943 output at 
roughly $62,500,000,000. Yet only last 
month WPB’s Information Division re 
ported that 1943 munitions output “is 
expected” to total $72,300,000,000! 
By now, enough diverse “schedules,” « 
“programs,” “goals,” and “expecta 
tions” are extant to permit any con- 
clusion about actual arms production 
that happens to suit the individual taste. 
Confusion arises because two ele 
ments necessarily enter future projec 
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ARMST 


Better Pipe Tools 


The most complete line of pipe tools manufactured, with each an improved tool, strength- 
ened at points of strain or wear, correct in design and proportions. All are gh = 
anced tools; all are cadmium plated. Look for the Arm-and-Hammer trade mark . 
distinguishes these improved tools. 


STOCKS, DIES and THREADERS 


ADJUSTABLE and SOLID DIES and RECEDING CHASERS are machined from vanadium 
tool steel, are heat treated, drawn and hardened. Teeth are ‘“backed-off,"" have clear- 
ance for cutting points—cut smoother threads, cut easier without drag. STOCKS are of 
Certified Malleable Iron, cadmium plated. They are accurately machined inside and out, 


smoothly finished ... are easy on hands and improved in design and balance. 


' PIPE CUTTERS 


=. “ARMSTRONG BROS.” PIPE CUTTERS have hardened steel pins and rollers, and 
equipped with VANADIUM TOOL STEEL KNIFE BLADE CUTTER WHEELS. 
The | DROP FORGED Pipe Cutter takes either 1 wheel and 2 rollers or 3 wheels. Thrust 
absorbed by 1 d steel nut. The COMBINATION CUTTER, 1 wheel and 
2 rollers. Thrust is absorbed by replaceable steel nut. Rod bears on a tool steel block 
embedded in swinging arm, giso the thrust réd of “SAUNDERS” type bears on embedded 
steel block. The “B pe has a malleable iron body except that the section 
which is internally threaded to che the thrust rod is drop forged of steel for longer life. 


PIPE VISES 


HINGED and POST VISES have Oval End Handles that t pinch hands, Replaceable 
Tool Steel Jaws with Milled Teeth. HINGED VISES have unbreakable Drop Forged 
Hooks. No. 70 71 sizes have solid l-pieco lower jaw that prevents kinking of small 
pipe or thin walled conduit. POST VISE has a chain attach for ti The 
CHAIN VISE has drop forged base, jaws and handle. Patented bgleee solid center 
protects small pipe. 


CHAIN TONGS 


STANDARD, REVERSIBLE-JAW and “IDEAL” types, forged handles. Jaws are drop forged, 
hardened, tempered and tested for wearing quality and forged-in lugs give extra bearing 
on bar. Shackles are alloy steel... Chains are proof-tested. “IDEAL” type has V- 
jaws that grip on any flanged or irregular surfaces. 


PIPE WRENCH 


All-steel. 10 improved features—replaceable tool steel jaws. 
side strain. No cast housing. 


PIPE VISE SADDLE—permits mounting of HINGED cnd CHAIN VISES on post. Has pipe 
bender. 


REVERSIBLE RATCHET PIPE REAMERS 











Forged-in lugs that take 


305 N. Fr Ave., Chi 





go, U. S. A. 
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ARMSTRONG BROS. TOOL CO., "The Tool Holder People" 


Eastern Warehouse & Sales: 199 Lafayette St., 
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tions of output—demand and supyly, 
Demand for munitions may at any point 
be limitless, but long ago we discoy- 
ered that supply—our capacity to pro- 
duce—is very definitely limited. Pos. 
sible demands must constantly be re. 
adjusted to probable supply in order to 
attain “balance”—to avoid building 
more engines than planes to be pow. 
ered, or more guns than shells to be 
fired. The military constantly fears lest 
estimates of probable supply be ideati- 
fied with limits to possible demand. 


Hence the constant revisions serve only 
to confuse an essentially simple idea. 
Realistically, two questions recur; 


CHAM POY 
40 © w 


Should we be able to turn out more 
munitions now than we are doing? Will 
demand for munitions hold up at least 
to our Capacity to supply? Answering 
both in the affirmative, it would appear 
that output—in terms of the munitions 
index based on November, 1941, as 100 
—will rise an average of less than 4% 
a month for the remainder of the year, 
attaining a peak rate early in 1944, just 


You Can L put foo a little more than 100 points above the 


August level of 618, and flattening out 


thereafter. 
’ As to demand, the assumption obvi- 
much Emphasis 74 gore 


ously is that it will hold up until Ger- 

many is licked. Certainly the military is 

stressing increased needs for arcraft and 

GOO y) LIGHT electronic equipment and, at least, sus- 

tained deliveries of merchant and com- 

bat vessels. And Nelson’s August re- 

port remarks, significantly, that “am- 

munition is slated to become one of 

the outstanding Army ordnance pro- 

grams.” reflecting the shift from “cap- 

: ital to expendable equipment through- 

Getting the right lamps at out the war program.” 

As to supply, it is clear that we can 

ply job that is worthy of your . do more only if we succeed in harness- 

ing our manpower for the final push to 

best efforts, for it increases a degree that we have not yet attained 

-~—for even now, “employment shortages 
aan continue to hamper production.” 





the right places is a war sup- 


the effectiveness -of all war 


Get lal@l malticlastia-lmelate. 


Incandescent Lamps are re- 





placements you can supply 
ali aMolalel-Melale Maelalile(-1a1a-F 


CHAMPION LAMP WORKS 


J 
Lynn. Massachusetts 
4 DiviStow 0 F COWNSOLIOATEDO Soe Eey g 
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HOW TO REPLACE CUTTING TOOLS 


that can’t be salvaged! 





They use a minimum of tool 
steel (in cutting blades only); 
these can be resharpened repeat- 
edly, replaced economically. Be- 
ing adjustable, a few sizes do the 
work of many other tools, slash 
inventory. They make clean, 
finished cuts, reduce operations. 


ore When worn or broken cutting 
Vill tools can’t be reclaimed for fur- 
past ther service, replacement should 
‘ing be made with tools that conserve 
ear vital materials, time and labor. 
ons CLARK CUTTING TOOLS 
comply with critical require- 
ments, do better work quicker. 











bvi- 
xer- 
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and 


PH « 


EXAMPLE NO. 2 


Clark Adjustable 2-Blade Fly Cui- 
Cutters make accurate, smooth holes ers. 2 sizes cut holes or discs 214” 
in fat or curved metal, plastics, wood, to 10”, up to 1” thick. Pitched 
transite. 7 sizes cut 4@” to 5”, up to. blades cut true, relieve chatter 
1” thick. No reaming or deburring. Other models cut gaskets, rings, discs 
Fewer operations are required. from live rubber, problem materials 





EXAMPLE NO. / 
Clark Adjustable 3- Blade Hole 
pro- 
-ap- 
igh- 


can 
ess- 
nh to 
ned 
ges 


SURFACE FACER 


GRINDING FIXTURE 
Rim - - 





- EXAMPLE NO. 4 


A real tool bit conserver! Mechan- 
ic's MODEL A and Heavy Duty 
MODEL B for accuracy, uniformity 
in grinding both National 60° and 
Acme 29° tool b:ts. Both models 
handle bits for use in Armstrong 
Tool Holders. SPECIAL MODEL C 
for grinding Clark Hole Cutter 
Blades 


EXAMPLE NO. 3 


Clark Adjustable 3 - Blade Facing 
Tools. 4 sizes cover all fractional 
diameters, 11%” to 5”, do the work 
of End, Shell and Slab Mills, Inserted 
Tooth Cutters. Fit all machines. 
Tools available with all types of 
blades, including carbide tips. 


SEE YOUR JOBBER 















os In Canada: DOMINION BEARINGS, LTD., Toronto, Montreal, Winnipeg 
ie txport: THE AMERICAN STEEL EXPORT COMPANY, INC., New York, Los Angeles 
* a 

‘asi a 

a 

i With Jobber distribution of Clark Toc!s Coast to Coast 

— 2 Lt 

Ze future advertising will feature (more than ever), “SEE 


YOUR JOBBER."’ Be sure you know the Clark story. 
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We're Saying: 
“SEE YOUR JOBBER™ 


a million times a month! 







































Firry-two trade papers throughout industry are 
carrying the story of the revolutionary new Clark Adjustable 
Cutting Tools that are doing so much to conserve vital mate- 
rials and man-hours and speed production. You'll be doing a 
valuable war service by immediately stocking these new-type 
tools so that orders may be filled without delay. That they are 
a profitable line (which may be handled with small inventory 
investment) and have a far broader potential market than 
cutting tools have ever had before, because they do a job no 
other cutting tools have ever done, is subordinate right now to 
the fact that war industry is urgently in need of them, as is 
proved by rapidly accelerating sales. Write or wire for details. 


® PUBLICATIONS TELLING THE CLARK STORY 


AVIATION * AVIATION EQUIPMENT * AERO DIGEST * AIR TECH 
AIR NEWS EXECUTIVE + ELECTRICAL EQUIPMENT * ELECTRONICS 
ENGINEERING NEWS-RECORD + INDUSTRIAL MAINTENANCE 
INDUSTRIAL EQUIPMENT NEWS * NEW EQUIPMENT DIGEST 
PRODUCTION EQUIPMENT * NEW EQUIPMENT NEWS 
CANADIAN IND. EQUIP. NEWS * MODERN INDUSTRY * MILL & FACTORY 
TOOL & DIE JOURNAL * THE TOOL ENGINEER * MACHINERY 
MACHINE TOOL BLUE BOOK * MARINE EQUIPMENT 
MARINE ENGINEERING & SHIPPING REVIEW + STEEL * THE AMERICAN CITY 
WOODWORKING DIGEST * MODERN PLASTICS * PACIFIC PLASTICS 
PLASTICS WORLD © PLASTICS & RESINS INDUSTRY * ELECTRICAL ENGINEERING 
RAILWAY MECHANICAL ENGINEER * INDUSTRY & POWER 
DOMESTIC ENGINEERING * METAL PROGRESS 
EQUIPMENT MATERIALS REPORTER + JOBBER TOPICS * COSGROVE'S 
MACHINE TOOL NEWS * AUTO & AVIATION INDUSTRIES 
CANADIAN PLASTICS * THE LOG + PACIFIC MARINE REVIEW + FACTORY 
MANAGEMENT AND MAINTENANCE * WATERWORKS & SEWERAGE 
SHEET METAL WORKER * COMMUNICATIONS * PURCHASING 
WESTERN MACHINERY & STEEL WORLD 
CONTRACTOR AND ENGINEERS MONTHLY * IRON AGE + CHEMICAL PREVIEW 


WE SUGGEST THAT YOU WRITE 
OR WIRE TODAY FOR DETAILS 


ROBERT H. CLARK COMPANY 


3424 SUNSET BOULEVARD «+ LOS ANGELES 26, CALIFORNIA 



























“CHICAGO SCREW” 
STOCK PRODUCTS 


proved on every front! 


On battlefronts—in Industry—“CHICAGO SCREW” 
Quality Stock Products have proved that they “have what 
it takes”... 


They’re Hard! 
They’re Tough! 
They’re Strong! 
They’re Accurate! 


These proven products are manutactured from select raw 
material, the quality of which is accurately controlled by 
our metallurgical laboratory. Maximumstrengthof finished 
product is assured. Machining is performed on modern 
equipment, making products uniform to close tolerances 
and for accurate fit in assembly. 


Order from 
your distributor 





THE )|GHICAGO Screw Co. 


ESTABL 


4 


‘SHED 18 


1026 So. HOMAN AVENUE CHICAGO, ILL. 
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A. C. Ellis, president and J. D. Mitchell, 
sales :nanager, of Seither & Ellis, have 
watched their Honor Roll grow to ten 
men. The placque is hung at the entrance 
to the building. 






Nine in Service, One Back 
At Seither & Ellis 


With the return to his civilian posi- 
tion at Seither & Ellis, Newark distribu. 
tor, of Woodrow W. Lawrie, there are 
now nine men from the firm serving 
their country. Mr. Lawrie, who en. 
gaged in the New Guinea campaign in 
the South Pacific, was wounded in ae 
tion and was honorably discharged 
from the Army. 

The nine others now in service ait 
H. A. Leckenbusch, Jr., Arthur VW. 
Freund, Bernard N. Krankowitz, Ray- 
mond J. Krusen, Fred A. Seither (son 
of Fred J. Seither, treasurer of the com- 
pany), Arthur E. Emmett, Robert H. 
Mitchell, William Phillips and Fred J. 
Wilson. 


Manning, Maxwell Issues 
Booklet on CMP 


Manning, Maxwell & Moore, Bridge 
port, Conn., is distributing a new book 
let entitled, “THE CONTROLLED MA- 
TERIALS PLAN—A Simplified Ey 
planation of Purposes, Principles ané 
Procedures.” 

The 16-page booklet was prepared 
to assist key men in war industries and 
distributor organizations gain a sound 
working knowledge of CMP. 

The booklet covers such topics # 
“What Materials are Controlled?”; 
“Are Your Products A or B?”; “How 
are Controlled Materials Allotted?”; 
“How are Controlled Materials Dis 
tributed to Producers?”; “What Gor 
erns Deliveries?”; “Buying Mainte 
nance, Repair and Operating Supplies’; 
and “Priorities for Distributors.” In 








dition, there are detailed flow chat 
describing the functioning of produ 
ers of Class A and Class B products. 
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Today’s stepped-up production schedules calling for ever-increasing loads and speeds 


of machinery in ali lines of industry have definitely established the fact that PROPER 
LUBRICATION IS THE NO. | ESSENTIAL. There is NO industrial item of greater importance, 


LUBRIPLATE, “The Modern Lubricant,” will help you 
keep FRICTION out of your plant. This is no time to 
be losing the precious production time of your machines, 
by fooling around with hot or scored bearings, worn 
gears, chains and other machine parts, also remember this 

. replacements are most difficult to obtain these days. 


LUBRIPLATE is truly the lubricant to cope with today’s 
requirements . . . it possesses characteristics not to be 
found in other lubricants. LUBRIPLATE maintains a 
wear-resisting, load-bearing film on contacting moving 


LUBRIPLATE DIVISION 
FISKE BROTHERS REFINING COMPANY 


SINCE 1870 


COAST TO 


Newark, N. J. 
DEALERS FROM 









machine parts. LUBRIPLATE definitely arrests pro- 
gressive wear. It protects machine parts against rust and 
corrosion. It saves power. 


LUBRIPLATE is extremely economical because a little 
goes a long way . . . it stays put and lasts and lasts. 


Regardless of the nature of your business, if you use 
machinery you need LUBRIPLATE. Let us know your 
industry so that we can mail you “THE LUBRIPLATE 
FILM” and other valuable data . . . no- obligation. 












Toledo, Ohio \ 
COAST 





LUBRIPLATE 


THE MODERN LUBRICANT that Arrests Progressive wear 
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HELP CUSTOMERS 
KEEP GRINDING 
WHEELS IN 


(¢ 


Desmond Huntington Cutters 
Made in all sizes 


Desmond Huntington Dressers 


Desmond Hex Dresser 
Most durable made 


Desmond Heavy Duty Dresser 
For large and coarse wheels 


SIMPLEX STEEL SLIDE VISES 
do a fighting job too! 


The 
DESMOND - STEPHAN 
Mr. Co. 


Urbana ® 


Ohio 


... supply 
DESMOND 
DRESSERS 
and CUTTERS! 


@ Distributors. increase your 

“service of supply” with 

DESMOND Dressers and Cut- 

ters! Dependable and com- 
plete the Desmond line includes 
grinding wheel dressers and cut- 
ters designed for every specific 
dressing or truing requirement. With 
Desmond tools on your inventory 
you can meet every buyers needs! 
Write today .. . complete catalogs 
and price sheets will be sent im- 
mediately. 


Desmond Crackerjack Dresser 


@ To assure your customers better 
vise service over longer periods of 
time, supply them with SIMPLEX 
Steel Slide Vises. The steel slide 
construction (an exclusive SIMPLEX 
feature) provides rigidity and re- 
sistance to wear... guarantees 
long, trouble-free service. Complete 
data will be sent on request. Write! 








BUY WAR BONDS 


BUY WAR BONDS 
SONO8 YVM ANG 


BUY WAR BONDS 
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Blackmer Distributes 
Pump “Check-Chart” 


As part of its program to help users 
of pumps to maintain their equipment 
throughout the war, the Blackmer Pump 
Co., Grand Rapids. has prepared a 
“check-chart” showing ten ways “to 
make your rotary pumps last longer,” 
The card is a revision of an earlier chart 
issued by the same firm. 

The ten points, augmented on the 
cards by illustrations, are as follows: | 

1. If pumping unit is not installed on 
a firm, level foundation correct this sit- 
uation at once. 

2. Check the alignment of the pumps 
to their prime-movers. Correct any mis- 
alignments at once. 

3. Keep the stuffing boxes properly 
adjusted. If the gland is too tight, 
power will be wasted, the packing will 
become hard and useless, and may score 
the shaft. Don’t try to prevent all leak- 
age. This method is recommended: 
first, tighten the gland nuts, then slack 
off, then set the nuts finger-tight. This 
practice will add much to the life of © 
both packing and shaft. 

4. Support the suction and discharge 
piping. They should not hang on the — 
pump. Unless this is done the weight © 
may pull the unit out of line. 

5. Keep bearings on pump and prime | 
mover properly lubricated. If pump is 
reduction geared, check oil level in the 
gear box. If unit is twin, check clutch 
adjustment and lubrication. 

6. Check for leaks in the suction line.” 
They will reduce the capacity of the 
pump, thereby increasing cost per gal | 
lon pumped. q 

7. Strainer should be installed in the 
suction line and cleaned frequently. 
This is an important safety measure. 

8. Check the relief valve occasionally. 
See that it is set correctly for the pres- 
sure at which the pump is operated. 

9. If pump has been standing idle 
for a long time, revolve shaft one com- 
plete turn before starting. 

10. With a Blackmer pump, the dis- 
charge volume remains practically con- 
stant during the life of the buckets 
(swinging vanes). When the buckets 
are worn out the capacity will drop. 
When this occurs simply remove the 
head plate, pull out the old buckets, 
slide the new ones in, replace the head 
plate—and the pump is restored to its 
original efficiency. 


Andrew Eisele Dies 


Andrew Eisele, who was employed by 
the George Worthington Co., Cleveland, 
for 39 years before he retired in 1934, 
died Aug. 31 at his home in Cleveland. 
He was 74 years old. When he retired, 
Mr. Eisele was inventory control man- 
ager of the Worthington company. 





... less lubricant 

... less labor 

... less expense 
with 


KEYSTONE #122 


OPEN-GEAR GREASE 


If you want an Open-Gear Grease that Less lubricant is needed because it has greater 
on’t dry out, crack, or peel . . . that’s sufhi- surface coverage. Applied cold, you save on 
iently tacky to stay put, and won’t cause drag labor because no heating is required. Because 
nd high starting torque . . . resists throwing at “Keystone” #122 is so economical, efficient and 
igh speeds . . . is self-cleaning, waterproof and effective, you actually save money. 
cid resistant . . . assures complete protection of 
ears under all conditions . . . then, ““Keystone”’ 
122 is the Open-Gear Grease you’ve been 
boking for. 


If the Open-Gear Grease, your customers are 
now using, flattens and squeezes out, permitting 
bare metal contact, or, if it becomes flaky and 
dries out when full of dust, they need “Keystone” 
Keystone” #122 Grease assures easy starting #122 Open-Gear Grease. The “Keystone” Dis- 
hcold weather, while its high melting point of tributor will gladly help you with your recom- 
" degrees F. prevents drippage in hot weather. mendations. Write for Booklet No. F-34. 


KEYSTONE LUBRICATING COMPANY, Est. 1884 


21st, Clearfield & Lippincott Streets, Philadelphia 32, Pa. eci0t ti". 


SPECIALIZED 
LUBRICANTS 
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..-with an Armour Fibre Combination 
Sanding Disc } 


Just a hair-line scratch on a vital tank 
part can start a fatal fracture. Yet, in 
battle, every working part absorbs 
brutal punishment... must withstand 
the severest strains. That’s why fight- 
ing American tanks... like the General 
Shermans...can not leave the factories 
until valves, gears, rods are ground 
to a glass-like smoothness. 


From treads to turrets American 
tanks are fitted with a watchmaker’s 
precision. Armour’s Fibre Combination 
Sanding Discs are helping to get this 
flawless fit by polishing parts precisely 
and quickly ! 

Coated with hard, razor sharp alum- 
inum oxide, Armour’s Discs cut more 
evenly, with less heat, in less time! 
Aluminum Oxide’s great strength and 


keenness results from processing in 
electric furnaces. 


You can depend upon Armour’s Discs 
because each particle of grit is ce- 
mented... for keeps...to the cloth and 
fibre backing with a special Armour glue. 

Find out... today ... how Armour’s 
full line of abrasives can help lick your 
customers’ production problems. Call 
your Armour branch or write to Armour 
Sandpaper Works, Chicago. We’d wel- 
come the opportunity to talk with you 
about your abrasive problems — be- 
cause we believe there’s an Armour 
abrasive tailor-made to do a job faster 
and more efficiently. 





rs 


ARMOUR SANDPAPER WORKS 


Division of Armour and Company 


1355 WEST 31ST STREET 
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e CHICAGO, ILLINOIS 
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Boldt To Represent 4 >: 


Simplex in Atlanta 





southeastern division sales engineer 
Templeton, Kenly & Co., Chicago, 
ufacturers of the Simplex Jack. 
Mr. Boldt, an alumnus of Georgi 
Tech in mechanical engineering, ha 
worked in the section as foreman for a 
construction company. His father-ip 
law, the late W. C. Cornu, formerly rep 
resented Simplex in the Atlanta area 
Mr. Boldt has been factory trained i 
the operation and maintenance of th 
Simplex Jack line. His headquarte.. 


will be at 1252 Cumberland Road, N.E,} - 


Atlanta, Georgia. 


U. S. Chamber Forms 
Post-War Committee 


Immediate and continuing considers 
tion of the post-war problem of sur 
plus plants and supplies is proposed by 
the United States Chamber of Com 
merce, through formation of a special 
business men’s committee on the sub 
ject. 

Twenty-seven representatives of ve 
ried lines of industry have agreed w 
participate in the work of the commit 
tee. Albert C. Mattei, a vice-president 
of the chamber and president of the 
Honolulu Oil Corp., San Francisco, is 
chairman. 

The first meeting of the group, know 
as the special committee on the util 








4 


ar 





zation of war plants and surplus prop 
erty, was held in Washington Sept. 9 
and 10. 

In a statement outlining the pur 
poses of the committee, the Chamber 
said: 


“Even before military operation 
reach their greatest intensity, the w# 
agencies are finding that they have & 
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Type J-40 Themac Grinder speed 
45,000 R.P.M.; 4+ HP universal 


motor; grinding wheels }” 


“on their way to 


oF. 






neem 
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THEMAC GRINDERS owe their success and universal accept- 
ance to in-built quality and performance which makes them 
popular with their users. 


New and advanced principles of design anticipate the demands 
for greater precision and speed and thereby fulfill the exacting 
requirements of today’s production. The ever-widening accept- 
ance of these tools by users has enabled distributors to share 
profitably in THEMAC’S growth and has been responsible for 
the enthusiastic support of THEMAC distributors. 


The THEMAC organization will continue to assure forward 
progress and still wider acceptance through better designs, bet- 
ter performance and full cooperation with its distributors. 


The THEMAC Selective Franchise is highly popular with dis- 
tributors. In some territories there may be opportunities for 
distributors to tie up with this popular line. Investigate. 


EAST RUTHERFORD, NEW JERSEY 
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PRECISION GRINDERS 


a good name and a good product 








THE MAcGonecAL MANUFACTURING Co. 
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IMMEDIATE DELIVERY 
On Hand Cut Files 
Ford devotes its entire attention 
to the one job of making better 

rotary filing tools. 

Special methods produce hard 
biting, fast cutting tools that 
stay sharp longer — and stand up 
longer. 

Because neither hand 
cut files nor ground cui- 











8 of many available shapes 


ters are all purpose filing tools, 
we make both types. Each has 
its specific applications. If in 
doubt, consult our engineering 
department. 

Look into this complete line. 
Catalog showing many shapes 
and sizes sent on request. M. A. 
Ford Manufacturing Company, 

Inc., 742 W. First St., 
Davenport, Iowa. 


THE MARK OF A GOOD FILE 


FOR 











GROUND CUTTERS * ROTARY FILES 
- —— 
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| cess stocks of some kinds of war 


terial and supplies. The accumula 
of such stocks is inevitable in a hig 
mechanized war. New weapons, 
designed facilities and rece 
changes in the fighting man’s eqy 
ment make obsolete munitions and 
plies previously in use. 





“As the war goes on and comes fp 
close, the problem of the disposition 
surplus property will become in 
ingly important. 

“There will be the problem, at ¢ 
end of the war, of the proper and e 
cient utilization of the great spegj 
purpose manufacturing plants. 

“Looking ahead at the immensity 


| these problems and in the recognitj 


that they will affect nearly every § 


of business, the National Chamber 


set up a strong committee which 
undertake immediately,  prelimin 
consideration of the entire subject 
devote itself continuously to spel 
problems as they arise.” 


Metallurgist Addresses 
New York Foundrymen 


Effective methods for producing r 
liable castings in nickel, irons, 
and bronzes as well as castings inf 


| high nickel alloys, magnesium ané 
| aluminum were to be discussed by F.¢ 


Sefing Oct. 1 at a meeting of Westen 


| New York Chapter of the America 


Foundrymen’s Association at the Tour’ 
aine Hotel, Buffalo. 
In his talk, entitled “A Study o 


| Molding Methods for Sound Castings,” 


he showed how easily these method 
are applied to all metals. Mr. Sefing 
is with the Development and Research 
Division of the International Nickel 
Co., in New York. 





Supplies, Inc., Chicago distributor 
| Henry Disston & Son, Philadelphia, 
| moved to larger quarters at 564 W 
Adams St. The firm occupies the fim 


floor and basement of the building. 
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Study of 
Castings,” 
> method 
Mr. Sefing 
Research 
al Nickl—f Remington Rand’s ‘Visible Tip’ System is a highly efficient method 
of serving your customers’ sales orders through a day-to-day follow- 
—{ upon every pending purchase order. Exclusive colored Kardex 
signals permit immediate selection of all orders to be followed 
up on whatever date is desired. 























With every order today marked “Rush”, “Urgent” or “Expedite”’, 
thousands of wholesalers and manufacturers are depending on Visible 
Tip Follow-Up Folders to assure a simple yet accurate control. 





Sales orders, priority data, purchase orders and all related cor- 
respondence are kept together in the Visible Tip Folder so that a 
complete picture of any transaction can be had at a moment’s notice. 


wae tu, 
S 


Meh 7 A “gy 
Illustrated on this page is a typical installation with more than 5500 ¥, 0 1 ther botta eh’ 
orders pending. These tough Buff Jute folders (which you can use VES 4d o/, iyril ey 
Over and over again) are so arranged as to suit the particular needs : clenomamninn Aan ay 
‘of any organization. by PV; 2 4 gt. ‘ Y aS tp 
For full information as to how the Visible Tip Follow-Up System big y, 


will give you more accurate stock control from sales order to deliv- 
ery, write or phone the Remington Rand Systems office nearest you. 


REMINGTON RAND | 


BUFFALO 3, NEW YORK 
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James Poole Joins 
Keystone Asphalt 








JAMES POOLE 





James Poole has been appointed to 
the sales staff of Keystone Asphalt 
Products Co., to assist T. R. Johnson, 
sales manager, in national sales work, 


| Mosack Marks 25th Year 
With Consolidated Brass 


Although, because of the pressure of 
war work no celebration was held, Clar 
ence C. Mosack, president of the Con 
solidated Brass Co., Detroit, on Aug. 26, 
marked the 25th anniversary of his 
joining the firm. 

Mr. Mosack started working for the 
firm, then known as the American Lub 
ricator Co., as a bookkeeper, a position 
he held for four years. He was then 
transferred to the factory to learn the 
a business thoroughly. Going through the 

. : —_ various departments to master all de 
There is a style of R/M Packing for every tails, he then held the position of sup 
erintendent for five years. 

Mr. Mosack later was appointed as 
sistant secretary and assistant treasurer. 
He held these positions until 1928 when 
the American Lubricator Co., and the 
Sterling & Skinner Mfg. Co., merged 
and adopted the name of Consolidated 
Brass. He was elected president and 
general manager in 1935. 





Harvest the fruits of satisfaction from a job 





well done. Sell the kind of packing that can 





take the extra pressures of industry at war. 


Ceaseless laboratory development over 





many years has made R/M Packing more 


than equal to the task. 








type of job. R/M performance leads to re- 
peat business, too. That's why so many 


a jobbers and Mill 





ARMY | 





wm wavy Supply Houses 
— stock R/M... and 


Awarded to R/M stich 0 R/M. 
North Charleston Plant 





Edward Valve Names 
Sales Representatives 


The Edward Valve & Mfg. Co., East 
Chicago, Ind., has appointed the Dur 
bar Engineering Co., New York, # 

INDUSTRIAL SALES DIVISION sales representative for Connecticut, 
RAYBESTOS-MANHATTAN INC. j and W. E. Bowler, Philadelphia, # 
’ : sales representative for Reading, Pa 

The Dunbar headquarters are at 10 
: ‘ Park Avenue, New York, and Mr. Bow 
Makers of Packings for Every Industrial Use ler’s at 332 Witherspoon Building 


Philadelphia. 

















MANHEIM, PA. 
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~ The Busy Hands of a 
Production Soldier 





Why the Industrial Supplier must stay on the job! 


War workers can’t be expected to meet top-heavy production schedules 
day after day, unless a great deal of careful thought is constantly given 
to maintenance and servicing problems, by executive members of the 
plant. And with plenty of help from outside sources, as well. 

That’s where the Industrial supplier steps in. 

He has already anticipated, by close study, the needs of the war plant, 
so far as he can. He usually has what’s needed, even if an emergency 
arises—or he can get it—quickly! Thus, the supplier, by virtue of the 
broad and varied services he renders to industry, becomes a prime 
factor in the war effort. 

However, if this faster, better method of producing war requirements 
is to continue, the Industrial supplier must be allotted adequate stocks; 
and in the interest of all, he must stay on the job! 


THE NATIONAL SCREW & MFG. CO., CLEVELAND, 0. | 
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3 Types 
Meet Every 


Need 


WeldOlets for butt 
welded branch con- 
nections. 


ThredOlets for 
screwed branch 
connections. 

Socket-End 
WeldOlets for socket-type 
welded branch connections. 
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WeldOlets, ThredOlets and Socket-End WeldOlets are suitable for all com- 
monly used pressures and temperatures in every type of piping system. Installed 
either before or after erection of the main line—and always with ease and economy. 
They are omy well adapted to prefabricated or “on-the-job” assemblies. 

‘or 


Carried in stock all standard pipe sizes up to 12” in size-to-size or reducin 
sizes. Stock Fittings are drop ~ steel, and to meet special conditions wi 
be supplied in Monel, Everdur, Toncan Iron, wrought iron, etc. 

FOR THE DISTRIBUTOR: They provide a fair margin of profit, are backed by a 

lean sales policy and round out your line of pipe valves and fittings. They are available 

today on orders carrying high priority ratings. 

Bulletin W131 gives detailed information about all the advantages of WeldOlets 

ThredOlets and Socket-End WeldOlets. Write for a copy today. 


Forged Fittings Division 


Bonney Forge & Tool Works, Allentown, Pa. 
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Steel Welding Wires d 





Britain May Increase 
Machine Tool Purchases 


A plan is now under consideratigg 
whereby the British will increase they 
purchases of machine tools in th 
United States and decrease the volum 
built in England, according to Amer 
can Machinist. 

This plan would release a consider 
able percentage of skilled workers i 
British machine tool factories for uge 
in munitions plants. 

Because of its effect upon manpower 
and materials, the plan must receive 
White House approval before it becomes 
effective. Such approval is not ye 
forthcoming, and, in fact, may not be 
granted, it was pointed out. Under no 
circumstances will the British machine 
tool industry be shut down or will all 
of Britain’s machine tools be built in 
this country, even though the plan 
should be adopted, the article explained. 
Not moye than 20 to 30% of the British 
requiréments would be bought here. 
The amount would involve some $75, 
000,000 to $100.000.000 a year. 


Haseltine Adds Tool 







































J. E. Haseltine & Co., Portland, Ore, @ 1 


| and Seattle, Wash.. have added the§ # 


| Eureka tool steel welding wires line to 


| dustrial supply concerns, Hagerty Bros. 





| George Johnson, foreman of the mill sup 
ply warehouse at Hagerty Bros., has now 
| grown accustomed to having womel 
| helpers. He’s shown with Margaret Glass. 
| who resigned recently, and Leola Gauwitt 


the welding department. Paul W. Chat § © 
terton is head of the welding depart 


ment. [ 


Peoria Firm Employs 
Women in Warehouse 
For the first time in its history, Hag- 
erty Bros. Co., Peoria, Ill., has been 
forced by the manpower shortage to 
employ women warehouse workers. 
Like many other steel warehouse and in- 


officials had been of the opinion that 
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machine § Barbara Eugster was the first girl to work 
will al] im the Hagerty Bros. warehouse. She holds 
built ing down the job of assistant shipping clerk 
he plan in the Peoria supply house. 

a warehouse jobs were not suitable for 
ht here Women. However, the loss of several 


male employees to the armed services 
forced a change. 

Barbara Eugster was the first to take 
a warehouse job. She became assistant 
shipping clerk and is now said to be 
doing fine work in the department. 
Leola Gauwitz was second on the list 


me $75, 


nd, Ore., segs ‘ E 

ided the @ 20d, officials say, is doing an excep- 

s line to tionally good job of order picking and 

W. Chat @ “ipping mill supplies. 

s depart: 

1 Detroit Rex Renamed 
Detrex Corporation 

: Detroit Rex Products Co., has 

se changed its name to Detrex Corporation. 

ory, Hag § No change in ownership, company 

has been § Policy or management will be made, 

srtage to § Robert A. Emmett, president and chair- 

workers. § ™an of the board, said. The firm, which 

se and in § Manufactures degreasers, alkali and 

rty Bros. § Petroleum spirits washers and emulsion 

nion that @ Cleaners. degreasing solvents and al- 


kali cleaning compounds, was estab- 


lished in 1920. 


Stock Increase Voted 
By American-Marietta 


The stockholders of the American- 
Marietta Co. have authorized an _in- 
crease in the 5% cumulative preferred 
stock from 5,000 to 10.000 shares and 
of the Class A common stock from 7,500 
to 10,000 shares. 

Grover M. Hermann, president, in- 
formed the stockholders at a special 
meeting in the firm’s general offices, 
Chicago, that the shipments of paints 
and industrial finishes for the current 
fiscal year, through Aug. 31, totalled 








e mill sup § $5,905.059.49, an increase of 5.96% 
.. has now § Wer the corresponding period last year. 
g women § Military and civilian orders already 





cret Glass Placed assure near capacity production 


a Gouwite i for the remainder of the year, he said. 








BONNEY FORGE & TOOL WORKS, ALLENTOWN, PA. 
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! T’S the zero hour—time to 
strike at Axis bases. Mechan- 
ized equipment of all types is 
ready for action—jeeps, tanks, 
trucks, half-tracks, motor- 
cycles, Flying Fortresses, fight- 
er planes, dive bombers, in- 
vasion barges—ready to let loose their man-made Hell against 


the armies of the oppressor nations. 


Skilled me- 


chanics have spent countless hours readying each unit so that 


Every piece of equipment is perfection itself. 


there can be no possibility of mechanical failure—so that lives 
will not be sacrificed needlessly because of equipment short- 
comings. 

It’s a 10-to-1 bet BONNEY TOOLS have played a leading part in 
making sure of that perfection—helped the mechanics do their 
easily—well—because BONNEY TOOLS are being 


used by every branch of the Armed Forces. 


job quickly 
Standard, original 
equipment with tens of thousands of engines produced by leading 
BONNEY TOOLS have been 


selected because their quality has been proved on the testing 


aircraft engine manufacturers 
ground of time—dquality that has earned them the reputation 


**the finest that money can buy”’. 


Wherever America’s Fighting Men may be—BONNEY TOOLS 
will be found helping to keep mechanized equipment in perfect 


mechanical condition—doing it quickly—easily—well. 


Your market for BONNEY TOOLS after the war will be bigger 
than ever before. Thousands and thousands of mechanics unable 
to obtain BONNEY TOOLS now because of priority restrictions 
will want and need them. Tens of thousands of government 
trained mechanics will need tools for peace time jobs. They will 
want and demand BONNEY TOOLS because they’ve learned how 


they do the job designed for and do it quickly—easily—well. 


Plan now to cash is on this demand for BONNEY TOOLS then. 


We'll be glad to give you complete information—now— or later. 
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Star Awarded 
July 10, 1943 


Fa, 


Immediate Results 


“Although we haven’t handed out all of our catalogs yet, 


already we can see a big increase in our mail order business.” 

Now, when you are so shorthanded, you can lift some of 
the load from your overburdened men by placing up-to-the- 
minute “printed salesmen” with the buyers to help them send 
their orders to you by mail—or telephone. And the orders 
written from your catalog, in terms of your goods, will be 
easiest to fill. 

Your net profits for 1944 and the next few years will be 
materially influenced by the catalog action you take now. 
Already 50 other distributors are having us compile new 
catalogs for 1944. 

This is a good time for you to plow back some of your 


present profits into the future of your business. 


R. R. Donnelley & Sons Company 


350 EAST TWENTY-SECOND STREET CHICAGO, ILL. 
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| of the Civil War era. 
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C. H. Scholer of Northern Machinery é 
| Supply Co., Minneapolis, is particularly 


proud of having saved a war plant many 
thousands of dollars and several month's 


| delay. It was at his suggestion and with 


his cooperation that the plant was able 


| to obtain an 84 in. wide horizontal disc 


grinder. In place of a planer type mill. 


| ing machine, the disc grinder did the work 


perfectly for about one twelfth the cost of 
the milling machine and was available ten 
months ahead of schedule. 


| QM Salvage Program 
| Yields $41,000 Monthly 


Returns on salvage sales have aver 
aged more than $41,000 monthly at the 
Jeffersonville Quartermaster Depot for 
the past twelve months. Since July |, 
1942, when a program of conservation 


| and salvaging of various materials took 


on new importance, approximately one 
half million dollars worth of scrap and 


| waste have been sold. 


Items which have no further uw 


| through fair wear and tear in Amy 
| service find their way into the scrap 
| heap. Other items, such as ambulance 


wagons, certain horse-drawn vehicles 
and harness equipment have become ob 


| solete in this age of mechanized warfare 
| and condemned for salvaging. Numerd 


items of metal, leather and textile p 


| and equipment that have been dec 


unserviceable are offered for sale. 
While the bulk of the hundreds @ 

tons that accumulate periodically « 

sists of nonferrous metals (scraps 


| borings), ferrous metals (scrap i 


and steel), cotton webbing and du 
scrap and remnants, a salvage 
house such as that operated by t 
Quartermaster Depot, Jeffersonvill 
Ind. from time to time contains curl 
and relics of the military past. 
Recently unearthed was a photogra 
It was fou 


oe | me ae 


Soma ke ewes = 


cs o. 





The 
ent 


serving as a backing for a large, om 


time mirror. The scene depicts Uni 
Army soldiers grouped around a bu 


| ing which might have been a regiment 












headquarters or a barracks. The photo- 
graph has been turned over to the 
depot historian. 

Among the odds and ends up for the 
latest sale were 2,575 leather whip 
lashes, ten feet long, packed in boxes; 
6,325 “whipstocks, ambulance”; 300 
Escort Wagon bottoms; a dozen or so 
McClellan Cavalry saddles; miscella- 
neous Aparejos saddle and pack items; 
hundreds of thousand pounds of mis- 
cellaneous harness parts, such as col- 
lars, bridles, hames, saddlebags, and so 
forth, all items declared unserviceable 
for Army use. 

Nothing is thrown out upon some 
foresaken junk pile to rust or rot away. 
The Quartermaster Corps salvage pro- 
gram calls for the fullest utilization 
ticularly and reclamation of parts and equip- 
ant many ment before being offered for sale. 
1 months Quartermaster items which have failed 


and with® 1) meet rigid tests, or damaged articles, 
was able 


ontal disc 
type mill. 
| the work 
he cost of 
tilable ten 













hinery 6 



















tion and classified for reclamation of 
parts, which are placed in stock again. 


Simple Suggestion 
Saves Plant Two Months 


One of the primary rules that Otto 
fm Nelson of R. C. Duncan Co. of Minne- 
hly apolis keeps before him these days is: 





lave ave’ what a customer needs, find some other 
hly at the way to do the job. 

Depot fof The most recent example of how ef- 
ce July |, fective this plan of action can be oc- 
nservatiot§ curred in one of the city’s largest lin- 
erials took seed oil mills. The plant needed eight 
ately OMB expansion joints for a 600-ft. steam 
scrap aM line, The earliest delivery date obtain- 
able was two months. Mr. Nelson took 
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reommended that the firm make its 
own joints. It was a simple solution to 
what might have developed into a seri- 
ous shutdown. 






































































































ast. The Ryans of Cutter, Wood and Sanderson 
photograpaemertain another Cambridge, Mass., d's 
was foun@§ttibutor. Left to right: E. H. Cargen. 
—jarge, ol" supply manager of Olmsted-Flint 
picts Uniegirp., W. T. Ryan, Jr., R. T. Ryan, and W. 
ind a builé™l. Ryan, Sr., president of Cutter, Wood and 
1 regiment@panderson and father of the two Ryans. 






are sent here from factories for inspec- — 


When you haven’t got or can’t get | 


one look at the mill’s machine shop and | 


The same 
Cross-Section 
and 
Proportions 





In Swiss-Pattern files, the Pillar, Equaling, and Square Edge 
Joint types have practically the same cross sections. 


But these types have definite differences which make them 
suitable for different kinds of work. The Pillar is double-cut 
on the sides, but safe (uncut) on the edges; the Square Edge 
Joint is double-cut on the edges but safe on the sides; the 
Equaling is double-cut ail over. 


This illustrates the wide variety which is available in Swiss- 
Pattern files, providing an exactly suitable 
type for every kind of work. And in 
“American Swiss” Swiss-Pattern Files, your 


customers get this variety with utmost ac- 
curacy of size and cut, with uniform hard- 
mess assured by special heat treating, and 
with exceptionally keen filing edges. For 
faster, better filing, give your customers 





“American Swiss” Swiss-Pattern Files. FREE CATALOG 


SENT ON REQUEST 


American Swiss File & Tool Co., Elizabeth, N. J. 


Cmerican Sais ws 


SWISS PATTERN FILES 
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TRADE MARKS 846 


ALLIGATOR 


STEEL BELT LACING 


OR use on leather, rubber, balata, stitched canvas or 
solid woven belting, giving a smooth, flexible joint 
excellent for general service, high speed and heavy duty. 
Efficient separable hinge lacing of extreme strength. 
Protects ends of fabric belts. Operates successfully with 
an idler or on serpentine drives. 





















































JUST A HAMMER 


TO APPLY 


































for any width of belt. 





request. 














and bucket belts. 


take-up pulleys. 


lengths for best results--Furnished to order in any length 


Corrugated pins supplied regularly with Nos. 00, 1 and 5S 
Alligator tape fasteners. These pins are also used with the 
larger size fasteners for conveyor and elevator belt service. 
Sectional steel rocker hinge pins supplied regularly with 
15 to 75, inclusive, for transmission service. 
hinge pins supplied with Nos. 00 to 45, inclusive, only upon 


Rawhide 


|FLEXCO| HD 


ALG UL Oat Orrce 


BELT FASTENERS and RIP PLATES 
for Conveyor and Elevator Belts 


The Compression Principle. Scientific design and construction of 
Flexco HD Belt Fasteners provides the maximum application of the 
principle of compression to the belt ends and is by far the most 
successful method of mechanically joining heavy duty conveyor 


Notice that the plates are cupped to receive the nuts and bolt 
heads. The finished tight butt joint is leak-proof, practically flush 
with the belt and will operate satisfactorily through trippers and 


The Rip Plate is an outgrowth of the Flexco HD Fastener. It is 
longer, for a better grip on irregular tears, while the center bolt 
keeps the fastener from bulging. Used only for repairing length- 
wise rips. Not to be used to repair breaks or tears across belt width. 























Thickness Price per 

of Belts Min. we. box of 10 

Size No. for which Pulley| Per Sets Steel 

suitable Diam.| Box j|Fasteners 
l 1/4” to 7/16" 12") 1 = Ibs.} $ 6.00 
“ 1-1/4 5/16” to 1/2” 14” | 1.8 lbs. 6.50 
£ 1-1/2 3/8” to 9/16" 18” | 2.3 lbs. 7.00 
a 2 1/2” to 3/4" 30” | 3 lbs. 8.00 
aw 2-1/2 11/16” to 1” 42” |6 lbs. 12.00 
3 7/8" and up 48" | 6.6 lbs. 13.00 
as| RPI 1/4” to 1/2" 1.8 lbs.| 10.40 
= 2) RP2 3/8” to 9/4 4 Ibs.| 12.30 














¢ 


sile’’’ center. 





ALLIGATOR 
V-BELT FASTENERS 


Alligator V-Belt Fasteners make possible the use of open 
end or non-endless V-belts on installations where replace- 
ment of endless V-Belts requires dismantling of line shafting 
or machinery. They are to be used only for joining specially 
constructed V-belts having cross-woven fabric or 


“duck ten- 


They are not to be used to shorten or repair 
the conventional endless V-belts of cord center construction 
for such belts do not have the “carcass” 
and make a sufficiently strong joint. 


PRICES SUBJECT TO DISCOUNT 


to hold the fastener 





IT 
List Prices per Box of Alligator Belt Lacing , 
——— Belt ECONOMY PACKAGES 
Size | Steel |“ pyerdur Contents “ _ Thickness FOR THE SMALL USER 
00 |$1.40 | $5.50 6 sets for 6” belts | Up to 1/16” in ~ pd oo » a 
1 1.60 6.00 6 sets for 6 belts | 1/16" to 3/32” Each kage contai ene set 
5 1.80 6.50 6 sets for 6 belts | 3/32" to 1/8” of lacing complete with gauge 
15 1.90 6.75 4 sets for 12" belts 1/8” te 5/32” and hinge for a 12-inch 
20 | 2.00 8.00 4 sets for 12” belts | 5/32” to 3/16” — ae ee © songs tes 
25D | 2.50 9.75 4 sets for 12” belts | 3/16" to 7/32" cessity of “breaking” @e aeedord 
25F | 2.50 6 sets for 8” belts | 3/16" to 7/32” box. 
25G/| 5.00 8 sets for 12" belts | 3/16" to 7/32" 
-- m7 ve Size List per 
27K | 2.65 11.50 4 sets for 12" belts | 1/4” to 9/32 pe 
27L | 5.30 8 sets for 12” belts | 1/4” to 9/32" No. Carton 
35M/| 2.30 4setsfor 8’ belts | 9/32" to 5/16” 15-E $4.75 
35N | 3.40 15.00 4 sets for 12" belts | 9/32” to 5/16" 208 ao 
45U | 4.50 19.50 4 sets for 12” belts | 5/16” to 3/8” 27-E $6.65 
SSWi 5.20 29.00 4 sets for 12" belts | 3/8" to 7/16" 35-E $8.50 
65X | 6.00 36.00 4 sets for 12" belts | 7/16" to 1/2" 
75 8.80 57.00 4 sets for 12” belts 1/2” to 5/8” x Le and jp = ag Bae 
For belts wier than 12 inches always use continuous 


ALLIGATOR BELT CUTTER 


Will cut any belt (except metal 
stitched) up to 1/2 — Li! by 


8 inches in 


width. 


horizontal position on bench oe 
up-ended on floor. 











View above shows how the belt 
ends are compressed. 


Flexco Fasteners are also made 


of Monel (acid-resisting), Ever- 


dur (non-sparkin: 


g) and Proma 


(abrasion resisting). 
Flexco Tools should be used in 


the 
ers. le 


plete information. 
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plication of these fasten- 
F-100 gives com- 




















Wt. per 
For Belt box, 
ion | Size | Box of | Ibs. 
B B437| $13.00 0.6 
Cc C625 15.00 14 
D D750 19.00 2.5 
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Sellstrom Marks 20th 
Anniversary with Lunch 










G. E. SELLSTROM 


Although it had been planned 
stage an elaborate celebration to com 
memorate the 20th anniversary of th 
founding of the Sellstrom Mfg. Co, 
Chicago, plans for. the affair wer 
called off because of the time it would 
involve and in its place a luncheon for 
management and employees was held 
Aug. 24. 

The business was founded by the late 
G. A. Peterson, who was the first presi- 
dent, and G. E. Sellstrom, active head 
of the firm today. When it was started, 
the firm was known as the Excel Sales 
Co. 

The company manufactures safety 
equipment for the eyes and face. 












































Distributor Salesman 
Aids Plant Tool Up 


Paul Prestegaard, salesman for North 
ern Machinery & Supply Co., Minne 
apolis, believes that servicing wat 
plants is a chief function of industrial 
distributors in wartime, and puts the 
theory to work whenever the occasion 
arises. 

Recently a major sub-contractor pro 
ducing parts for an aircraft manufac 
turer telephoned him to report that he 
had just received three turret lathes 
but the Defense Plants Corporation 
had neglected the tooling. Since m 
one at the plant had any experience it 
tooling up turret lathes, Mr. Preste 
gaard spent three full days gratis get 
ting the lathes ready to go into pro 
duction. 

In another war plant he recently 
spent two full days installing a dupl 
cating attachment on one of the firms 
planers. He felt the time was 
spent for when he had finished he bal 
reduced what was a two-and-a-half day 
operation to an eight-hour task. 





UMI 











lanned 4 





Now, as always, 
SKILSAW advertising is working for you! Ads 


like this are appearing this month in Purchasing 


Magazines from coast to coast. They’re creating 
daily demand for SKILSAW TOOLS from your 
stocks . . . they’re sending buyers to you with 
a steady stream of one-and-two-tool orders... 
they’re insuring you a rapid profitable turnover 
on the whole SKILSAW line. 


There’s more of this kind of business avail- 


SKILSAW DRILLS—Lighter, more com- 
able than ever before. You'll pact, more powerful for faster drilling in 


, wood, steel, plastics and compositions. 
get your share ++ MW volume 


and in profits... when you 


keep your stocksof SKILSAW _sKILsaws Make every cut in wood, 
7 : metals, stoneand compositions. Rip, cross- 
TOOLS well-balanced and cut, bevel and groove... better aha, 
complete. 
ractor pre 
t manufac 
ort that he 
rret lathes 
‘or poration me ’ SALES AND SERVICE BRANCHES 
= LSAW DISC SANDERS 
Since ne Speed all finishing on flator IN ALL PRINCIPAL CITIES 
perience B§ curved surfaces. Tised with 
Ir. Preste§ %@nding discs, grinding 
wheels, polishing pads, etc. 


. 


SKILSAW, INC. 
5033-43 Elston Ave., Chicago 30, Ill. 
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MAKE AMERICAS HAND 
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metal cutting satisfaction. 


We urge you to work close with your trade, study 
their problems, be sure that they have the right 
type of blade for the job. This is very important 
on today’s production line. If you need help on 
this, let us know about it. As always we are work- 


ing with our Distributors at all times. 


AMERICAN SAW & MFG. CO., SPRINGFIELD, MASS. 
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MILL SUPPLIES 


ff ACK SAWS 
MO-SPEED 


MOLYBDENUM 


HIGH SPEED 
SUPER-FLEX 
STANDARD 


BAND SAWS 
METAL CUTTING 
WOOD CUTTING 


“Tke Blade in the Plaid Bax” 


HERE 1S WHAT HAPPENS 
WHEN YOU SELL THEM 


With the complete LENOX Line you are able to 
give your trade the proper blade for every job 
and they will get faster production and complete 


Business paper editors and publishers 
pledged their support last month when a 
luncheon was held in New York to discuss 
plans for the National War Fund campaign 
for $125,000,000. Pictured are James A, 
Farley, chairman of the commerce and in- 
dustry division; Emil Schram, chairman of 
the New York committee, and Bruce Barton, 
chairman of the business editors liaison 
division on public information. 


National War Fund 
Launches Campaign 























OCTOBER, 1943 





The National War Fund, a Federa- 
tion of war philanthropies, last month 
launched its drive for funds—a drive 
that will take the place of some sixteen 
separate campaigns. Just as local com- 
munity chests disburse their funds 
among local needy organizations, so the 
National War Fund will provide funds 





| for war related agencies. 


The United Service Organization 
(USO) heads the list of the agencies 
participating in the Fund. Others are 
The British War Relief Society, United 


| China Relief, The Queen Wilhelmina 
| Fund, Greek War Relief Association, 


Polish War Relief, Russian War Relief, 
United Yugoslav Relief Fund, War 
Prisoners’ Aid, U. S. Committee for the 
Care of European Children, United Sea- 
men’s Service, French Relief Fund, Nor 
wegian Relief, and the Belgian War Re- 
lief Society. 

In a statement of objectives, the fund 
pointed out that the organization “or- 
iginated locally, out of the clearly ex- 
pressed demand of the people for uni- 
fied, inclusive local campaigns; it was 
given impetus and whole-hearted ap- 
proval by the President’s War Relief 
Control Board, by the obvious necessity 
for conserving manpower, and the ur 
gent need for unity and singleness of 
purpose in time of war.” 


Nevers to Represent 
Osborn in Wisconsin 


Armin L. Nevers has been appointed 
technical representative of the Osborn 
Mfg. Co., Cleveland, for the State of 
Wisconsin. Mr. Nevers recently com 
pleted a special training period in the 
Osborn factory. 
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d telephone salesmen at Chandler 
Farquhar in Boston. They handle some 






snd detail work on others. Left to right: 


Mr. Savage, Mr. Mac Vicker, Mrs. Lund, 


irs. Chisholm, Mr. Greene, Mr. Witherell, 
Miss LeClerc and Mr. Holt. 





Westinghouse Honors 
Three Employees 


Three men who helped increase pro- 
duction of electrical equipment for 
American warplanes and tanks have 
received the Order of Merit, highest 
award made to employes by the West- 
inghouse Electric & Mfg. Co. 

A. W. Robertson, board chairman. 
presented bronze Order of Merit 
placques to Charles C. Shutt, manager 
of the Lima Small Motor Division; 
Harold E. Grout, the division’s manager 
of manufacturing, and Albert B. Me- 
Clelland. an assistant foreman. 

Mr. Shutt was cited for his ability in 
the management of the division; for 
his initiation of programs which have 
resulted in improvement in the overall 
operations, and for his evenness of 
temperament and power to instill in 
his organization a spirit of cooperation 
for the common purpose. 

Mr. Grout, who was first employed 
by Westinghouse as a bench hand at 
the East Springfield, Mass., plant. was 
cited for his ability to carry out the 
ideas of management in the manufac- 
ture of small motors; and for the 
elective manner in which he has de- 
veloped the manufacturing organization 
mder his charge. 

Mr. McClelland was cited for his 


cation of manufacturing principles; and 
for his skill in the instruction of opera- 
lors in the assembly of intricate ap- 
paratus. 


Cooper Alloy Completes 
New Castings Plant 


‘The Cooper Alloy Foundry Co., Hill- 
ide, N. J., has completed a new plant 
it which centrifugally-cast alloy cast- 
ings for aircraft will be produced. The 
mew plant has about 17.000-sq.ft. of 
floor Space. 








orders themselves, and do the chasing | 


demonstrated qualities as a group | 
kader; for his recognition and appli- 
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Get it Fast...specify 


AIR EXPRESS 


SEW EH 


ey 





sg you want your orders shipped fastest way, be sure to specify “‘ship 
AIR EXPRESS’ —because general instructions such as “‘urgent” 
and “rush” may be misinterpreted by the shipper. 

And it’s especially important to specify Amr ExPREsS if your shipment is 
vital to a war job, because it saves something like 75% of the hours and 
days consumed over the next fastest means of shipping. This 3-mile-a- 
minute service is available direct to more than 350 U.S. cities and to 
scores of foreign countries. 


AIR EXPRESS RATES REDUCED 


As a result of the great volume of Air Express traffic created by wartime 
demands and the increased efficiency developed to satisfy these demands 
...Air Express rates within the United States have been substantially 
reduced, in some instances as much as 12'%%, depending on the weight 
of the shipment and the distance it moves. Consequently, shippers 
nationwide are now saving an average of 10'2% on air cargo costs. 
NOTE TO SHIPPERS : Ship Early—as soon as shipment is ready —to assure 
fastest delivery. Pack Compactly —to conserve valuable space. 

ASK for our new 1943-44 CALENDAR-BLOTTER. Write Dept. PR-11, 
Railway Express Agency, 230 Park Avenue, New York 17, N. Y. 











Phone RAILWAY EXPRESS AGENCY, AIR EXPRESS DIVISION 
Representing the AIRLINES of the United States 


OCTOBER, 1943 


ASAVING AT EVERY TURN 











L 


For light or heavy 
duty service Darnell 
Casters and Wheels 
Fla-Mistlo(-Biclm@-Mlelatem hic 
of trouble-free usage, 
CoM olde) (-\e Mm (elo) CM-L ate! 
increase employee 
efficiency. 











og _ FOR NEW 192 PAGE 
kk Write DARNELL MANUAL * *®* 


DARNELL CORP LTD 6OWALKERST NEWYORK NY 
LONG BEACH CALIFORNIA. 36 N CLINTON CHICAGO ILL 
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| The hydraulic, foot-operated Studebaker 


speedpress is finding wide use in wa 
plants where it is important for the opera 
tor to have both hands free to handle the 
work. Here a girl operator in the Sup 
Kraft, Inc., plant in Chicago illustrates he 
the speedpress operates. The press st 

or forms the strong paper bottle tops as 
well as completing the capping operation, 


| WPB Issues New 


Product Publication 


The first issue of a new publication, 
designed to aid business men and gov 
ernment officials in obtaining informs 
tion on all products, materials, and 
service handled by the WPB was issued 
last month by the WPB. It will be 
published every four weeks. 

The publication, titled “Products and 
Priorities,” will include all information 
formerly contained in “Priorities” and 
in “Product Assignments,” both of 
which have been discontinued. A year’s 
subscription of 13 issues may be ob 
tained for $2 from the Superintendent 


| of Documents, U. S. Government Print: 


ing Office, Washington. 

A feature of the publication is 4 
master alphabetical index listing every 
product, material, or service which 
comes under WPB supervision or com 
trol. This, it is believed, will enable 
business men and others to determine 
easily the numbers of any applicable 
WPB orders and forms, all necessary 
CMP references. and the WPB division 
and section responsible for the product, 
material, or service. 

A list of claimant agencies, claimaml 
agency program symbols is also 
cluded in the publication. 


Fielder Joins Milburn 


Dr. Albert Fielder has been ap 
pointed director of research for the 
Milburn Co., producers of Ply. 











ADDING MANPOWER BY 


Seping Ses Machines CO OL 


- with a GRAY-MILLS 
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5 FLUID-COOLING SYSTEM 
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e orem y No. 2-G Brown 
operation, % a & Sharpe Auto- 
matic Screws.) 
Machine giving 50 per 
cent greater production 
because of tempera- 
ture controlled coolants > 
supplied by Gray-Mills © } 
Fluid Cooling System. 






iblication, 
. and gor- 


; informs OU can multiply your sales by showing your custom- 
rials, and ers how to multiply manpower with this easy solution 
was issued to the tough problem of cooling and controlling the f 
t will be temperatures of industrial fluids used in metal cutting, ‘she nt aaa 
hydraulic systems, quenching, cooling spot welding pressure gear type pump 
ducts and machines — any place that fluid temperature control per min.— 50 lbs. pressure; (with 
formatin] offers an advantage. ae ee ae 
ities” and For example, Brown & Sharpe No. 2-G Automatic . 
both of Screw Machine, shown above, increased output 50% 
. A year’s when supplied with temperagture-controlled coolants by 
ay be ob the Gray-Mills Fluid Cooling System, which reduced 
rintendent temperatures from 140° F. to 76° F, Also, tool sharp- 
ent Print: ening was cut in half. 
The Gray-Mills All-Purpose Fluid Cooling System is 
tion is 8 a complete, compact unit which cools and controls the 
ting every temperature of fluids, applies fluids, and settles out 
ice which chips and abrasives. The Gray-Mills System refrigerates 
mm or Con mechanically; no water—no water connections needed. 
‘ill enable It is easily and quickly set up—portable, or it may be- 
determine come an integral part of existing equipment. 
applicable Show your customers how the Gray-Mills All-Purpose 
necessaly Fluid Cooling System can be applie-d to their advantage. 
'B ivision If you do not have full data, send for it. 
1e product, 
Industrial Refrigeration Division 
, claimas GRAY-MILLS CO. 
5 alsoue 237 W. OntarioSt., Chicago10, Ill. 
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Omberg Named Sales 
| Promotion Manager 


Robert A. Ornberg has been ap 
pointed sales promotion manager of the 
American-Marietta Co., Chicago. and 


A STURDY NON-METAL TOTE BOX has been succeeded in his former po 


sition as advertising manager by John 
THAT SAVES VITAL WAR METAL M. Stiller who had been printing buyer 
for several years. 

Relieved of all detail work, Mr. Orn. 
| berg, according to Grover M. Hermann, 
| president, will arrange plans for post 
| war promotion, handle publicity and 
| create all advertising material for the 
| firm’s various divisions. 

Mr. Stiller will assume all depart 
| mental responsibilities for personnel, 

direct mail and advertising distriby 
tion in addition to his regular produce 
tion and purchasing duties. 





Kirk Named Manager 
Of American Equipment 
Malcolm G. Kirk has been promoted 


to the managership of the Norristown, 
Pa., American Equipment Division of 
the Pittsburgh Screw & Bolt Corpora- 
| tion. Mr. Kirk managed the priorities 
| section of the Pittsburgh firm before as. 
| suming his new responsibilities. He suc- 
| ceeded John A. Longacre who retired 
recently. 





UTILITY 
BASKET 
Coaheally lake it 


The ideal “toting” re- metal must be saved. 


@ Here's a tough non-metal tote box devel- 
oped to serve a thousand needs where vital war 


ceachine shop. cave @ Saves wear and tear on work tables, con- 
plant and general 


oe ee veyors, dollies, scale platforms, etc. 
h 


443 gr) aoe @ Stands up under constant handling of oily 


water and oil r or grease-covered castings, machined parts, 
etc. Gives lasting service. 


@ Quieter; no metallic clang, clatter or nerve 
wracking din. 


@ Tapered to nest. Easier and safer to ship. 
Saves shipping weight. 


3 STANDARD SIZES 
Cat. No. Length Width 
No. 1120 18” 12” 
No. 2120 19” 1t” 
No. 3120 21%" 13%" 10” 


DISTRIBUTORS: WRITE FOR COMPLETE INFORMATION Ch ES Gent : : — 
Exclusively by ester E. Swarthout, general manag 


the Horton Machine Works, Inc., Elmira, 


AR Vv c Y C O 2 p Oo R AT | re) iN] N. Y., will well remember the 1943 trout 


season. It was on the last day of the 
Manufacturers of Quality Fibre Products since 1905 season that he caught this one. It was 


3451 North Kimball Avenue, Chicago, III. 35-in. long, and weighed 17 Ibs. Mr. 
a iler-\eze) DETROIT JERSEY CITY Swarthout caught it at Seneca Lake where 


he has summer place. 
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GE BEFORE DUTY.. 


@ When properly “aged” or seasoned, 
fluorescent lamps remain more constant 
than daylight throughout their entire 
life. This is important in lamps that 
illuminate precision work in war plants. 


At Sylvania there is a special “age be- 
fore duty” machine that lights and re- 
lights fluorescent lamps for carefully 
tegulated time intervals. This mellow- 
ing process prepares all the elements 
that make up a lamp for a life of uni- 


form light output. It is also a final 
precaution taken to weed out an occa- 
sional substandard lamp which may 
have filtered through dozens of pains- 
taking inspections. 


That is why a Sylvania Fluorescent 
Lamp can be counted on for consistent 
light output every minute of its life. 


“Aging” is one of many Sylvania meth- 
ods of safeguarding fluorescent quality. 


Lamp efficiency is perfected and main- 


SELL SYLVANIA AND GIVE YOUR CUSTOMERS 


FAR MORE LIGHT AND LIFE FOR THEIR MONEY 


Compared with 1939, a dollar invested today in 
Sylvania Fluorescent Lamps buys more than four times 
the lumen output and approximately five times the 





lamp life. 


SYLVANIA 
FLUORESCENT 
DOLLAR 
bys: 


(Based on decreasing price and increasing efficiency and 
durability of Sylvania 40-Watt White Fluorescent Lamp) 
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tained at its highest peak through 
continual research by Sylvania engineers 
who have years of specialized experi- 
ence with incandescent lamps, radio 
tubes, ultra-violet lamps and other 
electronic devices. 


Today Sylvania’s research is providing 
the best and most economical lighting 
known for war industry. When victory 
is won, the same independent research 
will bring the advantages of fluorescent 
lighting to postwar homes. 


For more light output, longer life and 
uniform color, specify Sylvania Fluo- 
rescent Lamps in new installations and 
replacements. 


SYLVANIA 


ELECTRIC PRODUCTS INC. 


Formerly Hygrade Sylvania Corporation 


Salem, Mass. 


INCANDESCENT LAMPS, FLUORESCENT 

LAMPS, FIXTURES AND ACCESSORIES, 

RADIO TUBES, CATHODE RAY TUBES, 
ELECTRONIC DEVICES 


























COMPRESSED AIR... WHERE YOU WANT IT 


__. WHEN YOU WANT IT... = 
WORTHINGTON RADIAL TYPE AIR-COOLED UNI 


READILY PLACED CLOSE TO POINTS WHERE AIR IS NEEDED 








D. your expanded activities call for additional com- 
pressed air... or for air at locations not served by your 
present equipment? In either case, consider these points 
in favor of Worthington radial type units: 


AIR-COOLED ... No water piping to install or 
maintain. 


PORTABILITY .. . No foundation required. Can be 
set up quickly at any convenient place, and moved easily 
to meet changing needs. 


COMPACTNESS... Minimum floor space requirements. 


RELIABILITY . . . Incorporate the same basic design 
features as in the larger Worthington compressors . . . as- 
suring years of uninterrupted operation at high efficiency. 


District Office Engineers and our Authorized Dealer, 
in your territory, are ready to assist in selecting the correct 
type and size of compressor for your particularrequirements. 


: 


WRITE FOR BULLETIN H-620-BI6F. 


i 


y——— ay = ( OYx iF ——= 
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0787 NW 
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_ ARMSTRONG-BRAY & CO., has (1st) extended 

fis whee! puller tine to include: 8 different types 
of standard 2 and 3 arm STEELGRIP Pullers (with 

forged heat treated arms), CHAINGRIP Univer- 
erable distance from the end of the shaft), and — 
special type pullers as Electrical Bearing and 
Battery Terminal Pullers, etc. . . . and, (2nd) 
increased plant manufacturing facilities and 
production to a point where it can give prompt 
delivery, usually from stock, not only on all types ; 
of quality gear and wheel pullers, but on 
STEELGRIP Flexible Stee! Belt Lacing, and WIRE- 
GRIP Belt Hooks os well. 

Here are essentials available today, that 
you can not only sell but deliver in volume today. 
Send in co PD1X application for priority to pur- * 
chase a shelf stock.... Write for catalog sheets 
for alt your salesmen and for counter and 
mailing circulars. 


I SS eS a eeeaed 


A A CEL eI 


TEELGRID 


FLEXIBLE BELT LACING 


oa 











5 a ae a 


5356 Northwest Highwey “The Belt Lacing People” CHICAGO, U.S. A. 
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By the middle of August, 
Classified Telephone Di- 
rectories from Bangor to 
San Diego will be listin 
the name, address, an 
phone of the local Graton 
& Knight distributor. 


As soon as a few more new editions of directories are published, 
Graton & Knight’s nation-wide listing service will be complete. 
Thus, any reader of a Graton & Knight ad— having become 
interested in Research Leather Belting, The Orange Line of 
Textile Leathers, or any other Graton & Knight product—can 
easily locate the nearest source of supply. That means more 
sales for you. 


Speci™. jdustries- 


paper in 
page insert in * 
GoB distributors © 
Seiad tee 
hone listing * 
Teethone directories. rm P 
: HT LIFE. 
Continual S0PRY GRAKNIGHT Ps ohe 
+ ing it easy £° select the Me 
& Knight belt for any transmiss 


“Yellow Section” of 


i distrib- 


G&K...Strong Partner for Short or Long Pull 


GRATON & KNIGHT COMPANY 


Tanneries and Manufacturing Plant at 


WORCESTER 4 MASSACHUSETTS 


golUialo Mm el-iiilale) cements, 


ola lm olole dlalen textile leathers 











C. D. Hogan, 48, of U. §. 
Electrical Tool, Dies 


Cc. D. HOGAN 


Charles Driscoll Hogan, secretary ¢ 
The United States Electrical Tool 
Cincinnati, died recently at the age ¢ 
48. Mr. Hogan was born in Kentuck 
end attended St. Xavier High Scho 
fand University. He was a veteran ¢ 
‘World War I, retiring with rank of lieu 
tenant. He became associated with thj 
tool company in 1920 and was electe 
to the board of directors and made set 
retary in 1922. In 1941, Mr. Hogan 
elected to the board of directors of thi 
Cincinnati Bank and Trust Co. 

He is survived by his widow and thref 
sons, two brothers and two sisters. 


Living Costs Drop 
In 48 of 69 Cities 








The cost of living for wage e 
and lower-salaried clerical workers i 
August declined in 48 of 69 industri 
cities surveyed by the National Indu 
trial Conference Board. Living cost 
were higher in 18 of the cities, 
remained unchanged in 3. 

The largest decline, 1.8 per cent, 0 
curred in Flint, Mich., and there was 
decline of 1.0 per cent or more in 
other cities. The largest increase, 14 
per cent, occurred in Bridgeport, 
For the United States as a whole, # 
cost of living declined 0.3 per cent. 

Living costs were higher this A 
than in August, 1942, in all cities 
which comparable figures are availab 
Macon, Ga., recorded the largest i 
crease during the twelve-month peri 
with an advance of 8.2 per cent. 
smallest was shown in New Have 
Conn., where it rose only 2.1 per cé 
The cost of living for the United S$ 
as a whole stands 4.8 per cent hight 
than a year ago, and 19.5 per ¢ 
above January, 1941. 
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Advisory Unit Named for | 
Valve and Pipe Fittings 


Seventeen executives of companies 
that manufacture manually and motor 
operated valves and pipe fittings have 
been appointed by OPA to serve on 
the Valve and Pipe Fittings Industry 
Advisory Committee. 

The committee will advise and con- 
sult with OPA concerning the indus- | 
try’s pricing problems under Maximum | 
Price Regulation 188. | 

Named to the committee were S. L.| 
Barber. vice-president, Taylor Forge & | 
Pipe Works, Chicago; Ernest Coch- 
ran, sales manager, The Chapman Valve 
Mfg. Co., Indian Orchard, Mass.; W. 
F. Crawford, president, The Edward | 
Valve Mfg. Co., East Chicago, Ind.; | 
G. A. Daeuble, Jr., vice-president, Henry 
Vogt Machine Co., Louisville; J. P. 
Ferguson, sales manager, Reading- 
Pratt & Cady Division, American Chain 
& Cable Co., Reading; R. E. Fritsch, 
vice-president, Tube-Turns, Inc., Louis- 
ville; M. L. Hough, president, Darling 
Valve Co., Williamsport. Pa.; M. E. 
Kennedy, president, The Kennedy Valve 
Mfg. Co., Elmira, N. Y.; Bernard J. 
Lee, Sr., Jenkins Bros., Bridgeport, 
Conn.; P. R. Mork, vice-president in 
charge of sales, Crane Co., Chicago; 
George M. Naylor, president, The Fair- 
banks Co., New York; and W. O. 
Swaney, general manager, Kerotest 
Mfg. Co., Pittsburgh. 








Keystone Tool Names | 
Branch, Sales Managers | 


V. E. Louks has been appointed 
branch manager and A. A. Frederick 
has been named sales manager by the 
Keystone Tool & Supply Co., Seattle, 
Wash. Mr. Louks succeeded Gene P. | 
Wolter who has joined the Zephyr Mfg. | 


Co., Los Angeles. | 
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From Heaviest Cuts to Smallest Slits 


METAL-CUTTING SAWS 


ORE OF IT 





po BETTER worK AND M 





RECOMMEND THESE SAWS FOR FASTER WAR PRODUCTION | 


SIMONDS INSERTED TOOTH SAWS (left) often double pro- 
duction in cutting billets, sheets, rods, rails. Every high-speed steel 
‘ tooth is wedged for extra strength and smoother cutting . . . can 
be sharpened in the plate, or quickly replaced by your own men. 


SIMONDS SEGMENTAL SAWS (center) are for extra-special 
war work that requires a fine pitch or a super-smooth cut, with no 
vibration or chatter under highest pressure. Interchangeable cut- 
ting segments are tongued into grooves on the plate, then riveted. 


SIMONDS SLITTING SAWS (right) consistently produce cor- 
rect slot-widths and spacings on gang-milling work. Specially 
heat-treated and radially ground to give perfect clearance, faster 
cutting, longer life. All Simonds Saws are made under Simonds 
100% Quality Co trol. 


SIMONDS SAW AND STEEL COMPANY 


1350 Columbia Road, Boston + 127 So. Green St., Chicago « 228 First St., San 
Francisco . 520 First Ave., So., Seattle . 311 S. W. First Ave., Portland, Ore. 


IMONDS 


Famous Family of Metal-Cutting Tools 


* BOUGHT YOUR BONDS AND STAMPS THIS WEEK? x 
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Our TAP service set-up is complete and is 
backed by our more than fifty years’ ex- 
perience in tapping problems. 

While extremely busy supplying war plants 
with TAPS we are thinking too of post war 
times. The Besly line of taps will become 
increasingly available to more distributors 
with the approach of peace. 

If you are considering sales connections for 
that time keep Besly in mind. In addition to 
a complete line of standard taps we are well 
equipped to turn out specials. 

Our factory at Beloit, Wisconsin is ideally 
located for prompt service anywhere. 


CHARLES H. BESLY 
AND COMPANY 


118-124 N. CLINTON ST 
CHICAGO SST folk 


Factory BELOIT, WIS 


| 
| 





M. I. Jackson Heads 
Keystoners Organization 


M. I. Jackson, Behr-Manning Co, 
Philadelphia, succeeded C. J. Meister 
as president at the annual meeting 
Sept. 24. 

John J. McCann, J. H. Williams Co, 
became vice president and Floyd YW, 
Anderson, Precision Grinding Co., was 
renamed secretary-treasurer. 

The board of directors for the coming 
year consists of the officers and Eric 
Federschmidt of Black & Decker, G. M, 
Coholan of the Stanley Works; Rober 
Berrington of Cleveland Twist Drill Co,; 
J. T. Carlsen, Skilsaw, Inc.; Richard 


| Recknage, Corbin Screw Co., and 


Joseph De Jure, manufacturing agent. 

Chairman of the entertainment com 
mittee is E. A. Neal, Nicholson File 
Co.; visitation committee, Marty Hay. 
den, M. G. Hayden; publicity com 
mittee, L. E. Gilliard, Fayete R. Plumb, 


| Ine. 


Before the meeting, dinner and enter. 


tainment, golfers competed for the Diet 


erle low gross trophy which was won by 
E. A. Neal, Nicholson File Co. The low 


net cup was won by Robert Ingraham, 
Holo Krome Screw Corp. 
Since organization in 1937 The Key. 


| stoners presidents have been: 








David Moffat, L. S. Starrett Co.; Wm. 


| Eberlein, Greenfield Tap & Die Co, 


Robert Brown, Union Twist Drill Co,; 
M. G. Hayden, Carl J. Meister, Atlas 
Metal Stamping Co. 


War Expenditures 
Show 12% Decline 


Expenditures for war purposes by 
the government amounted to $6,746; 
000,000 during July, a decrease of 
$942,000,000 from expenditures in June, 


Car Movers or 12%. It was the first time since 


Help to keep sidings free for fast ship- Ht hi February that monthly — expendi 
ments with BADGER Car Movers. They | tures decreased from the previous 
enable the quick spotting and shifting of i month. 
vitally needed rolling stock, whether The average daily rate of war ex 
leaded or empty. BADGER Car Movers penditures in July amounted to $249; 
are speedy, safe, and easy to use—me- 900.000 com A dail te d 
dium, light, and heavy types. They keep ’ pare Oo a dally ra 
cars moving and tracks clear—they are $295,700,000 in June, a decrease of 
ready for today's tremendous shipping 15%. The daily rate is based on the 
load. Help the railroads to help Uncle 97 days in July and the 26 days in 
ey eee oe Seve June upon which checks were cleared 
and the Advance Safety Car 
Wrench. We promise te de the by the Treasury. It was the first de 
hest we can on filling orders. crease in the average daily rate since 
December of 1942 and the lowest daily 
rate since January, 1943. 

From July 1, 1940, through July 31, 
1943, the United States Government 
expended $116,800,000,000 for war pur 
poses. 

These figures include checks cleared 
by the Treasury and payable from wat 
appropriations and net outlays of the 
Reconstruction Finance Corporation 
and its subsidiaries. 


ADVANCE CAR MOVER CO. 
APPLETON, WISCONSIN 
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Lessons From The War 


uelemelets wartime experience we can say this: When peace 
comes,.Americans will enjoy the comfort and convenience 
of many strange new devices which are today devoted to 
military purposes. They will not only extend our span of 
life but also make it pleasanter in many ways. The 4-plant 
facilitics of The Weatherhead Company are prepared to help 
you burld these peacetime products! just as we've helped 
build America’s cars, planes and refrigerators in the past. 
We offer you better designing than ever, much lowered 


production Costs and a highly efficient service organization. 


Look Ahead with 


Weatherhead 


THE WEATHERHEAD COMPANY, CLEVELAND, OHIO 
Manufacturers of cital parts for the antomotive, avtatyor 


, ) 
refrieeration and other key wnndiastries 


yia Curt Ind., Los Angeles 


mas, Ontario 
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Super Sterling Saws 





YOUR CUSTOMERS 


want the best for their money. 
When there’s an improved cut- 
ting tool on the market, sooner 
or later they'll demand it. 


The Broach Hack Saw 


is such a product. Industrial 
users from Coast to Coast are 
making an increasingly heavy 
demand for this improved 
high speed steel blade with 
teeth of patented design. 


Write now for the Distributor 
Plan for the complete line of 
SUPER -STERLING Broach 
Saws, hack saws, and metal 
cutting band saws. 








Production Awards 








Edward Valve To Get 
Maritime M Star 


An additional gold star, for con. 
tinued production achievement, to be 


added to the Maritime “M” pennant has § 
| been awarded by the United States 


Maritime Commission to The Edward 
Walve & Mfg. Co., Inc., East Chicago, 
Ind. 

The company was awarded the Mazri- 
time “M” pennant and Victory Fleet 
flag in February. The new award recog. 
nizes expanded output and continued 
on-schedule production on the part of 


the organization. 


_Chicago Wheel Wins 
| Army-Navy “E” Award 


Chicago Wheel & Mfg. Co. were hon- 
ored at plant ceremonies, held in Chi- 


DIAMOND SAW WORKS, Inc. cago on Aug. 27, when the Army-Navy 


“E” Award w 1. CJ. 
BUFFALO, NEW YORK ward was presented by Col. C. J 


Otjen and employee merit pins bestowed 
by Lt. Comdr. E. R. Smith. Arthur T. 
a re Mc ee . ~~ | Dalton, secretary, in accepting the 
award pledged that renewed efforts to 
strive for increased quality and quan 


| W” 
4 Ready to insta tity of production would be continued. 
In making the presentation, Col. 
MOTOR DRIVEN Otjen stressed the fact that the out 
CENTRIFUGALS | standing and unusual record of the 


company in the production of small 
grinding and mounted wheels made it 

205, 206, 206A and 207 
— with prominent operational advantages 


possible for prime contractors of guns, 
| tanks, airplanes and other tools to meet 
1. Totally enclosed motor with grease 
sealed bearings. 


| their schedules. 
2. Pump impeller balanced dynamically 
to reduce vibration. 


3. Simple internal flow. 

4. No bearings exposed to liquid. 

5. Discharge pipe clears motor, a con- 
venience in installation, (except No. 
206A which has small base). 

6. Several depths of submersion. Wide 
range of motor characteristics. 











| 

s giv reliable service. son : 

neal pare Ores tboann Catalog Rot com-— Chicago Wheel & Mig. Co. that their pr 
plete pump line sent upon request. Brown & Sharpe | duction record enabled prime contractos 
Mfg. Op., Providence, R. 1., U. S. A. to meet schedules. Standing at th 
speaker's left is A. T. Dalton, compat] 
secretary who accepted the Army-Novy 
“E” Award. ‘Seated on the platform @ 

BROWN {5 SHARPE PU M PS the Colonel's right is A. J. Miller, ma 


| ager of the firm. 


Col. C. J. Otjen tells the employees d 
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Philip L. Bannan, president of the Pacific 
Gear & Tool Works, congratulates a repre- 
sentative of the employees on the winning 
of the Army-Navy E award. 


Pacific Gear & Tool 
Awarded E Pennant 


Captain Alva B. Court made the pre- 
sentation when the San Francisco plant 
of the Pacific Gear & Tool Works re- 
ceived the Army-Navy E award. It is 
the second of the Bannan companies on 
the Pacific Coast to receive the award. 

In accepting the pennant, Philip 
L. Bannan, president, said he now 
“charged each employee with the trust 
and duty that they had assumed.” 

Peter Lo Codo accepted the E pins 
in behalf of his fellow workers from 
Lt. Col. A. J. Stevens. 


Edwards & Co. Win 
Two Award Renewals 


Renewals of two production awards 
won by the Edwards & Co., Norwalk, 
Conn., were granted last month. 

In a letter from H. L. Vickery, Com- 
missioner of the United States Mari- 
time Commission, R. Stafford Edwards, 
president, was notified of the awarding 
of a gold star to be added to the firm’s 
Maritime M. In a similar letter from 


Admiral C. C. Block, chairman of the | 


Navy Board for Production Awards, 


Mr. Edwards was notified of the grant- | 
ing of a white star to be added to the 


company’s Army-Navy E pennant. 


Carboloy Receives 
Production Award 


The Army-Navy E has been awarded | 
to Carboloy Co., Inc., Detroit, for “pa- | 


triotism as shown by your remarkable 
production record.” 


In presenting the award in behalf of | 
the War and Navy Departments, Col. | 


Harvey C. Beeson issued a warning to 
employees against any work stoppages 
or slowing down. Production of air- 


craft motors, tank weapons, ammuni- | 
tion, shell cases and a variety of naval | 


work. he said, cannot even begin with- 


= 


or. 
=~ 
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Complete Master Set of 
Standard Plug Gages 


For the first time—a complete Master Set of standard plug 
gages for hole inspection, including 147 plugs and 4 
handles. Plugs are set in increments of 1/64ths, starting at 
1/4” and going to 1”. There are three plugs of each nominal 
size—.0005 over, standard, and .0005 under. 

All plugs are deep-frozen before finish grinding to re- 
lieve internal strain and provide accelerated ageing, and 
are held to gage makers’ (X) tolerance, lap finish. 

The plastic case has a transparent cover which presents 
a clear view of the contents and instantly indicates a miss- 
ing plug. 

Sav-Way Plug Gages are produced by skilled gage 
makers; they have been proven in actual use on aircraft 
and ordnance parts of the highest accuracy. 


Send for Literature and Catalog Sheets 


aw’ way INDUSTRIES 


+ Wlackine Va0b Litviaiont x 


4873 EAST EIGHT MILE - DETROIT, MICHIGAN 


PRODUCERS OF SAV-WAY HAND AND HYDRAULIC INTERNAL GRINDERS * SAV-WAY 
SEAL SPINDLES * PLUG GAGES 


PRECISION AIRCRAFT AND AUTOMOTIVE 
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There's a Dependable DIXON Coupling 
for Every Job in War-time Industry! 


In shipyards, aircraft factories, armament plants 
building and general construction 


in road- 
for every job involving 
the use of industrial rubber hose, you can be sure that some par- 
ticular coupling in the DIXON line will be exactly right. “Amer- 
ica’s most complete line of industrial hose fittings” means just that 

. a coupling, clamp, mender or valve for every service, backed 
by a reputation for efficiency, safety and economy that began grow- 
ing over a quarter of a century ago. 


War-time requirements for DIXON products have kept our plant 
operating on full schedule. Deliveries on certain items are, from 
time-to-time, a lot slower than we like, but despite manufacturing 
difficulties, you can be sure we are doing our very best to give you 
the couplings ordered, at the earliest possible date. 

Your continued cooperation in meeting conditions affecting the man- 
ufacture and shipment of DIXON products is sincerely appreciated. 


Our Fighting Men Need the Things Your Bond Money Buys... Don’t Let Em Down! 


ipa > Geox,’ 


VALVE & COUPLING CO. 
Main Office and Factory: PHILADELPHIA, PA, 


BRANCHES: CHICAGO BIRMINGHAM-LOS ANGELES: HOUSTON 
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out the availability to cemented carbide 
tools and any let up now would be im 
mediately reflected in: holding up out 
put in many plants. 

W. G. Robbins, Carboloy president, 
accepted the award for the company, 
while Edward Appel, Albin Johnson, 
Walter Hickcox, G. L. Neil and Emg 
line Ketele accepted E pins on behalf 
of the employees. G. L. Neil, UAW. 
CIO plant chairman, spoke in thei 
behalf in answer to the presentation of 
pins by Commander Robert Velz, U. § 
Navy. 

Harvey Campbell, executive vice 
president, Detroit Board of Commerce, 
was master of ceremonies. 


Buffalo Pumps Awarded 
Second Star for E Flag 


Edgar F. Wendt, president of the 
suffalo Pumps, Inc., Buffalo, N. Y, 
has been notified by the Navy Board 
for Production Awards, that a second 
white star for the firm’s E flag has 
been granted for continued production 
achievement. 


Phelps Dodge Plant 


To Receive E Award 


The Army-Navy “E” for production 
has been awarded to the Los Angeles 
mills of the Phelps Dodge Copper Prod- 


ucts Corp. 


The Los Angeles plant has been in 


| operation only a little over 10 months, 
| and is producing seamless brass and 
| copper tubes and condenser tubes for 


use by the Navy and the Maritime Com 


| mission. 


Third Link-Belt Plant 


Receives "E” Award 


Link-Belt Co.’s Pershing Road plant 


| in Chicago has been awarded the Army- 


Navy “E” for excellence in production, 
making it the third Link-Belt plant to 
be thus honored. 

Brig. Gen. Donald Armstrong, Com: 


| manding General, Ordnance Replace 

| ment Training Center, Aberdeen, Md, 

| made the presentation address on behalf 
of the Army. 


Lt. Commander V. C. Dreiske, Selec- 


| tion Officer, Great Lakes Naval Train 
| ing Station, Great Lakes, IIL, read the 
| Navy’s citation for meritorious and di 
| tinguished service on the part of the 


employees. 

John Harrington, C.B.S., was master 
of ceremonies. Edward J. Burnell, Link 
Belt vice-president, accepted the award 
for the company. Frank Stripens, Link 
Belt Local 281 UAW-CIO, accepted the 
“E” pins in behalf of the employees. 





plant 
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ant to 


Com- 
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War mothers who are also war workers 
raise the Army-Navy E with two stars 
which was awarded to Jenkins Bros., 
Bridgeport, on Aug. 28. Bernard J. Lee, 
(left) vice-president, looks on. The plant 
also recently received a second gold star 
for its Maritime Commission M flag. 


ARO Receives Star 
For E Pennant 


The Bryan, Ohio, plant of The Aro 
Equipment Corp., has been awarded an 
added White Star for its Army-Navy 
E Flag denoting continued outstand- 
ing service since the original award. 





Recently, the Aro Cleveland plant | 


also received the Army-Navy E Flag. 
Second Star Awarded 
Harnischfeger 


Harnischfeger 


Corporation was | 


awarded a second star for its Army- | 


Navy E at a simple ceremony on Aug. 
17. Presentation was made by Lt. Com. 
D. M. Curry and Walter Harnischfeger, 
P&H president, thanked employees for 
doing their part. 


Desmond-Stephan Wins 
Army-Navy E Star 


The Desmond Stephan Mfg. Co., man- 
ufacturers of grinding wheel dressers, 
and simplex steel slide vises, has been | 
notified that the firm will receive a 
white star to be attached to the Army- 
Navy E Flag for additional six months | 
of excellence in production. 


Bartlett & Snow 
Names Representative 


The C. O. Bartlett & Snow Co., 
land, has appointed Martell & Ferree, 
Philadelphia, as sales representative in 
the Philadelphia territory which com- 


prises Delaware, southern New Jersey | 


and Eastern Pennsylvania. 


Cleve- | 
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If you are up to your neck in orders 
for metal-cutting products like Hack 
Saw Blades, Frames, Band Saws, etc., 
and you don’t have enough up-to-the-minute 
catalog information to sell STAR products, 
here’s help for you and profits, too. 

You simply send for the new STAR cata- 
log today. This catalog covers such items as 
the standard line of hand and power STAR 
Hack Saw Blades; “Moly” Type,* hand and 
power blades; High-Speed Steel, Class A 
Type hand blades; and class 18-4-1 power 
blades; sales hints; merchandising helps; 
Hack Saw Frames; Band and Outline Saw 
Blades, etc. 

The catalog has been carefully planned 
with special regard for the sales cultivation 
of industrial users by Clemson distributors. 
Its primary purpose is to pave the way for 
easier, more profitable sales for STAR 
distributors. 

These are but a few of the subjects you will 
read about and find useful in this timely book. 


IT’S FREE, 
SEND FOR IT TODAY 


> 


CLE ASON | BROS. 


a 


£ 


a, ooNeW YORK 
*T. M. Reg.—Bl. bearing the namth”’ Moly” are made 
only by Clemson 1nc..amit affiliated companies. 

Makers of STAR Hack Saw Blades, Frames, Band 
Saws and Clemson D-17 Lawn Machines, 


® 4767 
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..« The GRAPHITE will then sell itself 


Sellers of graphite have not known enough about the almost endless « 
uses of graphite—that has been Dixon's fault, not yours. 

Dixon's new “Know-How” containers correct all this and are a 
revelation in “use” information both for you and your salesmen in 
selling it, and your customers in using it. 

The uses of all four Dixon graphites are now so clearly classified 
that the supply house can profitably stock all four to supply all cus- 
tomer requirements. 

You likely know that Dixon's graphite is incomparable as a dry 
lubricant and as an additive in lubricating oils and greases and for 
coating pipe threads, packing and gaskets, etc. 

But that is not all—do study the pictures and read the text in 7-page 
attached booklet and you will sell more graphite for more uses and 
provide improved selling service to your customers. 


THE NEW KNOW-HOW PACKAGE IS NOW 
AVAILABLE IN THE FOLLOWING SIZES: 


Ticonderoga No. | (Large Flakes) 
— { Ticonderoga No. 2 (Medium Flakes) 
py a No. 635 (Finely Powdered Fiakes) 
Microfyne (Extra Finely Powdered Flakes) 
. eS Also 2 pound 
=. » ¥ round all-cardboard containers will replace all- 
metal containers when stock is exhausted. 
Other size containers of these Graphites are 
still being packed in the previous style pack- 
ages, which will be changed as soon as the 
new containers are available. 























JOSEPH DIXON CRUCIBLE COMPANY, JERSEY CITY 3, N. J. 

+ Toronto + Vancouver - Winnipeg 
Pipe Joint Compound - Graphite Seal - Graphited Oils - Cup and Pressure Gun Grease 
Gear Lubricants - Waterproof Graphited Grease - Lathe Center Graphite Lubricant 
Avto-Marine Grease - Graph-Air Guns ~- Belt Dressing (Contains no Graphite) 


® 4648 
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|New Appointments Given 
'Two E. C. Atkins Men 








MARSHALL HAISLUP 


Marshall Haislup and George Hunter, 


| both veteran E. C. Atkins employees, 
| have received new appointments. Mr, 


Haislup succeeded A. J. Nugent as man- 


| ager of the firm’s export department and 


Mr. Hunter was appointed sales man- 
ager of the industrial division, sue. 
ceeding R. F. Ellis. 

Mr. Haislup has been with Atkins for 
22 years. His first position was as a 
mail boy in the office of the president, 
H. C. Atkins. From this he went to the 
service department and then the order 


GEORGE HUNTER 


| department. He then served as statis- 
| tical and sales analysis manager for 17 


years, during which time he operated 4 
service bureau for the employment ot 
exchange of filers and sawyers. For the 
last two years he was with the priorities 
department. 

Mr. Hunter has been with the com 
pany since 1927 and has served in the 
service, sales, and armor plate divisions. 
During the last two years he has trav 
eled extensively, visiting many prime 
and sub-contractors. 





| Pierce Resigns 


E. P. Pierce has resigned as managet 
of sales in the Atlanta office of Spang: 
Chalfant, a division of the National 
Supply Co., Pittsburgh. 






































As head of the Division of Provision for 
Revision 
Was a man of prompt decision, 
Merton Quirk 
Ph. D. in Calisthenics, P.D.Q. in Path- 
ogenics, 
He had just the proper background 
for the work. 


inter, 
yees, 

Mr. 
man: 
t and 
man- 

suc: 


From the pastoral aroma of Aloma, | 
Oklahoma, 
With a pittance as a salary in hand, 
His acceptance had been whetted, even 
aided and abetted, 
By emolument that netted some five 
grand. 


1s for 
48 8 so. with energy estatic this fanatic left | 
ident, his attic 


© the 


And hastened on to Washington, | 
order 


a od 

Where with verve and vim and vigour | 
he went hunting for the Nigger 

In the woodpile of the W. P. B. 






After months of patient process Mer- 
ton’s spicular proboscis 

Had unearthed a reprehensible hiatus 

In reply by Blair and Blair to his 
thirteenth questionnaire 

In connection with their inventory 




































AVING seconds . . . minutes... man- 
hours rolling work past workers, is the 
fast, fluid way of producing more of anything 
at maximum efficiency. It’s your practical 





status. solution to the man-shortage problem. 
To do the job faster and better, Faultless 
hey had written—“Your Directive Engineers have produced a series of Casters 
when effective was defective especially designed for high- 
In its ultimate objective, and what’s speed production. Typical is the 


more H 300-V Caster with grooved 
wheel that runs on or off grouted 


oolithic hieroglyphic is, to us, much track—giving new speedand flex- 


more specific 





stati s ibility to plant production. This, 
for Than the drivel you keep dumping aan tind onus ee Faultless 
aay at our door.” roducts, will be foundin Catalog 
ad or 0. 155 just off the press. 


is sacrilege discovered, Merton | Faultless sales engineers are al- 
fainted, but recovered ways available for consultation. Let 


Suffici F “ . them cooperate with you in boosting 
ficiently to write, “We are con your caster business. Write for 


‘or the 
jorities 





» com vinced No. 155 Catalog. 

Be hat sabotage is camouflaged behind 

bate perverted persiflage— | FAULTLESS CASTER CORPORATION 
ig Expect me on the 22nd inst.” Dept. MS-10, Evansville 7, Indiana 





is trav 


; Bronchesin Principal Cities e Canada: Stratford, Ont. 
prime 


put first he sent a checker, and then a 


checker’s checker. 

Still nothing was disclosed as being FAU LT Le S$ 
wrong. 

0 a checker’s checker’s checker came | 

‘. to check the checker’s checker 


the process was laborious and | 


long. | INDUSTRIAL CASTERS 
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@ Make no mistake about it, GI Joe is a true-blue, red-hot 
Justrite fan. From Kiska to Algiers, he’s living with Justrite 
Service Lights, Headlights, Pen-lights and Lanterns — dozens of 
Justrite products made specially.for him today. “Tomorrow” 
they'll be on sale back here — and ex-GI Joe will be buying the 
products he knows best. Better get set! 


s+ 2 9? 


And in the meantime--JUSTRITE SAFETY PRODUCTS FOR SALES TODAY! 


Safety Filling Cans and Oily Waste 
Cans — mount steadily month by 
month. Are you getting your share? 


Meanwhile, Industry’s demands for 
unrestricted Justrite products—for 
Twin-Bulb Lanterns, Safety Cans, 


Juctrite Electric 
Lantern 


Safety Can Safety Filling Can Oily Waste Can 


Ask your jobber or write direct 


JUSTRITE MANUFACTURING COMPANY 
2079 North Southport Avenue, Chicago, Illinois 


Ro! 
% ¥ 


a mw! 


FILLING CANS 


SAFETY CANS 
APPROVED SAFETY ELECTRIC LANTERNS 


OILY WASTE CANS 
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followed a procession of the fol 
low-up profession 
Through the records of the firm 
Blair and Blair. 
From breakfast until supper some y 
super-follower-upper 
Tore his hair because of Merton 
questionnaire. 


; 


*# #*# # # # 


| The file is closed, completed though ¢ 


hero, undefeated 
Carries on in some department 
before. 
But Victory is in sight, not because of 
but in spite 
Of Merton’s mighty efforts in the war, 
—Boston News Bureau, W. S. 4 


Pricing Option Given 


| Bolt, Nut Producers 


Manufacturers of nuts, bolts, secre 
and rivets may now use Maximum Py 
Regulation 136 or Regulation No. } 


| in pricing special bolts, nuts, sere 
and rivets produced complete, or in th 


first operation, on hand or autom 


| screw machines, the OPA ruled 
| month in an amendment to Reg. 


147. 

The products are covered by Reg. 
but some producers have asked 0 
for permission to use the provisions 
Reg. No. 136 (Machines and Parts 
Machine Services), under which 
price their other screw machine p 
ucts. 

The amendment also made the fo 
lowing changes in Reg. No. 147: 

1—SAE 1035 heat treated hex head 
steel cap screws in 34 inch diame 
now may carry the same discount fre 
list price as the % and one-inch dian 
eter screws. This restores the relatio 
between the discounts for various diam 
eters of this type cap screw which wa 
in effect with most producers during th 
head cup and oval point steel set scre 
base pricing period (October 1-15 
1941) of the regulation. 

2—Hex head cap screws and squ 
14 .by 3g inch are removed from 
standard stock list in the regulatie 
and now may be priced as specials. ! 
specials, they may now be sold at 
prices producers would have charge 
during the regulation’s base _pricis 
period. (October 1-15, 1943). 


Aircraft Parts Division 
Formed by Cleveland Fim 
The Cleveland Cap Screw Co., Cle 


| land, has organized an aircraft pa 


division under the direction of Howat 
W. Rusk. Starting the manufacture 
aircraft bolts over two years ago, 
firm has adapted a portion of its fac 
ties for making precision products 
meet the demand for aircraft fastenet 


Py | 





MAZARD LAY: 


, Screy 
im F 
No. } 
r in them 
utom 
led 


teg, 


Reg. 
ed 0 
isions 
farts | 
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>gulatio : ee ‘ ? at ee 4 

ecials. | high speed. This increases its life by avoiding the nicking, scarfing’é 
Id at th 


| charg 


> pricit Specify Hazard LAY-SET Preformed for all its built-in advantages. 


crushing that take such a severe toll of many wire ropes on the d 


mn HAZARD WIRE ROPE DIVISION Wilkes-Barre, Pa., Atlanta, Chicago, Denver, 
d Fi ' Fort Worth, Los Angeles, New York, Philadelphia, Pittsburgh, Sani Francisco, Tacoma 


0., Cle AMERICAN CHAIN & CABLE COMPANY, Inc., BRIDGEPORT, CONNECTICUT 


raft pa 
f Howa 


facture 


ey = AzaRD LAY*SET WIRE ROPE 


fastenef 
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TWO 
THINGS 
TO TELL 
YOUR 
GRINDING 
WHEEL 
CUSTOMERS 


@ DRESS GRINDING WHEELS 
REGULARLY TO REMOVE 
IMPREGNATED METALS 


@ TRUE THEM REGULARLY TO 
SQUARE OFF FACE AND RE- 
MOVE NICKS 





HEN, sell them the equip- 

ment to do this job prop- 
erly—VINCENT-HUNTINGTON 
New Improved Grinding Wheel 
Dressers and Cutters. The 
regular, consistent use of these 
important tools will increase 
and maintain high efficiency in 
production. These tools were 
planned many years ago and 
have continued, under chang- 
ing conditions, to warrant in- 
dustry’s confidence in them. 





In addition to making Grinding 
Wheel Dressers and Cutters, 
we also operate two of the larg- 
est production heat treating 
plants in the United States. 
These two plants, working 24 
hours a day, 7 days a week— 
turn out approximately 300 tons 
of war work daily. 


The 
VINCENT 
STEEL 
PROCESS 
co. 


2434 BELLEVUE AVE. 
DETROIT, MICH. 


"If it’s a Huntington Dresser or Cutter Vincent Makes It" 
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Contract Awarded 
For $2,300,000 Hangar 


Award of a contract for a new fligl 
hangar to cost $2,300,000 has he 
made by the Goodyear Aircraft Corp 
ration. It is being financed by the D 
fense Plant Corporation. 

Scheduled for completion about D 
15, the hangar will be used for testi 
the wings and engines of Goodye 
“Corsairs”, U. S. Navy carrier-base 
fighter planes, before the planes q 
turned over to the Navy. The hang 
will be used also to store Corsairs } 
fore and during test flights. 

Construction of the new hangar 
ready is under way. fh 

Designed by Goodyear and J Gord 
Turnbull, Inc., consulting engineers | 
Cleveland, Ohio, the hangar will 
constructed entirely without inter 
supports of any kind. A single lar 
span will support the entire roof. 

About 450 to 500 men will be 
ployed in construction of the hanga 
according to the George A Fuller 
struction Co., general contractor. 

When the building is completed, 
will be equipped with three five 
travelling cranes to carry finished 
planes anywhere within the building 
to the flight apron outside. 

Four 20-foot electrically-ope 
doors, one at each end and two on 
side facing the Akron airport will Hy 
provided. . | 


Cooper-Bessemer Offers | 
Compressor Calculator 


A compressor calculator, designed 
save time in computing compressor ! 
quirements or in estimating the jf 
formance of present compressor uni 
has been prepared by The Cooper 
Bessemer Corp., of Mount Vernon, Ohi 
and Grove City, Pa. 

The calculator, which is made 
heavy stock, is pocket size, measur 
only 314-in. by 84-in. 

Of slide rule design, the tool can 
used for estimating the volumetric ¢ 
ciency, brake horsepower and total p 
ton displacement of any make of co 
pressor, although it was originally i 
tended for use primarily with Coope 
Bessemer’s compressor units. 

The device is now offered gratis % 
engineering and operating executives 
Requests should be directed to 
Cooper-Bessemer Corp., Mount Verno 
Ohio. 


Frank L. Kmock Dies 


Frank L. Kmock, a representative i 
the southwest for Minnesota Mini 
& Mfg. Co., several years ago. di 
Sept. 17. 








NOW THE 


COMMONPLACE 
TOOL OF ALMOST 
ANY WORKMAN— 


IMPERIAL 





No. 1178 IMPERIAL WELDING OUTFIT SYTY 


Here is an outfit that is designed to 
handle an extremely wide range of 
Welding work. 

It has the’ improved heavy duty 
type double gauge regulators, Im- 
Proved torch balance—-a new mix- 
ing principle with individual taper 
seating mixture for each tip. De- 


signed for cooler operation .'. . lower 
operating cost. 
Imperial No. 1178 Welding Outfit 


a... ae 


With Cutting Attachment added. 
No. 1178-C. 
" 37700 


eS ee 
MILL SUPPLIES « 


ERE is a typical illustration of the thou- 

sands of uses that are now being made 
of welding in war time industry. Not the 
highly technical and specialized welding of a 
few years ago where the work had to be 
handled by a highly skilled and trained oper- 
ator, but where welding is now the common- 
place tool of almost any workman. 


The thousands of Imperial welding and 
cutting outfits now in service have shown 
that every shop can use one of these outfits— 
in shops where welding may be used rather 
infrequently or in shops where welding is 
used constantly for both production and 
maintenance work. 


Imperial welding equipment has been de- 
signed for use by the average worker. Any 
man of reasonable mechanical ability can 
take an Imperial torch and with some study 
of the Imperial Welding Manual and a little 
practice, can soon be handling all kinds of 
work. 

To the Distributor of Mill Supplies this 
means that almost every shop handling war 
work, whether large or small, is a prospect 
for one or more Imperial Welding Outfits. 

If you are not handling Imperial Welding. 
Cutting and Jrazing Outfits we suggest you 
ask for Imperial Catalog No. 334-B which 
covers this profitable line. 


THE IMPERIAL BRASS MFG. CO. 
511 South Racine Avenue, Chicago, Illinois 
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CAMPBELL 
Lime 


“Get it rolling!’ No time to Waste. x * 
Tow chains are there on every truck 
to keep ‘em rolling. * * International 
Chain is doing many tough war jobs. 
* * International makes chain for 
every essential need—industrial, ma- 
rine, farm, or tire. We are prepared 
to counsel with you and your customers 
on jobs involving unusual chain prob- 
lems and cordially invite your inquiry. 


international Chain and Mfg. Co., York, Penna. 


| tion conservation. 


GE Successfully Tests 
Plan to Speed Deliveries 


A three-part program to coope 
with the Office of Defense Transpo; 
tion in its effort to speed essential 
liveries while it conserved transpe 
tion facilities has been drafted by 
liam A. Ruehl, traffic manager of 
General Electric Lamp Depart 
and successfully tested by the Ge 
Electric warehouses and distributo 

The three divisions in Mr. Rue 
plan are “Conservation of Transpe 
tion Facilities,” “Simplification 
Clerical Effort” and “Conservation 
Warehouve Labor.” 

In presenting the plan, GE poi 
out that while it was designed for 
lamp distributors and customers, m 
facturers. and distributors of ¢ 
products could adapt all or part of 
plan to meet their own requireme 

For the “Conservation of Transp¢ 
tion,” Mr. Ruehl suggests: 

1. Eliminate all wasteful and lug 
miles. Route trucks carefully. A 
circuitous routes where possible 
bring last delivery close to wareh 


| to eliminate “empty miles.” 


2. Curtail service to maximum de 
consistent with sound transpo 
needs. If you set up a one-truck- 


| ery-a-week plan, extra orders should 


picked up by customers, unless they 
war orders. 

3. Reduce cross hauling and parallel 
routes if possible. 

4. Increase load factor to maximui 
efficiency. 

5. Make shipments to large cite 
only once a week. 

6. Where possible develop pooling 
plans with other carriers which will ée 
fect savings. Adoption of this plan} 
enabled one GE distributing organiz 


Simplification of clerical effort is one 


the main divisions of the GE plan to 
tain distribution and still effect tra 










FOR YOUR FUTURE PLAN C21 
te DIAMOND G MAN 





WASHERS 


When you plan your product for 
imgthe future be sure and count on 
Wiamond G whenever, for what- 
kind of washer you need... 
engineering advice. The Dia- 
dG man will be glad to work 
you and advise you on the 
use of the complete line of 
hers we manufacture. Every- 
g from No. 0 (1/16” IDO) to 2” 
washers . . . steel, cadmium- 
Mied, bronze, or stainless steel 
+ AN935 series as well as avia- 
flat washers. 






D & Tioga Sts., 





GEORGE K. GARRETT CO. 


HEAT TREATING 


If the heat treatment of small parts 
is an important step in your man- 
ufacturing of your future products 
then get in touch with the Dia- 
mond G man. He can place at 
your disposal the possibilities of 
more speed in heat treating of 
small parts up to 2"x 2”... with 
no rejects .. . and resultant lower 
costs. Our plant is fully equipped 
to heat treat as many as 50,000 
pounds of small parts daily and 
guarantee you hardening and 
tempering that is held to a toler- 
ance of within 2 points of Rock- 
well Hardness. 


Philadelphia, Pa. 


METAL PARTS 


A call for the Diamond G man 
will give you plenty of technical 
advice and service on how you 
can use the modern facilities of 
the Diamond G plant in manufac- 
turing your future products. We 
will welcome the opportunity of 
working and planning with you 
to help you turn out a product of 
better quality and at a lower 
price than ever before. Our meth- 
ods of manufacturing have al- 
ways been and will be far ahead 
of the field . . . For information 
about parts, springs, washers, 
etc., write... 








BAY STATE 


RODUCTS 
ROVIDE 
RECISION 


ERFORMANCE 


—and Precision Performance 
which is now so necessary for 
the speedy and accurate manu- 
facture of threaded products for 
war use will be equally impor- 
tant to an industrial plant once 
again geared to peace-time re- 
quirements. 


Recognition of the fact that 
Bay State Ground Thread Taps 
will produce a maximum of uni- 
formly accurate threads has cre- 
ated for them an ever increasing 
demand:—a demand which will 
be of infinite value to our dis- 
tributors in the post war period. 


BAY STATE TAP AND DIE 


MANSFIELD, MASS., U.S. A. 


AY STATE 


TAPS AND DIES 


—_— 


CO. 
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The carrying of maximum loads on ¢ 
trips will reduce trucking mileage. 


tion to deliver 15% more lamps wil 
1% less mileage. 

So far as distributors are concerne 
most of the “Simplification of Cleric 
Effort” hinges upon stock control. Bet 
ter stock control, according to the pla 


| will do four things: 


1. Lessen orders ... 

a. Jobbers can usually confine the 
ordering to once a week. Smaller jo 
bers can reduce their orders to twis 
a month. Such a plan means 60% 1 
80% fewer orders as compared wil 
current practices. 

b. Utilities can set up definite orde 
ing dates on a once-a-week basis. 

c. Purchasers should be urged t 
order once a week; in some cases it m 
be practical to reduce ordering to 
two weeks or to once a month. 

d. War business will be taken care¢ 
at all times although a reduction in th 
number of orders, where possible, 
definitely help. 

2. Reduce telephone calls and 
grams—the reduction in the number 
orders automatically reduces the nw 
ber of follow-up messages required. 

3. Eliminate “will-calls” and speci 
deliveries—With regular requirement 
shipped on definite shipping days, 
calls and special deliveries can be eli 
inated as covered by ODT orders. W 
orders are exceptions. 

4. Save time on editing orders, typi 
requisitions, bills, correspondence, 
low-ups, recording data on order 
Carefully planned stock control 
incorporate monthly, fortnightly, 
weekly ordering and should include 
system of periodic shipments—on a @ 
tain day each week, for exami 
Through such a standardized proced' 
it is easy to see that with fewer ( 
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GRINDING CUTTERS FOR 
WILLIAMS’ TOOL HOLDERS 


DATA SHEET C, covering the various cutters used with - 
Williams’ Planing-Tool Holders in machining cast iron. 


@ Williams’ Planing-Tool Holders are il 


manufactured in seven sizes. accom- — 


Cc 
modating cutters from 1/4” x 3/8” to aa | D 
7/8” x 1-1/8". The following grinding i i 


instructions apply to cutters of all sizes. 
Holders should be clamped in the Tool t B 


Head to face, as shown at right. 
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Sold by Leading Industrial Distributors Everywhere 


J. H. Williams & Co., Buffalo 7, N. Y. 

















Data Sheets A and B on 
this subject have already 
appeared. Additional 
Data Sheets on grinding 
of other cutters for 
Williams’ Tool Holders 
will follow. Reprints of 
Data Sheets are avail- 
able on request. 
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TEAMWORK 


Between you and your customers there 
must be tcarsawork ... the kind of team- 
work that is waking our fighting men 
forward on all fronts. Teamwork means 
co-operation . . . the kind of co-operation 
that you use in supplying your customers 
with the best possible equipment. 


Your co-operation should include offering 


PEERLESS 
HOISTS 


Because Peerless Hoists are of all-steel 
construction. Every gear is guaranteed for 
five years. This means that maintenance 
costs and time losses are reduced to an 
absolute minimum. Peerless Hoists are 
available in capacities to suit any job. 


Catalogue “P” gives full information on 
Peerless Hoists. Write today for details 
.and... 


Investigate the “PEERLESS” Sales Franchise 


1774 & CALLOWHILL STS.. 





C 
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larger) orders, less time required {or 
typing orders, fewer bills to post, and 
less time necessary for corresponden. e, 
the saving in manpower will be con- 
siderable. 

By having fewer but larger ord:rs 
there would be a natural reduction in 
the shipping papers which have to be 
handled by warehouse employees and 
fewer interruptions would result from 
a warehouse labor conservation pro- 
gram because of the smaller number of 
shipments. 


War News Broadcasts 
Used in Navy Yard 


Daily war news broadcasts during 
lunch hour periods have had a stimulat- 
| ing and beneficial effect on the 50.000 
| workers at the Boston Navy Yard, ac- 
cording to the Navy’s Industrial In. 
centive Division. The broadcasts stress 
the importance of the workers jobs in 
turning out and repairing ships for the 
fighting men of the fleet and bring home 
| a realization of how interdependent are 

the production and battle lines. 

The five-minute broadcasts are 

“piped” into the yard from the news- 





room of Station WBZ, Boston, and 
| broadcast directly to the workers 
| through various strategically located 
| 


loud-speakers. Included in each broad- 
| cast is an incentive message as well as 

stories which show convincingly that 
| the armed forces are depending upon 
the production workers for the equip- 
ment smash the 


| John Welch Addresses 
New England Association 


necessary to enemys 


A comparison of distribution methods 
in United States and in England was 
given by John J. Welch, editor of MILL 
| SUPPLIES, last month when he spoke 
| before members of the Plumbing & 
Heating Wholesalers of New England 
at their annual convention in Poland 
Spring, Me. 

Mr. Welch, who earlier this year 
visited England and made a study 0! 
distribution methods there, also ana- 
lyzed the attitude of government divi- 
sions and officials in Washington with 
regard to distribution. 


Farmer Exemption 
To L-123 Extended 


Exemption from rating restrictions 
on Limitation Order L-123 for items o! 
general industrial equipment frequently 
used on farms has been extended te 
Dec. 1, 1943. Originally the exemption 
expired Sept. 1. Farmers may obtaill 
the items without A-l-c or higher rat 
ings by certifying that they are farmeff 





their farms. 
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bes SPEEDI-DRI discovered and pioneered the market 
quip- | for an efficient oil- and grease-absorbent. It was 
wi" | the first successful product of its kind. And yet, by 
comparison with some of your other lines, it is a 
ion | new-comer. 
thods a ‘ ‘ 
pe New-comer or not, it has already established itself 
MILL } as a best-seller, a fast repeater, a long-profit item 
spoke 


nz & pond is giving every indication that its sales will 


glan¢ J continue to snowball, even after the war ends. 
‘oland 
There are good reasons for the outstanding success 
year . . 
dy of (Of SPEEDI-DRI. First of all, it is a product upon 
— which you can safely stake your reputation. It does 
t divi- 


n wit 


rictions 
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quent 


ded te 
m ption 
obtalm Eastern 
yer rak 
REFINERS LUBRICATING CO. 
farmer 
erating New York 1, N. Y. 


; § everything that's claimed for it* and does it super 


latively well. This has been proved by competitive 
tests conducted by a recognized testing labo- 
fatory and by actual tests in the field. 
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Midwest and South 
WAVERLY PETROLEUM PRODUCTS CO. 
Philadelphia 6, Pa. 
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ALREADY A BEST-SELLER—YET IT’S 
JUST BEGINNING TO HIT ITS STRIDE 


Secondly, it is packaged right for re-sale through 
mill supply houses. Thirdly, it is priced low enough 
to overcome sales resistance yet high enough to 
make the profit interesting to you, especially when 
you consider how quickly it builds into carload 
volume. Fourthly, it is widely and forcefully adver- 
tised in BUSINESS WEEK and 13 of the leading 
industrial magazines. SPEEDI-DRI is a product with 
which you can really “go to town.” Write us for the 
complete story. 


* Quickly soaks up oil and grease from wood, steel, or 
concrete floors (even drawing out old stains); provides an 
immediate non-skid surface; acts as a fire-retardant; pro- 
tects workers’ shoes from oil rot and minimizes the danger 
of foot infections; brightens up the plant and improves 
employee-morale; reduces accidents and, consequently, 
insurance rates; saves labor of cleaning and costs of 
scouring compounds. 
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MAGNOLIA BEARING METALS 
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Letters to the Edito: 








Editor: I have received my September 
copy of Mitt Supp.ies and wish to take 
this opportunity to compliment you on 
the excellent collection of “Produciion 
Methods.” We have already passed on 
some of these ideas to customers of 
ours who are having problems on dif. 
ferent jobs. 

As a matter of curiosity we checked 
the Index to Advertisers in the Septem- 
ber issue of Mitt Suppiies to see how 
many whom we represent were advertis- 
ing in your magazine. Out of this list I 
find that we represent some 100 of these 
advertisers. I am enclosing this list 
thinking possibly that you would like to 
see It. 


The Textile Mill Supply Company 


Editor: The August issue of your pub- 
lication. Mitt Suppwies, reached us 
right in the midst of our renegotiation 
process. We wish to congratulate you 
as being first of our trade journals to 
give any information concerning this 
very important matter. We were able to 
derive considerable benefit from read- 
ing this article as we were in the process 
of being renegotiated and it called our 
attention to several -exemptions which 
neither we nor the negotiators seemed 
to have very clear. 

We should like very much to have a 
dozen reprints or so if possible. We also 
suggest that you send one, or a copy of 
this issue, to the Associated Equipment 
Distributors in Washington, D. C. whose 
address is National Press Building, 
directing it to the attention of C. F. 
Winchester. 

We feel that these reprints will be 
valuable in the hands of our friends 
who are to be renegotiated and we ex- 
pect also to place at least one copy in 
the files of the renegotiation board in 
Dallas, providing you have no objec 
tion. 

Thanking you in advance and again 
congratulating you on this timely 
article, we are 

D. U. Rakestrau 

Contractors’ Equipment & Supply Co. 


Editor: Up for Air has always been & 
lively and interesting column. 

The big star in the August issue will 
have to be dimmed for there is an ex 
ception. 

The man in khaki with a gun greets 
you pleasantly at Strong Carlisle & 
Hammond Co., Cleveland. In fact he 
has been for the past several months 

This may have been called to yout 
attention previously. However 1 was 
going through the issue a second time 
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+ Carboloy 
Tipped Standard 
Milling Cutters 


For faster production, greater accuracy and 
money-saving economy on all types of milling 
jobs—cast iron and non-ferrous materials as 
well as steel. Available in 3" to 8” diameters 
with 4 or G flutes for cast iron, brass, bronze, 
copper, aluminum, magnesium and plas- 
tics. For steel 6 to 16 flutes are used ac- 
cording to diameter. The low cost of 
these milling cutters permits their 
use on short as well as long 
runs. Write, wire or 
phone for details 
and prices. 
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C. F. 


These extremely fast, true and clean h ye 
cutting solid type standard reamers ph 
are available with either a straight or W- 


tapered shank. They have proved their = l 
ability to hold their size over long runs on : 
all types of reaming jobs. Available from * 
stock in many standard sizes and in semi- g yr 
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MARQUETTE distributors are 
really armed with a “double bar 
reled” proposition when they go 
ifter today’s profitable, high pri- 
ority welding equipment business 


First, they are in a position to 
take care of every welding need 
with MARQUETTE'S 10 superb 
welders, famous for their outstand 
ing performance on light sheet 
metal work or the heaviest metal 
structures . . and with MAR 
QUETTE’S complete line of top 
quality electrodes and welding ac 
cessories, which bring volume 
sized follow-up business 


Then, because welding’s excep 
tional importance in war produc 
tion is recognized by granting it 
favorable priorities, MARQUETTE 
has geared their entire facilities 
to enable distributors to offer un 
usually prompt delivery of this 
vital equipment 


MARQUETTE MFG. CO., INC 
MINNEAPOLIS, MINN. 


Sell the Best . . . Sell Marquette 


ACA U 
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when I realized that we have been ign. 
ing up at this mill supply house. ‘they 
have issued regular identification but. 
tons to factory representatives as well 
as employees. 
I also want to tell you that your edi. 
torials are very helpful. 
W. J. David 
The L. H. Gilmer Company 


(Ed. Note: Mr. David refers to an Up 
for Air item that stated supply houses 
have not followed the practice of fac- 
tories in demanding identification for 
visitors. ) 


Editor: We wish to thank you very 
much for the report that you sent us in 
regard to business trends for our excess 
profits data. 

It is very much appreciated and we 
are writing this letter to let you know 
that we appreciate the service that you 
have given us on this. 

It is very gratifying to know that we 
have a nation wide magazine obtaining 
statistics and information about our 
business. 


J. T. Wing and Company 


Simplification Ordered 
For Electrodes 


(se of certain critical materials in 
the manufacture of spot welding elec 
trodes is restricted and simplification 
ind standardization practices are estab- 
lished by General Conservation Order 
1-318. which became effective Oct. 7 

Fitting ends for spot welding elec 
trodes must be machined for specified 
sizes, except when the buyer certifies 
that the electrodes are needed for use 
in pulsation welding. The manufacture 
of straight spot welding electrodes is 
limited to over-all lengths and maxi- 
mum diameters as specified in a sched- 
ule in the order. 

Provisions governing the use of criti 
eal materials prohibit the use of tung 
sten. molybdenum or metallic mixtures 
containing these metals, except in elec 
trode facings and inserts; and permit 
the use of copper base alloys of cad- 
mium, chrome, beryllium-cobalt and 
beryllium-nickel only to the extent 
specified in Schedule B. 

Materials in producers’ hands or 
Sept. 7 are exempt from the restrictions 
on critical materials, 


Has Three-Star Flag 


D. D. Peden, chairman of the boaré 
of directors of Peden Iron & Steel Co. 
Houston, now has a service flag that 
boasts three stars. One son, Andrew 6 
is a major in the cavalry; another son 
David B. is a first lieutenant, and Jon 
[.. Wilkins, a son-in-law, is a captain. 
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A LITTLE HEAVY | 
FOR THE JOB! 








_. can walk into almost any 
plant and find a lot of pipe that 


is more than a little too heavy for its 
job. And the too heavy pipe wouldn't 
be the so-called “Extra Heavy” kind 
either; for such pipe is generally used 
only to meet extreme conditions. Par- 
adoxically enough, it would be just the 
plain, everyday “Standard Thickness” 
pipe that is used for the general run 
of low or moderate pressure services 


like those listed below. 


Admittedly Standard Thickness pipe 
takes care of such services well enough. 
But it wastes steel and dollars for the 
simple reason that its job could be 
handled equally well by a pipe that 
weighs far less and costs in many cases 


only about half as much installed. 


This pipe is Taylor Spiral. Hundreds 
of plants have found that Taylor Spiral 
Pipe can handle a large percentage of 
piping requirements with strength and 
ervice life to spare. The big savings 
it effects is the only reason you would 
need for suggesting Taylor Spiral for 
much of the moderate and low pres- 
sure piping in your customer's plants. 
But today you have an even better 


reason—the conservation of vital steel. 


Changing to Taylor Spiral Pipe for 
services like those listed is made easy 
by the complete range of sizes and 
wide variety of fittings. Thicknesses 
range from 18 to 6 gauge; sizes from 
i” to 42”; joint lengths up to (0 ft. 
All types of end joints and couplings, 
all kinds of fittings and specials or 
fabricated assemblies, are produced by 
Taylor Forge, assuring a complete serv- 


ice and undivided responsibility. 


TAYLOR FORGE & PIPE WORKS, General Offices & Works: Chicago, P. O. Box 485 


NEW YORK OFFICE: 50 CHURCH STREET @ PHILADELPHIA OFFICE: BROAD STREET STATION BUILDING 


























SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure 
Water Lines. 


@ Low Pressure Steam and 
Air Lines. 

@ Steam and Diese! Exhaust 

Lines. 

Vacuum and Suction Lines. 

Blower Piping. 

Sand and Grave! Lines. 

Industriial Gas Lines. 

Oil and Gas Gathering 

Lines. 


Swing Pipe. 

Spray Pond Piping. 
Hydraulic Mining. 
Dredge Lines. 
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He buildsa crane 


What a striking illustration of 
this revolutionary way for a 
manufacturer to acquire a jib or 
bridge crane. 


One man ...a wrench... an 
hour’s time and a ‘Budgit’ 
Crane Assembly. 


You know the story! Have 
you told it to every purchasing 
agent for a war industry in your 
territory‘ 


Thousands of Crane Assem- 
blies have been shipped. But we 
know there are many more thou- 
sands of places where a.crane 
could speed up production at 
lower cost if the manufacturer 
knew of this radically different 
method of acquiring a crane. 


He will not wait long for a 
Crane Assembly if he obtains the 
proper priority. And you know 
he can use the crane the day the 
Assembly arrives in his plant. 


ALL HE NEEDS 





(Send for m 


Bulletin 355 


i I . * 
pies to use in your selling.) For ther: 


Study 
never was a better time to interest pr 


pects in ‘Budgit’ Crane Assemblie 


ii ‘BUDGIT 
wee! Crane Assemblies 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 


Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
sd Lifter’ Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves 
Consolidated, Safety and Relief Valves and 
American’ industrial instrument 


MANNIN 
~ 2800KN 
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day of shop talk and golf. 


| Michigan Distributors 
| Discuss Redistribution 


Redistribution of surplus tools was 
discussed by Michigan distributors on 
Aug. 20 when the Detroit members of 
the National Supply & Machinery Dis- 
tributors’ Association played host at a 
one day gathering at the Detroit Gol! 
Club. 

Bill Bridges chairman of the 
outing and after opening the meeting 


was 


by outlining the program for the day 
he turned the Tom 
Moore. Mr. Moore explained that while 


ne formal program or agenda had been 


session over to 


prepared. he knew many of the men liad 
several questions on current operations. 

He then Frank 
(Mins report on de- 


called on Cleary 


SUPPLIES) for a 








Some 35 Michigan distributors met at the Detroit Golf Club on Aug. 20, for an informal 


velopments in the redistribution of sur. 
plus tools and equipment. A discussion 
as to how customers’ war contract 
terminations could be handled with a 
view toward speeding up redistribution 
of critical materials was led by Charles 
Bush (Chas. A. Strelinger). 

The afternoon session featured gol! 
for the Towner Trophy, a silver cu 
donated by D. K. Towner (Towner 
Hardware). Art Sparks (F. Raniville 
won with a score of 82. 

Among those present at the meeting 
Jack Decker (Muskegon Hardé- 
Cliff Garlock (Van Der Voor 
B. K. Ackles (Rayl Co.); 
Vanderwier (Lakeshore Machin 


were 
ware!: 
Hardware): 
ctx 


ery & Supply): Hugh Smith (Smith 
Winchester); Bill Smith (Van Der 
Voort Hardware): Norman Pickle 








A group of Muskegon golfers warm up on the putting green before tackling ¢ 


Detroit Golf Club course. 
Ed Schalk 
Lakeshore Machinery & Supply). 


They are, left to right, J. J. Decker (Muskegon Hardware) 
and Norman Pickle (Factory Supplies), and C. G. “Casey” Vanderwie! 
In the phcto at right, Bill Bridges, chairman of thi 5 
outing, starts off the session by explaining the day’s procram. 
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JAN OPPORTUNITY for DISTRIBUTORS 


LUBRICATION ‘tnecrance” 
for INDUSTRY 


lSlene's a complete line of Colloidal Graphite Greases 
and Concentrates (in varied suspensions) that industry 
has been asking for. Plus a specially treated Colloidal 
Graphite Compressor Oil . . . all with proved performence 
in solving tough lubricating problems and prolonging 
the life of tools, dies, machines and air compressors. 


Distributors are invited to write, wire or phone, if 
interested in an exclusive arrangement in the normal 
industrial marketing areas in the following states: 


Arkansas, Illinois (except Chicago), Indiana, Iowa, 
Kansas, Louisiana, Michigan (except Detroit), Min- 
nesota, Missouri, Oklahoma, Wisconsin, and City of 
Dayton, Ohio, (marketing area). 


Tri-State Compressor Oil, Colloidal Graphite Concen- 





kling 
ardware 
inderwie! 
an of thi 







trates and a complete package line of Colloidal Graphite 
Industrial Greases, gives you the opportunity of supply- 
ing your customers with lubrication ‘insurance’ never 
before offered. 


rite ... Wire or Phone Today 
| LUBRICATION DIVISION 


TRI-STATE ENGINEERING & SUPPLY COMPANY 


_ 519 MILWAUKEE AVENUE «x CHICAGO 22, ILLINOIS 
Telephone HAYmarket 40585 
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(Factory Supplies); Stansell Bush 
(Chas. A. Strelinger); A. R. Smith 
(Boyer-Campbell); RR. L. Swick 
(Smith-Winchester) ; Ed. Schalk (ac. 
tory Supplies); Martin Work:nan 
(Muskegon Hardware); Douglas Har 
ris (F. Raniville) ; Joe Moore (Detroit 
Ball Bearing); Wallace Barclay (sar. 
J clay, Ayers & Bertsh) ; Ernest Wixom 
or (Hayden Supply); M. W. Howe (Util 
IMPLEMENTS ity & Supply Co.); Oscar Pharis and 
Elmer Pharis (D. P. Brown); George 
OF Schenck (H. D. Edwards) ; Tom Kenny 
(W. C. DuComb); Ed Flack (Flack 
Pennell) ; C. L. Gransden (C. L. Grans 
den): Grant and David Piggott (J. 17 
Wing) 







/ 





yeh 


SOCKET 
SCREWS 












| Salesman’s Experiences 
Result in Large Order 


a dangerous thing does not apply to the 
mill supply business, according to I 
W. Walters, salesman for Hagerty 
Bros., Peoria, Ill. To prove this point. 
Mr. Walters points to a recent experi 
ence. 


... Jor 
MIRACLES 
OF THE 
FUTURE 


The proverb that a little knowledge i- 


One of the city’s industrial firms 
planned an expansion which necessi 
tated the planning, specifying and in- 
stalling of considerable new equipment, 
mostly conveyors with essential drives 
to operate them. Drawing on his ex 


* BLUE DEVIL Socket Screws are stand- periences during 44 years of selling 


ing guard in America’s war plants— inde eceienerte ak eae! 
every gun, tank, plane, or jeep in which seascunall ok dissin ang tieadliie 
BLUE DEVIL products are used can be and Mr. Walters received an order run 
trusted to do its job. We are as strict mite school of hard knock, Mr. Wal 
about our manufacturing methods and ters contends, is playing dividends from 
inspections now as we ever were in ordi- ee ee ee 
nary times, and when we turn to the ) 


future—full of undreamed of possibili- Women in Industry 
ties, BLUE DEVIL products will be right Seen Below Expectations 
there again—the same perfect, properly 


The reason there’s a manpower short 


heat treated, cold formed, uniform atl est gee pg 

ive. usIness eek pointed out last 
p ro du Cc t S t h a t month, and the country lacks workers 
American design- ty produce munitions chiefly becaus 
ers and manutfac- “BLUE DEVIL" Products 9 is a — of female labor 

Pormer non-workers among women 
turers have always Geerntedaegnn have not entered the labor market ir 


preferred. BLUE Socket Head Cap Screws hoped-for numbers. 


Socket Head Stripper Bolts “But th lificul | } 
* Socket Screws—Dardelet Thread ut the Giliculty has not been & 
D E V I L Socket , ‘cute tei Genii ? vetting women already working to take 
Screws are small * Socket Pipe Plugs—Cold Drawn or Afloy war jobs, and the effect of p itting 
but mighty impor- Steel women workers into war jobs without 


* Square Head Set Screws—Alloy Steel 


t t ° d ; ana cea Res finding housewife replacements ha- been 
Ww * Studs— d A tee . . este ” 

sa a T ae : S pedal soa to curtail essential civilian services. 

. * Tool Post Screws—Alloy Stee : aa 

in peace. +: Ginediinas: Seb Cetkanctadia Miia Business Week said. 


“From the unemployed, from the 9 
‘normal’ increase in young worker-. and 
from the female ‘excess’ labor force, we 
i al ) al’, have found altogether between 4,000,000 

i | | | and 5.000.000 new nonfarm women 
a A ' workers during the past three to four 


CHICAGO, ILL. years. Half this number have gone int 


Orel) SUCHE: 


4445 N. KNOX AVE. 
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— Proper care of Wire Rope is always necessary 
Soins to secure its best service . . . extending the life of 
Pcessi such ropes reduces costs .. . saves replacement 
nd in time. 

yment, 

Aeheos Now. more than ever, with steel so urgently 
is ex needed for ships, tanks and armament of all 
elling kinds . . . helping ropes to give their utmost in 
gs service is a duty we all owe to our country’s 
tia war effort. Follow the suggestions below... 
- om they have increased rope life and reduced costs 
jumns for others. 

. Wal 


1. Make certain the rope is correct diameter and type for the 
job. Consult your distributor or write us. 


; trom 

ced uy 

2. Be sure drums or sheaves are ample size. Small diameter 
sheaves cause the wires in the rope to crystallize. 





3. Check grooves in sheaves to see they are not chipped or 


-_ B E H I N D T H E L ft N E S poate — — worn a new groove. Worn grooves 


short 4. Spool carefully on drums. Crossing ropes causes crushing. 


shor 


. a ‘stripping operation, always tough on 


Don’t jam on power or brakes. Jerky operation shortens 


t last ropes. U-W LAY-RITE gave 25% more ton rope life. 


w 


orkers : 
6. Inspect, clean and lubricate all wire rope regularly. Be 
nage 
PC ase J€ than ony other rope used. And re sure lubrication reaches the hemp core. A well lubricated 
labor member U-W__LAY-RITE PRE-FORMED core keeps the wires lubricated and resists corrosion. 
yomer . . 
<4 TAY : 7. Where ropes are subjected to corrosive sprays, use exira 
wa WIRE ROPE gives longer, safer service on heavy lubricant. 
hard jobs. It resists kinking, splices easily, 8. Remove rope from reels carefully to avoid kinks or loops. 
si If taking rope from a coil, roll the coil along the ground. 
o take and doesn’t fly open when cut. so as to keep the rope siraight. Loops cause dog-legs, re 
yutting sulting in kinks. 
thout 
been . . 
dl Pass the above suggestions along to your customers. They will 
appreciate suggestions that will help to reduce their ~ costs 
I the 
and 
we 


es THE UPSON-WALTON CO. 


» four CLEVELAND ESTABLISHED 1871 OHIO 


ve ante 
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factories. many hundreds of thous:nds 
more have entered government war 
agencies. numerous others have t: ken 
jobs with the railroads, public util ties, 
and similar ‘indirect war industr es’: 
and an additional group has been d) awn 
into the WACS and WAVES. As a 
direct result. we now have fewer do nes. 
tic servants and laundry operatives ‘han 
before. and where women have become 
grocery clerks, bus drivers or waitre-ses, 
their numbers have been insufficient to 
offset the drain of men into the armed 
forces and war industry.” 

This curtailment of the civilian econ. 
omy has complicated the lives of the 
working population generally. and 
especially those of the homemakers, 
full or part-time. Problems of shopping, 
cleaning and traveling have aggravated 
housewives’ distaste for entering the 
labor market, and worse, they cause 

‘absenteeism and job turnover among 
women war workers, finally driving 
| many out of the labor force entirely. 

“Actually. the number of women 

above school-going age working at non- 

farm jobs has declined considerably in 
| the past six months. We must bear this 
in mind in considering the manpower— 
| and womanpower—task ahead.” the 
magazine warned. “The War Manpower 
| Commission estimates a minimum need 
|for increasing full-time nonfarm em- 
| ployment of women by 1,000.000 be. 
tween July 1943 and January 1941—in 
the face of the current decline in the 
female labor force aged 20 and over. 





‘ 

“Tt is no wonder Washington has 

shifted the emphasis of its current 
/womanpower campaign from the high- 
pay, attractive war jobs te the recruit- 
ment of housewives as hospital attend. 
| ants, telephone operators, and depart: 
ment store salesgirls. 

“Moral of the womanpower story is to 
drop the romance and face the facts of 
life. We can only aggravate our troubles 
by ignoring the limitations of our 
human resources. improperly allocating 
manpower and woman power which we 
de not have. and failing to control as 
painstakingly as we must, the utiliza- 
tion of what we do have.” 

WPB Plans "All-Out’’ 
Scrap Campaign 

An “all-out” iron ‘and steel scrap 
drive, and the establishment of “Vic- 
tory Scrap Banks” throughout the na- 
tion to insure a steady flow of iron and ‘ 
steel scrap to the consuming mills, § 
was announced last month by WPB 








Chairman Donald M. Nelson. 
Consuming steel mills and suppliers 


have on hand an inventory of about 





7% million tons. which will last only 
two months. This situation — has é 


prompted WPB to launch this all-out 
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‘| For Every Job of 
Vel 
? de f f 
| There’s a Grade for Top Performance 
irre 
high- 
cruit- @ Whether your steel cutting job involves heavy ing steel parts on large, heavy duty machines, such 
trend. hogging cuts such as ploughing through inch-deep _as 9’-12’ boring mills, 36”-48” lathes, etc. Excellent 
epart- cuts in cast armor plate, or light, high-speed work for interrupted cutting. 
= such as when precision finishing—or just average : 
Vy is to = > ec = 
anil types of machining—you'll find there is a grade of GRABS 78—A Grade having high mearren to abra 
subles Carboloy Cemented Carbide in each case best sive wear. For finishing and light roughing of prac- 
f our suited to give you top performance on steel. tically all steels. 
ge Here are the four Carboloy Cemented Carbide GRADE 831—A grade specially designed for long 
il ad Grades now widely used for steel cutting: life on high speed precision finishing. 
itiliza- GRADE 78-B—A tough, wear resistant grade for When you want maximum results at low tool 
general purpose use on practically all types of steel. cost per piece—specify CARBOLOY Cemented Car- 
GRADE 78-C—A shock-resistant grade for machin- bide steel cutting grades. Send for catalog GT-142. 
CARBOLOY COMPANY, INC., DETROIT 32, MICHIGAN 
11131 East Eight Mile Ave. 
scrap Birmingham + Chicago + Cleveland - Los Angeles + Newark - Philadelphia - Pittsburgh + Seattle - Thomaston, Conn. 
“Vic. CANADIAN REPRESENTATIVE: Canadian General Electric Co., Ltd., Toronto, Ont. 
| par FOREIGN REPRESENTATIVE: International General Electric Co., Schenectady, N. Y. 
1e na 
nm and 
mills, 
\\ PB - ’ . “as 
= 
out —_ _ 
t only (TRADEMARK) CEMENTED CARBIDES 
has 
all-out FOR HEAVY HOGGING +++ PRECISION FENISHING +++ INTERMITTENT CUTTING 
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BELTSAVER PULLEY 
Headsa Line te Tie to 


gN we S| 
Mtr of Powe? Transm 
Ci ing, Equi 
139 SHERMAN ST. -<¢ rs 
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A unique design that preserves con- 
veyor and bucket-elevator belts by 
preventing the accumulation of loose, 
jagged or abrasive material from rup- 
turing or puncturing the belt. More 
than a thousand in use. Read service 
reports showing variety of materials 
handled satisfactorily in hundreds of 
plants. Send for Bulletin 3001. Some 
sizes still in stock. Priority orders 
filled promptly. 


The SPROUT WALDRON Line of mill- 
wright equipment includes:— Power 
Transmission Pulley, Standard solid 
and split types with straight, crown 
or flanged faces; Special and Heavy 
Duty Pulleys with faces from narrow 
to extremely wide; Tight and Loose 
Pulleys; Conveyor Pulleys, plain face 
and lagged; Hangers, Hanger Boxes 
and Pillow Blocks; Self-Aligning Ball, 
Roller and Solid Bearings; Vertical 
Shaft Bearings; Couplings, Collars, 
Take-Ups and Belt Tighteners; Sprock- 
ets and other items of interest to 
mill supply distributors. 


Some of these are available for stock 
requirements. 


Send for 80-page catalog. 


MILL SUPPLIES 


MUNCY, PA. 


OCTOBER, 1943 


| nationwide scrap salvage campzign, 


The drive is scheduled to start Oct. | 


| and will continue through Nov. 15, Mr, 


Nelson said. 
The public will be urged to regard 
these “Victory Scrap Banks” as sources 


| of “metallurgical blood plasma,” guar- 
| anteeing a continuing flow of vital war 


armaments so urgently needed for the 


; successful continuation of our military 
ventures abroad. 


“Now that military events are be. 
ginning to overwhelm the enemy. we 
need more than ever to make sure our 
fighting units have everything they need 

| to finish the job, and finish it at the 
earliest possible moment. The ‘Victory 
Scrap Bank’ drive certainly is an im- 

| portant step in this direction,” Mr. 
Nelson declared. 

Recently, following a meeting of 
representatives of the Steel Division, 
the Steel Industry Advisory Committee 
and the Salvage Division of WPB, it 
was decided, because of diminishing 
scrap collections and because of the 

' need to insure mills with a sufficient 
supply of iron and steel scrap, to or- 
ganize the all-out campaign. 

“The need for more iron and steel 
scrap is indicated in the production 
comparison of 1943 against 1942,” Mr. 
Nelson declared. “Increase in the pro- 
duction of all munitions, all navy ton- 
nage and all merchant shipping is just 

' double. Add to that the fact that ship- 
ments of iron ore are off from last 
year by more than 8,000,000 tons in 
the Great Lakes area due to the thirty- 
one days’ delay in the opening of navi- 
gation this spring. An early closing or 
a late opening of the Lakes’ navigation 
would further curtail the shipment of 
iron ore. Accordingly, many additional 
tons of iron and steel scrap may be re- 
quired to maintain ingot steel capacity.” 

There is no specific “tonnage gual” 
set for the “Victory Scrap Bank” cam- 
paign. The objective for this fall drive 
is to establish community stockpiles 
from which reserve the consuming mills 
can draw scrap supplies as needed. 


Union Metal Purchases 
Canton Apparatus Plant 


The Union Metal Mfg. Co., Canton 
Ohio, peacetime manufacturers of steel 
street lighting standards, pile casings, 
Monotube poles, and materials han 
dling equipment, has purchased the con: 
trolling stock of the Superior Switeh- 
board & Device Co., Canton. 

C. A. Orr, president of Union Metal. 
is also president of the newly acquired 
firm. Other officers are C. A. Siteb 

| secretary; V. J. Lajeuness treasurer and 

| general manager; A. G. Reynolds, as 
sistant secretary and vice-president in 
charge of engineering, and T. R. Davies. 

vice-president in charge of sales. 
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1777 TTT ABIMETAL FRICTION MATERIAL 


QUALITY CONTROLLED to in- 


sure greater uniformity in the per- 


formance of clutches and brakes. 


- 


7>/ THE §. K. WELLMAN CO. 


_” 1874 East 5lst St., Cleveland, Ohio 
Pioncerd tn putting Powder inert 
Xo work for Industry . : 
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DUTY 
FLOOR 
GRINDER 


Model 10 








with wheel guards adjustable to 
wheel wear. . 
for 12" to 20" wheels 


They hold the line! Treat ‘em rough! 
Run ‘em day and night! Give ‘em 
the wear and tear that increasing 
warpower demands. And you can 
bet on Model 10 taking it ... and 
liking it. 


6-Point 
Certified 


oT tial-) hi-la ® 
Plan 


FULL LINE 
SUPEA QUALITY 
| Ee) | 
PROTEC 
$ COOD PROFIT 
SALES AIDS 


IMICAL PRICES 


OTe), | 





THE UNITED STATES “<=. 


CINCINNATH, —) 


174 


Heavy - duty ball bearings; heavy 
duty motor; one-piece manganese 
alloy steel spindle with wheel-lock- 
ing device; 
overload protection; semi-steel 
wheel guards; adjustable tool rests; 
eye shields; straight flanges. 


Reasonably prompt deliveries. 


—-a 
kK 


GUILTY 
OF 
ABSENTEEISM 











push button control; 





» ELECTRICAL TOOL CO. 


OWI0 , USA. 
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H. P. Lambrecht (left) has been purchas- 
ing agent of the Salt Lake Hardware Co., 
Salt Lake City, for 39 years. A. W. Lowery 


(right), is manager of industrial sales for 
the firm. 


‘Seis Horn & in Firm 
Marks 40th Year 


Van Horn & Son, Inc., New Orleans, 
this year is celebrating its 40th anniver- 
sary. Launched just after the turn of 
the century by Oliver H. Van Horn, 
president, the firm has grown from a 
business with 600-sq. ft. of floor space 
to one with offices in New Orleans, 
Shreveport, Houston and Fort Worth. 

The firm, its associate stores and its 
25 salesmen, are in an excellent position 
to impart valuable tool knowledge gath- 
ered throughout these years to the buy- 
ing personnel of war and war-connected 
industries, a New Orleans newspaper 
pointed out in an article based on the 
firm’s anniversary. 


Restrictions Eased 
On Safety Equipment 


on the use of certain 
critical materials in the manufacture of 
safety equipment have been eased by 
an amendment to Limitation Order 
L-114. 

Aluminum may now be used in speci- 
fied parts of respirators, gas masks, 
oxygen breathing apparatus and goggles 
where other less scarce materials are 
not practicable; magnesium in place 
of aluminum is required wherever prac- 
ticable. The use of aluminum in ma- 
chine guards on special WPB authoriza- 
tion, previously permitted, is retained. 

Chief among other changes made by 
the amended order are: Restrictions on 
the use of magnesium are removed. The 
of copper wire side screens for 
safety goggles is permitted. Copper 
hase alloy, nickel silver and_ nickel 
plating may be used in slip-over-type 


Restrictions 


use 





industrial safety spectacles. 
Nickel plating for 

goggles, previously permitted only up 

to November 30, 1943, 

without expiration 


nickel plating would be developed but 


manufacturers have been unable to 
find one despite extensive efforts. 
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Auto Firms’ Postwar Aims 
Pass Planning Stage 


Automobile makers are not saying 
anything about it publicly, but they al- 
ready are in the practical phase of their 
postwar planning, American Machinist 
reported. They are quietly surveying the 
physical state of their plant equipment 
and are seeing what they must have as 
a minimum to get back into the manu- 
facture of motor cars when Washington 
will give the nod. 

They are going even a step farther. 
They have dispatched hundreds of blue- 
prints to the home offices of machine 
and equipment builders and have asked 
for firm price proposals on specified 
types of equipment for certain jobs. 
These proposals are to be in the hands 


‘ of automotive companies on designated 
dates instead of being left to the in- 


definite future. 

It obviously is impossible for an auto- 
motive company under today’s condi- 
tions to place an equipment order in- 
tended for postwar purposes and have 
that order filled. It can, however, place 
an order conditionally with the under- 
standing that it will be acted upon by 
equipment builders as soon as it does 
not interfere with war requirements and 
as soon as the government permits. 
Such orders cannot officially be ac- 
cepted by builders. Nevertheless, they 
will be at the head of the list when 
peacetime business is resumed. 

Automobile makers are past masters 
in the practice of putting pressure on 
suppliers to see that they get preferen- 
tial treatment 

But that isn’t all. One of the impor- 
tant automobile companies has a well- 
laid plan for asking Washington, pre- 
sumably WPB. for permission at the 
right time to place machinery and 
equipment orders and have them filled, 
though the war with Germany may not 
be over. The right time will be when 
raw materials and manpower are avail- 
able for other than war purposes. That 
time may be next spring or next sum- 
mer or even sooner. 

Company officials have a powerful 
argument. They point out that equip- 
ment builders, such as machine tool 
makers, are over the hump of their war 
work and will have the plant facilities 
and organization to build the desired 
machinery. If the machinery could be 
built prior to the war’s end or even a 
respectable start could be made on it, 
the tooling-up period immediately fol- 
lowing the war would be shortened and 
people could be employed in peacetime 
manufacture that much faster. 

It is believed that this plan, which 
wou'd speed the retooling of automotive 
plants as war work tapers during the 
final period of the war, will get a 
favorable reception in Washington if 





VICTOR 


Or. BIGGER SAL 


wilh 


USE THIS 


‘Springboard 


OF VALUABLE HELP 


4 


cutting products like hack saw blades, frames, 
band saws, etc., and. you don’t have enough 
up-to-the-minute catalog information to sell 
VICTOR products, here’s help for you and 
profits, too. 

You simply send for the new VICTOR cata- 
log today. This catalog covers such items as 
the standard line of hand and power VICTOR 
Hack Saw Blades; “Moly” Type*, Hand Blades; 
Class 18-4-1 Power Blades; sales hints and new 
merchandising helps. 

The catalog has been carefully planned with 
special regard for the sales cultivation of in- 
dustrial users by VICTOR distributors. Its pri- 
mary purpose is to pave the way for easier, 
more profitable sales for VICTOR distributors. 


*T.M. Reg. Blades bearing the name "Moly" are mdde 
only by Victor Saw Works, Inc. and affiliated companies. 


If you are up to your neck in orders for metal.- | 
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Fvery good tool in the hands of American work- 
ers is a threat to the Axis. Every tool carelessly 
used, broken or lost reduces our productive ca- 
pacity. To help workers get the greatest use from 
their tools, we have prepared a booklet on the 
proper use and care of tools, A cepy will be sent 
without charge to anyone requesting it, 


’ VODAY Klein Pliers in the 
hands of soldiers, sailors 


and wartime workers are 


helping speed the day of Victory. 


W hen the war is won these same 
quality tools will aid linemen — 


electricians—good workmen 
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everywhere to do their jobs 
better, faster, more surely. 

In a post-war world, the name 
Klein will continue to stand 
for the highest quality in 


pliers and equipment as it has 


“since 1857.” 


oom MOLE EN 
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& Sons 


3200 BELMONT AVENUE, CHICAGO 18, ILLINOIS 


presented at a time when shortages of 
manpower and of materials have been 
relieved. 

Washington undoubtedly will look to 
Detroit to spearhead the drive for quick 
reconversion from wartime to peacetinie 
operations because of the far-flung in- 
fluence of the automobile industry in 
employing millions of people directly 


| or indirectly. Automobile makers en- 


vision a lush market for passenger cars 
the minute that car manufacture will 
he allowed. Competition will be keener 
than ever by individual companies to he 
the first out with new models. The in- 
dustry guesses that some time during 
1944 authority will be given by Wash- 
ington to proceed at least on a limited 
scale with passenger car production. 

No authoritative estimate is available 
regarding the amount of machinery and 
plant equipment that the automobile in- 
dustry must purchase to get back into 
production of automobiles. It runs into 
the tens of millions of dollars, however. 
One company states privately that the 
percentage of equipment that it can re- 
convert from war purposes back to 
motor car manufacture is considerably 
smaller than the percentage that could 
be converted from automobile produc- 
tion to war jobs. 


Slight Drop Noted 
In Absenteeism 


Absenteeism in May resulting from 
sickness, nonindustrial accidents and 
personal reasons caused the loss of 
1.500.000 man days in American indus. 
try, according to estimates of the Man- 
agement Research Division of The 
National Industrial Conference Board. 
This compares with 42,020,000 man 
days in April, and 43.520,000 man days 
in March. 

The board reports an average absen- 
teeism loss of 0.8 days per man in May. 
as compared with the same figure in 
April. and 0.9 in March. The May 
figure for women was 1.4 in May, as 
compared with the same figure for 
April, and 1.3 days in March. The May 
averages were derived from figures of 
absenteeism in forty-two plants located 
in sixteen states and the District of 
Columbia, employing 119.736 persons. 
The plants represented were about 76 
per cent engaged in the production of 
war materials. About 83 per cent of 
the men and 63 per cent of the women 
were factory workers, the remainder 
being engaged in office work. 

Analysis of the figures compiled by 
the board reveal that illness was again 
responsible for the larger part of the 
time lost through absenteeism. The 
reports from 37 plants employing 
102.774 persons give data on the rea: 
sons for absenteeism. They show that 
62.5 per cent of the man days lost is 
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to be charged against reported illness, 
only 1.2 per cent against nonindustrial 
accidents, and 36.3 per cent against 
other reasons. 

Illness caused 49.2 per cent of the 
number of absences, as distinguished 
from time lost through absences, while 
49.8 per cent of the absences were for 
personal reasons. Nonindustrial acci- 
dents accounted for only about 1.0 per 
cent of absences. 

The number of days lost per em- 
ployee in May about equals the monthly 
average for the nine months covered by 
the board’s figures. The number of 
absences in May is higher than the 
average, but the number of days lost 
per absence is smaller. 


Westcott Chuck Awards 
Scrolls to Employees 


The awarding of scrolls, service pins 
and purses of money featured an “Em- 
ployees’ Appreciation Day” held Aug. 
28 by the Westcott Chuck Co., Oneida. 
N.Y. 

Framed certificates were presented 
to three guests of honor. employees 
with more than 35 years service who are 
now retired. They are Jesse Harvey, with 
the firm 52 years; Albert E. Emms. 
with the company 51 years, and John 
J. Hook, with the company 35 years. 

A. Parker Barnaskey, treasurer and 
general manager, presided at the cere- 
monies. Fifty year pins went to Mr. 
Emms and Mrs. Harvey; 25 year pins: 
John Armour, John Hook, Henry Strat- 
ton, Charles Zebley. 20 year pins: A. P. 
Barnaskey, Milford Mosher. 15 year 
pins: O. H. Felts, Arthur Mangan, Wil- 
liam Schremph, Raymond _ Serviss. 
Francis C. Wells, S. A. Dinsmore—Chi- 
cago Sales Representative. 10 year pins: 
Clarence Laurin. 5 year pins: L. M. 
Carhart, Wilfred Chamberlin, Earl 
Chesebro, Harry Claflin, Howard Claf- 
lin, Orson Dunham, Karl Grau, William 
Gregory, Edwin Harding, J. C. Harvey, 
Fred Martin, Victor Northrup, Julie 
Philipp, Frank Robinson. George Rob- 
inson, Powell Shortell, Charles Stock- 
well, H. M. Kruse—St. Louis Sales 
Representative, James D. Harshaw 
Philadelphia Sales Representative. 2 
year pins: Ethan Allen, Fred Beeman, 
P. V. Clonan, Burroughs Curtis, Donald 
DeGraff, Winsor Durkee, Thomas 
Eagan, Gustavi Herlan, Lovern Kimp- 
ton’ William Kohler, Frederick Meyers, 
J. Wesley Mott, George Neumann, Mar- 
ison Newcomb, Stanley Pietroski, Mor- 
ris Rich, Anita Spaulding, Elmer Tyler. 


Bristol Issues Bulletin 


\ bulletin containing general infor- 
mistion on its line of industrial instru- 
ments for controlling and recording war- 
time processes has been published by 
the Bristol Co.. Waterbury, Conn. 








HEIN- 
WERNER 


HYDRAULIC JACKS 
have many 
industrial 

applications 











for example - - 


30 Ton Capacity H-W Jack 


enables a man to close 36” filter press 
in less than 30 seconds 


no 
4 


Dual Operation of 
Two Speed Pumps is 
an outstanding and 
exclusive feature 
of 30 ton model. 


Hein-Werner Hydraulic 
Jacks are great for many in- 
dustrial jobs... Applications 
are almost unlimited. For 
example: note the use illus- 
trated above. Here a H-W 
Model 30.11A has been 
attached to a 36" filter press. 
Now, the job of closing the 
press can be done by one 
man in less than 30seconds, 
whereas two men required 
10 to 20 minutes with the 
the old method of gear and 
pinion. 
















Why not urge your 
customers to take a look 
around their plants 
and check up on the 
many ways they might 
use Hein-Werner Hy- 
draulic Jacks to speed ee aoe 
up war production jobs involving pressing, lifting, bending, etc. 

The complete line of H-W Hydraulic Jacks includes super-power- 
ful, easy-operating models of 3, 5, 8,-12, 20, and 30 tons capacity. 


Write us for full details 


HEIN-WERNER 








HYDRAULIC JACKS 


Are Built Right and Priced Right 
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Be Sure You Stock 
This War-time 


Necessity 


@ Your customers need the un- 
failing handiness, speed and sure- 
ness with which Smooth-On No. 1 
stops leaks, seals cracks, tightens 
joints, and makes many other re- 
pairs all over the plant. These 
days delays due to repairs mean 
serious trouble, slow up vital pro- 


duction, call down censure. 


@ Be sure you're amply stocked 
with Smooth-On, the multiple- 
purpose iron repair cement and 
post your customers on its many 
uses throughout their _ plants. 
Smooth-On is backed by nearly 
half a of per- 
formance, and is kept before the 
public by 


century pros en 


consistent national 


ad\y ertising. 

@ Supplies of Smooth-On Repair 
Handbooks, display placards and 
other selling helps or information 
are yours for the asking. 


Smooth-On Mfg. Co., Dept.25 


570 Communipaw Ave. 
Jersey City 4, New Jersey 


Say to Your Customers— 


Do it with 
0 


SMOOTH-ON 
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One-Fourth of Allies’ Tonnage Is in Liberty Ships 





Qnd and 3rd Day 


Inner bottom sections with piping in plece 
are welded on the bottom shell. Boilers 
are completely assembled and then low 
ered in place and work begins on the 
instellerion of main engine The midship 
transverse bulkheads are then erected 
followed later by the bulkheads forward 
and the shaft tunnel, and center line bulk- 
heads When the forward inner bottom 
sections are landed the deep 
tank shell frames and « center 

line bulkhead are assembled 




















While the second deck is nearing com- 
pletion. the shell is completed eft just 4 
lithe above the second deck. The fresh 
water tanks are added and the framing for 
the forepeak begins to shape up the bow 


os @ unit 4. Boilers 
5. Side Shell Pleting 
6. Center Line Bulkheads 
1. Inner Bottom Sections 7, Thrust Bearing Recess 
2. Main Transverse Bulkheeds 8. Deep Tank C. L. Bulkhead 
3. Shaft Tunnel 9. Framing in FWD. Deep Tank 
Tth Day 










1. Second Deck 
2. Shell Plating 
3. Fresh Water Tanks 
4. Forepeak Framing 








15th to 19th Days 


After the aft deckhouse, which is com 
pletely assembled beforehand, is lended 
on the ship. the midship deckhouse, com 
plete from the boat deck up. 1s brought up 
from its 1g and welded in place. The rudder 
and propeller are installed as well as the 
masts and boiler stack and forward gun 
mount The ship is now ready to be 

launched. Most of the deck 


machinery 15 installed 


















. Midship Deckhouse including 
Boat and Bridge Deck Speces 
and Top of House 

. Cargo Masts 

Steck 

. Aft Deck House 

. Rudder and Propeller 

Forward Gun Mount 


ounhwn 








American shipyards have delivered 
nearly 18 million deadweight tons of 
shipping since Pearl Harbor, and by 
next January we shall built in 
two years the equivalent of more than a 
third of all the blue water merchant 
marine tonnage in the world before the 
war began, the Office of War Informa- 
tion 


have 


disclosed in a report based on 
data supplied by the War Shipping Ad- 
ministration and the U. S. Maritime 
Commission. 

This great American fleet is 
dedicated to a more than purely na- 
tional task. We are builders of ships to 
a fighting alliance of 31 nations, 


new 


On the credit side of the ledger are: 
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The 54 million tons of shipping with 
which the United Nations, as now as- 
sociated, began the war, minus sink- 
ings during the past four years. 

The 18 million tons delivered from 
American ways since Pearl 
and the prospect of another nine mil- 
lion tons before January, 1944. 

The fact that we are now delivering 
ships several times faster 
enemy is sinking them. 

On the debit side of the ledger: 

We are the only member of the 
United Nations not in the red. Our al- 
lies have not been able to offset thei 
merchant ship losses by sufficient new 
construction. The amount of shipping 


Harbor. 


than the 
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IT’S WHAT GETS THERE 
.«. that Counts 


War materials, regardless of their 
cost in time and money to produce, 
are valueless if lost on the way to the 
fronts. 


Power is like that too. It's expensive to 
generate, but produces nothing until 
transmitted to the driven equipment. 
What is lost through inefficient trans- 
mission, is waste. 


Wood's Power Transmission Equip- 
ment is designed and made to avoid 
waste, by assuring maximum power 
delivery with minimum maintenance. 


Wood's experience and facilities are 
at your service. Consult us or call your 
nearest Wood's distributor. 


EVERYTHING IN TRANSMISSION 
Rearings + Collars + Clutches 
Couplings + Contactors * Hangers 
Pillow Blocks + Pulleys + V-Belt 


Sheaves and Complete Drives. 


POWER 
TRANSMISSION 
EQUIPMENT 


Some Good Territory Still Open 
To Alert Distributors. 


, ¢ 


LONG LIF 
LINE 
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UTICA 
‘PLIERS 


for More Tool 
Mileage 


* 


being built by us is not enough bot 
to handle military needs (which come 
first) and to satisfy all civilian export 
import requirements. 

Actual construction for 1943 may 
fall below the 19-million ton schedule 
because of steel shortages, lack of pro- 
pulsion equipment for vessels, man- 
power shortage, and unforeseen cir- 
cumstances, 


Convoy Delays 


Convoy and other war delays make 
it necessary to use 10 ships now where 
seven ships would do the job under 


peace conditions. 


There are not enough shipyard work- 


| ers. We could have used 73,000 more 
| shipyard workers than were available 


in the first three months of 1943. 
Ahead of us lies an unpredictable de- 


| mand for shipping to service the second 


UTICA Pliers and Adjustable Wrenches 
are in the service of our country... For 
better performance and greater economy 
— UTICA tools will continue to help in 
speeding up essential industry with the 
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front, and beyond that lies the conquest 
of Japan. where three times the distance 
requires three times the shipping and 
ship personnel. 

In transporting men and material to 
the fronts, our enemies have every ad- 
vantage. Germany and Japan operate 
on short inner lines. We must traverse 
35,000 miles of sea lanes and return 
the same distances. 

To transport overseas the approxi- 
mately 3,700 vehicles and the equip- 
ment of one armored division takes 15 
Liberty ships, in addition to troopships. 
(An armored division in action and on 
the move uses 650 tons of gasoline, 600 
tons of ammunition and 35 tons of food 
a day. A Liberty ship would have to 
arrive every eight days to maintain it in 
battle. 


The estimate that eight million tons 


| of shipping must be continuously em- 


ployed to service our forces overseas 


takes inte account only the tonnage al- 
| lotted to military use. It is the largest 


share. 


The Liberty ship is the mainstay of 


| the Maritime Commission dry cargo 


fleet. About one-quarter of all United 


Nations tonnage is in Liberty ships. 
| By the end of this year nearly every 
| third ship will be that standardized 10,- 


500 ton, 442-foot conventional freighter 
capable of mass production, with an 
average speed of 11 knots. The majority 
of the world’s dry cargo vessels are 
slower than 10 knots an hour. 


Liberty Ships 


The Liberty lacks the refinements of 
the C-type vessels. Her living quarters, 
equipment and hull are standardized 
insofar as possible. Hundreds of small 
and large plants, many of them a thouv- 
sand miles from the seaboard, com- 
prise a nationwide industry to keep a 
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flow of supplies moving toward the 15 
yards which construct Liberty ships. If 
production lags at one manufacturing 
plant, the needed parts can at once be 
scheduled from another. 

It required time to convert manufac. 
turers of land products into ship sup- 0 
pliers. But once a shorecase manufac- =a 
turer learned to build ventilators, a toy 
electric train maker got the hang of 
turning out compasses, and a stove 
manufacturer to build lifeboats, the 
problem shifted to one of schedules and — 
allocations. 

It was former practice to outfit ships 
piecemeal. In the building of a Liberty 
the lines of material flow into the pre- 
assembly building where thousands of 
small parts are put together into fin- 
ished units. Only the final installations 
need take place on the ship. 

Prefabrication of hull parts, although 
not new to shipbuilding, has taken great | 





if COFFING 


> Ad. van woudl Desi gn 


HOISTS 


.. . Maintain 
Production Schedules 


COFFING Shipyards, Mines, Machine Shops, 
LOAD BINDER Aircraft Plants, Steel Mills, etc., 
— a useful save valuable minutes with COF- 
utility tool FING HOISTS for lifting, pulling, 


This Is the safest ang 29d moving jobs. We can supply 


most powerful boomer capacities for any need in types 


Bios tc. the Meui that will handle the job efficiently 
A weight 11% Ibs. 48d and economically. COFFING HOISTS 


4000 Ibs. The Model F i i 
weighs 24 tbe and wit @r@ doing a job in war plants by 











strides. Electric welding permits the 
construction of sections away from the 
limited space on the ship ways. Cranes 
are provided with the power to lift 
large prefabricated sections into posi- ss 
tion. The welded ship (usually with sd 
some riveted parts) is lighter than its 
predecessor and has a superior ability ke 
| to withstand bombs. 








ELA eliminating production delays. Safety-Pull Ratchet 


available to double Lever Holst 


tine tinchies"**"* GOFFING HOIST CO. DANVILLE, ILL. 


COFFING “sac? HOISTS 























| m 
RATCHET-LEVER HOISTS © ELECTRIC HOISTS ¢ LOAD BINDERS - 
SPUR GEAR HOISTS © TROLLEYS © DIFFERENTIAL HOISTS | Construction Contracts D 
th 
a CL i EE I me Before Pearl Harbor construction et 
=] contracts were for six months’ construc- rw 
tion time. In early 1942, schedules call- - 
| ing for Liberties in 105 days from keel- tc 
| laying to delivery were received with ta 
scepticism. The first Liberty, the Pat- A 
rick Henry, had required 244 days. x 
The 105-day objective was reached u 
| on the average for all ships launched in Si 




















July, 1942. By January, 1943, the 79 n 


The Bolt Clipper hes no such Liberties delivered by all yards aver- 





limitations of use as its tradi- aged 52.6 days, from keel-laying to de- 9 
tional name implies. It cuts livery with steam up, ready to take on t 
rods, wire, cables, straps—and cargo. All yards are not yet up to this . 
in its varied forms it performs 

| schedule. 


many operations of pressing, 
crimping, etc. Its versatility has 
increased with the great expan- 
sion of the metal working indus- 


About 40 of the 52.6 days were spent 
on the ways; about 12 days in outfitting 


“ape : after launching. Since 60 days on the Q 
tries. In principle it has not * iginal c 
changed from the toggle joint ways was contemplated in the origina 
leverage desiqn which trans- 105-day schedule, a 50 percent average t 
forms a few pounds of hand increase in shipbuilding capacity has s 
Pressure to a tremendous ap- been gained. 
plied pressure to cut hard . 
shock, WE, cclienesin aid eo: These averages include the fast yards 
riations of design have come and the slow ones, and there is a great é 


















Porter 


greater durability through the 
use of special steels and heat 
treating processes. = 
H. K. PORTER, INC, 
Everett, Mass. 


are sold through leading supply 
and jobbing houses and subject to the restric- 
tions of war production. Catalog on request— 





ask for our new maintenance book. 


disparity between them. 

The record of cutting down the build- 
ing time of a 10,500-ton ship from 24 
days to seven days (the Robert E. Peary 
launched at the Kaiser Richmond 
yards) was not accidental. Behind it 
lies the Maritime Commission’s experi- 








ence from 1936 to 1939 and its intensive 
planning when war seemed imminent. 
Behind it stand the thousands of sup- 
pliers and the railroads which deliver 
the parts. Some builders—such as 





PORTER HK P CUTTERS 
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WORTHINGTON 
a” QUICK DETACHABLE SHEAVES 


aeeCORER TT mo 


on an 






bese’ 4 
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' - = 4 
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= 

NLM A Every industrial plant, large and 


smnalll, is.an actin user of power transmission equipment to 
keep their factory wheels turning. 

Key men in all war industries, who are responsible tor 
maintaining maximum production schedules with a mini b 
mum of manpower, are specifying Worthington Multi-V- ~ «+ BECAUSE 
Drives equipped with the miracle design QD Sheave and 


the famous Worthington-Goodyear Endless Cord Vv Belt. they are easy to Set on 
, ' One Call easy to Let off — yet 


..One Demonstration is all you need to convince your cus- 


tomers of the superior operating and maintenance advan- always tight on the shaft. 


tages found only in the Worthington patented QD Sheave. 


From everywhere reports 


indicate that initial purchases always mean repeat business f f oe : 
uith the OD Sheave. Interchangeable rims on the same hub 1 Split Hub positioned on the shaft with 
suggests plant standardization with the QD Sheaves for a single Set Screw for Easy Mounting or 
maximum economy of time, labor and material. . Removal from the Shaft. 
Local Dealer V-Belt stocks are also subject to quick turn 
over at minimum sales expense. War plants — upon 2 Tapered Fit between split hub and rim 
this vital source of supply for their emergency and regular for Easy Mounting or Removal of the Rim 
requirements. 
from the Hub. 

Consumer QD Sheave accept- 3 Pull-up Bolts which pull the rim on to 

ance is gained through perpetual widespread space and the tapered split hub for tapered friction 


direct mail advertising campaigns conducted by Worthing- 
ton in support of our AUTHORIZED MULTI-V-DRIVE DEALER 
SALES EFFORT. ot if , 

Available for dealer distribution are such sales tools as 4 Tapped Holes in rim are for using pull- ‘ 
the new Multi-V-Drive Master Manual, nationally accepted $ ap bolts as jack screws to free the tapeted 
as the simplest “Easy to use’ engineering manual on the » friction fit when detaching the rim. 
market today. dt i 

Stuffers, reprints, and other ‘Dealer helps’ are available, 


imprinted, for local dealer advertising and promotional Auvesticare TODAY 


programs. (Write today for details of the 
~ $eles Plan behind the Worth- 


WORTHINGTON 222555 
MULTI-V-DRIVES ve 


compuere prives = SSMS Pewee = « seaves on suits 


WORTHINGTON PUMP & MACHINERY CORPORATION 
GENERAL OFFICES: HARRISON, N.J. = mv3-13 
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drive assembly and Positive Fit on the Shafc. 
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| Oregon Shipbuilding Corporation, the [*?* ds 
California Shipbuilding Corporation, | | 'S 
Wilmington, California, the North Caro- will al 
lina Shipbuilding Corporation at Wil- J#°"S t 
mington, N. C., and the Bethlehem-Fair- around 
field at Baltimore—have combined the {Ps } 















talents of management and the skill of The 

shipworkers to do the improbable. longer 

for a | 

Emergency Fleets equipt 

Fortunately, we can still supply you ; ; produc 

with the convenient PACKAGED plain In the last war the Emergeycy Fleet J ductio' 

shim stock items here listed, upon Corporation concentrated its construc- f power 

receipt of your properly certified Simply pull the shin tion of freighters (smaller but compar- J face ¢ 
orders. @ We also can furnish Lami- chim stock shreugh the able to Liberties) at the Hog Island fants. 

num shim stock in the standard slot—and cut it off! yard near Philadelphia. The fastest 
6 x 36-inch sheets and 2 x 9-inch average building time for ships de- 

i ode er ——— of — and ECONOMY CARTON livered during any one month at Hog | OD’ 

gp agg gpd . contains assortment of most- Island was 225.8 days, and eight was 
© Plain chine ctack bn bath, however needed sizes of thin precision the greatest number of ships delivered | ©” 
— either brass or steel — is not cur- shim stock. Brass or steel. in a single month from Hog Island’s A 

rently available. Saves your customer time and 90 ways. F on Gi 

KIT NO. 99 trouble . . . prevents wasie, In contrast, the Oregon Shipyard de- Denes 

Dispensing Rack FREE with this ee | er ae ee 
ine Pa rom only ways, and they average : 

oo tay agp Phage 6X100-INCH ROLLS == 27.8 days. By June, 1943, there were J's 

(.001 to .010 inch thicknesses), each of precision brass or steel shim better than five ships sliding into Amer- Th 

packed in slotted carton. Also three stock . . . each in smaller, ican waters every day. This includes ales 
assorted 2x9-inch strips of Laminum handy slotted carton. Thick- Liberties, C-ships, tankers and other ool 

shim stock (002 inch laminations). nesses from .001 to .015 inch. large vessels, the average being more > 


than 10,000 tons each. he 
LAMINATED SHIM COMPANY The constrution of ships scheduled 





and 
INCORPORATED for 1943 on the basis of known way Te 
ii 58 Union Street @ Glenbrook, Conn. capacity is approximately as follows: follo 
—~ Number Deadweight Q. 
ea ee pr EE me a of Ships Tons 

“Types ....0.0 2138 2.086.000 any 

Tanke Oa odes mats 266 3,996,000 ship; 

Liberty Ships hy cereal 1,195 12,689,000 ; 

ED Gaitereac een 331 941,000 regu 

Total . ee 2,005 19,712,000 are 

ait des : prev 

rhe 331 ships of other types pro- lect 

posed for construction include Great ais 

Lake ore carriers. shallow draft coastal ve 

cargo vessels, coastal tankers, tugs, oe 

concrete and wooden barges. A con- \ 

siderable tonnage is also being built 0 

for the Navy. including frigates and a ies 

large number of auxiliary aireraft car- loca 

sia . . nece 

Ihe conerete barge is experimental of | 

and subject to controversy among the take 

experts, but has performed well and mot 

fills a definite war need. A concrete whe 

barge uses two-thirds as much steel as of | 

a cargo ship, but of a lower grade and the 


readily available. The barges have been 
slow in building, and are costly for ton- 


tru 
°° ° ° ° nage e iv -red. is wre as re- 
Just as precision is vital to all moving parts ize delivered Thi pseu ha - por 
° ; é ag : : cently been curtailed. The same criti- f 
of a machine so is precision important in as ane lies , aes Bot snd 
every threaded fastening. TRIPLEX Quality ee mg wanton ae vos my . oe ae 
‘ ae e . ‘rete ces , Ss ¢ > 
threaded cap screws are precision-made fast- magne = yr propa — ( 
. . a very small p: > cram. 
eners. Available in both flat and Hex heads. 2 ae ee oe ee ee ee day 
We weleome your inquiry. : : qui 
, _s Victory Ships Z 
TRIPLEX SCREW COMPANY The Maritime Commission forsees a the 


5307 Grant Avenue, Cleveland, Ohio shift-over from the plodding Liberty to pic 


a finer and faster ship, still capable of 


T H R E A D E D re production. The Victory ship will : 
be of broader beam than the Liberty _ 
FASTENERS | 


and somewhat longer, with greater car- — 
* BO LT Ss, NUTS AND RIVETS rying capacity and a 50 percent greater 
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sped generated by steam turbines. 

I is believed that the Victory’s speed 
will allow her under favorable condi- 
tions to run alone, and so make turn- 


ships in convoy. 

The Victory will take somewhat 
Jonzer to build than the Liberty. Plans 
for a supply of turbines and auxiliary 
equipment are already laid. with mass 
production to start in 1944. Rapid pro- 
duction will depend upon securing 
power plants for these vessels, in the 
face of competition from other claim- 
ants. 


ODT Explains “Curfew” 
on Delivery Orders 


4 series of questions and answers 


ulates truck operators performing local 
pick-up and delivery and local cartage 


orders for pick-up and delivery and 
local cartage service and was designed 
to reduce waste mileage and increase 
the efficiency of cartage and pick-up 
and delivery truck operations. 

Text of the questions and answers 
follows: 

().—Section 501.23(a) (2) prohibits 
any collection from or delivery to anv 
shipping or receiving point at which no 
regular hours for shipping or receiving 
are maintained unless the carrier has 
previously ascertained that he may col- 
lect or deliver property. May a private 
residence considered a point at 
which no regular hours for shipping or 
receiving are maintained ? 


be 


\.—Yes. + 
().—Section 501.23(a) (3) prohibits 
any operation by motor truck of a 


local carrier for purposes other than is 
necessary in the collection or delivery 
of property or for the servicing, main- 
taining or repairing of a truck. May a 
motor truck of a local carrier be used 
wholly or partly for the transportation 
of persons to and from work for which 
the operator charges a fee? 

\.—No. The operation of a motor 
truck of a local carrier for the trans- 
portation of passengers is in violation 
of this section whether compensation is 
charged or not. 

().—May a carrier pick up on one 
day a one-quarter load at X. a one- 
quarter load at Y and a one-half load at 
Z and deliver all of it to point A and 
then return to Z on the same day and 
pick up an additional one-half load also 
for \? 

\ 
collection at Z on the first call did not 
exceed the capacity load of a motor 
truck. Consequently no additional col- 
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grounds in perhaps half the time of 


on General Order ODT 6A, which reg- | 


service, was released by ODT last 
month. 
The Order imposes a “curfew” on 


No. The property available for 
















THREE SHIFTS A 


Hand tools used “round-the-clock” 
wear out far more rapidly than when 
peacetime schedules prevailed. Keep- 
ing up with the constant demand for 
replacements and the demand from the 
armed forces is a tremendous job. 

Stanley has taken every possible step 
to increase production. Needless vari- 
ations in tool lines are out for the dura- 
tion. Critical materials are being used 
more efficiently. As a result, the vast 
needs of war industry, and of our armed 
forces, are being well served. 

In playing their essential part supply- 
ing the demand for tools, industrial 
distributors have introduced Stanley 
Tools to hundreds of new manufactur- 
ers. Many of these manufacturers will 
find a place in the peacetime economy 
and become permanent customers. See 
that all of the plants in your area are 
supplied with the Stanley Industrial 


Stanley Tools i 


ror vceor? 


Tool Catalog. Stanley Tools, 146 Elm 
Street, New Britain, Connecticut. 


Stanley Industrial Tool Catalog, No. 50. 56 
pages, fully illustrated .. . 17 complete lines 


... outside indexed for easy use. 


STANLEY TOOLS 


"The Tool Box of the World’”’ 
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SELL Power Drives That 


Meet Today’s Peak Demands 


Sél¢ MORSE 
P \_ CHAIN DRIVES 





ibitibuter who is prepared to meet today’s peak 
transmission wil 


s for efficient, dependable power 


re cicesehad imei tetas cteamean tee. 
th Morse Silent and Roller Chain Drives plus flexible coup- 


“you are well prepared to fulfill 

power drive requirements of 

customers regardless of size or 

of installation. It pays you two 

“ways to have the Morse Franchise— 
© in profits and satisfied customers. 


SILENT CHAINS ROLLER CHAGNS FLEXIBLE COUPLINGS 


MORSE CHAIN COMPANY ITHACA NY DIVISION BOR 


G-WARNER 











It's got to be good 


to stand such grueling 
bearing service! 


TONEWALL 


COPPERED 


BABBITT 


This is the babbitt that has replaced tin-based babbitt 
in the largest steel-mills in the country. Widely used 
in lumber-mills, cement-mills, quarries, mines, bus lines, 
and for all heavy duty bearings where tin-base babbitt 
was believed essential. Your Trade Knows Stonewall 


Babbitt. 


9 


THIS BUSINESS IS YOURS FOR THE ASKING 


Requires No Priority Rating 
Write to our nearest plant For Prices 


United American Metals 


CORPORATION 
204 Diamond Street, Brooklyn 22, N. Y. 
2246 W. Hubbard Street. Chicago 12, Ill. 


787 Bryant Street, San Francisco 7, Calif. 2450 E. 25th Street, Los Angeles 11, Calif. 
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4107 Curtis Avenue, Baltimore 26, Md. 


lection should be made at Z during he 


| same day. 


| 


j 
| 


Q.—General Order ODT 6 prohilvits 
the making special deliveries. Are spe. 
cial deliveries prohibited by Gene-al 
Order 6A? 

4. —No. General Order 6A makes no 
distinction between normal and _ spe. 
cial deliveries. No more than one ie. 


| livery, whether normal or special, may 


be made in a calendar day from one 


| point of origin to one point of destina- 


tion unless the delivery falls within the 
exemptions appearing in Section 501.23 
(a) (4) (i) and (ii) and Section 501.28, 

Q.—Is a contract carrier operating 
exclusively in  over-the-road service 
transporting capacity loads subject to 
the provisions of Order 6A as a local 
carrier when he picks up or delivers 
the property of his shipper? 

—Yes, in so far as he picks up or 
delivers property in any local area 
described in Section 501.29(e). The 
order defines a “local carrier” as one 
who engages in the transportation of 
property in collection and delivery serv- 
ice or local cartage service for compen- 
sation. Collection and delivery service 
and local cartage service are so defined 
as to include all operations of a motor 
truck, except between carrier terminals, 
within the local areas mentioned in 
paragraph (e) of Section 501.29. 

Consequently collection and delivery 
within any such area by the line-haul 
truck of a contract carrier are subject 
to the order. 


Collections 


().—May a contract carrier transport- 
ing only capacity loads in over-the-road 
service make more than one call in a 
calendar day at a shipper’s place of 
business for the collection of property? 

A.—Yes, if upon each call, except the 
last one, he picks up at least a capacity 
load. 

Q.—Referring to Section 501.23(a) 
(4), may a carrier call once at a place 
of business for a pick-up and again for 
a delivery on the same day or may he 
call only once a day, at which time both 
the pick-up and the delivery must be 
made? In other words, may carrier 
Jones call at Smith’s place of business. 
deliver 150 pounds in the morning, and 
call again at 12:30 in the afternoon to 
pick up 300 pounds for outbound ship- 
ment, or must both pick-up and deliv- 
ery be made at one time? 

A.—While it is highly desirable that 
a carrier make only one call for the 


pick-up and delivery whenever possiivle,| 


there is nothing in the order which pro- 
hibits him from making a separate trip 
for the pick-up and another for the de 
livery during the same day. 

Q.—A local cartage company rents 


trucks with drivers to several common 


carrers 
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carr'ers on an hourly rate basis. Each 
common carrier will direct the opera- 
tions of the rented truck, in so far as 
the routing of collections and deliv- 
eries are concerned, in the same man- 
ner as though the trucks were owned 
by the common carrier. The question 
arises Whether if a common carrier had 
made a collection at one point of or- 
igin with a truck rented from this lecal 
cartage company, would any other com- 
pany carrier be prohibited from mak- 
ing a collection at the same point of 
origin with the same truck or another 
truck rented from the same local cart- 
age company ? 

A.—If the leasing or renting of the 
trucks is so arranged that for the terms 
of the respective leases the trucks will 
be operated by the lessees who assume 
full responsibility to the public and the 
shippers, the lessees are the carriers in 
the operation of the leased trucks. In 
such circumstances it would not be a 
violation of the order for the second 
common carrier to make a collection 
with such truck at the point of origin 
from which the first lessee carrier had 
made a collection with the same truck 
during the same day. 


Special Collections 


Q.—Paragraph (b). Section 501.23. 
May a local cartage carrier make a 
collection, the order for which was re- 
ceived after 3 p.m., if at the time this 
order was received the carrier had in 
its possession a delivery not prohibited 
by Section 501.23 to the same point? 
For example, a local carrier has in its 
possession property for delivery to 
Blank Company. Delivery had not been 
contemplated before the next day. Blank 
Company places an order after 3 p.m. 
for collection. May the carrier then 
make delivery of the property in its 
possession in order to make collection 
under paragraph (b) of Section 501.23? 

A.—Yes, if in making such collection 
the truck is not operated any greater 
distance than that required to make 
the delivery. In making such a collec- 
tion in these circumstances, the opera- 
tion of the truck for a reasonably short 
distance upon the shipper’s premises 
would not be considered as operating it 
any additional distance. 

().—Local carriers often turn over 
orders for collections to other local 
carriers when congested conditions or 
delays to their own vehicles prevent 
them from making the collections them- 
selves. May a local carrier make col- 
lections the same day on orders re- 
ceived after 3 p.m. from another local 
carrier who finds it impossible to 
make collections on all orders received 
by him before 3 p.m.? 

‘.—Under Section 501.23(a)(1) no 
locsl carrier may make anv collection 
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ARPER Fastenings resist rust, corro- 
H sion, salt laden air and other deep sea 
troubles. They’re made of non-ferrous and 
stainless alloys. Today they are doing 
Trojan duty on battle ships, cruisers, air- 
craft carriers, PT boats, landing boats, 
submarines and many other types of vessels. 

Because they are rust and corrosion re- 
sistant, Harper fastenings withstand severe 
conditions in the chemical, food, utilities 
and numerous other industries. In the eur 


proper alloys they are non-magnetic, non- 


sparking, repeatedly removable and have 
other sterling properties. gut 
4320 STOCK ITEMS 


. of bolts, nuts, screws, washers, rivets 
and accessories in the non-ferrous and stain 
less alloys. 


THE H. M. HARPER COMPANY 
2622 Fletcher St., Chicago, Illinois y 


BRANCH OFFICES: 45 West Broadway, New 
York City 7; 1617 Pennsylvania Bivd. Philadelphia 
3; 332 I. N. Van Nuys Bidg., Los Angeles 14; 2nd 
Natioual Bank Bidg., Houston 2, Texas; 800 
Broadway, Cincinnati 2, Ohio; 739 N. Broadway, 
Milwaukee 2, Wis. Representatives in Principal 


Cities. 6 
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SAVE SET-UP TIME 
* WITH «x 
VICTORY VISES! 


Rousselle Victory Vises are 
made in four sizes. 





wit a Rousselle Victory Vise, accurate set-ups are simple—and fast! This is due to 
many features such as complete, easy-to-read graduations around the entire dial on 
the broad swivel base—the two convenient locking screws that hold your swivel setting 
accurately—the lock nut on the main screw-—extra ruggedness in the broad base, center 
pin, jaws, ways and screw—all of which assure long-lived precision. The hardened steel 
screw nut is removable and although the bearing areas on ways and sliding jaw are 
over-size, a special take-up plate provides constant alignment regardless of wear. Jaw 
plates are of tool steel, hardened and ground. Point-by-point superiority in every detail 
has made the Rousselle the choice of experts. Get full data in Bulletin S-103. Write today. 


PROMPT DELIVERY 
* Priority Certification Must Accompany Orders * 


Dealers: Write for dealership plan. 


DAVID J.ROSS COMPANY 


BENTON HARBOR, MICHIGAN 


mado 4077 shovels 
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RAZOR-BACK Shovels 


are 60% thicker at 
these points of wear 


and strain— 
17 GAUGE 17 GAUG? 
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MORE DRILL for the Money 
The last word in ',” capacity drills with every 
advanced feature. Powerful specially designed 
Universal Motor pours power thru triple re- 
duction hardened steel gears. Forced air cool- 
ing prevents overheating. Housing is sturdy, 
light weight die casting. Self-aligning porous 
bronze bearings soak wp oil like a sponge 

release it slowly as bearing temperatures 
change. New type ‘‘in line’ rear grip makes 


CROSS SECTION 
Extra Strength Without 
Any Extra Weight 


it natural to drill straight holes. One handle Available 
removable for close quarter drilling. Light for Essential 
weight (only 10'4 tbs.) means easy handling, ‘ Needs 
yet it is so powerful that it will drill a ',” 

hole in iron with 500 Ibs. weight on the bit. THE UNION FORK & HOE CO. 
Jacobs key operated chuck. This is not a P . 
heavy duty production line tool, but it will 681 Hocking Street Columbus 15, Ohio 
give exceptional service to the garage man, Also Stone, Ballast, Industrial Forks, Asphalt 
maintenance man, contractor or installer. and Road Rakes— Your Inquiry Invited 


SPEEDWAY MANUFACTURING CO. 


in RAZOR-BACK 
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or delivery during any calendar dey 
the order for which was received dur- 
ing such day after 3 p.m. Accordingly, 
the local carrier referred to in the ex- 
ample who received the shipper’s ordeis 
after 3 p.m. from other local carriers 
should not make the collections on that 
day. In other words, the local carrier 
who receives an order from the shipper 
must transfer that order to another local 
carrier before 3 p.m. if the first carrier 
desires that the shipper be served on 
the date of the order. 

Q.—May a carrier operating a truck 
having a rated load-carrying ability of 
10,000 pounds, as defined in Section 
501.29(e), pick up and transport 11,000 
pounds on such truck at one time? 

A.—Yes. There is nothing in General 
Order 6A which prohibits a carrier from 
transporting on a truck more than its 
rated load-carrying ability. 


Air Service Command 
“Keeps ‘Em Flying” 


Although the function of the Air 
Service Command is not generally 
known, it is this branch of the Army 
Air Forces that is responsible for fur- 
nishing supplies for all Army Air Force 
airplanes throughout the world and re- 
pairs, overhauls or rebuilds the same 
planes here and overseas 

The work of the supply and main- 
tenance branch was detailed last month 
in a report issued by the OWL and 
based on information obtained from 
the Air Service Command. 

The heart of the Command, the re- 
port disclosed, is its supply system. 
Bolts and bombers, bullets and bombs. 
fuel and lubricants. flying suits and 
jungle kits. radio sets and medical sup- 
plies all are made available by the 
Command. In all ASC handles some 
100.000 different kinds of items. No 
aircraft factory can begin to approach 
it since it handles only the parts for 
the types of planes it builds. But ASC 
supplies parts for all 143 types of air- 
craft made in this country, plus main- 
tenance machinery, tools, vehicles, ete. 

“The measure of our job,” said Col. 
James F. Early, acting chief of the ASC 
Supply Division, “is how many planes 
we keep flying.” 

How well the ASC measures up that 
job may be judged from the fact that 
at the start of the final phase of the 
Tunisian campaign only 19 of the Army 
\ir Forces planes were kept out of 
combat for lack of parts. The present 
overseas record is approximately 5° 
of our planes grounded for lack of 
spares. 

The function of the Maintenance Di- 
vision is to keep planes in combat con- 
dition. The lives of our fliers and the 
effectiveness of our planes depend in 
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Recommend NAYLOR PIPE 


For Dredging - Hydraulic Sluicing - De- 


Watering - Ventilating - Exhaust and 


Intake - Gas Gathering - Pulp Lines 
es and other high or low 


Vacuum lin : 
pressure lines. 








NAYLOR PIPE COMPANY 





Mill Supply houses that sell Naylor 
Pipe will be sitting on top of the 
post-war world. 


The wartime performance of this 
distinctive light-weight pipe clearly 
points the way to a far greater peace 
time demand for Naylor’s exclusive 
Lockseam Spiralweld Pipe. 


The Naylor combination of greater 
strength, leaktightness, safety and 
savings is found in no other light- 
weight pipe. That’s why it will pay 
you to get the complete facts today. 


Write for Naylor Catalog. 


1253 EAST VINO STREET 


tLLINOTS 


CHICAGO, 
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large measure on how well the Main- 
tenance Division of the Command does 
its job. 

“We are the garage mechanics of the 
Army Air Forces,” said Major General 
Clements McMullen, Chief of the Di- 


| vision. “Without the services of our men 
| and machinery, a plane could operate 
| only so long as nothing serious went 


| be very long. 


wrong with it. In combat, that wouldn’t 
” 

For example, the famed Memphis 
Belle, now on a tour of this country, 
looks almost as good as new. Yet it 
was shot up badly during its 25 bomb- 
ing missions over Europe. ASC main- 


| tenance men installed nine new engines, 


a new wing, and a new tail assembly, 
to say nothing of patching up numerous 
lesser scars caused by machine gun 


| bullets. 


Maintenance Division 


The Maintenance Division performs 
what it calls third and fourth echelon 
work. First and second echelon of 
maintenance consists of refueling, rou- 
tine checking, and making minor re- 
pairs that can be done by a plane’s 


| own crew or by a ground crew with the 


use of hand tools. All other repair jobs 


| fall under the ASC Maintenance Divi 
| sion’s jurisdiction. 





This division of work is only the 
oretical, so far as Air Service Command 
is concerned. True, the plane crew is 
not expected to undertake more than 
minor repairs, because it doesn’t have 
the equipment for major jobs. But Air 
Service Command maintenance men 
frequently do the work of the plane 
crew, especially in combat zones. For 
example, when a bomber squadron re- 
turns from a long mission, such as the 
bombing of the Ploesti oil fields, the 
entire crew (including the mechanics) 
is so tired that as a rule the Air Service 
Command mechanics at the landing 
field refuel and check the planes to get 
them ready for the next mission. 

Third echelon work is done at ASC’s 
219 subdepots in this country and com 
parable installations, called service 
groups, overseas. Working out of the 
subdepots or service groups are still 
smaller units called service squadrons. 
In theaters of operation the service 
squadrons will be closest to the battle 
line. The job of the service squadrons 
is to locate our planes that have been 
forced down and to haul them to the 


nearest point where they can be re 
paired and flown off again. The service 


groups and squadrons use mobile ma 
chinery. Its two main pieces of equip- 
ment are a wrecking truck fitted out 
with a boom and hoist for removing and 
hauling wrecked planes, and a truck 
which resembles a machine shop on 


| wheels. 
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BS 
Junk Plus 
1€ 5 
al | Ingenuity 
i- (Continued jrom page 74) SPARTANS 
n 
te 
- was found suitable. An old cold stor- 
rt age plant became Plant No. 4. Pallet SPEED PRODUCTION 
' boards for handling ship cargoes are 
. made there. (A pallet is a shallow. 
ig crate-like platform on which cargo 
> items are lifted into the ship's hold. PRODUCT 
in- The pallet remains under the cargo | 
eS, and facilitates unloading. ) q | _ 3 
ly, The distributor's salesmen pro- 
= vided the know-how when it came to 
locating equipment for the new plants. 
While new equipment was virtually 
impossible to get. the salesmen were 
not fazed. They combed the territory 
ms and found closed-down gold mines 
on and dredges a fruitful source. A com- 
of pressor was found here. a motor there. 
= an old boiler. a decrepit stoker, ma- 
Te- 
e's chine tools, old drill sharpeners for 
the forging hammers. chain conveyors. 
obs chain hoisis, ete. 
ivi The “mass of junk” was thoroughly 
he reconditioned and from it overhead 
ae carrier systems, conveyors, and what- 
, is not were constructed. When an es- 
1an sential part was missing. the distribu- 
ave tor and his colleagues went ahead 
Air and made it. using wood, pieces of 
we chain or whatever was available. 
For Despite the handicaps, the leaders 
re- refused to alter their original plans 
the and today everything in the plants 
the moves uninterruptedly from the raw 
id material piles straight through into 
ling waiting box cars or trucks by the 
get true production line formula. 
$C’s 
om- | Five Point 
‘the | Post War 
still (Continued from page 85) 
ons. 
vice / : ; Today, when the speeding of Production has a vital part 
attle F S¢mi-engineering consultant for each ' ant Magis" : 
wo ality in winning the war, users are finding Spartans are doing 
been ‘The important part about this five- their part well enough to specify them on their orders for 
the point program is that each step taken blades. 
— now makes our entire organization 
poe i eich Minis ils ac Recall ols wd es Spartan, you help to atte wan puecuaten and 
aip ren! war work. We didn’t have the build satisfied customers for peacetime business. 
ou! time to do this kind of planning be- Want to join the Spartan Group? 
an‘| fore industry was plunged up to its 
apt ne in the defense program. We do ‘ 
have a chance to prepare ourselves SPARTAN SAW WORKS, Inc., Springfield, Massachusetts 
for a post-war reconversion era. The 
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The part of ALLENS 
/s to HOLD parts... 























ee ae 


» 
arr - 1.00 


500 PARTS 
a 


Our Distributors know how well 
they hold. And they hold more 


than parts of machines. They hold 


customers; they hold markets; they 
hold good - will from one genera- 


tion to another. 


en! 


And Allen Distributor policy 
holds too. Our cooperative prac- 
tices of 30 years are modified only 


to the extent that Government 


y 


Agencies insist on ordering direct, 
but the Distributor gets his com- 
mission. 

* * * 


TT @ muna | 


Our unprecedented production of hollow screws backs 


you up as the leading local supplier now as tormerly. 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, *& ALLEN te CONNECTICUT, U.S.A. 
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better our entire industry plans now. 
the faster the nation will get bacx 
into peace time production with fewer 
disruptions in service. 

Many of the larger plants in the 
nation already are at work in their 
laboratories and research depart. 
ments developing new products and 
devising new methods of utilizing 
materials that have come to the fore- 
front during the war. While the dis- 
tributors’ salesman can’t function a- 
a laboratory technician, he can pro- 
vide these concerns with invaluable 
assistance in procuring data and in- 
formation on machining, grinding 
and handling of these materials from 
his sources of supply. By thus cor- 
relating such data now and by keep 
ing his own sources of supply in- 
formed as to developments within hi- 
territory, the distributor will be mak- 
ing a major contribution to a quick 
return to peacetime production when 


| the war is over. 


It’s not too soon to start encourag- 
ing your customers to entrust these 
post-war problems to your care. They 
have confidence in you because of the 
job you have done and are doing for 
the war effort. It may be too late if 
you wait until the war is over and the 
planning is all done. This is a golden 
opportunity for the distributor. It is 
a chance that we at The Hardware & 
Supply can’t afford to miss. Time is 
all in our favor now. Let’s all help 
put it to work for a more prosperous 
peacetime era by planning now what 
we hope to do tomorrow. 


| Seattle Firm Envisions 


Host of New Lines 


Further evidence of the fact that 
industrial distributors in all sections 
of the country are seeking to prepare 
themselves for the post war era came 


| from Seattle, Wash., last month when 


Robert R. Rossman, president of the 
Rossman Industrial Supply Co., re- 
vealed that he is planning an eastern 
trip to “investigate the possibilities 
that lie in some of the new things that 
we vaguely hear about now and which 
tomorrow we may be handling.” 
“While a few lines may be taken on 


_ at the present time,” Mr. Rossman 


said. “the trip will be principally a 
fact-finding one. When I get back the 
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ow. F results will be tabulated, meetings of 
acs | our staff will be held to analyze these 
‘wer | prospective items, and conclusions 
will be drawn as the possibilities pre- 
the f sented in handling these lines and 
heir {| how and when to go about securing | 
vart- — them.” 


and Mr. Rossman believes post-war | 
zing — planning should take into considera- 
ore- f tion a host of new lines not hereto- 


dis- } fore considered to be in the indus- 












1 a> § trial supply field. 

pro- “These,” he said, “will likely in- 

able | clude plastics in innumerable forms, 

| in- § new insulation materials, light-metal 

ling | substitutes for steel, paints and pres- 

rom — ervatives for purposes never thought | WI I | 
cor ¢ of before, etc.” 

cep The prime consideration for new | 


| — lines. Mr. Rossman said, is that they | OILY WASTE 


fit in with the industrial plant and | 
nak- | marine trades. ( ANS 
uick 


yhen WHEN FIRE STRIKES, pro- 


: duction and property losses 
Smoking Out may seriously delay the day 





=to 
Ales, 
—— 





“ed Idle Stocks of Victory. For low-cost fire 
rh (Continued from page 81 protection, place WITT Oily 

"7 Waste Cans in plants, ware- 
F the houses, and garages—wher- 
for | made by the contractor with a manu- ever oily waste, rags and 
te if | facturer. Should, however, the manu- inflammable refuse accumu- 





late. These SAFE containers 
are approved by Underwrit- 
ers’ Laboratories, Inc. 


ithe | facturer wish to  re-purchase the 
Iden | material at a substantially lower price , 


) \ Pa ELL Od ats 
\ou te PPR ak 89S ee 


It is }] than that arrived at by a_ small 


re & | handling allowance, the lower offer os 


1e is } must be submitted to Ordnance for 


help | approval. (The government’s interest ie c ET i N G F E D E R A L 
rous | here stems from the fact that in thes 

ae cases it absorbs the difference be. et a S p E C i F | C AT j 0 N ‘ 
ons PLUS! 


WITT Cans Nos. 1, 2, 3, 7 and 9% 
are, at present, availabie only to 
the U. S. Army, Navy, Maritime 
Commission, and the War Ship- 
ping Administration on "preferred 
orders”. These cans meet—in fact, 
exceed—-Fed. Spec. #RR-C-81. 




















tween cost and resale of the mer- 
chandise.) 

When both Ordnance and the con- 
tractor have exhausted these avenues 
for return of the material direct to 
that | “ar plants or to original vendors, the 
‘ions | Contractor is supposed to offer the 
pare supplies to any distributor in the ter- 
rame § titory, at the established distributor's 
vhen § cost. Offers received on this basis 





f the } must likewise receive the approval of 


, reef Ordnance before they may be ac- 
tern J vepted. Save the Scrap 
lities Ralance of the contractor’s inven- 





that | tory,—specials or used tools—is of- 


his h 


in WITT CANS 


fered to the tool reclaimers, and what 
they can’t salvage is ordered scrapped 
and returned to the mills. 














: 
if 
noon | 
man ~o far the Perishable Tool Section, GINA ORS con CAN Ag Ko, 
ly a “hich handles these matters in the | ‘) of the. eect 0 iy 
< the f Cloeago Ordnance District, has been PREC RO KR LG EX e REPRE I, One — 
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Jaw FACES 
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a wet 
- MAULEABLE IRON 
SeOCE CASTINGS 
eshO GUARANTEED UNBREAKABLE 


% Columbian Vises have what it takes to produce 

bench work faster, better and more economically. 
, They are designed to assure additional 
; working strength, positive gripping ef- 
ficiency, maximum capacity and easier 
operation—in short, they give better 
service longer. Columbian Vises are 
sold only through distributors and 
backed by a sales policy which makes 
the line profitable to handle. 








THE COLUMBIAN VISE & MFG. CO. 
$028 Bessemer Ave. Cleveland 4, Ohio 
THE WORLD'S LARGEST MAKERS OF VISES 























to 


MORE HOLDING POWER! 


Where you need the greatest possible strength, 
Mac-it Hex Head Cap Screws will meet your re- 
quirements. 

They're accurately milled, with die-cut threads, 
and heat-treated for approximately 145,000 pounds 
per square inch. 


For Hexagon 
Head Cap Screws 
That HOLD .. .#?. 


SPECIFY ™ 
oe ws 


PROROVRCEO 
“MACE~ITS* 


STRONG, CARLISLE & HAMMOND COMPANY 
Cleveland : Ohio 
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| The list of tools available is sent on 


fairly successful in keeping abreast of 
contract completions and termina- 
tions by redistributing through local 
distributors and other Ordnance Dis- 
tricts. However, they welcome in- 
quires from distributors in other ter- 
ritories who need tools for war plants. 


request. 





Renegotiation Hit 
In Hearings 


(Continued from page 73) 





and, in my opinion, not upon the 
kind of business the excessive profits 
have resulted from. If and when it be- 


comes clear that no excessive profits 


' can be accumulated in any particular 





type of business. the Price Adjust- 
ment Boards will be the first to recom- 
mend exemption to such business. 
Such exemptions have been allowed 
for contracts for perishable goods, 
and for certain contracts and sub- 
contracts with public utilities and 
common Carriers. 

If. however, the suggested exemp- 
tion from renegotiation is based on 
the fact that costs of production of 
standard commercial articles are fully 
known at the time contracts are 
placed, then the contractor so believ- 
ing has full opportunity for exclud- 
ing such contracts from renegotia- 
tion, 

For several months past, in War 
Department procurement, any con- 
tractor who wished to get a fixed 
price for future deliveries not subject 
to renegotiation and who could estab- 
lish his costs with reasonable cer- 
tainty could get what is known as 
forward pricing, free from renegotia- 
tion . . . The contractor must. of 
course, fix his price on a compara: 
lively narrow margin of profit be- 
cause, based upon his own statement, 
his costs are definite and risks are 
therefore negligible . .. By proper in- 
itial pricing he can thus avoid renego- 
tiation. The producers of standard} 
products would. it seems. be eager to 
take advantage of the opportunity. 
Only a negligible number have seen 
fit to do so. 


(Continued on page 196) 
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= HANDS... use them wisely! 


are 
sliev- Trained, fast, capable hands, are scarce these days, but production mast be maintained, 
‘lud- 


Keep skilled hands busy producing, not waiting for supplies, or handling materials. 
otia- 


Today, changed flow sheets, caused by the very nature of war orders, have mul- 
Wee tiplied materials handling problems. Methods and equipment are in many cases 
con- inadequate to meet these changed conditions. 
fixed Modern time and labor saving materials handling machinery is a must, if produc- 
bject 
a tion schedules are to be met. 
stab- 

Yale distributors are helping to keep these hands busy on productive 
jobs, by supplying time and money saving Yale Hoists. 

rotia- 
t. of THE YALE AND TOWNE MANUFACTURING COMPANY 
ates PHILADELPHIA DIVISION PHILADELPHIA 24, PENNA. 
t be- TRADE MARK 
ment, 
s are 


*r in 


MATERIALS HANDLING MACHINERY * HOISTS—HAND AND ELECTRIC * TRUCKS—HAND LIFT AND ELECTRIC INDUSTRIAL 
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PUMPS AND WATER SYSTEMS 





H. E. CARLOSS 
Sales Manager 


THE DEMING COMPANY 


4A Midwar Pubute 
Lo our Distubutors 


Why wait until after the war to recognize noteworthy 
achievements? The truth is that we can’t wait any longer 
to pay tribute to the wartime cooperation of Deming 
Distributors. Without their loyal support and forbearance 
under the stresses and strains of a wartime economy, it 
would be impossible for us to meet our. multitude of 
obligations to aid the war program. 
Our records show almost countless examples of good 
judgment and quick action on the part of Deming 
Distributors to meet emergency demands from their war 
production customers. 
“A Deming Pump in Time” or a repair part delivered 
where vitally needed, have prevented serious delays to 
war production schedules. Where deliveries from the 
Deming factory were unavoidably held up, ingenuity on 
the part of Deming Distributors has filled many a gap and 
overcome seemingly insurmountable obstacles. 
For this loyal and highly efficient cooperation, The 
Deming Company is deeply grateful. We have good 
reason to believe that war has strengthened the sound 
policies that have always guided our successful relation- 
ships with Deming Distributors. 
(signed) H. E. CARLOSS 








The Deming Company - Salem, Ohio 
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E. O. SHREVE—’Recapture excess 
profits by the tax structures.” 


Profit Recovery a 
Function of Taxes, 
Not Procurement 


\PPEARING AS CHAIRMAN of the Sub 
committee on Government Contracts, 
of the National Association of Manu- 
facturers, E. O. Shreve, vice president 
of General Electric Co.. contended 
that profits should be recovered by 
processes of taxation, rather than by 
the procurement agencies under the 
Renegotiation Act. 

Mr. SHREVE: The National Associ- 
ation of Manufacturers approached 
its study of the Renegotiation statute 
in a frame of mind which was en- 
tirely in sympathy with the preven- 
. You 
gentlemen doubtless have had com- 
plaints from your industrial constitu- 
ents relating to the burdens placed 


tion of excessive war profits . . 


upon them by this act. You have un- 
questionably been informed of how 
(1) It absorbs an undue amount of 
the time of management, which might 
better be spent in the further accelera- 
tion of the production of war mate- 
rials. and (2) it creates considerable 
uncertainty in the determination of a 
company's financial position . . . 
Let us look first at the operation of 
the statute in 1942. At the time of its 
enactment, the excess profits tax rate 
was graduated to a maximum of only 
60%. You gentlemen of Congress 
correctly saw the need at that time 


| for additional profit-limiting legisla- 


tion. In our opinion, renegotiation 
should continue to function as to 
profits of 1942, because in that year 
practically all war materials had to he 
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bought under conditions which made 
it impossible in a great many cases to 
secure accurate cost estimates, and 
consequently to establish original 
prices at proper figures . . . These 
conditions, if they do occur in 1943. 
will doubtless occur in only a rela- 
tively few instances. 


Dealers Far Afield 


Rep. Knurson: I have a communi- 
cation here from an implement com- 
pany in the Middle West, advising me 
that the Treasury Department has ad- 
vised them that they are subject to 
renegotiation. This company sells fin- 
ished products. and is not engaged in 
processing or manufacturing anything 
in any way, manner, or form... It 
would seem that the Government is 
going far afield when they seek to 
renegotiate that class of business. 

Rep. Disney: I have this impres- 
sion. If I were a director of a bank 
.. « | could not imagine myself. if | 
wanted to protect my record, voting 

. to make a loan to a contractor 
who had a contract that was not re- 
negotiated, and did not have clear- 
ance from the department. 

Rep. Dewey (Committee mem- 
ber): My colleague from Virginia 
stated Mr. Karker thought we ought 
to be more specific and less general in 
our consideration of this matter, and I 
would like to refer to a specific case 
from a manufacturer at Niles, Mich. 
The president of the company writes 
a three-page letter respecting his ex- 
perience with renegotiation, but it all 
gets down to one paragraph. which | 
am going to take the liberty of read- 
ing at this point: 


Profit Cut to 1.5% 

Whatever Kay accomplished, they did 
with their own funds, with no assistance 
whatsoever in the way of loans from the 
Reconstruction Finance Corporation, 
equipment from the Defense Plant 
Corporation. or advance payments on 
contracts. 

Due to the great efficiency. much 
wertime work on the part of the sup- 
ervision, and an extremely fine produc- 
tive organization, the contracts were 
filled all ahead of schedule and a sub- 
stantial profit of $185,000 was earned. 
Profit surely looks high, doesn’t it? No- 
body denies that. But get this: 80% of 
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HOW TO SELL TOOLS 


War workers who buy their 
own tools for maintenance, 
g repair, and operation can now 
use the same ratings their em- 
ployers use for these items. 
Employees of companies on 
Schedule I of MRO Regula- 
tions rate AA-1; on Schedule 
II, AA-2; and unlisted, AA-5. 
PD-1X is still in operation, 


of course; this new rating is one additional sure way to keep tools going 





where they’re needed and to keep you selling. The new plan has these 


restrictions: 


1 Only one tool may be bought on 


each certification. 


2 Certification must be signed by both 


employer and employee. 


3 Certification must state that the 
° 
worker needs the tool for his job, and 
that he does not have a similar tool 


which would serve the purpose. 





PORTABLE ELECTRIC TOOLS 


Phat’s just about the whole story ... but 


remember this: It takes as much searce 
HACK SAW BLADES 


material to make a poor tool as it does 


to make a good one. You serve the war 





effort best by selling quality tools. So 
specify the better brands. One of these is ys 

Milloss Pidis, wher hend tock, pettstte. Pinata “See 
Miilers Falls, whose hand tools, portable , 

“ i 10 lan p ib : a ‘/ TOOLS 
electric tools, hack saw blades, and pre- “—» 

cision tools fulfill every 
requirement for efficient 
work, easy handling, and 


long service life. 





MILLERS FALLS COMPANY 


GREENFIELD, MASSACHUSETTS, U.S.A. 
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will help it fly again 


Whether building new planes or repairing battle 
scarred veterans so they can fly and fight again, 
Clark drills and grinders are playing a vital roll. 


Clark’s wide range in drills and grinders make it 
possible for industry to find the right tool to fit 
their most exacting problem. Built under the Con- 
trolled Construction Method, these high quality 
tools give longer wear at lower up-keep. There 
is a Clark electric tool to fit every job. Why not 
investigate, today? 


first in the ficla” 


oe 7 
Tools 


JAS. CLARK, JR. ELECTRIC CO. 


606 BERGMAN ST., LOUISVILLE, KY. 
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% Blackmer Engineers have the 
prepared these bulletins to tha 
help save critical pump ma- rig! 
terials. We will furnish any Its 
reasonable quantity for distri- | sid 
bution by supply houses or $41 
their salesmen. ~~ 
PLEASE ASK FOR $8. 

No. SER-1—MAINTENANCE CHECK LIST sli 
No. 301—''FACTS about ROTARY PUMPS" um 
No. 302—''PUMP ENGINEERING DATA on 
A DISTRIBUTOR’S LINE | 

OF ROTARY PUMPS - 

do 

POWER PUMPS | ,,, 

5 to 750 GPM ne: 

Pressures to 
300 psi 

Re 

A 

HAND PUMPS Ef 

54 Models 1 

\ 

“The right pump for 

every job.” la 

by 

In war production plants, where pump F] 
dependability is vital, Blackmer Rota- 
ries—by the thousands, are in service. wi 
Investigate this complete line ™ 

of rotary pumps NOW. m 

& Write Blackmer Pump Company, 18110 
Century Ave., Grand Rapids 9, Mich. a 
U 
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that profit has been paid back to the 
Government through the excess-profits 
tax. In other words. $148,000 has al- 
ready been returned to the Government. 
leaving $37,000 profit on $569,000 
sales; or 6.5%. Now, that profit doesn’t 
look so large, does it? Especially when 
you consider that more than the $37,000 
was reinvested immediately in the busi- 
ness in the way of new machinery. 
added inventories, etc., to continue do- 
ing a good job in the war effort. 

But along comes the Price Adjust- 
ment Board (and here is one of the 
great fallacies of the renegotiation law) 
and says, “We are only concerned in 
renegotiating the profits before taxes 
and $185.000 is way too much money. 
We want to recapture $150,000 of that. 
You should only be entitled to make 8 
to 11% on your business. Therefore, 
we will subtract $150,000 from the 
$569.000 and show you made sales of 
$419,000 on which we will allow you be- 
tween 8 and 11% profit before taxes.” 
All right; let’s say we agreed on 10%. 
That would be $41,900 they would al- 
low before taxes. 

Now we find that this company has 
practically no tax base because little 
or no profit was made during the years 
the efforts were on development, and 
that after a $5.000 exemption, it goes 
right into excess profits. It had earned 
its exemption on some other work out- 
side Government orders, so the entire 
$41.900 is subject to 80% excess-profits 
tax; and therefore, the tax would be 
$33.520, leaving the magnificent sum of 
$8.380. profit for the company. or 
slightly less than 1.5% net on the vol- 
ume of business which had been secured 
on a competitive basis. 


I shall not continue the letter, but 
finally, after renegotiation. they got 
down to a profit of $8.380 on $569.- 
000 of sales. or 1.5% net to do busi- 


ness on. 


Renegotiation 
Act ’Penalizes 
Efficiency” 


Two cmarces that the renegotiation 
law is injuring industry were made 
by J. F. Lincoln, president of Lincoln 
Electric Co. of Cleveland. His first 
was that it penalizes the efficient plant. 
and the second was that it gives five 
men on the Renegotiation Board “the 
power of life and death” over all in- 
dustry. 

Mr. Lincotn: Why is it that the 
United States, with 130,000,000 peo- 
ple. have reached the point they have 
in this war? I will tell you. It is be- 
cause of the efficiency of manufacture 
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linproved. Thigh Speed 
HOISTS 





WRIGHT HOISTS are built to carry more than their rated 
capacities, but like other well-made pieces of mechanical 
equipment they should not be overloaded. Overloading 
is dangerous to men and imposes excessive strain on the 
hoist. Certainly, this is no time to take chances with 
either men or machines. 

Watch the load hook. Wright load hooks are drop 
forged from special steel which, when subjected to over- 
loading, give visible warning by opening slowly. When 
the load hook has started to open, look to the top hook 
too, for while it is stronger than the bottom hook, it also 
may be reaching a danger point. When hooks show the 
effect of overloading, replace them immediately with 
new ones. Remember: repair parts are both easier and 
cheaper to get than a complete new hoist. 

Send today for a free Crane Signal Chart. This chart 
(36” x 24”) may be hung on the wall or tacked on a 
bulletin board. It illustrates the various crane signals 
in a simple manner—and the use of the Wright system 
of crane signals will speed crane operation and promote 
safety. Write for your chart today. It is free of either 
cost or obligation. 


WRIGHT MANUFACTURING DIVISION . 


York, Pa., Chicago, Denver, Los Angeles, 
San Francisco, Portland, New York 


AMERICAN CHAIN & CABLE COMPANY, INC. | 


BRIDGEPORT, CONNECTICUT 
ie 
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TO SPEED 
PRODUCTION 


As industry rewards employees who sug- 
yest ideas that speed production, so do 
“Yankee” Fine Mechanics’ Tools reward 
industry by saving time and energy on 
countless jobs. From Spiral Screw Drivers 
to Tap Wrenches and from Automatic 
Drills to Bit Braces, each “Yankee” Tool 
has been painstakingly designed to get 
things done. Ingenious and dependable, 
“Yankee” Tools have contributed to the 
for 


efficiency of American 


production 
nearly half a century. Today, of course, 
they’ve gone to war, and even our all-out 


effort cannot meet every wartime demand. 


Be sure to provide priority ratings when- 
ever possible. Order from your supply 


house or write to us... c/o Dept. MS-1043. 


YANKEE” Spiral Screw Driver No. 130A. A Size for Every Purpose 














“VTANKEE*” 











im N14 5 ae pole) B- 


make good mechanics better 


North Bros. Mfg. Co., Phila. 33, U. S.A. 
Established 1880 
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which this nation has developed ove 
the years by free enterprise. Let u- 
consider the facts. 

There are 200.000.000 people it 
Russia. national re 
sources, yet they must depend on the 
130.000.000 people of the United 
States for the munitions of war. There 
are 400,000,000 people in China 
They have endless natural resources. 
and yet they must depend on the 130, 
000,000 people of the United States 
for the munitions of war. The British 
has over 600,000,000 
people, with endless natural resources 
over all the world, but they must de 
pend on the 130,000,000 people oi 
the United States for the munitions of 


war. 


with endless 


Government 


Why is this? It is because of the 
fact that the United States has de 
veloped an industrial system which is 
outstanding and which, because of 
efficiency, has made its production 
the wonder of the world. 

Let me illustrate. There is a weld 
ing rod (indicating). That is the 
thing that has made possible the 
building of ships in a month instead 
of a year. That is the thing which has 
made the production of 100-octane 
gas a commercial possibility, which 
it was not before. 

That electrode is also made in Ger 
many ... They pay their men an 
average of 70 pfennigs per hour, 
which is about 20 cents in American 
money. And to make that electrode it 
takes them 24 times as many man- 
hours as is true of ourselves. The cost, 
even with the 20-cent wage rate, is 
more than three times our own. This 
is the significance of American in- 
dustry 

I think I can say to you with all 
today that if 100,000 of 
these American (production) geniuses 
should be taken from here and put 


sincerity 


into Germany. we would see airplanes 
and bombers flying from east to west 
rather than from west to east... 

Remember that 24 times as mans 
man-hours go into the manufacture 
of that (rod) as in the United States 
. . . What does that mean as far as 
production is concerned? What does 
it mean as far as this manpower prob 
lem is concerned? 

Then along comes renegotiation 
Renegotiation is handled by a board 
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de J. F. LINCOLN—"’Renegotiation gives 
> of five men the power of life and death 
s of over all industry.” 
of five men in each case. and as we 
the , 
heard over and over again. they are 
de 
hi estimable gentlemen. which |T thor 
Nn is _ ” ‘ 
outhly believe. They are fair-minded. 
» oat : 
: and they are entirely honest. and they 
tion : 
want to de the best job they can. I 
ld thoroughly agree. But what do they 
ele megs way, 
know about manufacturing? What 
the ‘aie 
are they 7 They are bankers. they are 
the a 
investinent brokers, they are certified 
ead bli untant they are people 
ublic accountants; they <¢ €0 
has | 7 1] Now Made New St dU 
: of that kind. There is not an expert Clu ew e e p 
ane 


industrialist in the crowd... 


+} asgnet Quality THREE-M-ITE CLOTH 


eI Industries Need 

an | More Reserves Research on the part of 3-M Abrasive Engineers has 
pur, | PLEADING THAT CAPITAL Goops indus- developed a new, improved way of manufacturing Three- 
can ¥ tries building equipment which nor- M-ite Cloth for Utility Rolls that reaches a new high in 
e it mally lasts for many years should he quality. 

1an- allowed to retain. sufficient reserves 

ont, to assure a reasonably healthy condi- The new Utility Roll Cloth backing is more compact— 
7 1S | tion in the vears following the present has additional strength—has more body with the same 
-_ sea por ay . postion outstanding flexibility to enable the user to secure increased 


Aiea Cores... salad tae Hall cand cutting or abrading action. 






















. the Renegotiation Act. with its price If you have not seen this new material ask the 3-M 
o1 ‘- 4ec10 > e oc ree , ‘a e 
-e phases a — to the procurement Salesman about it—for new construction Elek-Tro-Cut 
7 avencies and its revenue-raising por- . es . a 
put fy: ccalihin acualibian St Three-M-ite Cloth Utility Rolls are selling in increased 
ons assume ) axation. 
nes iis ‘Miicidieiiaiiieants ‘Wie: wailed quantities. Get the full story and increase your sales to 
est facture heavy machinery and _ allied the trade. 
products, specifically cranes, hoists, aiiieas alike ae cle 
" j M D 
any excavators, welders and electrodes. | \x kkk * 
use This type quipment is extremely AA PRODUCTS Alpine 
ates YP of rr om cunpemm J (— 3M WAR PRoDeCTiCN 





B cyclical . . . In 1929 Y earnings 
SF eal... Tn 1929 our earnings | | AEN NESOTA MINING & | sur onnun 


were $1,200.000 and the sales vol- SCOTCH” TAPES 


= Fume was $12.000,000. MANUFACTURING CO. 


; WA ond SALEe 
\t the bottom of the depression our 











| : 2 LAPPING aad GRINDING COMPOUND 
losses ran over a million dollars an- | Sac at, Min CUTTING and MIMISHING ComPOUND 

On nually, and our total volume of busi- natheneed 

_ \ “seorcuutt” 





ness was less than two million. In a 
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ATTENTION | 
DISTRIBUTORS 


For general purpose | 
metal cutting, here is 

the blade that will 
satisfy ... 


GRIFFIN 
SOFT CENTER 


FOR STIFFNESS 
| FOR FLEXIBILITY 
ay FOR CUTTING ABILITY 


These blades have the stiffness 
because the backs are hard. 














They have freedom from break- 
age because the centers are mod- 
erately soft, but tough. 

They have hard teeth to give 
them the best of wearing and cut- 
ting qualities. 


These blades will not sag, stretch, 
heat nor bind. A special heat treat- 
ing process enables us to produce 
hand blades that are unsurpassed 
and are now doing their part in 
speeding production. 


Other Griffin Blades are Moly- 
bdenum High Speed Steel, High 
Speed Steel and Soft Back. Full 
protection for Stocking Distributors. 


If you need hacksaws write us. 


JOHN H. GRAHAM & CO. INC. 


General Sales Agent 





rf 105 Duane Street * New York City 


Made by G. W. GRIFFIN CO., Franklin, N. H. 





Trade Mark 


THE DEPENDABLE HACK SAWS 


Hack Saw (Stakes 
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WALTER HARNISCHFEGER — "Con- 
sideration must be given to the cycli- 
cal characteristic of capital goods in- 
dustries.”’ 


period like that you cannot give cap- 
ital goods away. Our employment in 
1929 was 2500 men, and dropped to 
less than 500, working short hours. I 
am giving you this . . . to illustrate 
why it is necessary for us to retain 
some reserves in the good years to 
maintain our organization for the 
poor years. . 

We have had several sessions with 
the Renegotiation Board and devel- 
oped some elaborate figures. They 
agreed our cost and overhead figures, 
sales expense and advertising, salar- 
ies and supervision costs were very 
conservative. They finally set a fig- 
ure asking for six million dollars on 
the theory of renegotiation. This 
practically cuts our gross profit in 
half, and reduces a 2 million dollar 
surplus by one-half . . . Our surplus 
in 1929 was 3 million, and at the end 
of 1942 was 2 million. Our average 
earnings over this period were $80,- 
000... After having done an out- 
standing job (for the war program), 
and sold our markets forward from 
10 to 15 years, this does not leave us 
ample working capital to meet the sit- 
uations we are confronted with . . 

I am of the opinion that the Rene- 
gotiation Act should be repealed, and 
... that the problem of renegotiation 
falls into two categories, one being a 
procurement problem, and the other 
one of raising revenue, or taxation. I 
am further of the opinion that if the 
armed services who are doing the 
renegotiation indicate the specific 
places where the present revenue act 
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does not siphon sufficient profits from | 
industry, then the revenue act should 
be amended and. if necessary, a 
higher excess profits tax drained off 
from those types of business which 
can stand it. 
Rep. WaAsIELEWSKI (committee 
member): What consideration, if any, 
was given by the negotiators to the 
fact that after the war, your markets 
will be saturated ? 
Mr. Harniscurecer: | think the 
answer is in the offer. I do not think 
apemaoree FOR FASTER PRODUCTION 
Mr. Disney: What is the average 
| life of a crane? Carson Newton Distributors can be sure that they have 
on- — fs ‘ ‘ " ‘ ‘ ee 
cli- Mr. HaRNIscHI spats We ll, the the right file for any job their trade may have, that it will 
: first one we built was about 54 years : ‘ : P : : 
in- - ee give satisfaction on today’s production and to-morrow’s 
ago, and it was sold to the Union “ , 
a rosin P e > 
Pacific shops and is still running. peace Ume sont 
ap- Today our plant is at top speed serving AMERICA. 
in Construction Costs, Perhaps we can serve you. 
to} Except for Labor, , "ALLIGATOR" 
s. I Known in Advance ) SWISS PATTERN 
ate . “DU-MORE" 
: EXEMPTION OF ELECTRICAL CONTRAC- c 0 - 
ain ‘ae YOU CAN'T BUY OR SELL A BETTER FILE KLEEN KUT 
“a TorS from application of the Renego- | AMERICAN PATTERNS 
( 
the tiation Act was asked by Laurence | 
4 e o 
I Davie, general manager ot te | MCU SCLIC TA ICL en er 
ith National Electrical Contractors As- | 
of sociation. because their costs are not 
a susceptible to reduction through mass 
a production. but are determined by 
competition or negotiation with pro- 
lar- : 
. curement agencies. 
ery age 
bo Mr. Davis: We are opposed to the 
attempted application of the renego- 
on ae : 
his tiation law to contracts in the elec- 
a trical construction industry for a 
a number of reasons .. . 
lu If the same compensation is fixed 
ond 
age 
30,- 
yut- 
n), 
om 
us i , 
, This 16-page book, “Modern Materials Handling Magic”, can give you 
sit- the story of electric hoists that are “tailor made” to meet your customers’ 
specific plant conditions. Yet this special equipment costs no more than 
hs =2¥ ordinary standard equipment installations. 
ne- itch s 
1 Be Find out how the Reading Unit Construction Plan offers greater materials 
anc pa handling flexibility and real savings to users. Through this plan, any one 
ion s of 144 different electric hoists can be provided to meet special plant 
nosge needs—and each hoist is made of standard parts throughout. 
ion E Send today for your copy of this useful book. A note on your compan; 
| Eve letterhead is all that is needed to start your copy of “Modern Materials 
a | se Handling Magic” on its way to your desk. 
the us" Reading Chain & Block Corporation, 2107 Adams St., Reading, Pa. 
the 
" LA = 
ific : a W. DAVIS—"Contractors | CHAIN HOISTS: ELECTRIC HOISTS 
wie should be exempted because their | OVERHEAD TRAVELING CRANES 
costs are known in advance. 
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This light weight 


‘Budgit’ 
Chain Block is as modern as to- 
day. In creating it, past designs 
were forgotten. The light weight | 


comes from the modern design 
and the liberal use of alloy steels. 
Equipped throughout with anti- 
friction bearings loads may be 
lifted easier and faster. 


Perfect lubrication is always 
assured, for all working parts are 
totally enclosed and operate in 
grease keeping out dust and dirt. 
The roller-type load chain does 
not stretch, stiffen nor bind. 


It hangs in perfect balance 
with or without load. The auto- 
matic brake controls the load 
under all conditions. Loads can- 
not descend unless the operator 
pulls on the operating chain in 
the “down” direction. 


Size for size, it weighs much 
less than other standard spur- 
geared blocks. For example, the 
smallest weighs only 48 Ibs. The 
two-ton ‘Budgit’ Chain Block 
weighs 81 Ibs 


‘Budgit’ Chain Blocks are 
built to lift up to 4, Y%, | 
and 2 tons and prices start 
at $59.50 list. Send for Bul- 
letin No. 


complete information. 


Ss) BUDGIT 
==" Chain Blocks 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of "“Shaw-Box' Cranes, ‘Budgit’ and 
Load Lifter’ Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves 
Consolidated Safety and Relief Valves and 
"American’ industrial instruments. 


357 containing 


MANNING 
anc 


204 


both the efficient and inefhcient 
. the taxpayers of the nation will 
the 


per forming 


less 


fon 


have only inelhcient and 


skilled 


which the taxpayer must pay 


contracts 


The industry has now sold out its 
market for the duration. due to re- 
strictions on private building. Gov- 
ernment construction is prac- 
tically over... 

Costs in the construction industry 
are generally known in advance. This 
industry is very unlike the industry 
of manufacturing uniforms. airplane 
engines. tanks. shells. ete. where costs 


may not be known in advance. and 
where Mass production may reduce 
the costs far below the known levels 


at the time of contracting. 


No Avenue of 
Appeal From 
Board Decisions 


THE MANAGEMENT of war industries 


is kept in a state of uncertainty as 
to when renegotiation will be con- 
cluded, uncertainty as to the liability 
to be imposed. and uncertainty as 


the funds which it may have avail- 
able for its own normal peacetime 


N. 


Manufacturers’ 


asserted F, Bard, chairman 
of the Hlinois Asso- 


ciation Committee on Renegotiation 


use. 


of Government Contracts. He urged 
repeal of the act. and a revision of 
the tax structure to recover excessive 
profits. 

Mr. Baro: The act. which was de- 
signed to prevent abnormal profits 
in the early stages of the war. has 
definitely outlived its usefulness. Pro- 
curement officers understand — their 
purchasing problems. and manufac- 
turers have cost experience which 
makes the law unnecessary. 

Further. there is no adequate re- 
view Con- 


or appeal of any kind. 


tractors are at the merey of admin- 
istrators operating without the bene- 
fit of anv legislative guidance. . . 
When a contractor or subcontractor 
feels that the determination is 
inequitable, he should be given the 
right of appeal to the Board of Tax 
\ppeals. 

Every contractor faces. in addition 
to his problems of producing war ma- 


terial, serious problems of regula- 
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DART 
UNIONS 


Aren’t Dipped 
in the Fountain 
of Youth 











..but Old Darts WILL 
give your Customers 
“Good as New” Performance 


When out making new Dart saies, let your 


customers and prospects know that there 
nothing mythical about 
natural long life . . . nor the fact that 





\| 





is 


a Dart Union's 


a 


used Dart can be put back on the job and 


give “tight-joint” performance. 


Then, give your trade the real reasons why 


Darts give such extra dividends. 


The 


matched bronze seats, ground to “‘true-ball” 
surfaces. The High Test Air Refined Malle- 


corrosion, pipe strains and rough handling. 


And here's a suggestion for those who are 


able Iron Dart Nuts and Bodies that resist | 


not members of 


one... soon. 


the Dart family: become 


t 


E. M. DART MANUFACTURING CO. | 


3001 Providence, Rhode Island 


| 
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Bump, bang, crash! Dozens of times every 
day trucks are abused. 


Fairbanks Platform Trucks are so ruggedly 
built that shocks and jolts have practically 
no effect on them. Even if boards become 


broken or worn, they can be replaced 





easily and cheaply. 


Made in types and sizes for practically 
F. N. BARD—"Contractors are at the every purpose. 
mercy of administrators.” 





Write for catalog No. 52 and prices 
to distributors. 





tion. He has the income and excess- 
profits-tax laws which, while burden- THE FAIRBANKS COMPANY (i. 
=——! some, are a normal part of business 393 Lafayette St., New York, N. Y. ? 
routine. He has CMP and the other a Pittsburgh, Pa. 
regulations of WPB. He has the 
regulations of OPA, the purchasing 
policies of Government departments. 









BACK UP THE BOYS AT THE FRONT. BUY WAR BONDS 


bard pia PLATFORM, 
the uncertainties and complexities of 


» 
renegotiation, and finally, the can- ! Fairb anks HAND and 
cellation of contracts, post-war re- oO >, Gas Ie On On Ge) 


conversion, and salary and wage sta- 





bilization. . .. 





The one major irritation which 
serves no useful purpose, produces THE DEMAND TODAY I$ FOR 
no new material, immobilizes large 
numbers of Army and Navy men. 
and recovers only a trifling amount 
for the Government is renegotiation. 
Why not, then, do the simple, ob- 
vious thing? Repeal the renegotiation 
law. Add a few amendments to the 
tax law to prevent unusual cases of 

profiteering. 


, HOSE 
aioe COUPLINGS 


That's because they meet today’s need. 






Prevents Growth 
nce Of Small Firms 


your TiuaT THE RENEGOTIATION process 
ere is 
nion's 
hat a = «the growth of the small, ambitious 
> and 


tends to impose a straight-jacket on fi eS i 
, _* They're dependable. They re interchange- 





able. Vhev're available! The line inelude- 
manufacturer was brought out be- ! 
fore the committee by Henrv W air, steam and water, for use by contractors. 
; wh m j ’ tic : 
‘The Jones. president of the American 
a | lube Bending Co., a New Haven 


Malle- . 
resist | (© Onn.) builder of tubular assem- 


industrials. public utilities and government 
agencies. Take on this profitable line now. 
It will pay you. Write for catalog and dis- 


' : : ; ‘count sheet. 
dling. § blies for aircraft engines and_air- sa 


ee 


Oo are | planes. 
pcome 


We sell only thru Distributors 
and Kubber Manufacturers 





\Ir. Jones: Renegotiation of war 


| business is a constant and serious HOSE ACCESSORIES COMPANY 


thieat to our continuing in business. 2708 N. 17th St.. Phila. 23. Pa. 


| CO. 


— 


| From my observation, the adminis- | 
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SPACE “OWER 


“SAVED 


BY USERS OF+» 


ROPER ROTARY PUMPS 


CAPACiTIES—1 to 


minute 


1000 gallons per 


PRESSURES—up to 1000 lbs. per 
square inch 


SPEEDS—up to 1800 revolutions per 
minute 


BEARINGS— sleeve or roller 


PACKING BOXES—mechanical seal or 
packed type 


PUMPING GEARS— spiral or spur tooth 


MOUNTINGS AND DRIVES —for any 


practical use including hand-operated 
units 



















QMUey 
~ «+ &) 
= 


\ (2*e@¢ ~ 
\? ty 
47 4n® 
THIS SEAL means 
higher efficiency, quieter 
operation, greater de- 


pendability 
life. 


and longer 


% Pumps—as ROPER’S demon- 
strate daily—can do a job com- 
parable in saving time, space, and 


power as other important and 
modern equipment. 
That is why distributors have 


found a ready welcome for ROPER 
PUMPS and why so many of these 
pumps are in so many important 
installations. 


It makes no difference how thin or 
how thick the liquid, as long as it is 
free frora abrasives a ROPER will 
do the pumping job efficiently and 
with important savings. 


ROPERS are “always primed”’— 
ready for action—long on suction 
lift—quieter in operation— simplest 
in design, only two moving parts— 
automatically lubricated — leak- 
proof—absolutely dependable on 
long hard jobs. 


Be sure you have a copy of the 
ROPER catalog—get the complete 
ROPER story so that you can give 
assistance to your customers in the 
manufacturing and processing in- 
dustries on the application of these 
pumps. 


ROPER Rotary PUMPS | 


GEO. D. ROPER CORP., ROCKFORD, ILL. 
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HACK SAW BLADES 


Here's the original, time-tested 
HY-FLEX BLADE .. .. scientifically 
heat treated to add the toughness that 
gives these blades their outstanding 
performance. They are gauged and 
checked throughout every step of their 
manufacture and given a stiff bend- 
ing pounds test before you get them 
for sale. HY-FLEX meets today's de- 
mand for a medium priced blade 
which is extremely flexible, yet has 
the earannens that assures long serv- 
ice ive 





Here's a Whale of a Blade of a spe- 
cial analysis molybdenum, high speed 
steel, that gives unusual cutting serv- 
ice. Can be used at the same cutting 
speeds as tungsten and deliver prac- 
tically equal performance. If you 
want to promise outstanding results 
on stubborn cutting jobs, offer WHALE 
BRAND HY-FLEX and MO-HY BLADES, 
and you'll deliver it, 

















Sorsber 


oe MFG. co., BRIDGEPORT, CONN., u. s. A 
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tration of this act follows no pattern 
and is basic 
I feel that it is discriminatory. 
and that 


thousands of 


entirely without any 
plan. 
that it penalizes initiative. 


it kills 


small manufacturers to help to win 


incentive of 


this war. 
When I say 


not mean that the Price 


I do 


Adjustment 


discriminatory, 


Boards discriminate with respect to 
any particular company. It is dis- 
criminatory because these boards will 
only consider 


profits before taxes. 


The company, and particularly the 
small company. that has taken off its 
shirt and turned itself inside out to 
produce war material is at a horrible 
disadvantage because the  excess- 
profits tax hits it much harder than 
the others. ... 

In our own particular case, after 
placing $100,000 entirely at the dis- 
posal of the war effort out of earn- 
ings of $129,999 after taxes in 1942. 
we have been asked for a refund of 

$185,000 before taxes. 
two things. First, a cash refund of 
about $40,000, or $11,000 more than 


we have left after plant expansion 


This means 


has been paid for. This money we 
or take from 
. Look- 
we will have 
left after renegotiation and taxes, the 
sum of $77,000, 


sales. 


will have to borrow 
future earnings to repay. . . 
ing at it another way, 


which is 243% on 
For a company that must ex- 
considerable sums_ to 


pend keep 


abreast of technological develop- 
ments, this means one thing. We can- 


not keep up; eventually we go broke. 


Scrapping of Tools 
In Detroit Explained 


The circumstances surrounding the 
scrapping of cutting tools in Detroit 
were explained last month in a state- 
ment issued by John S. Chafee, Direc- 
tor of the Tools Division, WPB. Issu- 
ince of the statement was prompted 
by the criticism and notice given the 
incident by newspapers. 

Mr. Chafee explained that it 
been reported that a “large quantity of 
useful cutting tools had been scrapped 


had 


on the authority of Franz T. Stone, 
Chief of the Industrial Specialties 
Branch, Tools Division, and then con- 


tinued by pointing out that the recom- 
endation for scrapping was limited to 

tools for 

was no longer any use. 


me special single 
hich there 


purpose 





TO MEET TODAYS CONDITIONS — 

















Torpedo Electric Hoist. 
Capacities 250-, 500- 
and 1000-lbs.; hook, 
bolt or trolley suspen- 
sion. 


CONCO 


pacities 4, 2, |, I” 
and 2 tons. A _ fast- 
selling, low-cost hoist. 





Differential Hoist. Ca- 


CONCO HANDLING EQUIPMENT 


% These rugged, easy - handling 
hoists help solve many problems 
presented by women workers. 
And they bear a name associated 
for 25 years with quality cranes, 
hoists and trolleys. Secure com- 
plete information on this equip- 
ment; then recommend it with 
confidence. 








1-Beam Trolley. In four Spur Gear Hoist. High 


models, plain or speed, high quality. In 
geared types in ca- capacities rangin 3 
pacities ‘rom % from '%& through 2 
through 10 tons. tons, 


ENGINEERING WORKS 


Division of H. D. Conkey & Co., 


DIVISION ST., MENDOTA, ILL 


















ards. 
Ferry St., 
Toronto, Canada. 


A SECTION 


SCHIEREN LEATHER BELTINGS 


are built to deliver ultimate 

ower over a long, industrious 
ife. The success of that policy 
is attested by our service to in- 
dustry, the world over, through 
75 years. 


au 


Beats CHICAGO - 
NEW YORK 


large 





TRADE MARK 





The loss in just a single shutdown is many times 
the difference in cost between a Schieren quality 
product and one of ordinary commercial stand- 
CHAS. A. SCHIEREN COMPANY, 33 
New York 7, N. Y.—60 Front St. W., 











SALT LAKE CITY 








B SECTION C SECTION 


SCHIEREN'S MODERN DESIGN 
LEATHER V 


Any size belt can be made endless right 
on the job. Supplied in rolls—eliminates 
inventory. The 
grip of the leather side walls ma 
unnecessary to accurately match sets 


BELT (Pat. Appl. for) 


tenacious — 
es it 


SCHIEREN LEATHER PACKINGS 
You can depend on a Schieren 

per to perform well— 

ong 


LEATHER BELTINGS + SPECIALTIES 
AND HYDRAULIC PACKINGS 


LOWELL - DENVER - 
PHILADELPHIA 


DALLAS 


PITTSBURGH - NEWARK 


This advertisement appears in leading Industrial Publications 
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TRINDL SUPER INDUSTRIAL 
ARC WELDER 
DESIGNED FOR HIGH SPEED PRODUCTION ARC WELDING 


—" 


mmediate Profits for Distributors 


item that is selling right now to war and 
essential industries both for production 
d maintenance purposes ... Trindl Super In- 
trial Arc Welders, the result of many years 

‘ éareful engineering and “job tested” re- 
: are rolling up impressive production 


iness, dependability and economical 

om. For better, faster welding, easy to 
perate, Trind! Welders are stepping 
> production schedules 20 to 40%. 
anufactured in a range of distinc- 
‘tive sizes to accommodate every 
ype of shop and production job. 
operative advertising in leading Trode Pub- 
helps our Distributors sell TRINDL 





“TRINDL PRODUCTS, LD. | "22sec" 
SULFLO CUTTING OILS 
for RESALE... 








A New Opportunity 
for Repeat Business 


Here is a complete line of cutting oils developed to 
take care of the average needs of your customers. _.=Siirmyy 
Here is a new idea in cutting oils, proved right, eco- ‘ 
nomical and effective in actual service, and one that 
offers big opportunities for distributors who will go 
out after the segment of the cutting oil business 
represented by the most common requirements of 
metal working shops many of which are close by 
and easy to reach by personal call or telephone. 


























These facts point to new business which your sales- bi 
men can cash in on TODAY as well as in the days 
to come when smaller volume repeat order buying 
will be easier for you to get if you can offer your 
customers a packaged product designed to meet 
their average every day needs. Now is the time to 
identify yourself with the SULFLO line so that your 
trade will come to you, satisfied that you are well 
able to solve their metal cutting problems promptly. 


Get all facts immediately concerning the 
SULFLO line of Cutting Oils. You'll be im- 
pressed with SULFLO’S outstanding accep- 
tance in all parts of the country. Write for 
details. 


3S ulfli 0. Lnc. 


1143 a JERSEY ST. ELIZABETH, NEW JERSEY 
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New Products 


(Continued from page 89) 





lar shaped materials. Accuracy is guar- 
anteed to tolerance of .001-in. in all 
duplicated work. Two-way action, right 
or left hand mounting or operating. 
Length of operating leverage is 35-in. 
Increased leverage in any amount 
necessary, up to a total of 80-in. may 
be readily added. Capacity, 1-in. 
round cold rolled steel bar, formed cold 
to l-in. radii or larger. Greater capacity 
of more ductile materials in propor- 
tion. Twelve convenient right or left 
hand operating positions for either 
bench or pedestal mounting. Radius 
capacity with conversion 9-in. Heavy 
hold down lugs securely fasten the 
bender in any desired operating posi- 
tion. —O’ Neil-Irwin Mfg. Co., Minne- 
apolis -15, Minn.—Mitt Supp.ies, Oc- 
tober 1943. 


Rotary File 


Carbide Cutters 





The latest addition to the Ford line of 
rotary files is a line of carbide rotary 
cutters. It is stated that reports from 
customers indicate that carbide rotary 
cutters will outlast ordinary. high speed 
cutters by as high a ratio as 100 to 1, 
cutting faster, and of course with pro- 
portionately fewer regrinds. At present 
the carbide line consists of 5 different 
shapes in a total of 10 sizes. New sizes 
and shapes will be brought out as the 
need arises.—M. A. Ford Mfg. Co., Inc., 
Davenport, lowa.—Mitv Supp.ies, Oc- 
tober 1943. 





Bushing Cement 
Non-Critical Materials 


This porcelain bushing cement is be- § 
ing put on the market for the first time 
although it has been successfully used 
for many years by Allis-Chalmers serv- ' 
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ice and erection men. It is being made 
available under the trade name of 
“Magna-Bond.” Because it is not man- 
ufactured from _ critical materials, 
Magna-Bond may be procured quite 
readily. It resists deterioration by air, 
water and transformer oil, and even 
corrosive gases have little effect upon 
it. When coated with enamel as directed, 
it is said to give years of satisfactory 
service.—Allis-Chalmers Mig. Co., Mil- 
waukee, Wis Mii Supp.ies, October 


1943. 


Safety Cradles 


Drums and Barrels 





This safety cradle provides safe and 
easy handling of drums and barrels, 
eliminates waste of liquids, and saves 
time. Rotating wheels at top of frame 
allow drums and barrels to be easily 
and quickly put into position for remov- 
ing part of liquid for draining. Wheels 
and swivel casters are large diameter, 
heavy duty type so that the unit may be 
moved to desired location with compar- 
ative ease.—-Industrial Products Co.., 
Philadelphia 33, Pa—Miut Supptirs. 
October 1943. 


Clamp 
Compact Size 


A device designed for activating toggle 
clamps will marketed under the 
name “Airop.” It was developed to hold 
down large parts or assemblies where 


be 


clamps would be required to encircle a 
job. This development eliminates having 
operator repeatedly walk around the 
work to manipulate the many clamps. A 
gang of “Airops” placed around an ex- 
tensive perimeter can be controlled 
from one central control valve and all 
the clamps can be made to operate 














AN IMPORTANT 
JOB NOW—SUPPLYING 


CAPITAL 


“RED CAP” 


INDUSTRIAL BRUSHES 
AND BROOMS 


Maintenance expense in industry tocay 
is tremendous because of round-the- 
clock production. The job of supplying 
brushes and brooms for this service is 
a big one and one which CAPITAL 
Distributors can take off management's 
hands. CAPITAL “RED CAPS” save 
money for users because they do a 
better job—they wear longer, therefore 
necessitate fewer replacements—there 


for 
FACTORIES 
WAREHOUSES 
MINES 

MILLS 
RAILROADS 
FOUNDRIES 
OIL FIELDS 





PACKING 
HOUSES 
FISHERIES 
DAIRIES 
CHEMICAL 
PLANTS 
ICE HOUSES 
MARINE USE 


is a right type for every job. The need is staggering and we can 
give you good service on your customer's orders. 


INDIANAPOLIS BRUSH AND BROOM MFG. CO. 


INDIANAPOLIS, IND. 


CORNER BRUSH & BROOM STS. EST. 1890 














MILL SUPPLIES °* 


This Wheel Puller 
Hast 999 Other Uses! 


No. 610 Simplex Util-A-Tool 
10-tons capacity; 4°4° screw 
travel 


When you sell a Util-A- 
Tool, you are selling 
many tools in one. Be- 
sides pulling spoked and 


plate center wheels and gears of all sizes, it pulls, pushes, loosens frozen 
objects, tensions, binds loads, straightens bent members, can be used as 
a screw jack, etc. Post your salesmen on this well advertised war-time 


shop necessity. Almost every plant needs them. 


Templeton, Kenly & Co., Chicago (44), III. 


Better, Safer Jacks Since 1899 


SCREW 


Jacks 


LEVER 
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You can get QUICK DELIVERY on 


SAFETY - ENGINEERED 
PRECISION -BULLT 
SHOP -TESTED 


BOICE-CRANE POWER TOOLS 


ATTENTION ...REPUTABLE MILL SUPPLY AND MACHINERY DEALERS! 


Boice-Crane offers dealer operings in these defense areas 


Ft. Wayne 


Jacksonville 





Akron Denver 


Peoria, Ill. Trenton Wilmington Springfield, Mass. 
Canton Erie, Pa. 


Rockford South Bend Richmond, Va. Youngstown, O. 


A real opportunity. Cash in on the demand for this complete line of nationally known, widely advertised 
light machines. Phone or wire for details. 


You Can't Beat It for Rigidity and Accuracy . .. BOICE-CRANE SIX-INCH JOINTER 


@ The long tables (5” longer than most others) permit accurate jointing 
of stock 25% to 50% longer. The 35-inch fence (10” longer than most * 
others) and the ONLY fence thatis 100% rigid, permits steady guiding and ® = 
accurate cuts through the full length of even heavy 12-foot doors and sash. 


a 
The only 6-inch jointer with two-end fence locks. The patented rear E \ 


fence lock makes fence so rigid that even six times ordinary feed pressure 
cannot spring it. 





The 2%" diameter cutterhead has a 3” diameter cutting arc, the largest 
found in any low priced 6-inch jointer. The cutterhead and bearings will 
withstand speeds up to 5500 r. p. m. 


a Our two-way pivot guard either completely 
nan } 4 covers cutting head or swings entirely below 
Sa table to permit rabbeting, and is never removed 
from the machine. 






Belted and motor drives. Bench and floor types. 


BOICE-CRANE SAW-JOINTER Famous 10” Tilting Arbor Saw and Long 


Tabled 6” Jointer compactly mounted together and driven by one motor. 








FOR FREE } BOICE-CRANE COMPANY + 939 Central Ave., Toledo, Ohio 
. 
48-PAGE = Nome 
CATALOG ; 
USE THIS § Street... 0.2.2... ice eee eec eee ec ec nee neene nee eeeeeeaeeeseneeeeeesecstenes 
COUPON : City 








THICKNESS PLANERS + TAPPING MACHINES 
SAW JOINTERS + DRILL PRESSES + BELT SANDERS 
SPINDLE SANDERS + BAND SAWS «+ SPINDLE SHAPERS 












A Modern Catalog 


For 


THE MECHANICAL SUPPLIES CO. 


CINCINNATI, OHIO 


@ Tools Made of HIGH SPEED 
STEEL, are priced in red. 


@ Nationally Advertised Lines 
are tied up with manufacturers 
advertising by reproduction of 
manufacturers trade-marks. 


@ Action illustrations demon- 
strate the use of many products. 





Weinberg & McKee compiled catalogs are 
serving in defense plants throughout the nation. 





WEINBERG & MCREE, Inc. 





610 W. VAN BUREN ST. 
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simultaneously or at staggered inter- 
vals. They may also be set up for foot 
operation. “Airop” consists of a cast 
metal cylinder housing a plunger con- 
nected with a toggle clamp. Pivoted to 
the base, the cylinder can rock freely to 
conform with changing angle of the 
plunger as it moves back and forth ac- 
tivated by the air. It operates on the 
regular shop airline pressure of 40 to 
150-lbs. Because of its compact size it 
can be put to use in limited spaces.— 
Airop, Inc., Dearborn, Mich—Mui 
Supp.iss, October 1943. 


Stock Cards 


Made of Plastic 


kR as aoffised 


wide style) 








Partially assembied 
{ 


narrow style) 











Plastic stock room bin card holders in 
a variety of shapes and sizes, may be 
supplied in ivory plastic. Stock widths 
of 5¢-in., 7-in., lys-in. may be had in 
any of the stock lengths of 3-in., 4-in. 
or 5-in. The device is applicable to any 
flat surface—on wood by means of 
tacks, for which holes are provided, or 
on metal with glue. It consists of the 
plastic holder itself, an insert tab on 
which description of the article may be 
typed, and a covering sheet of trans- 
parent plastic. Changes may be made 
by inserting revised card slips. The ma- 
terial is practically soil proof, but is 
washable — in addition. —Hollywood 
{thletic Co., Los Angeles 14, Calif.— 
Mitt Surprises, October 1943. 


Turn Table 


Two Standard Sizes 


The “Challenge” turn table is ideal for 
progressive mounting of two or more 
units at one time and for continuous 
production. A radial drill can be per- 
forming the drilling and tapping opera- 
tion while another unit is _ being 
mounted and locked into place. It is 
also useful to enlarge radial drill 
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capacity and for all work where turning 
of the table is desired. This turn table 
is furnished in two sizes, 30-in. x 30-in. 


* surface, 3-in. thick and 42-in. x 42-in. 


surface, 4-in. thick, each surface plate 
having four T-slots carefully machined 
from the solid. Two models are avail- 
able. one mounted on a cast iron stand, 
and a low hase for use on machine beds. 
The stand model is 34-in. high while 
the drill base model is 9-in. high. A 
single motion locking lever securely 
locks the table to the stand.—Challenge 
Machinery Co., Grand Haven, Mich. 
Mitt Suppries, October 1943. 


Air Compressor 
Light, Compact, Efficient 


This small. but powerful air compressor 
has been recently further developed to 
meet U, S. Navy standards of compact- 
ness, lightness and efficiency. It is now 
available for installation on equipment 
and machinery requiring compression 
Delivers 2 cu. ft. free air 
per minute at pressures up to 45 Ib.. 


or vacuum. 


and produces vacuums up to 25 inches. 
An important feature is the elimination 
of heavy. oily pistons and rings. In- 
stead, this air compressor employs long- 


life, multiple-ply diaphragms, which in 


f addition to the savings in weight, as- 
' ° ® e 
} sures clean, oil free air at all times. It 


position and re- 
quires 14 hp. input. Overall size is 914 


will operate in any 


















MORGAN 


Semi-Steel 


VISES 


®@ Machinists Bench @ Woodworking 


@ Combination Pipe @ Quick Action 
@ Coachmakers ®@ Lightning Grip 


~®% @ Solid Nut Continuous Screw 





The important function of MORGAN VISES is to keep production flowing smoothly 


economically—steadily. They meet this very necessary need because of the following 
basic features Rigidity .. . Strength .. . Accuracy . . . Precision. In fact years of con- 
stant hard use impairs in no way the accuracy and precision of MORGAN VISES. 
Priority ratings will insure prompt shipments. 


MORGAN VISE CO. wus serrersov st. CHICAGO, ILL. 











aca" GRINDERS 


alley phatino MOTORS 


Distributors 


Valley Motors and 
Grinders are avail- 
able to war indus- 
tries under priority 
ratings. Write us 
for complete details 
of prices, distribu- 
tor policies, data on 
equipment and de- 
livery data. 





Victory on the production front is being aided might- 
ily by the economical and faithful service of thousands 
of Valley motors and grinders in war plants everywhere. 
Prompt delivery of Valley equipment can be obtained 
by those authorized to purchase. 


Valley Ball-Bearing Motors from '2 h.p. to 75 h.p. . 
Grinders from 1% h.p. bench type to 5 h.p. pedestal models. 




















Valley Electric Corp. 


4221 FOREST PARK BLVD. © ST. LOUIS, MO. a 
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MARSH 


RADIATOR 
VALVES AND TRAPS 


@ They're the same time-proved 
Marsh valves and traps—in war- 
time dress to make them available 
for practically all essential needs. 
The radiator trap offers the same 
highly developed thermostatic dia- 
phragm which assures free pas- 


pletely packless, with a permanent- 
ly leakproof metal-to-metal seal. 


@ Marsh is a name that industry 


has known and respected since . 


1865 as a maker of highest quality 
pressure and vacuum gauges, dial 
thermometers, steam traps and heat- 
ing specialties. The many advanced 
features of Marsh products are 
being advertised to your customers 
in full page ads that cover every 
branch of industry. 


- JAS. P. MARSH CORP. 


, 2079 Southport Ave., Chicago 14, Ill. 


GAUGES © VALVES * TRAPS 
DIAL THERMOMETERS 
HEATING SPECIALTIES 








in. high, 6 in. in diameter. Precision 
ball bearings are sealed in, requiring 
no lubrication. Vibration and noise are 
held to a minimum by a newly devised 
method.—W. R. Brown Corp., Chicago, 
Ill—Mit Suppuirs, October 1943. 


Headband 


Non-Rubber 


A resilient non-rubber elastic action | 


headband called “Holdtite” is claimed 
to be a replacement for rubber head- 
bands. As the “Holdtite” headband has 
the stretch of elastic, it is highly eff- 
cient for workers who wear goggles or 
respirators. The headband is easy to 
adjust for comfortable fit and the 
maker outlines that once set the band 
cannot loosen as there is no elastic to 
get old, weak and_ overstretched.— 
Carter-Lockard Co., Los Angeles, Calif. 
Mitt Suppiies, October 1943. 


| Safety Seal 


For Fire Extinguishers 


Known as the “General Safety Seal”, | 


this device is designed to prevent fire 
extinguisher tampering or clogging and 


is offered in models to fit all standard | 


types of extinguishers. There are three 


standard types of design. Foam and | 


soda acid extinguishers are protected 
by a stitched envelope which slips 
snugly over the hose and fastens around 


the control valve. Vaporizing liquid ex- | 


tinguishers are fitted with two caps, one 
covering the pump end and the other 


protecting the nozzle. Carbon dioxide | 
| extinguishers are guarded by a cup type | 
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Hew Prospects 
for Big Time 








a 
> 


CROSBY CLIP 
BUSINESS 


Toa thinty years 
the CROSBY CLIPPER — 
supplemented by regular ad- 
vertising in national publi- 
cations — plus the superla- 
tive performance of CROSBY 
CLIPS themselves — have 
been building up wide ac- 
ceptance for Genuine CROS- 
BY CLIPS among wire rope 
users. Many of these pros- 
pective users, with large war 
contracts and high priorities, 
are now real live prospects 
for big time CROSBY CLIP 
business. 


Today our advertising, read 
by prospective customers in 
your territory, helps you to 
make war-time sales and 
lines up business for the fu- 
ture. Keep your customers 
reminded that you are the lo- 
cal source of supply for Gen- 
uine CROSBY CLIPS. 








SAINT PAUL 1, MINN 


Chicago - San Francisco - New York 


AMERICAN TERRY DERRICK CO. 
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Speedpress steps up work 
of men and women. Big 
help in labor § shortage. 
Needed everywhere right 
now! 


Studebaker 


New—Model 


(Hydraulic Arbor Press) 


Hydraulic Pressures up to 
8 tons. 


c 


















Hydraulically operated 
entirely by foot-control No 
handwheels “— no levers 
— nothing for operator's 
hands to do but attend to 
| work. 






4 A boon to the ever-in- 

sala creasing army of women 
employees. No pulling— 

1 no straining. Fatigue 

i- greatly reduced. 

)- Compact—rug- 

Y gedly built 
—for arbor 

re press work in 

a indus- 

trial plants, 

‘a machine 

€ shops, repair 

ks shops, etc. 

ir Go out with 

S the NEW 

: Arbor press 
ts while your ter- 
IP titory is open. 


Imm ediate. 
PROFITABLE 
business for 


NEW Studebaker 
| DRILVISE 


Operates by same Hy- 
draulic Foot-Control. For 
milling, drilling, tapping. 
grinding, etc. Sell Both. 


Send now for our pro- 
position to distribu- 
tors, with many Sales 
Helps. Wire or write. 


STUDEBAKER 
MACHINE CO. 





Phone ANDover 3227 


9 $o. Clinton St., Chicago, Illinois 





IMMEDIATE DELIVERY! 


® The industrial world is mefal conscious, and becoming metal starved, 
—resulting in a rapidly increasing demand for Rust-Oleum and all the 
maintenance advantages it has to offer. This is an unbeatable wartime 
sales proposition . . . for Rust-Oleum’s benefits are backed by years of 
practical use. The net result is: rapid turnover—increased profits. 


THE 6-POINT SALES TALK 





@ Covers approximately 40% more @ No flame cleaning or sand blast- 
area per gallon than ordinary ing necessary—simply wire brush 
paint. to remove loose paint, scale and 

@ Easy to apply—which, in these dirt. 


days of manpower shortage, means : 
important time-savings. @ Full range of colors for mainte- 


@ Penetrates rust, incorporates it nance or production finishes. 
with the film—spreads an unbroken @ Immediate delivery on orders with 
protective coating on the metal. an A-10 or better. 


Write for our sampling program which gives your customers full proof on all 
points. 


RUST-OLEUM 2A!Nz,conroration 







































1943 


Strength 


Flexible Shafts 


AND mec H.P. 
Machines 
Thirty-Eighth Year 
High Quality 
Machines 


It Pays to buy 
Good Tools. 





SEND FOR CATALOG NO. 28 


Type 
Rotary Cutters and Files Direct Drive MP5—'/s H.P. 
V4 to 3 H.-P. 





PAY 
MORE 


GET 
MORE 


DO 
MORE 





| N. A. Strand and Company 


5001-5009 NO. WOLCOTT AVE. CHICAGO 40, ILLINOIS 
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Watch the load hook on your 
FORD Trisioc. It is your first line 
of defense against overloading. 
Ford load hooks are drop-forged 
from special steel and heat treated 
—and while they possess ample 
strength for adequate safety fac- 
tor, the steel is sufficiently duc- 
tile to permit the hook to open 
slowly without fracture before 
any part of the hoist is over- 
stressed. FORD TRIBLOC hooks are 
your safety valve against dan- 
gerous abuse... . : And when the 
bottom hook has begun to open, 
look to the top hook as well, for 
although the top hook is even 
stronger, it, too, may need at- 
tention. 

With all steel products ex- 
tremely critical—with produc- 
tion demands at the highest peak 
in all history—this is no time to 
abuse machinery. Make thor- 
ough inspection a regular routine. 
Insist upon proper maintenance. 
When given intelligent care, 
cleaned and lubricated at inter- 
vals, FORD Tristocs will remain 
efficient under hardest usage for 
many long years. Be sure that 
they do. 


FORD CHAIN BLOCK 
DIVISION 


Philadelphia + Chicago 
Denver * Los Angeles 
San Francisco 
Portiand 





CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT, CONNECTICUT 


AMERICAN 
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envelope which fastens tightly over the 
nozzle horn. All protective envelopes or 
caps are held in place by a tamper. 
proof wired seal. The envelope cannot 

be removed or the extinguisher used ; 
without breaking the seal. Operating 
instructions and recharging and _ in. 

spection records are contained on the L 

seal— General Detroit Corp., Detroit 7, k 

Mich.—Mi- Supp.ies, October 1943. p 
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Work Glove : 

Fingerless, Reinforced ‘ 

a 

n 
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In view of the great amount of sheet 





metal stamping and need for speedy 
handling on production lines, there has 
been a demand for a flexible glove, 
without sacrifice of safety or wearing 
service. This has been accomplished by 
developing the fingerless steel rein- 
forced glove, No. 14962. A_ sturdy 
chrome tanned cowhide glove, with 
finger and thumb tips removed, is re- 
inforced vertically with steel ribbons, F 
steel stitched, the glove is made prac- 
tically rip proof. A leather patch adds 
extra wear and protection on palm and 
junction of palm and thumb. An excel- 
lent glove for use where finger touch is 
necessary.—/ndustrial Gloves Co., Dan- 





ville, [ll—Mirt Suppries, Octoberf@ 7 
1943. mon 
qual 

Floor Protection = 
Absorbs Oil, Grease Pa 
Distributed under the trade name,{*** 
men 





“Dry-Kleen”, this coarse gray porous 
powder is similar in appearance to 
granulated sugar. It is very light inf’ 
weight, and absorbs oil and grease 
from concrete or wood floors. It con- 
tains no alkali or acids and will not 









injure hands, clothing or paint. An 
application of “Dry-Kleen” immedi- 


ately makes a floor skid-proof, and 
since it is fireproof, it helps to fireproof 
wood floors. No wetting or scrubbing 
is needed. It may be put down at nighit 
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he 
|| Wanted! | 
|| _ Wanted! | Parker Vises Help TWA Put ' 
Pet | arker Vises Help ut ‘Em 
‘| New Products! | 
tng : | Back in the Air.:<FAST! 
: | ack in the Air 
the Long - established and well- 
it 7, known company with modern 
4.3. plant for production of preci- | TWA’'s maintenance department is organized to 
; , turn out precision work at high speed . . 
sion devices wants new prod-_ || ny ist cegecsies he 
its layout is arranged for high efficiency . . 
ucts for post-war manufacture. its machinery and tools selected as best 
Particularly interested in small : suited for the job. 
AES a 
and medium sized motor-oper | That’s why TWA’s use of Parker Vises is so 
ated tools or appliances. Ideas significant. Working on airplane parts, a 
need not necessarily be com- | vise slip may mean a spoiled unit. TWA 
pletely developed. Send only | plays it safe . . . picks Parker Vises 
description of product, indicat- | to protect against waste of materials 
en 7 et eal ol and loss of valuable time. The 
, Ing a sme an we | Charles Parker Company, Meriden, 
vantages for complete, prompt, Conn. 
and “confidential consideration. 
If your idea has possibilities, 
and will fit into our plans, 
further arrangements can then 
be made. Address Research De- TWA buys 
partment, from a 
PARKER 
The Dumore Company | DISTRIBUTOR 
- s s | . ~ . 
Racine, Wisconsin | AMERICA'S 
sheet | 
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yuch is heat dissipation | ee ae 
D and absolute dia- 
., an mond lock nib. 
ctoberh® Three grades of diamonds. Com- | BELT HOOKS 
mon quality $12 per karat. Medium 
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grease ond wanted. contacts only one hook. This sinks hooks easily and perma- 
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“YOu CAN TELL 


BY THE DOT!” 





Sure, 


Threadwell 


Taps? they're the 
ones with the dot 

Every high speed Threadwell Tap has 
red for cut thread, 


blue for 


1 dot on the shank— 
white for commercial ground, 
precision ground. 

This ‘‘tell-at-a-glance’’ system of iden- 
tification is only one of four special fea- 
Threadwell 


tures of Taps that make 


them stand out. The others: polished 
flutes, yreaseless rust-proofing, and pack- 
aging in plastic tubes. 

Write for Threadwell’s new tap mer 
“How To Sell 


chandizing manual 


‘o Industrial Users” 


Threadwell Taps 7 









RED a 


HIGH SPEED 
CUT THREAD 
WHITE 


COMMERCIAL GROUND 


BLUE 


PRECISION 























GROUND 


Ihreadwell 


‘TAPS OF DISTINCTION 








THREADWELL TAP AND DIE CO., GREENFIELD, MASS., U.S.A. 


and swept up in the morning, or always 
kept on the floor. Packed in metal 
cover fibre drums of 175 or 200-lbs. 
each, or in 4-ply paper bags containing 
50-lbs. each.—Knight Oil Corp., New | 
York, N. Y.—MIy | 
1943. | 
| 
| 
| 


Suppiies, October 


Toggle Clamp 


Horizontal Positioning 





clamp model 
K P-835, has a U-shaped bar which pro- 
vides for the horizontal positioning of 
permits the 
clamping of many different things of 


Horizontal type toggle 


the pressure spindle and 
varied thicknesses without disturbing 
the original location of the clamp. This 
type of clamp proves most efficient on 
table-height The clamp 
measures 6-in. in length when closed. 
It is cold rolled. cyanide hardened, and 
cadmium plated. The spindle (with 
Neoprene pressure pad) has an adjust- 
horizontally 
Simple 


operations. 


ment range of 1*%4-in. 
within the cannel of the U-bar. 
handle will 


clamping action of the 


multiply to a pressure of 550-Ibs. at the 


pressure contact. —Knu-Vise, Inc., De- 
troit, Mich.—Mit. Superies, October 
1943. 


Drafting Machine 
Portable Board 


\ small drafting machine that can be 
mounted on a portable board, and used 
in shop or field has been produced, The 


machine is called the “Vemco Junior 
Drafter”. Through the use of shock 
resisting plastics it combines light 


(3-Ibs.) 


larger 


with many advantages 
drafters. Accurate, 
parallel motion over the entire board: 
a full baseline 
lubricated and double-sealed ball bear- 
ings: and enclosed pulleys are a few 
of the features of this drafter. Dise 
brakes at anchor and elbow allow the 
drafter to be used on steeply inclined 


weight 
found in 


circle setting; pre- 
























Does your cataleg 
include a line of 
STAINLESS STEEL 
VALVES 


T 
AND FITTINGS | . 

i al 

> h; 

* s 

It has been demonstrated, time and time 1. 
again, that supply houses cailing ong 


chemical and process plants can add tof .0 
their earnings and provide increased] fj 
service to their customers by being able 
to supply stainless-steel valves and fit 
tings. While rolled stainless-steel has fir 
been employed in equipment in sucht w 
plants for years, its value has often been} 
lost because ordinary steel, cast iron or 


, PI 
bronze valves and fittings have been 
used on important processing lines 
Cooper provides the answer. C 


Cooper valves and fittings are made by 
one of the largest foundries in the coun 
try specializing in castings of stainless 
steel, monel, nickel and other special 





alloys for corrosion resistance. Why no! 
write today for complete details .. . you} 
will not be obligated in any way. 


rosie 
ally resistant 10 or po 
CAST 3s 4 real sé 
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boards. Light weight aluminum scales | 
are available in 8-in. and 12-in. lengths 
and fit into resilient, slotted chucks in 
the positive scale holder. The pro- 
tractor is 3%4-in. in diameter and 
graduated in degrees with figures by | 
quadrants—V & E Manufacturing Co.., 
Pasadena, Calif—Mu.  Suppties, 
October 1943. | 
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Master Plug Gages 


Complete Set 147 Pieces 





and it will HOLD YOUR CUSTOMERS too 


A built-in, self-energizing locking ring works on the brake 
band principle, prevents the “Unshako" from unwinding no 
matter how severe the vibration; yet it con be readily 


This new master set of standard plug removed with a wrench and used over again any number ” 
Ss WwW aster se stanc g 


iy gages for hole inspecting is now avail- 
} able. Set includes 147 plugs and four 
handles. Plugs are set in increments of 
ot in,, starting at 14 in. and going to 
nd time} Lim. There are three plugs of each 
ling ong nominal size—.0005 over, standard, and 
-add top .0005 under. All are deep frozen before 
creased? finish grinding to relieve aging and held 


ble ’ ’ 
poy fing tO Sage makers’ class X tolerances, lap 


ghee a eugene some-tae be |... DEPENDABLE CONSTRUCTION wiTH 
aroha saomicg Ao samy igaaaaiaaas Sup- AVAILABLE MATERIALS " A JACKSON 


re been 


—— pledge to cc distributors’ efforts. . . 


nade by Collet Chuck 


he coun Production Aid 

tainless 
JACKSON is continuing to supply products that can be depended on to 
give effective service because they are designed to provide maximum 


specid 
Why nol 

strength and stamina from the use of construction materials that are 
still available. 


times. 


Most of your customers are familiar with the merits of the 
"Unshako" through ads like the above, which appear in lead- 
ing trade journals. Write us for full details of our dealer plan. 
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While steel construction under Limitations Orders is limited te certain 
classes of service, Jackson can furnish such equipment on proper 
priority orders. 


Regardless of the restrictions applying to the use of strategic materials, 
Jackson's sixty-seven year reputation for quality and dependability will 
For second operation lathe work, a type be maintained with construction that takes advantage of the best 
ot step-collet known as the “G-B-M physical properties of permissible materials. 


Universal Collet Chuck” has been devel- , 

oped. It operates with the usual draw- JACKSON MFG. Co. 
in collet attachments on a lathe. The HARRISBURG, PA. 

sank and tapered shoulder are hard- Established 1876 


ened, but the 3-in. diameter head is 
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* stop 
| SCORING 


‘AND BURNING 


Here's a lubricant that with- 
stands the terrific pressure and 
friction between thelathe’s dead 
center and the work. Its use 
prevents overheating and undue 


wear, enables machinists to 
tighten the set-up, to increase 
speed, take heavier cuts. 


DIXON’S LATHE CENTER 
GRAPHITE LUBRICANT 


Saves the center, reduces re- 
jects, increases accuracy, and 
production. A combination of 
pure flake graphite and extreme 
pressure additives. Sell it also 
for use on lathe steady rests and 
jack screws, and many other 
general applications where ex- 
ceptional lubrication film 
strength is required, 


EASILY APPLIED 


14 0r8 ot 
At your distributor, or 


from handy tubes 


sizes 


request printed RL c4 








JOSEPH DIXON CRUCIBLE CO., sensey city 3, N. J. 


Canoda: Canadion Asbestos Company 








homeo! Toronto Vancouver Winnipeg 
Ticonderoga, No. 635 and Microfyne Graphite 
Pipe Joint C d + Graphite Seal - Graphited Oils 








Gear Lubricants 
P hited Grease + Avite-Merine Greate 
Graph-Air Guns + Belt Dressing (Contains neo Graphite) 


@® 4642 


Cup and Pressure Gun Grease - 
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normal cold rolled steel. With the collet 
chuck held in the lathe, a recess is 
bored in the head the size of the work 
to be held. The bored arcs of the three 
head segments form the jaws of the 
chuck, which grip the work when the 
draw bar pulls the tapered shoulder 
against the closing sleeve. Since the 
work recess is bored on the same set up 
as succeeding operations in production. 
all work is thereafter chucked concen- 


tric without indicating each piece. This | 


chuck will handle work diameters from 
Yy-in, to 254-in., and the thickness of 
the head permits its use for a number 
of different jobs. While especially suit- 
able for 10-in. Atlas and Logan lathes, 
they are made to fit the collet attach- 
ments of practically any lathe, and are 
also applicable to most milling ma- 
chines using draw-in collets.—Gilbert- 
Baker-Midlam Co., Dayton 2, Ohio.— 
Mitt Suppiies, October 1943. 


Bonding Process 
Easy To Apply 


\ bonding process that unites metals 
with a bond stronger than riveting or | 


spot welding. and that joins rubber. 


synthetic rubber, plastics. leather or | 


wood, to metal, or to each other with a 


bond stronger than the materials them- | 


selves. has been announced. Already in 
use for vital war applications, the “Rea- 
nite Bonding Process” 
find thousands of post war uses. This 
method unites dissimilar materials in 
order to utilize to the full the physical 
properties of each, for example, com- 
hines the lightness and insulating value 
of plywood with the permanence, 
strength and beauty of stainless steel. 
Repeated laboratory and field tests in- 
dicate that it would require a direct 


pull in excess of 30,000-lbs. to separate 
two 6-in. square pieces of steel bonded 
with “Reanite.” Application of the 


bond is simple. The surfaces to be 
joined are brushed, sprayed or dipped 
with “Reanite.” After drying, mild heat 
and pressure is applied. Present uses 
include fabrication of airplane sub-as- 
semblies, motor mounts. sound and vi- 
bration 


mounts, ete.—U. S. Stoneware Co., 
fkron, Ohio —Mu.t Suppwies. October 
1943. 


Chain Hoist 


Fast, Easy Operation 
This new line of high speed spur geared 
chain hoists come in a range of lifting 
capacities from 14 to 2 tons. They are 
of a completely new design which 
features light weight. The 14 and % 
ton lifting capacity hoists weigh 48-lb., 
the l-ton hoist 59-lb.. and the 2-ton 
MILL SUPPLIES 
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is expected to | 


dampener units, instruments | 





AMERICAN=>> 























VISES 


VALUABLE TO 
AMERICA’S WAR 
PRODUCTION ... 


* carefully machined 

* even firm grip 

* renewable steel jaws 

* require minimum effort of operator 
* prevent time and material loss 




















Recommend AMERICAN Vises—help your custom- 
ers to make this right selection for equipment to 
speed war production. AMERICAN Vises assure 
accurate work and can stand up under severe serv- 
ice for long periods. Catalog and discounts on re- 
quest. 


AMERICAN SCALE CO. 


KANSAS CITY, MISSOURI 








M 0 y E More Car Mover 


Business 
Your Way 
















The ATLAS 
Moves Cars 



































How, you ask, does the Atlas move 
cars easier—why does it have more 
power—why is it easier to handle— 
well, look at the part of the cut 
that's encircled—right there is the 
special ATLAS construction that 
means compound leverage and 
translated in terms of sales means 
more car mover business for you. 
Have a good stock of Atlas Car 
Movers—there are types for all 
needs. Get behind Atlas now. 


| Appleton-Atlas Car Mover Corporation 
1533 No. 6th Street Milwaukee 12, Wis. 
(Formerly Appleton Car Mover Co., Appleton, Wis.) - 
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tteo~€mrick 


DRILLING 
AND 


TAPPING 
PRODUCTION 
BOOSTERS 


KEYLESS DRILL CHUCKS 


Elimination of key speeds 
up drilling, saves energy, 
makes chucks ideal for 
women operators. Also 
ends slipping and re- 
tightening. Highest qual- 
ity precision construction 
assures long, hard service. 
5 sizes for No. 0 to %" 
drills. Also available for 
portable drills. For de- 
tails ask for Bulletin 
No. 6. 


&tteo~ Emrich 
TAPPING ATTACHMENTS 


Make a high-speed, sensi- 
tive tapper of any drill 
press. Quickly mounted 
without altering press. 7 
sizes for No. 0 to |" taps. 
QUILL CLAMPS available 
to assure absolute rigidity. 
For : ask for Bulletin 
No. 2. 


Etteo ~ Eanrick 
TAPPING MACHINE 


Has hair-trigger sensitive 
central friction clutch, au- 
tomatic reverse and sensi- 
tively counterbalanced 
foot pedal. All the op- 
erator has to do is feed 
the work and step on the 
pedal. Unskilled opera- 
tors can maintain produc- 
tion rates up to 12,000 
holes per hour. For de- ° 
agg ask for Bulletin 
°. * 


WRITE FOR BULLETINS AND 
DETAILS OF DEALER SET-UP 


ETTCO TOOL CO. 
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NO. 10 ““GREYHOUND’’ JOINTER 


The Greyhound Jointer saw is made of 
Greyhound Special Analysis Steel, accur- 
ately hardened and tempered and 
ground to exacting precision. 

It can be used equally well for ripping, 
cross-cutting or mitreing in hard or soft 
wood. 

This saw because of the "2-way" hollow 
grinding is run without set which means_ 
smooth cutting. It is used extensively in 
furniture, cabinet and box factories. 


Write tor Catalog 


OHLEN-BISHOP \a—— 

















600 Johnson Ave. Brooklyn 6, N. Y. y 


DRILL CHUCKS 
TAPPING CHUCKS 
TAPPING ATTACHMENTS 


eo 


TAPPING MACHINES 


MULTIPLE SPINDLE TAPPING 


ANDO DRILLING HEADS 
Unexcelled for Design, Materials 
and Workmanship 





dD 





| MEE. COMPANY WS 
WS Columbus, Ohio ‘C) 
y ] 










JU 
(( iow. "CAP SCREWS 
SET SCREWS 


COUPLING BOLTS + MILLED STUDS 
SCREW MACHINE PRODUCTS 





HIGH QUALITY 
DEMANDED IN 
WAR PRODUCTION 
“ASSURED 






Accuracy and strength 
—dqualities so essential 
to mechanical products 
used in the manufacture ot all kinds of 
war material, are an important part of 
the service which Ottemiller renders to 
users of screw machine products through 
its distributors. The reputation of the 
Ottemiller line has been earned over the 
years because of the high quality of 
the products which compose it. 


YORK, PENNA. 
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FAVORITE 


Reuersible 
RATCHET 
WRENCH 





WRENCH 


with ALL 


| THESE FEATURES .. 


Your customers will want to know about 
these important wrench advantages: 





@ Each head fits two different sizes 
of nuts 

® Positive, instantly reversible 
ratchet action 

Can be used over long studs 
Does not chew nuts 

Operates in narrow spaces 
Tightens nuts quicker 


Cannot slip off nuts 


each handle 
each head fits 


Three sizes of handles... 
takes five different heads... 
two different size nuts. 


PROMPT SHIPMENT 


assured by large manufacturing facilities. 
Made by the makers of PALMETTO and 
other self-lubricating packing. 


Write for full information on this profitable 
sales producer. 


GREENE, TWEED & CO. 


Me Bronx Blvd. at238St., New York 66 N-Y. 





219 





™ 


“Tl 
is 


ee me 








Making cans of paper board saves vital war material. But 
in coating these cans to make them paint-proof, trouble 
cropped up—they leaked at the seams. The job was put up 
to Paasche engineers. Tests showed that aircoating the 
interior of the containers with molten wax would overcome 
the trouble. A unit was designed and built to apply the 
heated wax automatically. Now paper “cans” are rolling 
off the conveyor of the Paasche aircoating unit at the rate of 
3600 per hour! 


The coating applied to the interior is perfect and uniform; 
the seams are sealed and leaks are a thing of the past. 
Another troublesome coating job has become routine pro- 
duction with Paasche equipment. 


Containers, closures, ammunition boxes, shells, shell cases, 
bombs, grenades, fuse gears, metal sheets—these are only a 
few of the many products coated by Paasche automatic 
and special equipment. 
Whatever your custom- 
er's finishing problem, 
Paasche can help him 
achieve maximum pro- 
duction, improve qual- 
ity and conserve mate- 
rials. Our engineers 
are at your service, 
without obligation. Call 
on Paasche. 


Write 


Paasche Airbrush Co. 
1944 Diversey Parkway, Chicago 14, Ill. 
























hoist only 89-lb. They are patterned 
after the electrically operated “Budgit” 
hoists with anti-friction bearings on all 
shafts and roller type lift chain. Other 
outstanding features are: automatic 
load brake grease-packed in a sealed 
enclosure; a stamped steel hand chain 
wheel housed in a steel enclosure; and 
a chain guide that prevents hand chain 
from “gagging” or fouling wheel.— 
Manning, Maxwell & Moore, Inc., 
Muskegon, Michigan—Muu. Supp ies, 
October, 1943. 





Pocket Scale 
Handy Clip 


Convenience is the important feature 
of the new six-in. steel pocket scale. 
It’s a handy ruler, marked off in 32nds 
and 64ths, and a decimal equivalent 
scale is shown on the reverse side. The 
small clip makes it as easy to carry in 
one’s pocket as a pencil. One of the 
uses suggested is a souvenir, marked 
with trade mark and company name.— 
Mark Specialty Co., Rochester 4, N. Y. 
—Mitt Suppties, October 1943. 


Test Rig 
Portable Model 


During the last two years many new 
features have been added to the “P.I.V.” 





that can be transferred from one loca- 












gear variable speed test rigs. The photo- -. 
graph shows one of the latest units, 

prisisie sequlatell, dieebadiat Sie shanpecied arranged compactly on a drilled flat 
air lines, air dusters and stripers. steel base, to serve as a portable unit} J,¥ 
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able plastic 
does not crack, 
i chip, dry out 
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PREFERRED 


RULE 


Because of its extreme measuring 
accuracy, handling ease and adapt- 
ability, the MASTER Streamline 
Steel Tape Rule is preferred by 
thousands of engineers. mechanics, 
designers, foremen and master 
craftsmen. Its outstanding advan- 
tages are your selling points. 

































. Accuracy to .005 
Quick, direct readings on inside 
as well as outside measurements. 
Adoptable os o caliper, straight 
edge, height gauge or scriber 
. Extra, easily inserted blade 
doubles life of the rule. 


DO YOU HAVE YOUR SUPPLY 
OF THIS NEW FREE BOOKLET? 
On your letterhead, write to- 
day for a generous supply of 
this new, 16-page. pocket- 
sized booklet which demon- 
_ pictorially and verbal- 
how to care for and utilize 
» tone equipment to the 
best advantage. It is packed 
with facts and advice that will 
be particularly valuable to 
war plant workers — experi- 
enced or beginner. 


MASTER RULE MFG. CO. 
815 E. 136th ST., N.Y. C. 
Branch: 541 S. Spring St., Les Angeles, Calif. 


MASTER 
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‘UTILITY TAPE 


HUNDREDS OF = 
INSULATES e 
PLUGS UP CRACKS °@ cAULKS. CASEMENTS 
MAKES PACKING ‘OR GASKETS 
GLAZES WINDOWS 


This new pli- 


THERSTRIPS 


Easy-to-handle, 
unrolls like rib- 
bon and is 
ready for use, 
inside or out- 
side. Can be: 


painted. 


to Apply 
Mortite ad- 
heres to any 

meee clean, dry 
_—————" surface. No 
tacking ¢ or tools needed, just press into place 
and it stays put. 


About 80 ft. to a roll. Nationally Advertised 
at $1.25 ($1.40 west of Rockies). 


Ask for Information and Sales Helps 


J. W. MORTELL CO., 536 Burch St., Kankakee, Ill. 











hire. ‘ statist 

tion to another for testing vibrators, 
pumps, instruments, etc. It illustrates 
a vertically mounted 2-hp. motorized 
“PIV.” gear. of 6 to 1 over-all speed 
range, connected to a helical gear box 
having three output shaft extensions 


for testing, and a fourth extension, on 
opposite side of box. for connection to 
a tachometer. The three output shafts 
have speed ranges of 600 to 3600, 300 
to 1800, and 150 to 900 rmp. The 
speed range of shaft extension for 
tachometer is 150 to 900. The larger 
hand wheel operates the unit’s vernier 
control, by means of which still finer 
and more precise speed control is pos- 
sible-—Link-Belt Co., Philadelphia‘ 40, 
Pa——Mu.t Suppuiies, October 1943. 


Bilge Pump 
For Life Boats 


Now in production is a new pump which 


is specified and approved by the U. S. 
Coast Guard for use on 700 cu. ft. life 
boats. The pump is self-priming and 


has a capacity of 6 gpm. It is designed 
for mounting under thwarts, or in other 
convenient places. 
hand 
with 


industrial 
find this new 
offers 


advantages over units now in use. 


Users of 
pumps may 
flange mountings 


is especially true in transferring liquids 


from vats, where the pump is mounted 
the vat. 

Grand Rapids 9, 
1943. 


on the edge of 
Pump Co., 
Mitt 


Blackmer 
Vich. 


Suppuies, October 





MILL SUPPLIES * OCTOBER, 1943 








pump | 
certain 


This | 








CROS 


ATIO 


"THE OLD RELIABLE" 
IS ON THE JOB 


On thousands of 
Victory jobs 
throughout the 
country—jobs de- 
manding the max- 
imum ___ efficiency 
of every tool in- 
volved — you'll 
find that Lowell 
Reversible 
Ratchet Wrenches 
are preferred by 
experienced work- 
men because they 
are strong, fast 
and safe. We take 
pride in the knowl- 
edge that Lowell 
Wrenches are do- 
ing their part in 
providing Amer- 
ica with the im- 
plements of war, 
and we are doing 
ourutmostto 
make deliveries. 











LOWELL WRENCH CO. 
WORCESTER MASS. 


LOWELL 


REVERSIBLE 
RATCHET 


WRENCHES 
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PROTECTS 


C/R mallets and hammers 
permit forceful, effective 
blows without battering, 
scarring or marring. They 
protect fine finishes, delicate 
insulation, hardened parts 
and costly machinery. They 
far outlast other mallets, hold 
a true striking face and, 
because they absorb recoil, 
they are less fatiguing on 
continuous use operations 
(as pounding in winding, 
assembly work, etc.). Speed 
production—reduce spoilage. 
All sizes. Weighted or un- 
weighted. Hammers take re- 
placeable insert faces. 


Write for Catalog Sheets 
men APA 
1290 ELSTON AVE.. 
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| faults. 


hide MFG. 00, 
* 


CHICAGO. ILLINOIS. 


ANGLE DRESSER — An attractive | 


brochure illustrates and describes the | 


“Form-Master” precision tool for angle 
and radius dressing of abrasive wheels. 
The special characteristics of the “Form- 


Master” are discussed and precision, | 
range, operation, adaptability and cost | 


are covered]. & S. Tool Co., East 


Orange, N. J. 


INSPECTION CAR — Bulletin No. 
1145 discusses the new F-2 Model B 
two to four man inspection car. This 
car is known as the “Roadmaster.” The 
car has had a number of improvements 
made since its introduction last year. 


Buda Co., Harvey, Ill. 


AGITATORS — A booklet showing 
*Pneumix” air motored agitators in use 
on different types of work has recently 
been published. In addition to illus- 


trations, the booklet contains a catalog 


of these agitators that are operated by 
compressed air, and a_ price list.— 


Eclipse Air Brush Co., Inc., Newark, | 


ae > 


PUMPS 


\ 60-page catalog has been 


released on the “Westco” line of indus- | 
trial pumps. Attractive duotone illus- | 


trations add interest and descriptions 
are informative but concise. Specifica- 


tions, performance tables and helpful | 


engineering data are also included in 
catalog No. 43.—Pomona Pump Co. 
Div.. Joshua Hendy Iron Works, Po- 
mona, Calif. 


WELDING — The 
5 
wrong with different type of faulty 
welds, and tells how to correct these 
It suggests and illustrates all 
kinds of joints. fillet welds, and how to 
cut electrode waste. Explains the three 
essentials of proper welding procedure 
ind completely explains welding sym- 
bols.--Hobart Brothers Co., Troy, Ohio. 
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“Welder’s Vest | 
Pocket Guide” pictuggs clearly what is 


BALL BEARING 
LOOSE PULLEYS 


paaat sabes -, 


... keep production 
up and operating costs 
down.... 


In many plants DAGGETT PULLEYS havé 
the responsibility of keeping production 
going uninterruptedly for 24 hours a day 
- » « every day. They do it too and make 
possible important savings in operation. 
They keep the wheels turning—never get 
out of order—never lose time. Get full 
details on them today. 


CHICACO PULLEY. G 
SHAFTING CO. 


21 NM. Des Plaines Se. CHICACO, ILL 





WALTON Tap Extractor 
Repair Service 


Distributors: Send us your 
customers damaged tap ex- 
tractors for 48 hour repair 
service. All broken holders, 
collars, and sleeves will be 
replaced without charge. 
Steel fingers replaced at 
standard list prices. 


@ No annealing 

@ No drilling 

@ No damaged threads 
@ No costly delays 
Immediate Shipment 
of stock sizes #4 to 
1/2", 2, 3, 4 flutes. 30 
day free trial. 


Write for folder No. 17 


The WALTON Company 
94 ALLYN STREET - HARTFORD, CONN. 











CALDER DRESSERS and CUTTERS 














CALDER CUTTERS SELL BETTER! 


Because eeeethe men in the shops who 


| use Calder Cutters know that they cut longer and truer than most 
| others. They are made from selected steel of special analysis. They 

are carefully tempered in modern electric furnaces to the correct 
hardness to insure maximum resistance to shock and abrasion. In 
addition to regular cutters, Calder also makes cutters for special 
industrial uses. . . . Prices on special cutters, to your specifications, 


on 
ts 





on request. 
havé 
e CALDER MAKES A COMPLETE LINE— 
von, Calder Dressers have many superior features, too. Modern in design, they 
he 
full 


have threaded-in pin bushings which can’t work out in use. Write for 
samples and prices and examine Calder products for yourself. You'll see 
why the men in the shops like them. 


Calder Mfg. Co.,632 N.Prince ‘t.Lancaster,Pa 








PROPELLER 














io} 
Hows CAPEWELL es 
CUTTING FASTER =.) 2k 

ier 
mone BLAD rc LUBRICATING 
MORE BLADE LIFE 

tomer had ex" DEVICES 

This new Capewel coe wing billets 
perienced difficulty eller parts: 


of special - 


ready to deliver 


“‘Automatic’’ Spring 
Compression Grease ‘‘Pilot’’ Glass Body @eees NOW @eees 
Cup Sight Feed Oil Cup 


© We are ready to deliver ESSEX products to your customers right 
now. With machines running constantly, ESSEX Devices have a greater 
responsibility than ever to keep them in good running order. .Help plant 
managers in your territory to this 
sure protection from shutdown 
worries. More than 40 years’ ex- 
perience in good sound practical 
manufacturing recommends ESSEX 





petitor. 


cutting 12 to 15 pieces: bu 


ut 20 to 25 ores 1 
four identice if- 
d among the di 











n 
were run © 
with blades Loans 
t machines. 
: his manufacturer i 
ded production, = 
e has reduced the 





fere 


not only re 
same " 
at the blades. 





ense for h 
7 ories are open: wy 


Some territ 





nee write us today? Lubricating Devices. 
SIGHT FEED SIGHT FEEDS 
LUBRICATORS GREASE CUPS 


PLAIN LUBRICATORS OIL GAUGES 
The Capewell Mfg. Co., f HAND OIL PUMPS WATER GAUGES 
Hartford, Conn. —+- OIL CuP OILING DEVICES 

| PLURAL OILERS AIR COCKS, ETC. 


ESSEX BRASS 
CORPORATION 


; “We oil the wheels of industry" 
The Trend is to TECHNITE 
y, The Molybdenum High Speed 








“Cyclone” ‘Plural’ Four Feed Oiler 
hea Mi 2000-2006 Franklin St., Detroit, Michigan Lubricator (Available 2 to 12 feeds) 
ac aw Blade 
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links in perfect weld. 
re electrically welded. 


. , 
Forging I . j chain by fire welding 
process. H y ammer with die-block 
which clos _ 


Other T-M ¢ 


DISTRIE TAN — JOBBERS — 
Investigate 
productio 


constonstl 
3 \" 
Z 
EA 
: . 
T-M Slin | 


ateel, Fla 
¢ 


Chain, D 
Chain, Pre 
many other 
territory! 


Send for e T-M Catalog and 
D s Sales Plan 


shains in scores of war 
ransportation, mines, 


-Wlade 
INS 


Slings of flash alloy 
Chain, Mesaba Iron 
ain, High Test Steel 
. BBB Coil Chain, and 
s T-M business in your 


- FOR SALESMEN! 

| New T-M Sling 
Chain Specification 
Sheets for salesmen 
record dimensions 
and fittings with 
every order. Ask for 
them. Write. 





LN 


RY & 
eo 
\ aM 
\ 1873 


\ 


5.6. TAYLOR CHAIN CO. 











Hammond, Indiana . 





BEARINGS — Why bearings are 
used, the function of each type of bear- 
ing, how loads are transmitted, are 
some of the facts set forth in the 32- 
page book, “Facts About Anti-Friction 
Bearings.” Included are _ illustrations, 
diagrams, drawings and photographs, 
with explanations in simple language. 
A clear understanding of anti-friction 
bearings is the goal of this booklet.— 
Ahlberg Bearing Co., Chicago 32, Ill. 


CONVEYORS — Engineering data 
book ID-105 covers the belt conveyors 
manufactured by Continental. Special 
features of the belt idlers are stressed, 
and belt conveyor engineering data, 
tables of speeds and capacities, and 
horsepower formulae for belt conveyors, 
are some of the subjects represented.— 
Industrial Div., Continental Gin Co., 
Birmingham, Ala. 


VIBRATORS — Representing the lat- 
est information on the Syntron line, 
catalog No. 435 includes electric vibra- 
tors for bins, hoppers and chutes, vibrat- 
ing feeders, dry chemical feeder ma- 
chines, gravimetric feeder machines, 
vibratory paper joggers, replacement 
shaft seals, concrete vibrators, electric 
hammers and portable hammer concrete 
brakers and rock drills. Installations 
and application pictures on the various 


| types of equipment are shown.—Syntron 


Co., Homer City, Pa. 


DEGREASERS -— Bulletin No. 
11543-1 SUP, describes the uses of the 
four available types of cyclodien base 
hydro-carbon solvent degreasers and 
cleaners for metals. One section deals 
with painting or lacquering on the wet 
surfaces immediately after the work 


| comes out of the bath, which is oper- 


ated at room temperature.—T echnical 
Processes Div., Colonial Alloys Co., 
Philadelphia, Pa. 


GRINDER—A technical bulletin, GT- | 


158, gives complete specifications of a 
new higher capacity and more flexible 
chip breaker grinder. Included in the 
bulletin are photographs and descrip- 
tions of how to use the new machine 
for grinding breakers in roller turner 
tools. The bulletin gives complete 
prices with and without pedestal as 
well as accessories available—Carboloy 
Company, Inc., Detroit, Mich. 


POWER TRANSMISSION — Con- 
piled as a special service to war indus- 
tries, “Is Industry’s Power Transmis- 
sion Program Geared To War Produc- 
tion Demand?” has the approval and 
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THEY HELPED 


OUST IL DUCE 


... and are helping defeat Hiro- 
hito and Hitler. Eliminating 
hazardous dust and dirt from 
machinery and equipment, to 
keep machines running at maxi- 
mum efficiency is the part Clem- 
ents-Cadillac Blowing Tools will 
continue to do for victory. 


BIG SALES OPPORTUNITIES 


A model for every cleaning re- 
quirement. Used by all armed serv- 
wes and war production plants. 


NATIONALLY ADVERTISED 


Worite for complete details 


CLEMENTS MFG. CO. 


6624 S. NARRAGANSETT AVE 


ouiean i 
UMILAYL J 














C&LTORCHES 
AND FIRE POTS... 


are now concentrating on 
war activities. They are 
adding to their great 
record of over half a cen- 
tury of top performance. 


C & L Torches and Fire 
Pots are recognized for 
unfailing efficiency and 
rugged construction. 


After their war job is 
done they will again serve 
the civilian trade with the 
finest in heat tools. 


CLAYTON & LAMBERT 


MANUFACTURING COMPANY 
Torch & Firepot Division: 
14247 Tireman Ave. 


Dearborn, Mich. 














= Cont 


\, WELDERS 


COMFORT 
wo FAST SELLING items | 


or Mill Supply Salesmen! | 


“VISIBILITY 






When you sell better Visibility, 
ter Comfort and fety for 

elders, provided by these Cesco 

elders Helmets and Goggles, 
have two fast selling items 
bring repeat orders. 


0.401 Welders Helmet 


immensely popular, strong and 
turdy seamless construction, yet 
recom light in weight. Shaped 





complete facial protection. 
rved inward at top and bottom for head and neck 
tection. Full ventilation provided, yet excludes all 
jurious light. Formed tension spring holds the remov- 
able lens firmly in place. Proper helmet position main- 
Fits all head sizes. 


tained by adjustable chin rest. 





No. 527 
Welders 


Goggle 


revented by baffled vents and air channels 
fens, induci ti air circulati 

ded comfort is insured by individually molded bake- 
eye cups, contoured to the face and adjustable to all 
Lens or cover glass easily changed by 










Write for new 48 Page Cesco Catalog 


CHICAGO EYE SHIELD COMPANY 


2329 Warren Bivd. Chicago, Illinois 


/BUFFALO| 
|CASTERS 














a 













\ 
by: rs 


* Ball Bearing Swivel 
® Double Ball Race 

© Non Binding Type 
High pressure lubricating fittings in 
wheels and hangers. Grease retaining 
chambers. Large balls in upper, outer 
races take load as well as side thrust 
end both races are protected from 
dust and water by overlapping lips. 
This is one of several casters of im- 
proved design manufactured by Buf- 
falo Caster. Write for catalog. 


Buffalo Caster & Wheel Corp. 


182-6 Breckenridge St., Buffalo, N. Y. 









































DRILL CONCRETE 
=FASIA 


Save hours and days of time drilling holes 
for installing machinery, pipes, wiring, etc., 
by using Carboloy Masonry Drill Points. 
Drill concrete, tile, brick, porcelain, slate, 
wall board, etc., 50-75", faster than ordinary 
drills. Eliminates all slow, hand ‘“‘chiseling”’, 
and all noisy hammering. Conserves skilled 






manpower for more vital work. 


@ STEEL SHANK 





HARD CARBOLOY TIP 





No special equipment needed. Use in any 
portable electric drill or drill press (also in 
hand brace if necessary). Available in 18 


sizes from ," to 1!" diameters. Sold by 







leading mill supply houses. Write for leaflet 
GT-103. 


CARBOLOY COMPANY, INC. 
11137 E. 8 Mile Street 
Detroit ° 










Michigan 















Write for 
leallet 
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commendation of the War Production | 
joard. Some of the sections are, | 
MIKES” planned power transmission, mainte- 
[UFAIN nance, salvage, increased snshenien.§ 
| Interesting drawings and helpful tips 
aluays denendatle add interest and value to this publica- | hover 
: tion.—Cling Surface Co., Buffalo, N. Y.| 
| Belting 
| BABBITT—A special feature of the 
new folder on “Stonewall Babbitt” is a 
table which indicates the amount of| fo oy. Fad 
4 babbitt required for any bearing of in- or *, we oe 
side dimensions from l-in. to 20-in. | 
DEPENDABLE ‘ with liner from Ys-in. to 1-in. in thick- | geared 2 Wilf, 
HIGH QUALITY r ness. Special properties of the “Stone- 
= wall” babbitt and babbitt liners are Belting is vital to the War Produc- 
: “re a tion Program! Here is your oppor- 
also discussed.—United American Met- tunity to serve your customers with 


. 99 N Y belts built to stand the strain of 
als, Brooklyn 22, N. Y. continuous operation. 


We can supply these and many 
| other types. 
SHEAVES — The advantages of the SOLID WOVEN COTTON BELTING 


“QD” sheaves are featured in Bulletin eater tate 

V-1400. Directed to the distributor, it cane TREATED BELTING 
tells him how to save time, material and Write! We'll send you a free copy 
| manpower for his customers. The “QD” of our new, detailed catalog . 

- contains information on all Globe 

sheave is easy to demonstrate because Belting Products. 

it is easy to get on, and easy to get off, 
| yet is tight on the shaft—Worthington 
| Pump & Mach. Corp., Harrison, N. J. 











MOTOR A new general purpose 
motor is the featured topic of Bulletin 
1160. The colorful booklet contains pic- 
tures and diagrams of this pholyphase ® oe mies lg? sag 
squirrel-cage induction motor. Dimen-| 

sions, frame sizes, and motor character- | — en en 


istics are alse included.—Fairbanks, 

Vorse & Co., Chicago, Ill. ° 
Proper Ratings 

PNEUMATIC TOOLS —Aro Equip- 


ment lines include pneumatic tools, we : p t 
aircraft products and lubricating units, | ring romp 


AFORE and these are introduced with war| . ‘ 
ss. ; photos in the summer issue of “Aro- | D | f 
£ Because “quality first’ has lines.” The lubricating equipment divi- eiiverles Jrom 


5 ‘always heen the rule with sion, the pneumatic tool activity, and 
‘ the company’s recreational program to- 
Lufkin, there is today no let- gether with its employee relation work t A 4 e i S 
up in our efforts to supply is dealt with graphically —Aro Equip- 


you only the best Precision ment Corp., Bryan, Ohio. | 
Tools that skill and experi- Tanks Coolers 
ence can build. In tomorrow’s WRENCHES — Catalog, No. 243, Bends Kettles 


is devoted to illustrating and describing | ge A — 
market, when emergency or- a complete line of socket, open-end and * 


Expansion Joints 
ders have passed, the buy- box type wrenches as well as a num- | - Coils 
er's choice will continue to go ber of specialties. Its twenty-four pages 
2a are illustrated in three colors, contain | d FLOA TS 
oe products that have earned a dictionary of popular wrench terms | an in 
and - a reputation and a section on the proper selection|| + copper * MONEL 


ior d 1i of wrenches to promote extra speed, * NICKEL * ALUMINUM 
ty. | safety and utility—Blackhawk Mfg. * EVERDUR * BRASS 
| Co., Milwaukee, Wis. * STAINLESS STEEL 


WOVEN BELTING CO., INC. 


1400 CLINTON ST. BUFFALO. NY. 








@ The demand is ur- 


| ABRASIVES ~— Many production gent for these very 
GVEA A | short cuts in de-burring, finishing and necessary items. 
polishing are described and illustrated | 
in the new “Brightboy” rubber cush- ARTHUR HARRIS & COMPANY 


SAGINAW, MICHIGAN + New York City | ioned abrasive catalog. Table of ma- 210-218 N. ABERDEEN ST. 
| 


| chine speeds covering the use of wheels, CHICAGO, ILLINOIS 
TAPES - RULES . PRECISION TOOLS and descriptions of wheels, reds, sticks, | 
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tablets and special shapes used in man- 
| ual operations are included. The catalog CONVEYING ¢ ELEVATING 


is 814-in. x 1l-in. in size, punched and | a 
Pe slotted for insertion in standard size ° 
ORDERS y ring binders.—Brightboy Industrial | 
Jo i a) Div., Weldon Roberts Co., Newark 7, 
GEARS ©) ia 


DRILL PRESS—The entire line of 
Boice-Crane 2600 series “Helmet 
Heads” and the 1600 series drill presses 
are described in catalog No. 15. A sec- 
tion on tapping heads tells how to do 


CUT GEARS—CUT SPROCKETS light tot better, cleaner and more 
: : : economically. The book contains engi- 
Chicago's Fastest Growing | neering data and suggestions for in- 
Gear Plant | corporating drill press heads, parts, 
SPUR — BEVEL — MITRE— WORM and work tables into special machines. 
HELICAL, SPIRAL AND and cost reducing. labor saving fixtures | 
INTERNAL GEARS for doing all kinds of jobs quicker.— | HOOS | N G 
ANY MATERIAL—ANY QUANTITY Boice-Crane Co., Toledo, Ohio. C 
GENERATED TOOTH RACKS 
smn lene ‘METALLIZING process — al THE RIGHT 
saaae phases of the Metallizing process are | 
PRECISION SURFACE GRINDING covered in the new 40-page catalog. 


——-- ge = | Actually an encyclopedia on metalliz- 
that Qualily ing applications, each page has factual 
Sowile Buil | information on how this process saves 
PPS oe | time, money and metals. Classified ac- 
—_ ; cording to industry, it covers every | 
major field in which metallizing is | 
today effecting economy in time and | 


NOISSIWSNV Ul 








money in the maintenance and repair | 


INDUSTRIAL GEAR MFG. CO of costly equipment.—Metallizing Co. For the task 
. - , . , . 
4525 VAN BUREN STREET CHICAGO 24, ILLINOIS of America, Chicago, Ill. 
YOU CAN HELP YOUR CUSTOMERS 


specify the right textile belting. 


Many are newcomers in the 
W 4 j T N ca y | use of textile belts. See that 








they understand (1) the neces- 
sity for quality in the textile 
belts they order, and (2) why 
the correct type is essential for 
the intended purpose. 


A | VICTOR is an established, all-round 

HEAVY DUTY ) source of textile belting supply and 

Self-Indexing . | | of authoritative information. The 

' we Victor line of quality textile belting is 

4 FE D T U a R & T ‘ | the most complete in America. Large 

—) stocks . speedy shipments . . . no 

With this sturdy, rigid conver- 

Skilled help a —_ = < profitable, textile belting trade. 

screw-machine work — FAST! 2 - 

Saves man-hours. Quickly pays ’ _ VICTOR BALATA & TEXTILE 
for itself. | BELTING COMPANY 


" , FACTORY: Easton, Pa. 
6” head, hardened inserts: 5” LEVER BENCH PUNCHES 
turret travel; fits standard bench 


| SALES OFFICES 

lathes up to 14” swing. Handles Thousands of | NEW YORK: 53 Park Place 

6 tools with one setup. Many | CHICAGO: 345 W. Hubbard St. 
Satisfied Users 


exclusive ADVANCED features. 
Finely balanced . .. many applica 


red tape. The line for your lastingly 


LYNN TOOL POST TURRETS 


Self-indexing. For lathes with 12” to tions . . . most powerful punch of its 
28” swing. Holds 4 tools, indexing to 8 knd. Weighs 500 lbs.—throat 18” 
positions. deep. Complete outfit includes one 
punch, one die, oF any — up to 7%" 
round) and one bolster plate. end for 
PROMPT SHIPMENTS bulletin on this and other Whitney 
Write for catalog pages. Your line is Punches. 
not complete without LYNN. cr aa 


(WA Di aie CO] 
LYNN MANUFACTURING CO. TAL PUNCHES 


|| poTABLE HAND Z4 ZA ME 

















ny tree Ae ae a ae te Oy 
222 Elroy St. 


Minneapolis, Minn. ROCKFORD ILLINOIS 
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How many more 
women workers? 


OVERNMENT 


that we 


officials say 
shall need hundreds- 


of-thousands more women in 





industry. They must take the 
place of men. 
Here is your opportunity to 






show the Management of war 






industries how to fill the gaps in 


















\ woman 
a ‘Budgit’ Hoist to lift for 


her can do a job far beyond het 


the ranks of workers. 





with 









own physical strength 


She can machine heavy parts. 
Or she 


can handle them for inspection 


She can assemble them. 


Have you pointed this out to 
the Management of factories in 
your territory? You will be doing 
a triple duty —to them, to the 
country’s war effort and to your 


own organization. 


sk them to check their plant 
© permit you to investigate 
find the spots where women- 
‘Budgits’ can relieve the loss 


nan power, 





lyf 
iting 


500, 1000 and 


apacities of 250 
2000 Ib 
\ priced from $119 
up. Hang up, plug in, use 
For inf 


Bulletin 356 


mi? BUDGIT™ 
Ml Hoists 














They are 


formation, write for 


MANNING 


Tet Mame 
MUSKEGON, MICHIGAN 

Builders of "Shaw-Box' Cranes, ‘Budgit’ and 

‘Load Lifter’ Hoists and other lifting specialties 

Makers of Ashcroft Gauges, Hancock Valves 


Consolidated Safety and Relief Valves and 
‘American’ industrial instruments 


228 


MANNING,MAXWELL & MOORE, INC. 





REASONS FOR 
FEATURING 


RUBYFLUID 
Soldering Flux & Paste 


There are reasons why 
RUBYFLUID are the sol- 
dering products up-to-the- 
minute jobbers like to 
“push”... RUBYFLUID 
is priced right for top 
right for 

Dealers 
like the ample mar- 


profits, made 


quick turnover. 


gin, customers like 
the perfect job it 
does and ask for it 
again and again. 

Why don’t YOU 
“cash in” on the 
possibilities 
of these 
soldering 
als? 
for complete infor- 
mation. 


RUBY 
CHEMICAL CO. 


76 McDowell St. © Columbus, Ohio 


profit 
popular 
materi- 
Write at once 
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USE-EM-UP TYPE 
STANDARD TYPE 














COLLIS 


Modern Tools 


@ DRILL SLEEVES and SOCKETS 

@ LATHE CENTERS e CHUCK 

ARBORS e DRILL DRIFTS 
The important job that COLLIS 


Collet Equipment has today is to 
keep production mounting and for 
this important work they are 
needed in huge quantities. They 
meet today’s need for modern tools 
and give long satisfactory service 
because they are made by skilled 
mechanics with many years’ expe- 
rience in making taper tool prod- 
ucts. Come to COLLIS for good 
service on orders. 


THE COLLIS company 


CLINTON, IOWA 




















3104 W. Grand Ave. 











SETTING 


the Pace! 


A complete line of modern 
design clamps with exclu- 
sive features that are saving 
90°, of clamping time in 
every leading war industry 
One-hand operation, double 
action. alloy-steel construc- 
tion of forged clamp capaci- 
ties, replaceable swivels; 
screws. rods and handles 
copper plated against weld- 
ing spatter. 

QUIKCET—Fast ratchet rod action 
sets under powerful fulcrum 
leverage. 

HEAVY DUTY SPEED CLAMPS 
2 honded, lever operated. 

STANDARD ALLOY STEEL-—Me- 
dium service, swivel grip. Also 
smaller heavy service. 

QUICK LOCKCET—The magic 
clgmp with trigger release. 

DUAL GRIP “C" CLAMPS—Mci- 


leable iron, double action 

screw, slip-on “V" jaws for 

rods and tubing. 
STANDARD DELUX -- Standard 


light service malleable clamps. 


Here is a red hot production 
tool line you can really cash 
in on today. These better 
clamps sell themselves on 
demonstration. With greatly 
increased production facili- 
ties we can guarantee 
prompt delivery on priority 
orders. Write today for cir- 
cular. 


GRAND SPECIALTIES CO. 
Chicago, U.S.A. 








SHELDON BBU-1240 WQ 
PRECISION LATHE 


eaceseece 
—_l 








This quality 12” precision tool room 
lathe has extra collet capacity (to 1” 
round) the finest precision ball or rol- 
ler bearings obtainable, an improved 
heavy-duty, double wall apron with 
power cross feed; full quick change 
gears and full bowl headstock. Its im- 
proved Sheldon 4-speed, V-belt, lever- 
clutch operated Underneath Motor 
Drive enclosed in the pedestal leg is 
so designed that spindle belts operate 
thru a standard 1-piece bed. Beds are 
industrial weight heavily braced with 
hand scraped ways (2 V-ways and 2 
flat ways). Write for catalog of 
SHELDON 10”, 11” and 12” Precision 
Lathes. 


SHELDON MACHINE CO., INC. 
4232 N. Knox Ave. Chicago, U.S.A. 
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It’s a Wise Distributor Who Knows 
His Own Customers 


OU’VE LOsT a lot of friends 

lately—friends who appeared 
on your balance sheet as that intan- 
gible and invaluable asset—Goop- 

WILL, A searching audit of that asset 

today might reveal that it had been 

dange rously dissipated, that you no 

longe r really know your customers, that they no 
longe r know you. 

We should be talking about “our” goodwill col- 
lectively instead of “yours” for, as an exclusive sales 
outlet, you are as much a part of your manufac- 
turers’ organizations as a direct sales branch office 
would be. Let us (and from now on we'll understand 
that to mean both manufacturer and distributor) 
face the problem which threatens our futures and 
determine how we are to solve it. 

You will agree that goodwill is fundamentally 
the friendship which men in customers’ organiza- 
tions feel for men in ours—their memory of what 
has been done for them in the past, their confidence 
of what can be done in the future, and their per- 
sonal liking for our men with whom they have 
worked. That being true, our goodwill is an in- 
vestment in individuals —in friendships between 
our men who made the impression and our cus- 
tomers’ men who were impressed. The elimina- 
tion of an individual on either side of these 
friendships cuts into our goodwill and gives us a 
job of rebuilding to do. 

In the past three years of tremendous personnel 
turnover, we have lost scores of friends—each tak- 
ing with him a blue-ribbon block of our stock of 
goodwill. We have gradually been shorn of one of 
our most formidable sales strengths and have consid- 
ered ourself too busy to do anything about it until 
the end of the war. However, if this Sean’ is not made 
good before the overnight return of normality at the 
end of the war, we may then be as much of a push- 
over for our competition as Samson was for his 
enemies after his famous visit to a lady barber. 

Samson’s misfortune was that a showdown was 
called before his hair could grow back and restore 
his strength. There is a good chance that we shall 
have time to recover if the danger of diminished 
‘oodwill is recognized at once, faced squarely and 

ttacked aggressively. 
It would be false reasoning to say there is no 


problem because these personnel 
changes and their effect on good- 
will have not yet cut into sales vol- 
ume. Veteran and novice buyers 
alike, pressed for time and buying 
in unprecedented volume, avoid 
delay by accepting an adequate 
product which is immediately available in preference 
to a superior product whose delivery is less favor- 
able. Anyone who can deliver the goods today can 
sell it with or without goodwill, which has become 
a secondary sales influence at best—and most often 
not even that significant. But this attitude is artifi- 
cial and cannot survive the war. Tomorrow a sale 
will once more depend upon salesmanship and the 
universal goodwill of our customers and prospects. 

We must enlist the best effort of every member 
of our respective e organizations in a crusade to re- 
build goodwill in every contact with every customer 
—salesmen making friends of buyers, service men 
of maintenance supervisors, truck drivers of receiv- 
ing clerks and so on down the line. No one should 
he: overlooked—today’s buyer is tomorrow’s P. A.., 
today’s apprentice tomorrow's superintendent, to- 
day’s stenographer tomorrow's secretary -to-the- 
president. The deeper our friendship penetrates the 
better foundation we lay for the future. It’s a waste 
of time to try to use small talk or an afternoon of 
golf for this purpose—you don’t make friends and 
you can easily lose them that way on a busy day. Our 
best bet is service. By being genuinely interested 
in our customers’ production and procurement 
problems and by trying to help solve them, we can 
easily win their confidence. 

But, after all, neither of us need hints on how 
to make friends. You, for instance, are your own 
best expert on goodwill. You built your business on 
it, as we did ours, and you haven't forgotten the tech- 
nique. Fortunately it isn’t a question of starting at 
the beginning again, but of regaining lost ground. 

It is not an impossible problem but it is an im- 
portant one, and if we are to avoid choking on dust 
from the heels of better prepared competition to- 
morrow, today is the last possible moment we can 
begin to regain lost goodwill, to insure our futures 
as manufacturer and distributor by making as many 
friends as possible for each of our accounts —to 
once more really know our own customers. 


THE DUMORE COMPANY 
Builders of Precision Grinders and Tools 
Racine, Wisconsin 








